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NOTICE TO ALL FARM MACHINERY DEALERS 


By a vote of the stockholders of both companies, the B. F. Avery 
& Sons CoMPAny and the Smemarense-béouns COMPANY were 
merged into ONE LARGER and stronger MINNEAPOLIS-MOLINE 
COMPANY —effective March 1, 1951. 

The 125 years of pioneering experience of the B. F. Avery 
& Sons Company and the 85 years of progressive experience of 
MINNEAPOLIS-MOLINE in the farm machinery field are now 
consolidated for the purpose of better serving, both now and in 
the future, the owners and dealers of both B. F. Avery and MM 
products. 

Both Avery and MM products are now backed by one of the 
largest, most experienced, and most progressive firms in the 
farm equipment industry. 

Plans call for the = operation of all facilities. The AVERY 
plant will eventually be scheduled for the production of its full 
share of the complete MM line. 

1951 planned production schedules of both lines will be com- 
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pleted to the extent that materials are available. 

The basic MM policy is to keep all employees on the job, and 
offer them opportunities for advancement. 

The basic MM policy with regard to dealers is to offer its 
contracts to those now handling either or both lines wherever 
they meet the standards essential for the purpose of giving good 
sales and service facilities to the farmers in their communities. 

MINNEAPOLIS-MOLINE COMPANY is recognized as a pioneer of 
progress in the farm machinery industry. 

MINNEAPOLIS-MOLINE is famous for the way it serves its 
farmer customers with parts and service through established 
neighborhood dealers. 

Farmers, everywhere, can now buy B. F. Avery and MM 
products with complete confidence and assurance of CONTINUED 
Parts SERVICE in the years ahead. 

Progress will always be our watchword. 


Zuality Control in mim Factories Assures Dependable Performance in the Field 





The B.F. AVERY & SONS CO. 

















Pl Series— 
Putty Knives and Wall Scrapers 
An example of mechanics’ cutlery at its 
best. Available in all sizes from 144” to 
4” blade width and various blade tempers 
—stiff, flexible, and superfiex. 


P25— 
Burn-Off Knives 


Extra-long handle 
(7'%%") prevents burned 
fingers and skinned 
knuckles. Provides a 
long reach for those 
hard-to-get-at places. 
Blade tang fastened 
securely to 
slotted beech 
handle with 
3 large brass 
compression 
saw rivets. 


— @ 
2%" to 4” blade widtna, | Ld > 





P23 Series— 
Putty Knives 
and Wall Scrappers 


Priced to give full value. 
Full tang blade with tough 
patented red or black Tenite 
handle. 114” to 4” width blades 


—stiff or flexible temper 











P15—Putty Spreader 


Extra heavy taper ground. A 
real mechanic's tool, designed 
for those 
who want 
the best. 
Extra strength provided by solid 
brass ferrule. 112” blade is made 
of carefully hardened tool steel. 





P2 Series— 
Wall Scrapers 
No handcramp with these 
oversize handles. Tongue 
wedded to handle with 








compression 





rivets. Broad 





blade gives 
spatula effect. 
2%” to 4” 
blade widths 
available in stiff, flexible 


or superflex tempers. 


P19—Bent Knife 


Perfect tool for 
steel sash work, 
filling floor 
cracks, pointing 
up wall board joints, “spachtling” 
trim, etc. Tool steel blade is tem- 
pered and ground to have the 
right “hang.” 14%” and 142” width 








P17—Putty Chisel P105—Putty Knife 


Extra-heavy hardened tool steel blade, uni- 
form in thickness from handle to end 
Chisel point. Handle permanently fixed to 
blade tang. Blade width 1%”. Available 








Inexpensive fast-seller for household and mis- 
cellaneous use. Strong, colorful Tenite handles, 
highly-polished blade, 14%” wide. 





SEND FOR RED DEVIL'S 
NEW CATALOG 21—WRITE DEPT. 


with full blunt point (No. P17-144B). 
Irvington 11, New Jersey, U.S.A. 


Red Devil Tools 
= i} : ‘ 9 a / . | 
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FENCE 


——e <= 
STEEL 
Tightly wrapped hinge joints. . . for long, 
hard service 
High-quality zinc coating ... wards off rust 
: and corrosion 
(| it ' Tough, full-gage wires . . . for strong, per- 
| manent fencing 
Springy tension curves .. . keep fence tight 
and trim 


Advertisements in regional 
farm magazines are catching 
the attention of fence buyers. 











BETHLEHEM STEEL CO 
BETHLEHEM, PA 
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BARBED WIRE BALE TIES BALER WIRE 


AUTOMATIC mrt Mbds Ih MADD a NAILS AND STAPLES FENCE POSTS 
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—— In 1892 The Ruberoid Co. produced the first roll of ready- 
to-lay asphalt roofing ever made. Now nearly 60 years 
me. 
later, genuine Ruberoid Roll Roofing still leads the field, 
setting quality standards around the world. Many 
Ruberoid Roofs applied over thirty years ago are 


still giving service. 


Cash in now on this customer-satisfying product. 
Ruberoid’s quality and time-tested performance will mean 
easier sales and greater profits for you. When you sell 


- RUBEROID | Ruberoid Roll Roofing, you sell a product that builds 
both your present profits and your future business! 


Expand Your “Best-Seller” List with these 
Ruberoid Sales-Making Products: 


Dubl-Coverage Tite-Ons . . . the “hurricane- 
proof” shingle with the beautiful 


basket-weave pattern. 


Stonewall Asbestos-Cement Board ... the 
universal building material that is hard, rigid, 


almost indestructible, yet easy to “work.” 


isbestos-Cement Siding .. . beautiful color and 





texture, fireproof, rotproof. A revolutionary new 


concept of sidewall treatment. 


Building Materials for Home, 
Farm and Industry 


The RUBEROID co. 


Executive Offices: 
500 Fifth Ave., New York 18, N.Y. 


SOUTHERN PLANTS and SALES OFFICES: Detew tee 
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Tinwiae @ The instant eye-appeal of De Luxe BETTER-BAKE Tin- 
ware promises shoppers the extra value of the built-in 


quality features. BETTER-BAKE Tinware bakes better — 
bakes faster — wears better — reduces sticking — and is 
easy to clean. Women see the difference at a glance — 
and their buying lifts the Tinware Department to new 
heights of profitable volume. 


Ask your Jobber's Representative about the complete 
line of De Luxe BETTER-BAKE Tinware. 


SCHLUETER MEG. CO., ST. LOUIS 7, no. DLL, 
. 2 vere eS 
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— backed by powerful consumer advertising they 


can add many dollars to your presen! volume 


TOM: MIRACLE Tub-Caulk dries to a white glossy velvet-like 


waterproof finish within one hour on any surface 


under continued use of harsh scouring powders, grease, acids, or alkalis 
Unlike conventional sealers it contains no lime, cement, plaster of paris 


or drying oils it is 100% resin. It will 


and sufficiently soft, expand ng or contracting with the joint it se 


APPLICATIONS 


remain elastic, p 


and night — dotn 


DESCRIPTION: MIRACLE Black Magic ADHESIVE is not just “‘another 
Does not yellww even glue.” It is a heavy-bodied solvent-type mastic — black in color as the 
name implies—which sets without heat or pressure to a strong 
waterproof bond. Don't compare Black Magic to any transparent cements 
pastes or glues now in your store. It is as different from these as day 


esting 


in properties and uses. Only Black Magic will do the 


ob permanently — indoors or out. 


APPLICATIONS FOR 


Use MIRACLE Tub-Caulk for filling cracks between bath 


tubs or sinks and walls 


Use MIRACLE Tub-Caulk between window or door fram 


and tile or plaster walls 


Use MIRACLE Tub-Caulk for sealing channels and 


ings which hold tileboard wherever dampne 


is a factor 


INCRE TE STA 


To bond door saddles and thresholds to concrete or 
metal floors — also to bond abrasive stair treads 
without necessity of drilling, use TYPE M. 


MIRACLE BLACK MAGIC ADHESIVE 
IN THE BUILDING FIELD 


SO Ame Bec 


To attach metal or plastic moulding to sink or 
counter tops — use TYPE M. To install linoleum on 
sinks and counter tops or in damp areas — use 
TYPE P. 


HOUSEHOLD USE 

Use MIRACLE Black Magic ADHESIVE to eliminate 
drilling — bonds soap dishes, towel racks, etc. direct 
to tile and other type walls 


Use MIRACLE Black Magic ADHESIVE to 


gaskets, strips, and bumpers on car ¢ 


tors, ec. 


<<" wnsce anesve 
CawTer TOP OFfTe, 
To mount nameplates, paper towel dispensers, 


metal or clay tile — or metal sheeting for splash- 
backs and table tops, use TYPE M. 





Dealers who offer these great mowers will 
win new friends and please their old ones. 
For Pennsylvania quality is recognized 
and admired by every owner. In fact, 
Pennsylvania gets a tremendous amount 
of word-of-mouth advertising from satis- 
fied owners. This isn’t just an accident. 
Fact of the matter is that Pennsylvania 
Mowers, both power and hand models, 
are made intentionally better for that very 
purpose. 


Order Through your Wholesaler 
—and order early, please 


These new 1952 Pennsylvania Mowers have all the grass- 
cutting ability that has made Pennsylvania a favorite with 
dependable dealers and their customers for 76 years. As 
usual, Pennsylvania Mowers will be well advertised in THE 
SaTuRDAY EVENING Post, BetTER Homes & GARDENS, 
AMERICAN HoME, PATHFINDER, SUNSET, FLOWER GROWER 

great magazines read by millions. 

No one knows how many mowers will be available for 
1952, therefore it’s more important than ever to order 
through your wholesaler as early as possible. 


PENNSYLVANIA 


QUALITY LAWN MOWERS SINCE 1877 
PENNSYLVANIA LAWN MOWER DIVISION 
AMERICAN CHAIN & CABLE 
Bridgeport, Conn. « Camden, N. J 


GREAT AMERICAN 
Choice of For heaviest duty and 


professional gordeners unusual cutting conditions. 
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PENNSYLVANIA, JR METEOR 
For terrace and 


very fine grosses 


SPECIFICATIONS— POWER MOWER 


Height of cut %" to 


2”. Five extra wide 


crucible analysis steel blades. Rubber tires 
Briggs & Stratton motor 


MODEL R-15 
Wheel 10 in. dia 
Width of cut 18 in 
Shipping weight 130 Ibs 
Net weight 111 tbs 
Motor l hp 


= 


PENNA-LAWN 
For small lawns or 
use with PLM Power Mower 


MODEL T-15 
Wheel 10 in. dia 
Width of cut 21 in 
Shipping weight 136 Ibs 
Net weight 116 Ibs 
Motor 1’Y hp 

with rewind sforter 


ond tool bos 


To simplify your serv 
ice problem, Pennsy! 
vania offers you a com 
plete REPLACEMENT 
PARTS CATALOG. A 
copy will be sent free 
of chorge on request 


TRIMMER AND EDGER 
Does trimming and edging 
eosier, faster, better 





“Best operators in the business!” 

















ricuaros-wncox Aulro-DoR 


Electric Operators 
open and close garage doors automatically 


Here you see the perfect answer for every home-owner who wants 
garage doors that open and close automatically—the R-W No. 1251 
AuT-o-DoR Electric Operator, especially designed for opening and 
closing sectional or one-piece type residential overhead garage doors. 
Easy to Install—R-W No. 1251 Operators come completely assembled 
in a single carton, ready to install and hook to AC current. Especially 
recommended for R-W 999 Garage Doors. 

Easy to Service—Long life self-lubricating oilite bearings are used 
throughout. Roller chain is completely enclosed. Tension of chain is 
easily adjusted. V-belt drive has automatic adjustment. No special 
tools required to service any parts in this operator. 

Choice of Three Controls— Three different types of controls are avail- 
able, as shown above. Each type functions smoothly and efficiently. 
Send for catalog A-87 with detailed information about R-W No. 1251 
AuT-o-DoR Electric Operators—write our nearest office today. 


Richards-Wilcox Mfg. Co. 


ee ee ee a. DOOR THAT SLIDES” 
AURORA, ILLINOIS, U.S.A. Branches in all principal cities OVER 71 YEARS 
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Criginated by a Farmer, low cost SSirco 
Star Steel Fence Posts appeal to other farmers on 
sight! The new Star design is like no other on the 
market! It’s a stronger, longer lasting fence post 
that makes fence building easy, practically elimi- 
nates broken fencing. No lugs, clips or ties...one 
straight wire locks all fencing wires from top to 
bottom, allows g-i-v-e under strain. 


Dealers also prefer SSirco Star Steel Fence 
Posts because they are easy to stock, easy to sell, 
and give a generous profit margin. Sell the Fence 
Posts preferred by Farmers and watch your profits 
climb! Write today or ask your SSirco Represen- 
tative for complete information! 


_ 


THESE 
FEATURES 








EASIER TO STOCK— EASIER TO INSTALL STURDIER — Up te MORE SHOCK - AB- 
Stor Posts nest - —No lugs, stepies or 65% more ground SORBENT — Fencing 
ly, require little thes. No holes to dig beoring surface with- can't loosen, yet hes 
spece. And SSirco One wire secures evt encher plates! fer greater G-1-V-E 
Overnight Delivery fencing. Easy to longer lasting gol- then with other posts 


means minimum in- move venized or pre- Practically eliminates 
ventories painted, with water- broken fencing! 
proof asphelt under- 
ground 


SOUTHERN STATES 
IRON ROOFING COMPANY 














“PEE-GEE SEALKOATT is the best 
product we have yet discovered 
for sealing hot spots 
in new plaster walls” 











...and SEALKOATT 


is a great primer-sealer, transparent or pigmented 


SEALKOATT HAS: 


fl. Terrific sealing power 

Wait until you see how this new product seals over 
Porous gypsum wallboard, spotted-up nail holes, and 
all kinds of dry wall construction! It took ten years to 
develop, but we're sure you'll agree it’s way above 
anything you've used before. 


2. Exceptional film holdout 

A highly important improvement . . . due to the out- 
standing self-sealing quality. This solid film-building 
feature results in perfect two-coat jobs, even where 
deep-tone Flat finishes are used over Sealkoatt. 


PEASLEE-GAULBERT 


Serving the South Since 1867 


3. Superior brushing quality 
The best we’ve ever seen in any brushing sealer . . . and 
that covers a lot of brushing experience! 


4. Nearly twice the hiding power 
_.. based upon an average of well-known sealers (in 
cluding some previous Pee-Gee products)! 


And just to add some good measure, new Pee-Gee Seal 


koatt has better wet edge, drying power, alkali resistance . 
and resistance to top-coat solvents! 


Your customers will thank you for 
showing them the superiorities of 
Pee-Gee Sealkoatt. It’s great! 


PAINT & VARNISH COMPANY 


223 N. 15th Street, Lovisville, Kentucky 
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WHEN it comes to padlock-making, the highly- 


skilled craftsmen of Master Lock are acknowledged leaders in 


their field. Tolerances up to half a thousandth of an inch 
are observed —as exact as in fine watch making. Master 
Padlocks are superb examples of the engineering skills and precision 


; > > - » 
meets cada Gniiind’ totals workmanshiy that mean the finest and 


WEDS. Padlocks strongest in lock security . . . that make every 


Master a “masterpiece of padlock protection.” 


Master Jock Company. Milwaukee 45. Wis. 


Wolds Leading Padlock Manufacturers 
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Questions about Insurance? 
Ask Sederaled 4 
QUESTION (| BOX 


Q. Is damage caused by explosion 
resulting from fire covered under the 
fire policy? 

A. Yes. Because the fire is the direct 
cause of the entire loss. 


We're Heading Into The Heating Season 


-WATCH FOR COLD WEATHER 
FIRE DANGERS! 


Take A Few Steps Now To Protect Your 
Business From Needless Fire 


PICTURE OF WHAT A SHORT CIRCUIT CAN DO 


One day this was a going business, 
the next it was the blackened sham- 
bles you see here. The fire originated 
at 1:15 A.M., at the rear of the 
building at the panel box. The cause 
was presumably defective wiring. 
Smoke was so dense that firemen 
were forced to enter with Scott air 
pack. Virtually all of the stock was 


SAFE BETS | 











wD. 
MATIONAL SAFETY COUNCIL 





UJ take AN OLD FLAME 
ON A PICNIC’S MOST KIND— 
ONLY DON’T LEAVE A NEW FLAME 
BURNING BEHIND 7 











involved either by fire or by the 
large amount of water used. Be- 
cause of the dense smoke firemen 
dropped a basement nozzle through 
the roof extending down into the 

main part of the store. This type of 
nozzle has a flooding action and only 
by its use were they able to extin- 
guish the blaze. 


One Of The Owners Says... 


“Tt will be perfectly satisfactory 
for you to use the pictures taken 
after our fire in your advertising. If 
you want the name of the photo- 
grapher, it is my son, Robert Can- 
trell. If there is anything else we 
can do along these lines please do 
not hesitate to call on us. Incidental- 
ly, we are mightly pleased with the 
promptness in getting the adjuster 
on the grounds, also the liberal ad- 

ustment, which met with our whole 

arted approval, however, I had 
written you along these lines earlier 
in the day.” 


THE TRADERS MERCANTILE Co., 
CARUTHERSVILLE, MISSOURI. 
By W. L. CANTRELL, PARTNER 


ltl Metal 


Fifty-one thousand U. S. stores 
will burn in the next twelve months. 
Will yours‘be one? The total loss will 
be $53,000,000. We're headed into 
the worst season of all for fires— 
winter time. A few common sense 
precautions will make your building 
and your business infinitely more 
secure from this very real hazard. 


Begin In The Basement 


Your basement is your most vul- 
nerable fire point—42°, of mercan- 
tile fires start here. Have all rubbish 
removed, not just to back of the 
building but hauled away. Waste 
cans for collection of waste paper 
and trash should be metal. Fire in 
the contents of a metal barrel will 
often burn itself out from lack of 
air. A clean properly operating heat- 
ing plant eliminates the cause of 
many fires and remember, a large 
number of fires are caused by de- 
fective chimneys and dry wooden 
shingles. 


Is The Electrical System Safe? 


The blackened ruins pictured on 
this page were caused by a fire which 
was presumably due to an electrical 
defect. Be sure electrical circuits are 
protected by the proper size fuses 
and that the entire electrical system 
is in good condition. Electrical in- 
stallations should be performed by a 
competent electrician in conform- 
ance with the National Electrical 
Code. 


Watch Christmas Decorations 


Christmas decorations can be a 
very serious fire hazard. Flame- 
proofed materials can be had—why 
use others? Metal, glass and asbestos 
decorations are available and at- 
tractive. 

How About Your Insurance Pro- 
tection? 

Do you know what the insurable 
value of your building and contents 
is, today? Fire insurance can 
brought up to date at very slight 
cost—a fraction of 1% of the addi- 
tional coverage needed. 


aftr, 


to. 
= 
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IMPLEMENT ond HARDWARE INSURANCE COMPANY *® OWATONNA, MINNESOTA 
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In actual store tests 
this new Millers Falls display 


MILLERS FALLS 
ruUoLsS 


of Quality 


Screw 





TAKES ONLY 
winoow’ on. 
FREE | ma 

WITH YOUR ORDER 

HERE’S PROVED SELLING POWER. Compact, colorful, FOR THE 17 FAST- 

eye-catching — this new Millers Falls No. 8500 Display SELLING SCREW 

has demonstrated its ability to increase a store's sales of DRIVERS IT DISPLAYS 

quality screw drivers as much as 100%. Designed to set off $15.00 LIST 

the sparkling, transparent red “Tenite” handles to maxi- Sagitly Sher i Wen 

mum advantage, it attracts attention instantly. Your cus- 

tomers will find, too, that it displays the finest screw drivers 

made. The high quality alloy steel blades are hammer 

forged and cross ground — individually torque tested to 

rigid standards. The sure-grip handles are shockproof, 

unbreakable, nonflammable. Put this highly practical, 

striking new display to work in your store. For replace- 

ments, order a balanced assortment of shelf stock to meet 

the particular needs of your trade. 


MILLERS FALLS COMPANY, GREENFIELD, Mass. nd | | L L E R 5 FA ILS 
READY FOR YOU NOW AT YOUR SO OSs 


JOBBER’S. SPECIFY MILLERS FALLS 
NEW NO. 8500 DISPLAY. 
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Look/... Available Again/ 


SWAN DISPLAY 
MERCHANDISERS! 


Only *5°° F.0. B. Cleveland, Ohio! 
© feadpuit 


‘ 
Swan Garoen Hose 


More than 20,000 Swan 
Merchandisers in use today! 


SWAN RUBBER COMPANY - Bucyrus, Ohio 


WORLD’S LARGEST MANUFACTURER OF GARDEN HOSE 
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“SILVER FLASH” No. 6 PRUNER — 12” Blade 


The fastest cutting pruning saw ever perfected! Taper point has 
3-inch section of 8-point teeth for easy starting. Hardwood, pistol 
grip handle. Typical of the top quality distinguishing the complete 


line of Atkins pruning saws. 
ao 


ATKINS No. 20 CURVED PRUNER—14” Blade 


Expressly designed for citrus fruit growers. “Silver Steel” quality 
—in short, best quality! Extremely narraw blade with reverse 
teeth to cut on the pull stroke . . . With the full line of Atkins 
“Silver Steel” and “Silver Flash” saws you're in position to 
supply every pruning saw requirement—you need never 
disappoint a single customer! 


—E. C. ATKINS AND COMPANY 

Home Office and Fa-tory : 402 South Iilinois Street, Indianapolis 9, indiana 

Branch Factory: Portland, Oregon + Knife Factory: Lancaster, New York 
Soles Offices Chicego + Portland + New York 
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Use- Dont Abuse- 
Fine Tools / 




















d, TO HELP YOUR BUSINESS 


oe eee 

















THIS EMBLEM is being constantly promoted, in farm and national 
consumer magazines, and on national and local radio programs, 
as the sign of outstanding steel products. The U-S-S Dealer can 
personalize this promotion by displaying the U-S-S Dealer 
Emblem prominently, and by using the literature, point-of-sale 
reminders and other aids that are available to him. 


SLIDE FULMS AND MOVIES are available through T.C.I. on a 
variety of subjects that are of interest to your customers. The 
U-S-S Dealer may borrow them for showing at high school or 
college classes, farm extension meetings or other gatherings 
where the promotion would be of value to him. For further in- 
formation contact the T.C.I. Advertising Department or the 
nearest T.C.1. district office. 
































BETTER CATTLE and better crops for southern farmers: that is the 
primary aim of T.C.L.’s Farm Products Agents. Better beef 
cattle require more fence and better pastures; better dairy oper- 
ations demand, in addition, better, more modern buildings; better 
field crops need machinery, storage facilities and a variety of the 
products you sell. The work of our Farm Products Agents helps 
southern farmers become better customers. 


SOUTHERN FAVORITES are the two products shown here. Southern 
farmers like them. Their reputation for doing their jobs well is 
unrivaled. American Fence and Tenneseal V-Drain Roofing are 
at the top of the list for first purchase when the supply situation 
becomes more normal. We are distributing available supplies 
of these top quality products as fairly as possible among our 
present dealers. And our advertising is urging farmers to consult 
their U-S-S Dealer first, when they are ready to buy. 








TENNESSEE COAL, IRON AND RAILROAD COMPANY 


GENERAL OFFICES: FAIRFIELD, ALA 


DISTRICT OFFICES: BIRMINGHAM - CHARLOTTE HOUSTON ~ JACKSONVILLE MEMPHIS - NEW ORLEANS TULSA 


UNITED STATES STEEL EXPORT COMPANY, NEW YORK 
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Call the Best 


ALUMINUM 
SUREENING 


made of Alcoa Alclad Aluminum 


Here's an item that’s in greater demand than ever. 
Strong, non-staining aluminum screening. If you can't 
get all you want, don’t blame your jobber or the weaver 
who supplies him. They are doing their best for you. 

This superior aluminum screening is protected by the 
same Alclad process that gives extra Corrosion resistance 
to our fighting planes. Now planes come first, so the 
supply of aluminum for screening is limited. 

ALUMINUM COMPANY OF AMERICA, 8261 Gulf 
Building, Pittsburgh 19, Pennsylvania. 


THIS TAG IDENTIFIES QUALITY aluminum screening made of 
Alcoa Aluminum and woven by leading manufacturers. Look 
for it on the screening you buy. Your customers will... . 


TO HELP YOU HOLD YOUR MARKETS Alcoc advertise- 
ments are running in these leading home magazines. Helping to 
build the ever-increasing demand for aluminum screening that 
will mean more sales and profits for you in the years ahead. 


Os % | hn 











NON-STAINING, LONG-LASTING ALUMINUM 


SCREENING IS WOVEN BY THESE 
LEADING MANUFACTURERS 


American Wire Fabrics Corp. 
Chase Brass & Copper Co, 
Clinton Wire Cloth Company 


Cyclone Fence Division 
(American Steel & Wire Co.) 


Dixie Screen & Wire Products, inc. 
Hanover Wire Cloth Company 
Heilig Bros. Company, Inc. 

The C. O. Jelliff Mfg. Corp. 
Keystone Wire Cloth Company 
New York Wire Cloth Company 
Pacific Wire Products Co., Inc 
Pennwoven, Inc. 

Spargo Wire Company, Inc. 
Standard Wire Cloth & Screen Co. 
Reynolds Wire Company 
Wickwire Brothers, Inc. 


Woven Wire Fabrics Division 
(John A. Roebling's Sons, Co.) 





To sell homes faster ... 


make Wity “00M & 


DOOR AND DRAWER PULLS for cabinets anywhere 


447? 


« C= 





BLACK ORNAMENTAL Cabinet Hardware. 


A’ —? 


STANLEY CABINET HARDWARE 


Here’s a smart way to build more “sell” into your 
homes. Use Stanley Cabinet Hardware for every 
room in the house. It’s easy to install, long-lasting, 
and how it “clicks” with home buyers! 

Nothing dresses up a kitchen, for example, like 
Stanley Kitchen Cabinet Hardware in gleaming 
chrome. In bedrooms and sitting rooms, Stanley 
matching door and drawer pulls add extra value as 


well as new beauty. 
eer 


And in practically any room, Black Ornamental KITCHEN CABINET Hardwore. 
Hardware by Stanley is “love at first sight”. There 
: KK.) 1532 
is a type and style of Stanley Cabinet Hardware for 
homes in every price class — put it to work, selling 


houses for you. The Stanley Works, New Britain, Conn. 


"nnd memenie LSTANLEY] 595 


Reg. U.S. Pot. Off. 


. 4420 
HARDWARE © TOOLS © ELECTRIC TOOLS © STEEL STRAPPING © STEEL ~ ears 
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GO OUT THERE WONT 

BE ENOUGH TO GO 

AROUND- o0 
T YOURS my , 





Visplay of DIETZ “Comet” Lanterns, Wright Hardware Co., Manhasset, N. Y. 


Whe Freel of the Sale 


ta in the Showing 


On end counter, Gift, Garden, or “C.D.” counter, and 
show window, The DIETZ “COMET” Lantern is a sell- 
on-sight leader. Progressive Arthur Wright, whose 
show window appears above, sold not dozens—but 
many gross in the dull “after Christmas” season. 
Other dealers report sharply increased turnover 
when the Dietz Comet is given display showing. 





LANTERNS 


DISPLAY THE DIETZ “COMET” NOW 

for HOLIDAY SALES as an inexpensive 

and very acceptable gift item. You will 

be highly satisfied with its saleability 
(see reverse for details) 








DIETZ No. 2 D-LITE (Cold Blast) 


with rising cone burner 


SPECIFICATIONS 


13% inches 

10 C. Power 

No. 272, 1 inch 
No. 2 

45 hours 

“D-Lite Loc-Nob 
Half Dozen 














DIETZ “MONARCH” (Hot Blast) 


Height 
Light 
Burner 
Wick 
Burns 
Globe 
Package 


OUTPUT 


SPECIFICATIONS 


13'% inches 

4 C. Power 

No. 411, % inch 
No. 1 

30 hours 

Fitzall Loc-Nob 
One Dozen 





This Little Red Lantern is a big seller. The COMET 
appeals to all ages—for fun, utility and emergency. 
SPECIFICATIONS 
Height 8% inches 
et ©. Power 
% Inch 











Package ................. 


(Unusual Display Card free with each package). 
SHOW IT—1T SELLS ON SIGHT. 


DIETZ LANTERNS THE 
STANDARD OF THE WORLD! 


Since 1840 — for well over a century, 
DIETZ LANTERNS have maintained an 
unmatched leadership in design and per- 


formance. 


Among the notable features of the 
base, impeoved top, ll pars age carves 
im top, all parts are 
to spill off wind and rain. Now supplied 
cold-rolled terne-coated steel with hand- 
some blue-gray metallic Raybaked Enamel 
Finist 


Control of flame permits a choice of 
abundant portable light or a low con- 
—_ iow without cimini or 
ailure. Greatest in of fuel con- 
sumption, DIETZ LANTERNS burn dry 
to the last drop of kerosene without inter- 
ruption. 


|R.E. DIETZ COMPANY 





DIETZ “LITTLE WIZARD” (Cold Blast) 
with rising cone burner 
SPECIFICATIONS 
Height : 11% inches 
Light 6 C. Power 
Burner No. 211, % inch 
Wick No. 1 
Burns 30 hours 
Globe Little Wizard Loc-Nob 
Package One Dozen 


DIETZ “BLIZZARD” (Cold Blast) 


with rising cone burner 


SPECIFICATIONS 


14% inches 

10 C. Power 
No. 272, 1 inch 
No. 2 

45 hours 

Fitzall Loc-Nob 
Half Dozen 


SOLD EXCLUSIVELY THROUGH THE REGULAR JOBBING TRADE, NO PRIVATE BRANDS 
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Put these FREE L-0-F salesmen to work for 


Here’s a carefully co-ordinated sales plan of the easy cutting L°O-F Window Glass that 
four cards to help you get more replacement carries the famous nationally advertised 
window glass business. You can use them as shield trade-mark For advice on what 
package inserts, as separate mailings or as quantities of the fastest selling sizes to stock, 
stuffers in your monthly statements call your nearest L°O-F distributor, of 
Any way you use them, they're all de- write us direct. Libbev-Owens:Ford Glass 
signed to set you up as “glass headquarters’ Co., .6111 Nicholas Bldg., Toledo 3, Ohio 
in your neighborhood and bring this 
profitable business to vou 


Of course, you'll want a good stock of 


IMPORTANT: 


Mail this coupon to your L-O-F glass distributor 


Please send me a supply of window glass mail advertising ! 

a * moterial. } 
| 

| 

! 


COMPANY NAME 


@ Gpedl Name tw GLASS STREET ADDRESS secre 
F 


city — — ZONE STATE 
REQUESTED BY 
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“First in the Field” display card, in full color. 


_T) oe 


Size 27" x 22”. Free to dealers. 


SAVAGE SALES CALENDAR 





1951 DECEMBER 1951 


Christmas time is ‘*22"’ time—so plan a special promotion NOW 


of famous Savage and Stevens .22 caliber rifles. Feature the 
fastest selling models on the market—the Stevens Model 87, a 
speed-shooting auto-loader—the Stevens Model 15, a value- 
packed single shot. 

Both of these low-cost, high quality .22's make ideal Christ- 


mas gifts 


STEVENS MODEL 87 


Just the *22"' for the older shooter for speed shooting at running game and 
plinking at bustit targcts. Seress these features in ur les talk: Simple, 
sturdy, troublefree action, disassembled without tools bree rifles in one 

instantly adjustable as auto-loader (shoots as fast as you can pull the trigger), 


bole action repeater or single shor ri This exclusive bY ] ature allows 


arcady choice ¢ thert d fire or more d rate, precise bole action shooting 


STEVENS MODEL 15 


This single shot *22 sespecia lesigned for tt 


It's ideal for teac g you 





of its selling points: Strong, simple hanism 
jor maximum safety nev ell proportioned, onc stock, with black tip 
gold” bead tront sight, adjusta 


SAVAGE ARMS CORPORATION 


Firearms Division Chicopee Falls, Mass. 





STEVENS mopEL 87 


22 Cal. — Auro-loading Rifle 


stevens movet 15 


22 Cal. — Single Sh« 


SAVAGE + STEVENS - FOX Rifles and Shotguns 


SAVAGE * WORCESTER Power ond Nand Lown Mowers 


SSX Feature Savage and Stevens “22” Rifles for Christmas 
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Our Service 
Is 
Extra Strong 


UN Te 


SOUTHERN 


WOOD 


SCREWS 


(Slotted or Phillips Heads) 
are a joy to stock and sell 


There’s no effort at all in handling Southern 
wood screws. Southern is swell to do business 
with. We're a young progressive firm, reliable 
and accommodating. Our service is prompt and 
dependable. Orders are expedited swiftly and 
accurately. 
Even more important, you can be sure there is a 
full measure of uniformly perfect fasteners in 
every box of Southern screws you sell... our 
unique inspection routine and careful packing 
make that a certainty. 
Your customers appreciate this just as they ap- 
preciate the fine quality and ruggedness of 
Southern Screws. 
Southern makes a complete line. 
our catalogue. 

FACTORY WAREHOUSES 


325 W. Ohio Street 
Chicago 10, Illinois 


Write today for 


4100 Dell Ave 

North Bergen, N. J 
280 Decotur S.E 
Atlante, Georgia 


SOUTHERN 


SCREW COMPANY 


110 RICKERT STREET 
STATESVILLE, NORTH CAROLINA 


+ + + + + 
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make your store 


their Christmas 
Shopping Headquarters 


4 
GOLF BALLS 


am wholesale distributors) 


(Now available through D 


FOOTBALL SPORTS SET 











TENNIS RACKETS be... 


(Now available ’ 


distributors? 


rough D & 


Go after more Christmas business .. . feature D&M 
Sports Equipment. Make it a big holiday season 
Stock a complete line of Draper-Maynard Sports 
Equipment. Order from your wholesale distributor now 


3 Nie 
quien Ss 
THE DRAPER-MAYNARD COMPANY, 4861 Spring Grove Ave., Cincinnati 32, Ohio 
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THE PLIERS 


Good Workmen 





Good workmen know that the quality of the 
work they do depends in no small measure upon 
the quality of the tools they use. Kleins were 
made for men who know and appreciate the 
finest in pliers. The highest quality drop forg- 
ings—the most careful tempering throughout— 
the individual testing and inspection of every 
pair—the carefully honed knives—all add up to 
pliers that last longer, do the job better. 


Klein Pliers are made in a wide variety of 
styles and sizes to suit every job. Be sure you 
have a representative selection of these famous 
tools in stock to care for your customers who 
appreciate and want the best in pliers. 


Distributed Through Jobbers 
Fereign Distributor: International Standard Electric Corp., New York 


The Klein Pocket Tool 
Guide shows the many 
sizes and types of Klein 


Pliers and contains valu- 


Since 1857 


able information on other 
Klein products. A copy will 
be sent without obligation. 


WELUTEE moms WO LE I Noo & Sons 





«fore 
cast Criss bne 


. Uencgram Docxr Galle 


Kerwin = 4 Also available as Door Knocker only. 


This new, original Door Grille will catch the fancy of 
every home-owner. Available in all letters of the 
alphabet to give each door a personal, distinctive 
appearance. There's nothing like it anywhere! 


Beautifully cast of durable brass as a combination 
door knocker and grille. Available in all standard 
finishes. Competitively priced with conventional 
designs .. . And individually, attractively packaged 
for effective merchandising and quick sales. 


*Cast brass line includes: Entrance handles, Escutcheon 
plates, Door grilles, Door knockers, Mail drop plates, 
miscellaneous finishing hardware 


FOR IMMEDIATE DELIVERY ORDER TODAY 


SAX 


Ajax Hardware Manufacturing Corp. 
4351 Valley Bivd. Los Angeles 32, California 
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IMPROVING YOUR HOME! 


Si 


BARRETT SHOWS YOU HOW TO JUDGE A HOUSE BY ITS 


“HAT, COAT AND RUBBERS” 














—— 








. = 
7 
J ’ 
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BASRETT DEVELOPS A SHINGLE THAT 


DEFIES A HURRICANE! 


| 














We hang our shingles outside YOUR door! 


THE BARRETT DIVISION 
Allied Chemica! & Dye Corporation 
40 Rector Street, New York 6, N. Y. 

205 W. Wacker Drive, Chicago 6, I! 
1327 Erie Street, Birmingham 8, Ala 

36th & Groy's Ferry Ave., 
Philadeiphic 46, Pa. 
*Reg. U. 8. Pat. Of. 


These big, powerful, full-page, four-color 
advertisements appearing in The Saturday 
Evening Post sell Barrett* Shingles and 
Building Materials . . . and good. They 
are specially designed to bring customers 
to you! 


Here are some typical quotes 


"Good man to see about house matters is your 
local architect, builder, or Barrett dealer 


"Your Barrett dealer or applicator will be 
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glad to help you with any roofing problems 
. His advice is always available and it 
costs you nothing.” 


You can always be assured that when you 
stock BARRETT, you have a solid selling 
force behind you. Barrett Saturday Even- 
ing Post advertising is merely a spearhead 
for a host of other Barrett efforts . . . cam- 
paigns in leading farm publications and 
unmatched Barrett 
products for all markets 


sales promotion of 





BIGGEST 
NAME IN 
PLUMBING 
RUBBER 





PRODUCTS 


No. 36 Lucky Strike 
FAUCET WASHER 
ASSORTMENT 
36 individual packoges 
per unit. Each pockage 
includes 8 genvine 
Lavelle bevelled faucet 
washers in all populer 
sizes with mnecessory 


nt . brass screws 
YOUR’ COMPLETE PLUMBING RUBBER DEPARTMENT 


MADE RIGHT! 
PRICED RIGHT! 


No. 424 Fit One-Fit All 

PACKAGED RIGHT! TANK ALS 
individually packaged 
tank balls to colorful 


counter unit. Special 
tapered seat for smooth 


(Z We, Le 5 wat —" 


426 N. Wood Street, Chicago 22, Illinois 





Tank Balls « Faucet Washers « Force Cups * Hose Washers « Basin Stoppers * Repair Assortments 
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Farmers and orchardists know that 

with hired help scarce their only hope of 
maintaining production is to replace man- 
power with up-to-date equipment, The Myers 
reputation for having exactly the right power 
sprayer for every job, just naturally sends a 
majority of those who need spray equipment 
straight to the Myers Dealer. And to make 
sure prospects know where to go, 1952 will 
see us backing those dealers with the biggest 
promotional campaign in Myers history. Get 
the details from your Myers representative. 
Or write The F. E. Myers & Bro. Co., 

Dept. P-127, Ashland, Ohio. 


New Myers Concentrate Sprayer cuts 
orchard spraying costs up to 40%! Lets 
one man cover more acres than six men 
using two dilute sprayers. Gives thorough 
coverage, even in wind. Permits better tim- 
ing for better results 


(reeet FRUIT GROWE ® 


[24 Farm Journal 
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IMMEDIATE 


JUSTRITE a DELIVERY 
<Yellow=Flash. Bz CH is ell AS 





Holes for thong or bail to carry on arm 





Truly in a class by itself! No other 
light can come close to its 2500 ft. 


beam. Fits in space 8” by 3” by 3”. ‘ 
Compare these other outstanding fea- , ACTUAL 
tures with any other flashlight sold: 4: 


light, uses :8 eas 
flashlight batteries 
with 12-volt bulb. For 
longer life, uses one 
6-volt lantern battery 
with 6-volt bub. 


Uv. NATIONAL 
PLE ADVERTISING 


de year round profits 


less batteries 
JUSTHITEW. Co., 2061 N. Southport Ave., Chicago 14, Ill. 
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Polished, stainless steel rack with four 
djust gers. Rack No. 1720—retail 
price \é 


Prey 


less steel rack holds 4 
utensils and covers securely in place. Rack 
No. 1721—retail price $2.50. 








Handsome Deluxe stainless steel utensil 
rack shows off ten sparkling “Kitchen 
Jewels."” Double rods hold many covers 
securely, or make a convenient shelf for 
decorative items. Rack No. 1722—retail 
price $7.50. 


DISPLAY REVERE RACKS 


where customers can see them 


There’s a ready-made market for Revere Racks. For every one of 
the millions of users of Revere Ware is a prospect. And, according 
to the dealers.who have displayed Revere Racks, those prospects 
are hot ones. But you've got to show ‘em if you're going to sell ‘em. 

The reasons are simple: The stainless steel beauty of Revere 
Racks, complimented by the glistening copper-clad stainless steel 
Revere Ware is a display which any housewife will be proud to 
have in her kitchen. And Revere Racks are so handy, too. Every 
pot and pan within easy reach. And there’s no fumbling in dark 
closets for an elusive pot cover. What's more, look at all the storage 
space housewives save! 

Start, today, to hang up those Revere Racks where people can 
see them... in your windows, on your counters. And you'll hang 
up extra dollars for yourself. The supply situation on Revere 
Racks is good right now, so place your orders without delay. 


Company Division 
e, N. Y. 
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it pays yo 
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dealer has Unc, 
TS and adjustable 
Set them for paras 


Better tools — whether pliers or adjustable ; 
wrenches or anything else — create satisfied cus- Wrenches—or can 
tomers, bring in repeat business, increase profits 

Utica is telling millions of people exactly WHY 

quality tools are better. 


SATURDAY EVENING POST ADS 


plus Popular Science, Popular Mechanics, Mechanix ilustrated 


You know the advantages of forged tools, but 
many of your customers don’t. So Utica leads the 
way in getting this story over to more than 
24,000,000 readers 


An aggressive, well rounded program. Two new movies, 
now being offered and shown from coast-to-coast, tell the 
impressive story of forging and how best to use fine pliers 
A big 32” x 12” wall chart explains the good features built 
, : into the best of pliers and adjustable wrenches. Another 
WALL = wall chart tells a “picture story” on the care and use of 

CHARTS pliers. A booklet, “First Aid for Pliers,” just off the press, 
sells the advantages and “repairability’’ of quality tools. 


INSTRUCTION ASK YOUR JOBBER FOR DETAILS 


BOOKLETS UTICA is building demand for Better Tools 
...fo your profit and the 
customer's satisfaction 





and the world's best 
tools are made in U.S.A. 


DROP FORGE AND TOOL 
CORPORATION 
NEW YORK 
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Whenever, wherever you display products used in clean-up jobs 
around the home, be sure to include galvanized ware from the J&L 
line. It's good business to stock and display J&L Galvanized Ware 
because people want it. . . they buy it in preference to less well- 


known brands... you obtain good turnover. 


J&L Ware is priced to cover the big volume market and yield a 
healthy profit. It is distributed through 
Hardware Jobbers. See your jobber for 


prices and delivery schedules. 


Jal STEEL BARREL COMPANY Jal 
NEW yor «Kk ae NEW Yor x« 


Subsidiary of: JONES & LAUGHLIN STEEL CORPORATION 
golvonized wore plants: TOLEDO, OHIO and ATLANTA. GEORGIA 
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A NEAT COMPANION 


Buckeye lawn Sweeper 


Winner in Performance and Value 


FOR ANY LAWN MOWER 





The typical householder is apt to be both lawn happy and price 
conscious these days. He readily admits wanting a lawn sweeper 
to keep his place cleaned up. But he is certainly relieved to learn 
he can buy one as well built, good looking and efficient as the 
Buckeye Model 850 for a price noticeably less than he feared he 
would have to pay. That’s what makes the Buckeye such a con- 
sistent profit item from early spring until the last autumn leaves 


have fallen down and been cleared away. 


20” sweep, heavy bossine brush mounted on bal! bear- 
ings. Easily adjusted for height; sweeps leaves, grass, 
twigs, stones, paper, etc. Metal bottom canvas hopper 
holds 4 bushels; collapses for easy storage. Tubular 
steel handle; aluminum alloy chassis. 10” wheels; 
1%” rubber tires. Durably built, attractively finished. 
Weight 31% Ibs. Individual carton packed, Write to 
address below for complete details. 


SFO 


Address Dept. LS-56, Springfield, Ohio 


MANUFACTURING CO. 


Power Mowers ° Hatd Mowers 
Lawn Sweepers 


Mowers Since 1880 





atistied 


mean REPEAT business 


WITH GRIFFIN BUTTS / 


When you sell high quality Griffin Butts you produce a 


satisfied customer . . . and satisfied customers mean repeat 
business. Griffin Butts are produced from fine steel, carefully 
rolled in our own mill and finished by experienced craftsmen. 
The entire line of Griffin fine builders hardware is designed 
to help you — by a the best to your customers. 
1 Suery DOOR NEEDS THREE 


GRIFFIN “Besos cx, 


ERIE + PENNSYLVANIA 


REPRESENTATIVES 





—— GRIFFIN PRODUCTS 
. c/ 


WILBUR H. DAVIS 
1639 W. Fargo Avenue 
Chicago 26, Iilinois 
GEORGE A. GREGG 
17134.6 Wyoming Avenue 
Detroit, Michigan 
JOHN SULLIVAN 
115 Brood Street 
Boston, Massachusetts 


tL. A. ABRAMS 
45 Worren Street 
New York 7, New York 


CHARLES L. LEWIS 
1355 Morket Street 
Son Francisco 3, Calif 
WALTER S. JOHNSON 
917 St. Chories Avenue 
Atlante, Georgia 
E. H. FARRAR 
6637 Golf Drive 
Dotias 5, Texas 


HARVEY D. RUSH & SONS 


H. C. GLOVER 
2611 Garrison Bivd 


RF. BEVERS 
4524 Eost 60th Street 
Seottie, Washington Baltimore 16, Maryland 
t. J FULLER ROY L. ROGERS 
644 Wellington Rood 1620 Garfield Street 
Jackson 6, Mississipps Denver 6, Colorado 
WwW. C. MEIBAUM & CO 
6954 Oleatho Avenue 
St. Louis 9, Missouri 


4638 Nichols Parkway 
Kanseos City, Missours 
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“Veteran 


Lowe Brothers Dealer 


Enjoys Steady 
Sales Increase 
despite 
mounting 
competition! 


.. Attributes continuing success 
to product quality and cooperation 


Who knows better the selling merits of a paint line than 
a dealer who has sold it for many years—through good 
times and bad—and reports steady climb in sales through- 
out? There are many such Lowe Brothers Dealers. 

... Here are some interesting facts about one of them, 
This dealer's sales records show that his business has 
grown steadily—rapidly—each year since lining up with 
Lowe Brothers. Significantly, two competitors opened 
stores in his immediate area during the past ten years— 
yet, his steady yearly increase in sales has continued! 

To what does he credit this continuing success? First 
—to the basic high quality of Lowe Brothers Paints. Sec- 
ond—to the many extra L. B. product features and mer- 
chandising aids that build quick acceptance and lasting 
preference. These include aggressive factory support— 
close cooperation and valuable help in advertising and 
point-of-sale promotion. 


*T his Lowe Brothers Dealer's name on request. 
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L 
CONSUMER apres’ 


Yes—all boiled down, you have the same story once 
more. It's a customer-winning (and holding) combination 
of unsurpassed product quality, distinctive packaging, 
great consumer appeal and continuous factory coopera- 
tion—(constant, consistent, coordinated advertising sup- 
port) that builds sound, growing, profitable businesses 
for Lowe Brothers Dealers everywhere! Just ask any of 


them, new or old! 


The Lowe Brothers Company + Dayton 2, Ohio 


Lowe Brothers 


PAINTS * VARNISHES 


31 





Scales and Proftkeadors fr VOU... 


 mONnARK BICYCLES 


a 


Hottest specialties in the field. Cash ’ 7 ‘ t Nation's best motor bike valve. Up 
in on the growing western trend i . pe: to 75 miles on a gallon. Speeds, up 


° t sell : 
Ben't miss these best sellers America’s fastest selling bicycle. te 35 MPH. A profit maker for you. 


Tops in beauty, features and perform- 
ance. 26 inch boys’, girls’ models. 





See Your Distributor or Write Us 
——— mMmOonarR SILVER KING, INC. 
6501 W. GRAND AVE., CHICAGO 35, ILLINOIS 
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PERFECT COMBINATION 
FOR PROFITS! 








@ Sell this rod and reel 
together. For boat fishing, 
general salt-water use, or 
deep fresh-water trolling 
there’s no finer combina- 
tion. Thousands of users 
from coast to coast prove its 
popularity. And dealers all 
over America have found 
it pays off in profits! 


THE “STONE HARBOR” 


Sturdy, two-piece boat rod of flame finish 
split bamboo. Comes in popular lengths: 
515, 6, and 7's ft. Tip and butt of equal 
length. Heavily varnished for long wear 
The perfect rod for salt-water and fresh- 
water trolling. A quality item at a price that 
must make friends. Over 100 million sales 
messages this year will tell prospects about 
this and other Ocean City-Montague tackle 

Model 12SHB— $13.25 





i 
z= 
= 
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THE “BAY CITY” 
One of the biggest selling reels of its type 
ever made—by anybody! Fishermen 
everywhere vote it their favorite for 
salt-water use or deep fresh-water troll- 
ing. Strong, smooth gears, self-lubricating, 


heavily chrome plated spool and metal rein- 


Se Sn 
SRT OR Om ee ee 


forced bakelite sideplates. Automatic free 


eee eenea 
svwrures 


spool lever. 250 yards No. 9 or 27 Ib. test line. 
A star drag reel that has proved its saleability ! 
Model 112— $9.95 


Write for Free 1952 Rod Catalogue. Dept. E Write for Free 1952 Reel Catalogue. Dept. E 


MONTAGUE RODS * OCEAN CITY REELS 


Montague Rod & Reel Co. Ocean City Mfg. Co. 
on Montague City, Mass. Phila. 34, Pa. 
wor sGUe 


i WORLD LEADERS IN RODS AND REELS 
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{ Who said FLETCHER | 


Wood Scrapers 
are better? 


\— 


The people who 
use them . . « 








The people who 
have compared them 


There is no better judge of any tool 
than the person who uses it. Users of 
FLETCHER Wood Scrapers acclaim them 
better and they are especially impressed 
with the instantaneous blade changing 
mechanism. Blades are actually changed in 


ten seconds. 


One of the 5 FLETCHER models will 
meet your customer's requirements. Scraper 
sizes are from |" to 2'/2" and blade sizes 
are from |" to 3". Stock extra blades for 
your customer's convenience and keep them 


coming back to your store. 


Ask your jobber about the FLETCHER 
Wood Scraper assortments, and extra prof- 


its for you. 


THE FLETCHER-TERRY CO. 


576 SOUTH ST. + FORESTVILLE, CONN., U.S.A. 
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Your H-I man is a tackle specialist, he knows what 
tackle will sell, when and how to sell it. Rely on him for 
real help in ‘52. . . the kind of help that means bigger 
volume and higher profit for you. 


And—your H-l man will show you the new H-I line- 
29,000 items that include the year's best tackle values 
from H-I Power Glass Rods (and bamboo and stee! 


rods, of course) to reels, lines and lures. 


This great new line will be featured in another out- 
standing national advertising campaign all through the 
tackle selling season. Your H-I man has details on how 
you can tie in easily and profitably. Ask him. 


Why not order all your tackle requirements from a 
single, dependable source? See your H-l man- or 
write us for his name 


ORROCKS 
<3 BOTSON 


Manufacturers of the Largest Line of Fishing Tackle in the World 
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Check stocks now... 


be sure YALE’s Big 3 
are on hand to close 


more sales for you! 


GET SET. . . winter winds will blow 
plenty of door closer prospects your 
way in the months just ahead. 
And, nationally advertised YALE 
closers are the ones easiest to sell. 
So, don’t get caught short! Stock 
up now! The Yale & Towne Manu- 
facturing Co., Stamford, Conn. (In 
Canada: St. Catharines, Ontario.) 


YALE—the finest name in hardware! 


YALE & TOWNE 





YALE is a regie 


tered trade mark 





POPULAR STANDARD 
CLOSER—SERIES "70" 


The Retailer's most popular 
“Over-The-Counter” seller! 
For quick installation on right 
or left-hand doors. Easiest of all 
closers to apply and adjust cor- 
rectly. Made in six different 
sizes—a size and type for every 


kind of door 


COMPLIMENT TO 
DOORWAYS—SERIES "90" 


Here’s just about the finest 
closer made. Sell its compact 
modern appearance to distin- 
guish your contract jobs. Trim 
beauty, unexcelled for power 
and durability. Perfect door 
control, for the price of ordi- 
nary closers. 


FOR EVERY HOME 


The Yale 570 is a less expensive 
liquid closer for combination 
and light interior doors in 
homes. Easy application, right 
or left hand, inside or outside 
of door. Simple adjustment of 
closing speed. 
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To Serve You Better... 


Yes . . . on all types of welded chain, weldless chain, 
hoists and other material handling equipment you 
now can get better service from your nearby Round 
Chain Company. 


Here's why: 

Every Round plant and warehouse has been modern- 
ized. Production is streamlined. A new production 
and inventory control system is another step in our 
continuing program to handle your orders promptly 
and efficiently. 


The Round Engineering Department has been 
strengthened and enlarged . . . is now second to 
none! It is developing new and better products 
for you. 


Without cost or obligation, you may call one of our 
skilled engineers to consult with you on your prob- 
lems of materials handling and all other chain uses. 


Each Round Chain Company is managed by experi- 
enced, capable executives. Many of these men have 
grown up in the chain industry . . . have spent most 
of their lives with the Round organization. Others 
are younger executives . . . graduates of the Round 
training program. 

Finally, Round Chain Companies can serve you 
better because they have a background of 82 years 
gn the chain industry! 





CHAIN FOR EVERY NEED 


INDUSTRIAL * FARM 
HOME +« AUTOMOTIVE 


Sling Chains © Railroad Chains ©* Log Chains 
Farm Chains * Marine Chains ¢ Tire Chains 
Building Chains © Fittings and Attachments 
Bronze Non-sparking Chain 
“Ohio” Hand Chain Hoists (all types) 
Electric Hoists © Trolleys * Winches © Crabs 
Hoist Chain for all hoists 


Security in Every Link 


Order from your 





SEATTLE “CHAIN & MF. £2. 
rs | SEATIOES. 
e. en ee CHAIN. MEG, CO. 
SQRTLAND 10 , 


| foie. CALIFORNIA CHAIN CO. 
— ~ SRN PRANCISGO...... 


 ROGND 405 ANGELES CHAIN corp. 
_ LOS ANGELES 54 


7 


“te 





There's a 


CHAIN COMPANY 
night in your territory! 


«THE ROUND CHAIN & MPG, Co. WS THE-@RIDGEPORT CHAIN 
CHICAGO Ss - a é & MFG. CO.’ @ 
es % ee .""RRipceor? y, 


: THE CLEVELAND CHAIN, s MFG. CO 


Onno Worss. a Mts. co “wooonout e 
N WORKS , 
THE pox »GAlvaNizind co “TRENTOR if 
P pe PELAND Sf 


. TH. dourttey CHAIN & meg co 
‘ pra 4 
@ «, 


ree de 


7 gw 


— 








MODEL FSR 


NOW, more THAN EVER - - 


THE GREATEST HOME CALKER VALUE 


UNIVERSAL CARTRIDGE HOLDER — New Desi id t 
support — permits use of Fibre or Metal ieuclad antiines re ATTENTION— 
SOUTHEASTERN 


PATENTED CARTRIDGE BAIL — Locks cartridge in place, making a JOBBERS 
We are manufacturers of 


safe, rigid caulking unit. 
CAULKING COMPOUNDS 
and can also supply your 


HIGH LEVERAGE TRIGGER — Gives a smooth easily controlled flow needs of VITAL CAULKING 
of compound. GUNS. Your inquiry invited. 


CONTOUR HAND-FITTED GRIP — New ease in caulking with larger, aa yg 


more comfortable handle. Manufacturers 
ATLANTA GEORGIA 


POSITIVE RATCHET DRIVE — Proven 2-dog action and quick release DEALERS, please direct 
your inquiry to your Hard- 


rod guarantee trouble-free service. 
ware Jobber. 


\) PACKED six or 12 to the case. 

ital, introduced this Calker with the already famous spouted cartridge in 1947 and 
it has consistently outsold all calker combinations because it’s built honestly to deliver 
and get results — brings the user back many times for more cartridges. 


Specify your caulk in Vital Made Cartridges to guarantee perfect fit. 


We manufacture all caulk equipment except compound. 


PRODUCTS MANUFACTURING CO. 
CLEVELAND 4, OHIO 
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TUSALNS EVER 


You can sell the Wooster De Luxe 
Roll-On Painter with complete assur- 
ance that its amazing mew top-quality 
mohair cover applies a// paint products. 
Gives excellent results with primers, 


ALSO AVAILABLE .. . to give you 
a complete line of Roll-On Painters 
for every price range, every purpose! : even enamels! 
DYNEL MODEL. Economy-priced Sell it, too, with Wooster’s guarantee that 
all-purpose model for oil, water : the new one-piece ny/on bearing-end caps will 
and rubber-base paints. . , : 
: provide smooth roller action always or be 
LAMB'S-WOOL MODEL. Medium- : placed of chars 
priced model with improved ° — foce f ¢ —— 


lamb's-wool cover for oil, water 
and rubber-base paints. : name and address of the Wooster distributor near- 


est you. Order your stock of Wooster De Luxe 


oil, water and rubber-base paints—yes, 


Contact your distributor or write direct for 


42°, 7” and 9” widths in all models, : 
supplied individually or in combination : Roll-On Painters today! 
Replacement covers available for all : 
models in all sizes 


WOOSTER <> PAINT, 


THE WOOSTER BRUSH COMPANY + WOOSTER, OHIO SINCE 1851 
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REGUS a 
PAT OFF 


BLUE BILL 


BY THE MAKERS OF 
“RED HEAD” 











to pull NEW traffic 
...- make more dollars 


With the RED HEAD line you always 

have an outstanding sales story .. . Now 
we offer you 8SLUE BILL Hunting 

Clothing to headline your fall sales. 

This new line was created to meet today’s 
requirements of hunters’ dollars. Get in 
on the swing to BLUE BILL, the line 

that is packed with top features hunters 
want and go for... AT PRICES 
EVERYONE CAN AFFORD. 


NEW traffic, the real goal you are after 
to increase profits can be had by featuring 
the BLUE BILL line of hunting clothing 
this fall... it’s RED HEAD again! 


... FIRST IN THE FIELD 
FAVORITES IN THE STORES 


RED HEAD 


BRAND COMPANY 


4300 WEST BELMONT AVENUE, CHICAGO 41, ILLINOIS 
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WARWOOD 
| ts tq U F IS STANDARD FINISH 
for WARWOOD 

“ PICKS, MATTOCKS, HOES, 


<<“) __ADZES, HAMMERS, MAULS 


AND SLEDGES. BZ 


- 
- 


EE 
SS wWwaRwood 
CARTON PACKAGING 


in correct carton quantities to 

provide for jobbing distribution with- 

out unpacking and repacking, furnishes a 

positive cost saving feature, without cost to you, 
when you distribute Warwood Forged Tools. 


TOOLS FOR 


GENERAL CONSTRUCTION... AGRICULTURE AND GARDENING 
MINING AND INDUSTRY...RAILROAD TRACK MAINTENANCE 


Warwoop Too. COMPANY 


WHEELING, WEST VIRGINIA 
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LET THESE RIFLE 


DISPLAY STANDS INVITE 


MORE CUSTOMERS INTO YOUR STORE 


It’s easy to set up attractive, space-saving dis- 
plays of Remington rifles with these stands. 





Who's your best 
Christmas prospect? 


With so many people shopping for guns 
and ammunition at Christmas, your ad- 
vertising and window displays can be 
based on any of a number of appeals. 
Here are three good ones: 

Beginning shooters. Remington has 
paved the way with advertisements in 
boys’ magazines . . . and Dads’ maga- 
zines, too. Soon the youngsters will be 
taking Dad out for some pointed win- 
dow shopping. You can cash in by let- 
ting them know they'll find the popular 
“500 Series’’ Remington 22 rifles in your 
store. Displays like the one at right are 
excellent reminders. 


- " “Wingmaster” MODEL 870AP 


And what about Dad himself? When 
a sportsman thinks of his own Christ- 
mas present, it’s apt to be something in 
walnut and steel. And whether it’s a 
rifle or a shotgun, you're right with 
Remington. A good shotgun to feature 
is the Remington “‘Wingmaster” pump 
gun with interchangeable plain barrels. 
It’s creating a lot of interest . . . and 
boosting sales of both guns and extra 
barrels. 


. 


. net 
ia 


Last but not least is the last-minute 
shopper. After you've sold Remington 
ammunition all through the Christmas 
period, you can give sales an extra spurt 
with a reminder to late shoppers. This 
ammunition in the beautiful Christmas 
gift cartons is a present any shooter will 
welcome . . . and any shopper can buy 
on short notice. 








MATCH AMMUNITION 
YEAR-ROUND PROFIT-MAKER 


_ 


Winter is no off-season for target 
shooters. And they’re growing in num- 
bers. National Rifie Association mem- 
bership has increased approximately 
200°; in the last 10 years. That can 
mean not only steady business but more 
potential customers for the premium 
profit items: Remington ‘‘Palma”™ 
“Kleanbore” and “Police Targetmas- 
ter’? 22 match ammunition. 

A good approach is to ask the target 
shooter to try a box or two of match 
ammunition. You can point out that 
the difference in cost is small, yet the 
difference in performance on the rifle 
range can raise his scores appreciably. 
Once he’s converted to the better am- 
munition, you’ve got an all-seasons cus- 
tomer who is honestly grateful for the 
advice you gave him. 


They’re designed to 
do a big selling job 
where it helps most — 
right in your own 
store. 

The stands are 
made of bleached 
knotty pine in beau- 
tiful natural finish. 
They show guns at 
an attractive angle, 
inviting shoppers to 
stop and admire. And 
they’re sturdily built 
for long service. 

Two types are 
available —a four-gun 
stand, illustrated 
above at left, and a 

single-gun stand, below. The single-gun 
display measures only 6 by 9 inches at 
the base. The four-gun display is on a 
12- by 10-inch base. Both pack a whale 
ofa lot of “sell” into a mighty small area. 

With every stand you also receive 
four attractive display cards for Rem- 
ington rifles. They’re illustrated with 
the four-gun stand. 

Your cost for the single-gun stand 
(number 5) and four display cards is 
only 60¢. The four-gun stand (number 4 
complete with display cards is $3.50. 
Both prices are F.O.B., Bridgeport 2, 
Connecticut. We'll bill you. 


However, quantities are limited, so 
get your order in soon. Write: Trade 
Sales Promotion Dept., Remington 
Arms Company, Inc., Dept. SH, 
Bridgeport 2, Conn. 


“Wingmaster,” “ Palma,” “Kleanbore” and ‘‘ Targetmaster” are Reg. U. S. Pat. Off. by Remington Arms Company, Inc. 
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Beauty and Performance 
Sell These Heaters 


All Royal 
Heaters are 
fully approved 
by AGA for 
Natural, 
Manufactured 
and LP Gases 


KOOL KABINET 


The Kool Kabinet heater is the latest thing in design of gas 
heaters. Gives extra beauty and added safety. Unique baf- 
fle arrangement directs heat out front of heater—back 
and sides stay cool. Available in 20,000 and 40,000 B.T.U. 
sizes. Easily adaptable to Unitrol or thermostat. 





~ - 


RADIANT HEATER 556 


This is one of the South's favor- 
ite heaters. No. 556 is 24,000 
B.T.U. Other models and sizes 
available. 

WRITE TODAY for an illustrated 
folder and the name of your 
nearest Royal distributor. 


CHATTANOOGA 


RovaL 





GAS LOGS 


Royal Ges Logs are beautiful 
replicas of mountain oak. Aveil- 
able in 2 sizes: 22,000 B.T.U. (20” 
wide) and 30,000 B.T.U. (24” 
wide). Use on Natural, Manufac- 
tured or LP gas. Andirons aveil- 
able at additional cost. 


IMPLEMENT & 


MANUFACTURING COMPANY 


CHATTANOOGA 6, 


A i 


TENNESSEE 





Ca refree | 


. owe. CR 
af 


is my big story al 


LUMIT 


says MR. S. M. PARKER, PRESIDENT 
of The Home Builders Lumber Company 
Inc., Charleston, S. C. 














“Most people think screens are a darned 
nuisance!—something they have to put up and to sell more —tell 


take down every year... and keep painting and 


repairing. - BIGGEST STORY IN SCREENING! 


“But when I explain how LUMITE is different, 
I almost always make the sale! st - 


“I tell my customers LUMITE is carefree—it a a RUSTPROOF! 


does its job without asking attention. They don’t 
have to paint it... they don’t have to take it down ‘ Lumite screen cloth can't rot, mil- 


in Winter . . . they don’t have to worry about it dew or corrode! Never needs pro- 
rusting or staining. tective painting! Won't stain sills or 


“In fact, I've done so well with the LUMITE ee a 
story, I've stopped carrying all other kinds of ee ee 


screen cloth!” 


Backed by the biggest sat 
advertising campaign LU. | 


inscreen cloth history! nee + OTR siti 
centat™ sanan soneen CLEP 


sven 


>» 
*Registered trade-mark << — 


LUMITE DIVISION «Chicopee Mfg. Corp. of Georgia * 40 Worth Street, New York13,N.Y. 
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Washington News 


- « « « « Orders, Regulations, Priorities 





Metal Allotments Trimmed 
for Consumer Durables 


WITH DEFENSE production begin- 
ning to gain momentum, the pinch 
on civilian goods has started and 
will become worse, according to 
Charles E. Wilson, Director cf the 
Oif.ce of Defense Mobilization. 

The scarci.y of besc metals— 
already a hindrance to the detense 
effori—is almost certainly to ie- 
sult in a lowering of the production 
of certain “less essential” items in- 
cluding many hardware products. 

The NPA has announced allot- 
ments of steel, copper and alumi- 
num for production of consumer 
duratle goods during the fourth 
quarter of 1951 which are slightly 
larger than the previous estimate 
issued in July. 


Two Categories 


NPA administrator, Manly 
Fleischmann, has announced that 
consumer duratle goods are con- 
sidered in two categories—those 
items not generally thought of as 
consumer goods but which are nec- 
essary to expansion of industries 
engeged in defense work, and ci- 
vilian products not directly related 
to the defense program 

To support the ne:essary level of 
production for these items, Mr. 
Fleischmann has stated that it is 
necessary to reduce the use of car- 
bon steel by producers of other less 
essential consumer duratle goods 
to an average of 58 percent of the 
base period compared with an av- 
erage permitted usage during the 
third quarter of 70 percent of the 
base period. 

Other typcs of steel, such as 
stainless will be available only in 
lesser quantites. The allotments 
for copper are based on an average 
of 54 rercent of the tase reriod, 
and for aluminum, approximately 
46 percent. 

A new consumer durable goods 
order is being considered to allow 


some latitude in the use of ma- 
ter.als among troad 
manufacturers, according to 


Fleischmann 


groups ol 


° 


Extends Manufacturers 
Pricing Deadline .... 


THE OPS HAS extended to Dec- 
ember 1 the termination date of 
Supplementary Regulation 12 to 
its Manufacturers’ Ceiling Price 
Regulation 22. Covered under this 
regulation are products including 
bolts and nuts, metal wire and 
cable, builders hardware, fittings 
and valves. 

SR 12 granted to manfacturers 
of those products listed the option 
to determine ceiling prices for 
those products under the General 
Ceiling Price Regulation rather 
than CPR 22 until October 1 

The extension of the termination 
date of SR12 from October 1 to 
December 1 will enable a manu- 
facturer to continue to use the 
CPR 22 for pricing his other 
products. 

4 


Assurance of More Steel 
for Warehouse Stocks . . 


BETTER assurance is given of 
adequate warehouse 
steel products for hardware whole- 
salers and other steel distributors 
in Order M-6A, issued by NPA on 
October 5, which will supercede 
M-6 on and after January 1, 1952 
Under the new order, steel pro- 
ducers will be required to ship a 
minimum of 100 percer.t of average 
monthly base per.od tonnages to 
warehouse distributors; whereas 
the required meathly shipment of 
each steel priduct now going to 
warehouses under M-6 is only 85 
percent of base period tonnages 
Effective immediately, distribu- 


stocks of 


a 
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tor orders for delivery of minimum 


product tonnage cn and afte 


January 1 accepted by 
they will 
NPA or- 

directives 

warehouse 


must be 
producers. Also, where 
not conflict with othe! 
ders, regulations or 
sales may be made to 
distributors above the 100 percent 
minimum, and sales may even be 
made to warehouse distributors 
who have no base period tonnege 
In obtaining the required ton- 
nage under M-6A, a Qistributor 
must place his order with a pro- 
ducer in accordance with lead 
times established in CMP Regula- 
tion No. 1 for specified products 
The orders must be for substantial- 
ly the same products as were sup- 
plied to the distributor during the 
base period, except for minor vari- 
ations in size and design. Also, the 
distributor is required to endorse 
on the order, or deliver with it, a 
signed certification to the effect 
that the order complies with the 
provisions of M-6. This certifica- 
tion represents to the producer 
that the order calls for deliveries 
within the required or permitted 


tonnage 


Cat in Production of 
Dairy Equipment. . 


EQUIPMENT manufactur- 
ers’ working inventories will be 
depleted by the first quar‘er of 
1952 tecause of their inability to 
procure sufficient quantities of 
controlled materials, tre Industry 
Advisory Committee reported at a 
recent meeting with NPA officials 
Of total current preduction, the 
percentage of new equivrrent te'ng 
turned out is smal] the committee 
stated. Close to 35 percent of pres- 
ent production is for repairs and 
minor capital additions 
. 


DAIRY 


Predaction Cut Likely in 
Home Laundry Equipment 
THE INDUSTRY Advisory Commit- 
tee representing manufacturers of 
home laundry equipment hes ad- 
(Continued on page 82) 
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NEW dual-purpose SIGN ON DIXISTEEL FENCE 


The distinctive, new all-metal sign on each 
roll of DrxisTEeL Fence is a double-duty 
salesman for dealers. 


At the point of sale—In your store or 
out in front, this new sign quickly identifies 
the fence you sell as DrxisTEEL — the fence 
preferred by your customers. 


At the point of use —When your cus- 
tomers put up the fence, the sign becomes 
a part of the installation — hangs right on 
the fence at the point of use. It is a constant 
reminder to all that this good-looking fence 
is DixisTEEL Fence. Order it by name from 
your wholesaler or jobber. 


PUT THIS DOUBLE-DUTY SALESMAN TO WORK FOR YOU 


Display Drxisteet Fence with 
the new ail-metal sign facing 
the flow of store or street traf 
fic. Let your customers know 
you are headquarters for Dix! 


When Dixistreet Fence is put 
up, the sign becomes a part of 
the installation. Ic identifies the 
fence as DixistTest — reminds 
everyone who sees it that here 


sTeet Fence — Southern made is another stretch of the fence 


és 
for Southern needs. you sell 


FIELD FENCE DIXISTEEL BARBED WIRE 


ATLANTIC STEEL COMPANY ¢ ATLANTA, GEORGIA 


DIXISTEEL 
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HARDWARE 


How They Prepare for 


C hristmas Gift Sales 


Special display facilities in this store ex- 
tend buying te many items not usually re- 
garded as Christmas merchandise 


By S. W. Ellis 


_——- tinsel, Christmas wreaths 
and garlands, signs that urge 
customers to shop early on the 
lay-away plan—all these conven- 
tional Christmas ideas for launch- 
ing the holiday gift-goods season 
immediately after Thanksgiving 
promote more than toys and at- 
tractive gift items at the Skillern 
Hardware Co., Nashville, Arkan- 
sas. 

Christmas, according to J. Hearn 
Latimer, secretary-treasurer, “i 
all over the store.” Special display 
facilities in the remodeled store 


Is 


extend gift-buying to many items 
not usually regarded as holiday 
merchandise 

“Christmas is one of just two 
yearly events that we promote in 
a big way,” he said. “Our 67-year- 
old store doesn’t go in for bally- 
hoo promotions. But we give the 
store ‘the works’ on Christmas 
Merry Christmas starts at the 
front windows, filled with wheeled 
goods, toys and household items 
and ends at the back of the store 
where the automatic pipe cutter 
works hard to supply extra de 
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1951 


mands at the Christmas season for 
pipe.” 

No explanation of the store's 
Christmas promotion can be made 
without starting with the in- 
dividual display ideas that were 
put into operation when the old 
store was modernized. “Some of 
our best money-makers are home- 
ly items, not usually regarded as 
display items,” Latimer said. “We 
turned them into display items 
with special fixtures.” 

Tinsel and Christmas 
bolts, rope 


bells for 


horseshoes, pipe, and 


47 





The automatic pipe cutter is used frequently at Christ- 
mes time to supply increased pipe demand 


Though not considered Christ- 


mas items, horseshoes enjoy a 


healthy Christmas volume 


le _— / 


kitchen mops? “Sure,” Latimer 
said. “Give the homeliest, most 
utilitarian item in the store the 
right fixture for display and sell- 
ing, and it takes on enough interest 
to become a gift item at Christmas 

“Seriously speaking, we don’t 
consider horseshoes and bolts as 
Christmas gift items. But our 
special fixtures display them so at- 
tractively that they participate in 
the store-wide Christmas promo- 
tion.” 

The full-view windows of the 
store often carry mass displays of 
one or two items in the Christmas 
season. Latimer likes to fill a win- 
dow completely with bicycles, tri- 
cycles, scooters, and skates. Again, 
during the Christmas season, the 
window is filled with small elec- 


The mest uf litarian items, ruch a; ki‘chen mops, are 
given emphasis during the Chrisimas rush 


perhaps just 
these devoted to breakfast or 
lunch - making Another __ time 
lamps take the stage. Others that 
have their turn are dishes, cutlery, 
tools, ranges, and major electrical 
appliances. 

“People like mass displays at 
Christmas,” Latimer pointed out 
“A mass display gives the impres- 
sion of a broad selection. A mass 
display of one item or of a few re 
lated items pulls better for us 
than an assorted window.” 

At Christmas, as well as in ak 
other seasons, careful attention is 
given to pleasing color schemes for 
the windows. Window trimming is 
supervised by Granville Floyd, 
veteran employee of the concern 

(Continued on page 70) 


trical appliances, 


Full-view windows are used to promote mass displays of wheel goods at Christmas time 
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E H. Greson, Jr., manager of 
@ the Gibson Hardware Co., 


Humboldt, Tenn., is charting a 
course to greater fishing tackle 
profits through use of large-scale 
maps which show local fishermen 
where the choicest fishing holes 
are located. No charge is made for 
use of the maps, which may be 
consulted by anyone coming into 
the stcre 

According to Gibson, almost all 
of the fishermen in Humboldt have 
visited the store at one time or 
another to have a look at the de- 
tailed maps, which show creeks, 
lakes, roads and various land- 
marks which will guide sportsmen 
to almost all of the best fishing 
grounds within a large area north- 
east of Humboldt. Sites where the 
“big ones” bite most frequently 
are indicated in ink, together with 
the type of fish most prevalent in 
each water. Bass. bream and cat- 
fish are plentiful in numerous 
bedies of water within a 60-mile 
radivs of Humboldt. 

“These maps have created a 
large amount of store traffic.” Gib- 
son said, “and while all of these 
people do not buy fishing tackle 
from us. we are building valuable 
good will for our store which will 
definitely pay off in the long run. 


Although we cannot estimate how 
much, we believe that our 
service already has_ increased 
tackle volume since we began it 
this Spring. And we have received 
numerous compliments from fish- 
ermen.” 

The maps, which were original- 
ly usei by a Federal agency t» 
trace the route of the Tennessee 
river from Paris to Perryville, 
Tenn., are fully detailed and easy- 
to-read, but Gibson and his father 
E. H. Gibson, Sr., who founded the 
business 31 years ago, will take 
time to help a visitor find the typ 
of fishing he is seeking, by lo- 
cating it cn one of the maps 

The maps also are a boon to 
fishermen who travel via water 
and to motor boat enthusiasts, wh 
constitute a valuable share of the 


‘guide 
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sporting goods customers, 
motors and boating 
accessories also are handled, in 
addition to fishing tackle. Shoals, 
tseacherous bends and other 
ger points on the Tennessee River 
are indicated, together with a 
scale furnishing the approximate 
mileage between various points on 
the river. Fishermen and boater 
make mental notes of this infor 
mation, which may save them dif- 
ficult navigation or perhaps a spil! 

The Gibsons naturally seize 
every possible opportunity to pro- 
mote their full line of 
sporting goods while aiding 1 
Visitcr in finding gocd fishinc 
grounds. For example, a fisher- 
man who plans a river trip may 
through suggestive selling. be in- 

(Continued on page 70) 


store s 


ince boats, 
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store s 


49 





CHRISTMAS 
PROMOTION 


Window Displays that Pay Off 


| tama the Yuletide season last 
year, Christmas shoppers re- 
sponded in large number to the 
Christmas gift windows set up by 
George M. Yeatman & Sons, Inc., 
Clarendon, Va., and Bauman’s of 
Dothan, Ala. 

More than 2,000 blown-glass and 
tinsel Christmas tree ornaments 
were used to attract attention to 
Bauman’s window. These were 
suspended from the ceiling along 
three wide windows on half-inch 


white satin ribbons. The ribbons 
averaged a length of two feet, but 
they were deliberately cut to vari- 
ous lengths to form an uneven 
pattern for the cluster arrange- 
ment. 

As a result, the top of the win- 
dow shimmered with the glow of 
the hundreds of ornaments; and 
the entire window stood out 
sharply in contrast to the more 
standard holiday displays in 
neighboring stores. 


For an extra point of interest, 
several small gift suggestions were 
suspended on ribbons from the 
ceiling among the ornaments. 

Bauman’s increased volume dur- 
ing the last Yuletide season was 
believed to be a result of this un- 
usual cluster design in its win- 
dows; and items displayed enjoyed 
a substantial volume. 

The display window at George 
M. Yeatman & Sons presented an 
outdoors atmosphere, created by a 
mannikin in wintry hunting attire 
with gun in hand, and such items 
as woolens and fur gloves, sport 
sox, badminton and tennis sets, 
outboard motors, footballs, and 
fishing and hunting accessories 
Imitation snow was sprinkled gen- 
erously over the entire display. 

Focal point of this window was 
an enlarged photograph in color 
of a snow scene, with red and 
green foil scrolls unfurling on the 
pine paneling background. The 
heads of two reindeer, a smiling 
Santa plaque, snow-sprinkled pine 
cones and holly wreaths gave the 
window a wintry, holiday at- 
mosphere. 

Window-gazers gave quick re- 


Above, Bauman’s Christmas 
window display. featuring over 
2,000 glass and tinsel ornaments, 
created much attention and 
helped increase sales 


Right. the display of outdoor 

sports equipment at George M. 

Yeatman & Sons was empha- 

sized with imitation snow and 
a colorful winter scene 
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sponse to the suggested Christmas 
gifts, each wrapped in colorful 
cellophane with bright satin rib- 
bons. 

“It is very difficult to estimate 
how much of a volume the window 
brought us,” said Bathers R. 
Simms, sporting goods buyer, who 
arranged the window shortly after 
Thanksgiving day, “but we do 
know that it furnished ideas for 
gifts to many passers-by who 
came in to ask about prices and 
suitable accessories.” 

This effective window was re- 
tained throughout the month of 
December and proved a profitable 
display for the entire period. 


° 


Fireplace Accessories 
Have Gift Appeal... 


HRISTMAS profits will be far 

greater for any hardware 
dealer if he will concentrate his 
holiday promotion on an item not 
readily available through other 
competing stores, says George F. 
Bailey, owner of the Parker- 
Sledge Hardware Co., Montgom- 
ery, Ala. 

During the 1950 holiday season, 
this store sold a record number of 
more than 150 complete fireplace 
sets, consisting of andirons, 
screens, and fire-tool accessories. 

“Fireplace accessories proved 
ideal for this purpose,” Mr. Bailey 
pointed out. “While a few depart- 
ment stores carry a small stock of 
such merchandise, few promote it 
aggressively, and thus we had a 
clear field for putting effective 
Christmas promotion behind 
them.” 

Thus, instead of the usual toys, 
small electric appliances, house- 
wares, etc. both of Parker- 
Sledge’s display windows were de- 
voted to fireplace accessories dur- 
ing the holidays. 

An artificial fireplace log of red 
glass, photographs of handsome 
fireplaces with accessories in place, 
etc., likewise appeared in the win- 
dows. Two display newspaper ads 
were run, pointing out the features 
of a set of fireplace accessories as 
“the gift which keeps on giving” 
for the entire family. Finally, 
every gift purchaser who came in- 
to the store was approached on the 
subject of fireplace accessories as 
unusual and valuable gifts. 

Before the middle of December, 
the first 100 sets were sold. Mr. 
Bailey quickly reordered. As the 
Christmas season closed, the store 
had realized its most profitable 
Christmas volume ever. 








Toyland Catches Early Shoppers 





| pena In November, Simp- 
son Hardware Co., Knox- 
ville, Tenn., becomes virtual- 
ly a Yuletide Toyland, com- 
plete with colorful displays 
of toys and gifts. Highlight of 
the Christmas displays, 
though, is Train Land, which 
holds a fascination for both 
young and old customers. 

Cutout letters in various 
colors and pasted in irregular 
manner on plywood call at- 
tention to the train display, 
which is set up at the rear of 
the store. 

According to Manager R 
W. Simpson, the train display 
accounts for a sizable volume 
and stimulates store traffic 
The display includes electric 
trains which are controlled 
by a switch behind the coun- 
ter, locomotive whistles, a 
maze of tracks, tunnels 
bridges and stations 

Elsewhere in the store, 
long tables, covered with 


paper and decorated with 
Christmas ornaments, are ar- 
ranged in pyramid style to dis- 
play all sizes of gift items. Along 
the aisles are small station 
wagons, tricycles, bicycles, and 
other wheel goods that attract 
children 
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Novel Window Display 
Promotes Toy Department 


A‘ APPEALING window display 
with an old-fashioned setting 
helped Arlington Hardware Co., 
Arlington, Va., deplete a $10.000 
Christmas toy stock long before 
Christmas arrived last year. 

The window display, arranged 
by Bertha Eisen, wife of the own- 
er, David Eisen, was devoted ex 
clusively to toys. The window was 
casemented with strips of tape 


and thick, sparkling snow on each 


ridge. Focal point of the display 
was a snow mound topped with a 
brightly decorated Christmas tree 
Down the snowhill small, gaily- 
clad figures made of pipe-cleaners, 
skied, sledded and tumbled; and 
at the foot of the hill a mirror 
made a small frozen lake on which 
tiny dolls in bright suits skated 
and slipped. The entire setting wa 
enclosed by a white picket fence 


Christmas Promotion 


Around the tree were placed 
numerous and assorted toys. Big 
baby dolls and bathinettes, hig 
chairs and rockers; paints, blocks 
ir. wood and plastic; sleds; shelves 
cf many types of trucks; stuffed 
animals; drums—all of these mem- 
ory-stirring items drew adults, as 
well as children, to the simple dis- 
play. 

Illuminated in the evenings, the 
window held hurried shopper 
with its warm, cozy appeal. It pro- 
vided gift ideas to many parents, 
a familiar Christmas 
customers in the 


as well as 
greeting to all 
business section 

3efore Christmas the 
store’s large Christmas toy stock 
was almost depleted—especially in 
those items which had been on dis- 
play in the window 


4 


arrived, 


Gifts te Please Women 
Proves Valuable Idea . 


Liye into consideration that 
women buy most men’s gifts at 
Christmas time and developing 
specific gift suggestion lists which 


encourage women to come in and 
buy with confidence, led to a 25 
percent increase in Christmas gift 
sales at Birmingham Hardware 
Co., Birmingham, Ala., during the 
1950 season. 

“We looked at the store from a 
woman’s standpoint when we set 
up our 1950 Christmas program,’ 
said W. A. Hanlin, head of the 
store. “By focusing women cus- 
tomers’ attention on a concrete, 
suggested list of gifts which we 
know almost every man will ap- 
preciate, and then transiating this 
list into colorful, eye-appealing 
signs in the windows, we increased 
the number of women shoppers in 
the store by at least 400 percent.” 

To simplify the list, Hanlin 
jotted down all potential gift items 
carried in the store and then 
“weeded this down” to 25 typical 
items which experience told him 
would most appeal to men. These 
were then listed in three columns 
on a 4 x 3% foot white artboard 
one of which appeared in 
ezech window. The signs were 
headed in Old English lettering 
“For a Merry Christmas, why not 
give him those tools he will en- 
joy Listed in the three 
columns below were numerous 


tools. 


sign, 


Tool Displays 


Grouped in each of the store's 
two display windows were samples 
ci all the gift suggestions listed on 
the signs, so that all but the least- 
experienced woman could pick out 
the tools suggested. 

“It was noticeable from the be- 
ginning that the display stopped 
many more women than any 
previous such window display,” 
Hanlin said. “From the end of 
November on, there was a steady 
stream of women shoppers coming 
in to ask for some of the listed 
items which were not quickly 
recognizable, such as end-wrench 
sets, etc.” 

To appeal to women shoppers 
also, Hanlin set up a gift-wrap- 
ping desk at the front of the store, 
in which all hardware gifts, no 
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matter how plain, were given neat, 
colorful wrappings. 

As a net result of these efforts 
tc appeal to the average woman 
shopper, the store realized not 
only a 400 percent increase in 
women entering the store, but » 
25 percent overall increase in the 
sale of the gift items listed and 
suggested, and a similar increase 
in all departments throughout the 
entire store. 


° 


Temporary Shelves Offer 
Display Space for Toys. . 


1cK Wricht Hardware Co. 

Knoxville, Tenn., has solved 
the problem of display space for 
toys at Christmas time. Along the 
wall of a balcony, where wall- 
papers and floor coverings are 
usually shown, the store installed 
temporary shelving. The sheives 
fit directly into the space and 
have been effective in promoting 
small toys 


i 


Billboards Help Premote 
Christmas Business ... . 


Pemgre Hardware Company of 
4St. Louis, Missouri, uses as its 
first bid for the Christmas trade, 
a billboard message which con- 
tains more than the usual store 
signature. Placed on all leading 
and heavily traveled highways and 
streets in St. Louis, the billboards 
contain a “catchy” and thought- 
provoking message, and in as few 
words as is possible 

The billboard messares are de- 
signed to appeal to members of the 
family, as well as to offer the read- 


This window dis- 
play attracted scores 
of women during the 
1950 Christmas sea- 
son and brought 
ihom into Birming- 
ham Hardware. 
Care!ully - prepared 
suggestion lists, 
maje up with an 
eye toward pleasing 
women customers, 
helped the siore re- 
alize a 25 percent 
increase in sales last 
Christmas 
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| de) Those tls he WOU enjoy 
VISE “RUSHLIGHT a 
10 0K SET Macy SET 


subtle hint for an ‘deal Christ- 
gift—one which can be pur- 
at Central Herdware, of 


yurse 
Substantially increased store 

traffic and volume has proven the 

value of this advertising medium 


Central Hardware Co., St. Lovis, 
Missouri, has used billboards 
successfully to promote the 
Christmas spirit and Chri«tmas 
business for many years. Short. 
effective messages like this 
one, left, attract attention and 
impress passers-by. All leading 
highways pass at least one sign 





Advertising at Christmas time 


Three-Point Advertising 
Plan Preves Effective . . 


THREE-POINT plan of pre- 
Christmas advertising that 

has demonstrated its effectiveness 
over the years is that used each 
holiday season by Bunting’s, Kan- 
sas City, Missouri. 

The three essential points of this My FOR THF 
successful hardware advertising s 
are: (1) variety—items for the WHOLE 
whole family—to spread the force —— 
of the ad and increase its pulling ye FAMILY 
power; (2) each item illustrated so 3 
that the prospective customer who Only 6 More Shopping Days... Come in as Early as @ o'Clock and Select Your Gilt 
is pressed for time can make up his Leiswrely ... Fer Any ox All on Your list. <* 
mind quickly on whether to visit 
the store or not; (3) each item 
plainly priced, so that customers 
can fit the merchandise into thei) 
budgets. 

When needed, the location of 
the merchandise in the store is in- 
cluded in the brief description. 

Since Bunting’s provides free 
delivery in greater Kansas City, 
this type of Christmas advertising City-Wide Advertising 
facilitates customers’ shopping by sf Plan Benefits Merchants 


telephone. : ; 
A CuristMas Gift Coupon idea 
sponsored by local mer- 
chants, business clubs, and the 


on * + local newspaper, paid off for fou 
a x Christmas Gift me el -- me tay dealers ry Amarillo, 
JOE B. JO . 


Texas. 
tot GEORGIA STREET ue + 4 Participating merchants pub- 


PRIZE: Model 2500 ARVIN Lacie Cook Gril — Pr lished small coupon ads in the 
Pn nd Gift Coupon * — newspaper. Each offered a gift 
* * Christmas item. Amarillo buyers filled in 

NATHAN M. HUNT HARDWARE their names and addresses, clipped 
612 NORTH ig + and deposited the coupons in a box 
$25 MERCHANDISE CE = provided in each participating 
store. On December 8 the deadline 
* * Christmas Gift Coupon * was set and immediately there- 
W. W. HANCOCK HARDWARE & SUPPLY * after a drawing was held in th« 
$25.00 FLY ROD _~ store for that prize 
on * a ‘ The ony Fe ene 
tore offered a $25 merchandise 
* Christmas Gift Coup certificate as the prize in its store 
“Leck to LEE : Hancock Hardware offered a $25 
LEE HARDWARE — 1812 Washington St. fly rod; Lee Hardware, $25 in 
eineatoas trade; and Johnson Hardware, an 
attractive electric “cook.” 

After the store prize was 
awarded, all coupons were put into 
a giant wheel by all stores, and 
another drawing was held for 
ktest be 18 yours old ond over te be atinitle * * oa ws $1,000 in cash. Every coupon car- 
x * k* x xk * xx ried the important information: 
“Nothing to Buy. You Need Not 

Be Present at the Drawing.” 
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Wage Board Announces 
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Don't Get Caught-- 
KNOW YOUR WAGE LIMITS 


Do McDonald pushed against the 
back of his well-worn execu- 
tive’s chair and closed his 
tightly. His feeling was that of a 
man who had just met and solved 
He also felt uneasy. 

This particular crisis had been 
in the making for some time. When 
Jim first heard of a freeze on 
salaries and wages. he had 
matically thought of his leading 
salesman, Bill Reid. He knew then 
that he was not paying Bill enough 
money, but, Bill had not pushed 
him for more money. Besides, a 
man who was loyal while the com- 
pany was growing could expect 
good treatment later. Still, other 
people, making more money than 
Bill, had changed jobs 

No man is indispensible, rea- 
soned McDonald, but his business 
instinct told him he had bette: 
keep this man. And when he lost 
one employee and could not find 
a replacement, he knew he HAD 
to keep him 


eyes 


a crisis 


auto- 


*Edwin Pearce has been an at- 
torney in Atlanta, Ga., since 1929 
He is familiar with government 
regulations as he was chief price 
attorney for the Southeastern 
region of the old OPA and was also 
chief price executive for the 
Southeastern For 
reasons the names and 
stances cited in this article 
been changed. The problems, how- 


region oovi0us 
ctrcum- 


have 


ever, are real 


*By Edwin Pearce 
Attorney-at-Law 
Atlanta, Ga. 

He did not mention the matte: 
but he was glad when Bill did 
Something about the _ reluctant 
manner in which Bill spoke to him 
caused him to make an instant de 
cision. Jim offered Bill 
ably more money than he was re 
that Jim 
which was 
what Bill 
knew 
solved 
that he 

wage 


conside! 
ceiving, the very most 
could afford to pay 
still something short of 
could get elsewhere. He 
when Bill left that he had 
the problem. He also felt 
might have violated the 
regulations, He only felt this 
he was glad that he didn’t 
understand the regulations 
therefore didn't really 
whether he had violated 
not 

Although a small operator, Jim 
was not a bad executive. Having 
made a decision, he now resolved 
to put it behind him Worry 
ebout something else 

Jim McDonald in this particular 
case violated a law of the United 
States. Not maliciously, but maybe 
wilfully, within the legal meaning 
of that word. If Jim forgets hi 
resolution not to worry, and make 
inquiry, no one can tell him what 
will happen to him. Maybe noth 
ing at all. There howeve! 
many things that CAN happen to 
him. The criminal penalties in 


and 
really 

and 
know 
them o1 


and 


are 
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clude a fine or imprisonment or 
both. The 
government 
is another 
in the law 
expected trouble at 
times. The act authorizes the 
president to direct the collector of 
income-tax 


include 
And there 


away 


civil penaiti« 
injunction 

provision tucked 
may 


unexpected 


whict give ul 


internal revenue, fo! 


to disallow as a cost of 
either all or any 
rart of this unlawful wage. Every 
week he is handing Bill a check 
which he may allowed to 
deduct on his income-tax return a 
a cost of doing business. Note that 
he may lose the entire amount of 
his wage, not just the amount by 
which the wage exceeds the law 
ful wage 

There are still further 
tions. For example, Jim has also to 
deal with ceiling prices for prod- 
ucts and which he sells 
Sometimes are set on a 
formula that is, margin 
cost Office of Price 
directed to 


purposes 


doing busine 


not be 


implica 


services 
these 
basis 
over The 
Stabilization may be 
disregard Bill’s salary in comput- 
This might him a 
ceiling price at which he could not 
afford to sell, or if he disregards 
this may slip into a 
violation of the federal price law 
which will call for 
till more penalties 
Jim believes, and will 
you, that all he has done is to 
keep his small business going. Yet 
he has placed himself in consider- 


ing cost give 


feature he 
and regulation 


argue to 
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able jeopardy. This is not good 
Jim is not a bad actor, does not 
want to violate any laws, and he 
really shouldn’t be in a fix like 
this. 

Roy Clayton had a valuable em- 
ployee who ought to have more 
money. Roy made a few inquiries 
and came to the conclusion that 
he was allowed to give a ten per 
cent increase, provided an increase 
of this amount had not been given 
during 1950. The trouble was that 
he had given this particular em- 
ployee an increase in April, 1950, 
that amounted to almost ten per 
cent. Roy thought he had better 
lay his troubles before his nearest 
wage and hour office. 

He was asked why he had given 
the increase and answered very 
promptly and truthfully that it 
was because this employee had 
been with him some time without 
a raise and his good work merited 
an increase in salary. He was then 
told that this was an individual in- 
crease under General Wage Regu- 
lation No. 5 and not a general in- 
crease under General Wage Regu- 
lation No. 6 

The result of this, it was ex- 
plained, would entitle Roy to give 
not only the general increase al- 
lowed by General Wage Regula- 
tion No. 6 but would also allow 
Roy to give this particular em- 
ployee a further merit or length- 
of-service increase this year. He 
was also informed of an additional 
known as a “cos'-of-liv- 
ing increase” (under Ger | Wage 
Regulation N uwever 
didn't need thi 
least for the ti * and he 
went away happy the ruling 
that he could at this time pay the 
amount needed to keep this par 
ticular employee 

Roy Clayton now feels that you 
can do just about anything you 
wish under the regulations if you 
know how to do it. This, of course 
is not strictly true. 

Roy had successfully met cer- 
tain conditions and limitations in 
the regulations relating to past 
practices and average increases 
which might not be present in an- 
other case. Roy was right, how- 
ever, in making inquiry into the 
regulations, which may disclose 
rights not generally understood 
from some report or news item 
concerning the regulations. And 
he was also wise in having the in- 
terpretation of the ruling reduced 
tc writing in a letter for his 
records. 

Another employer successfully 

(Continued on page 74) 
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Georgia - Florida Dealers 
Attend First Sales Clinic 


ry\we GEORGIA-FLoriIpA Retail 
I Hardware Associations and the 
General Extension Division of 
Florida conducted a four-day sales 
clinic, September 4-8, at the Uni- 
versity of Florida for 74 retail 
hardware salesmen. This was the 
first in a series of intensive edu- 
cational programs planned jointly 
by the Georgia and Florida Retail 
Hardware Associations in co-oper- 
ation with the State University at 
Cainesville, Fla 

W. W. Howell, executive secre- 
tary of both associations, and the 
Educational Steering Committee of 
the two groups, gave the necessary 
guidance and leadership needed to 
launch this first sales clinic for 
the associations 


Lectures 


In order to cover as much ma- 
terial as possible in the short time 
and to still maintain continuity in 
the program, lectures presented 
by three participating professor 
covered the following topics: “Be- 
fore the Sale Opens,” “The Ap- 
proach,” “Handling Difficult Cus- 
tomers, “Suggestion Selling,” 
‘Closing the Sale,’ Beyond the 
Dotted Line,” and “Your Sales 
Personality Conducting  thes« 
lectures were: Dr. Frank J. Good 
win, Professor of Marketing, Uni- 
versity of Florida; Dr. Lowell C 
Yoder, Professor of Marketing 
University of Florida; and L. L 
Antle, Atlanta Division, University 
of Georgia. 

The importance of product 
knowledge in the selling situation 


was presented by Bruce Burgess, 
Union Fork and Hoe Company 
George Dingley, Sunbeam Corp 
Robert Hicks, Lockwood Hard 
ware Mfg. Co.; George Rabens 
True Temper Corp.; Horace 
Reeves, The Black and Decker Co.,; 
Clay L. Threeton, Remington Arms 
Co.; and Stanley E. Ziegler, Mobile 
Paint Mfg. Co 

Syndicate discussions were con- 
aucted following each lecture. In 
conducting the syndicates, the 
total audience was divided into 
four groups, presided over by one 
of the university professors whose 
job it was to guide the discussion 
rather than project his own per- 
sonality and experience into the 
discussion. Hypothetical sales 
problems, presented in mimeo 
graphed form, gave rise to opinions 
by “students” and offered solu- 
tions in various types of selling 
problems 

Plans for the group’s second an- 
nual College Training Course al- 
ready are underway, and registra- 
tion already exceeds the recen 
registration. 

In the near future, bound copies 
of the lectures presented at the 
clinic will be available for a 
nominal charge. Information on 
the proceedings at the First An- 
nual Sales Clinic is available from: 
Frank T. Adams, General Exten 
sion Division, 707 Seagle Building 
Gainesville, Florida, or W. W 
Howell, Executive Secretary of the 
Georgia-Florida Retail Hardware 
Association, Box 183, Waycross, 


Participants in the Georgia-Florida sales clinic 
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Delegates visit conference booths during joint convention 


ATLANTIC CITY CONVENTION 


Keecord crowd attends joint meeting 


| necator to the annual joint 
convention of the American 
Hardware Manufacturers Associa- 
tion and the National Wholesale 
Hardware Association, held Oc- 
tober 14-18 in Atlantic City, heard 
warnings that the acute shortages 
of basic metals would, inevitably, 
force a cut in production of con- 
umer goods 

However, the convention was as- 
ured that it was not the intention 
of the government to shut off 
civilian production entirely, but to 
focus restrictions first on “less es 
sential” items 

Though the industry may be 
facing. a new era of shortages 
William P. Tracy, in his president's 
address to the NWHA, cited some 
reasons for optimism. Following a 
period of slow sales and heavy in- 
ventories, he said, the situation 
seems to be leveling off. Dealers 
are re-buying and _ wholesalers 
stocks are coming into line 

Despite the burdens which the 
various control regulations piace 
upon distributors, Mr. Tracy stated 
that the industry was fortunate in 
that “most of the regulations have 
been influenced in their composi- 
tion by men who recognize the im- 
portance of wholesaling in the 
field of distribution—men who 
have gained their experience 


either through some connectior 
with the wholesale 
through having 
War II with a government 
dealing with the work of 
They have an unde! 
ing and are sympathetic w 
problems P 

One 


marked the 


busine 


saling 


break with pas 
Monday ar 
ternoon periods set asid 
conterence 

ising the Atlantic City 


nference booth pla! 


ividual 


the co 
erated. Thi 


lividual 


plan f 
contact 
highly satisf 
members of botl 
Featured peakel 
opening session of the 
on Monday night, Octobe: Wi 
Herold E. Stassen, president of t 
University of Pennsylvania, wh 
had as his subject “Freedom ar 
Business.” Mr. Stassen 
the belief that the 
that there will not be t 
world war.” He called for alert ar 
long range policies to meet tl 
problems brought by tl 
contest between the two systen 
Russia and the United States 
Walter H. Judd, United State 
Representative from Minnesota 
gave the feature address at the 
manufacturers’ Tuesday 


expresst 
‘long odds ar 
a thir 


about 


morning 
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served in World 


meeting. Having as hi 
ubject, “Power Politics in the Far 
East,” Mr. Judd stated that we are 
now past 


eparate 


paying the price for a 
‘ign policy that virtually stood 
the abandonment of China 
a, he said, is the weakest spo 
» Kremlin’s world conspirac 
lan rulk n China ca! 


the Kremlir 


‘ 


y ‘ 
pas 


sident 
Fe nley 
talks 
advantages of a 
description of a 
trading of 
merchandise, and a report fron 
the committee on cooperatives 

In a joint session on Wednesday 
ing 
wholesalers heard an 
Manly Fleischmann, Administra 
tor, Defense Production Admini 
National Production Au 
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third, deferring 
construction and, 
fourth, maintaining the civilian 
economy at the highest level 
possible within these limitations. 

Prior to the joint session with 
the manufacturers on Wednesday, 
the wholesalers met in a special 
session devoted to sporting goods 

In final, separate business ses- 
sions on Thursday morning, both 
associations heard the reports of 
committees and elected officers for 
the ensuing year. 

In their separate the 
wholesalers also heard discussions 
by a number of members on their 
experience in operating one-story 
plants, a talk on an effective new 
inventory control system, and a 
pro and con consideration of the 
Lifo method of inventory valua- 
tion. 

William P. Tracy, The Tracy- 
Wells Co., Columbus, Ohio, was 
re-elected president of the N.W.H 
A., while members of the A.H.M 
A. chose as their new president 
Richard L. White, of Landers, 
Frary & Clark, New Britain, Conn 


° 


tegic programs; 
less essential 


session 


Harold E. Stassen Calls 
for Economic Freedom 


N HIS TALK on “Freedom and 
Business,” Harold E. Stassen 
president of the University of 
Pennsylvania, developed his dis 
around the theme “free 
dom is a precious thing.” 
Freedom  is_ indivisible, the 
speaker said, and to be completely 
free, man 
freedom 
Stassen asserted that the funda- 
freedom in 
school 
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control: a free 
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must enjoy economik 
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system under local 
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free 
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basic industries by private owner- 
ship; farmland remaining in con- 
trol of those who till the soil; and 
business remaining in control of 
private citizens, not the govern- 
ment. With all these, he con- 
tinued, we need a sound currency 
that has not been affected by in- 
flation. 

Stassen stated the opinion that 
the “long odds are that there will 
not be a third world war.” The 
speaker expressed the belief that 
America could look forward toa 
continued difference between this 
country and Russia, but that it 
would not result in war 

“The Russians know the feeling 
of resistance within Russia and 
they can’t depend on many of their 
people to be a platform from 
which to wage a world war,” he 
declared. 

“We need alert and long range 
policies to face the contest of these 
two systems,” he said. “The future 
course depends on our willingness 
to accept civic responsibilities 


. 


Exeerpts from the Address 
by Congressman Judd... 


W: HAVE PAID too little atten- 
tion to Asia in the past and 
now we are paying for our folly 
Just last week, the speaker said, 
Congress passed defense bills 
amounting to $69 ,000,000—be 
cause we didn't understand Asia 

The only way to end war is to 
win it against aggressive 
munism, and we want to win the 
war with maximum speed and 
minimum expense, But, he pointed 
out, there some people who 
don’t want to win the war because 
it might anger the Kremlin 

To win the war in Asia offers 
this nation its best chance to avoid 
a world-wide war, But to emerge 
on top, we must first establish 
some priorities such as a yardstick 
to determine which of several 
moves should be made first, a 
primary determination to 
guard the security of the nation 
and a realization that we should 
not have a long, exhaustive war. 

The political conduct of our af- 
fairs has bad. In the short 
period of six years we have moved 
from a position of victory to one in 
which the nation faces its greatest 
peril. 

We are in our position 
largely because of ignorance, wish- 
ful thinking and infiltration into 
the government of persons who 
have subtly promoted the idea that 
friendship with Russia was obtain- 


com- 


are 


safe- 


been 


present 


able through great gifts 

This country, Mr. 
tinued, has nourished illusions 
about Asia. We have weakened 
ourselves and have built up our 
enemies 

Because of our failure to de- 
velop political specialists who can 
deal successfully in world affairs, 
we have lost out in almost every 
conference, even though in al- 
most every instance we originally 
were in a position of dominance 

Further, the speaker continued, 
we have been under the illusion 
that the independency of Europe 
is more essential to our security 
than the independence of Asia. We 
have failed to realize that the 
enemy is the same in both places 

Our foreign policy which called 
for the abandonment of China was 
perpetrated because it was felt 
that Europe, with its industrial 
power, was more important to us 

But, aside from industrial ca- 
pacity, there are four othe 
factors in shaping world power— 
morale, territory, raw materials 
and If Russia, through 
the acquisition of territory, can 
obtain these things 
us in industrial power 

World War II was a struggle t 
determine who would control the 
development of Asia and other un- 
developed 
failed to 
position of China 
It is the hub 
Asia is centered. The 
ways has maintained th: 
in China is the key to all 

To combat this world conspir: 
and 
where we can strike back most ef 
fectively. We must that 
the people of Asia are “on the 
fence,” 
win then 
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to build up and support Japan, the 
Philippines, Formosa, et 

And we must recognize that 
China is the weakest spot in the 
Kremlin's world conspiracy. If the 
Kremlin’s rule in 
broken, we can break thei 


China can be 
world 


conspiracy 


a2 


Excerpts from the Address 
by Manly Fleischmann... 


MM“ H OF THE defense program 
i is now off the drawing board 


and is in the stage where metal 
is being chewed up 

Direct military 
in the first quarter of 1952 
call “A I 
40 percent of the 
iding ove! 
aluminum 
again 


requirements 
alone 
just for what we roducts 
will require ove! 
nation’s aluminum, inc] 
two-thirds of primary 
And, in the field of 
the direct military 
are taking over 40 
brass mill products there 
the United States 

There will be far less for civilian 
production beginning right now, if 
we are to keep on this schedule 

It is of the greatest importance 
that we have a clear understand 
ing that in the first quarter of the 
year consumption by military 
producers will increase at a very 
rate. This will affect thou- 
sands of manufacturers thei: 
employees. It will affect a large 
volume of construction not direct- 
ly related to the mobilization pro- 
gram. 

We have set up NPA units in the 
steel, copper and aluminum divi- 
sions to help manufacturers and 
contractors to find a home that we 
save for their tickets if they can- 
not place them through their ordi- 
nary channels. I cannot promise 


copper 
requirement 
percent of all 


are in 


rapid 
and 


you that every CMP allotment will 
find a piace in the schedule in the 
fourth quarter, but we will come 
very near that objective, and in 
the first quarter we will approach 
it even more closely 

Allotments issued will be in bal- 
ance with the abilities of the mills 
to ship. But first I want to call 
your attention to the degree of im 
balance between supply and de- 
mand 


Excess Demand 


carbon steel 
about 156 
supply 
The 


was 


demand for 
screening was 
the available 
quarter of 1952 


The 
after a 
percent of 
for the first 
demand for structural steel 
205 percent of the supply, and the 
demand for and aluminum 
varies somewhere 
and 180 percent of supply 

In making the choice as to how 
this metal could best be distributed 
among these demands in the in 
terests of the mobilization effort 
we have tried to adhere to certain 
which I wish t 


coppel 
between 170 


basic policies, of 
state the major ones 

First, we want to meet the rea 
the military 
concerned 


needs of Second, we 


have been with 


porting 


trategic rograms 
as steel and aluminum expansion 
power expansion, petroleum, ana 
a number of others. Third, it ha 
been necessary to defer less esset 
tial construction to the maximum 
extent. Fourth, we have been con 
cerned maintaining the civil 
lan economy at the highest 
as limited by these 
Fifth, we wanted to 
chinery 

1950 bas« 
low a policy of 
terials to the maximum 
possible without jeopardizing d 
fense production or the healt! 


with 
level 
considerations 
upport ma 


production at broadly a 


And we wanted to fol 
conserving ma 


extent 


our civilian economy 
Less Farm Equipment 


In the case of ag 
chinery, the recommendatior we 
believe are sufficient to support 
the output of equipment at an ade 
quate level. It is unfortunatel 
less than the Department of Agri- 
culture requested. In the face of 
the material shortage, it is our 
lief that we have not hurt 
program and that we have not 
hurt the achievement of the antici 
pated goals in foods and fiber pro 
duction 

I now come to the subject of 
civilian production generally. Mr 
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and the businessman, we are try- 
ing to adhere to a level of some- 
thing like 50 and 60 percent of 
steel and something else, but as 
nearly as we can, to 50 percent of 
their copper and aluminum, as 
as compared with 1950 

Now let me discuss finally the 
very last group, the group I have 
defined as being less essential and 
which includes some items that 
are non-essential in a time like 
this. Here we were faced with the 
very real problem of the “death 
sentence.” 

I dislike the phrase intensely, 
but it has been used so much that 
I will have to rely on it. Should 
we impose a “death sentence” on 
the users of these metals because 
of this need for aluminum? Our 
judgment was no. We decided not 
to. We intend to stick to that 
decision just as long as it is 
humanly possible, and we hope 
it will be possible indefinitely. 

But across the board, for the 
least essential, in the manner that 
I have defined it, the supply of 
copper and aluminum will prob- 
ably be cut to a very low level. It 
will be in the nature of perhaps 15 
percent of the amount of alum- 
inum and copper those industries 
receive in their best years. 

I full well know, and so does Mr. 
Wilson, and I say it with, believe 
me, a heavy heart, that many of 
those industries will not be able to 
survive. 

Some of them, the more adapt- 
able, the more ingenious, those 
who can in some way change ma- 
terial or get into war production, 
will survive, and I should hope 
that would be the majority, par- 
ticularly of aluminum users, since 
relief is not far off. 

But we know of no other way to 
do it. We have canvassed every 
possibility. We have rejected the 
death sentence but still there is 
not enough copper and aluminum 
available to do more than just 
literally make a token delivery to 
those least essential producers 

However, the CMP does guar- 
antee that at least those minimum 
amounts will be delivered to them. 
It is my hope and belief that a 
great many of producers thus af- 
fected will be able to survive this 
very difficult period 


Wholesalers’ Separate 
Business Sessions... . 


- VIEW OF THE recent Supreme 


Court decision relating to the 
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“fair trade” laws (the decision 
stating that fair trade resale price 
maintenance contracts are binding 
only on those who have actually 
signed them), there was much in- 
terest in the address given at the 
first separate business session of 
the NWHA by Thomas H. Trus- 
low, of Corning Glass Works. His 
subject was “The Fair Trading of 
Merchandise.” 

“After 12 years of fair trade, we 
are more firmly committed than 
ever to the maintenance of fair 
prices,” he said. “But after the re- 
cent Supreme Court decision 
where do we stand?” 

For a while, he explained, there 
was a sort of mass hysteria which 
afflicted manufacturers and spread 
through their salesmen to whole- 
alers and retailers. This became 
complicated by the cut-price wars 
in which some of the nation’s 
largest department stores engaged 

Possibilities 

However, the speaker pointed 
out, the maintenance of fair prices 
was not made possible entirely by 
the fair trade laws, nor was legis 
lation alone sufficient. And there 
are advantages which the fai! 
trade laws still give. As under cer- 
tain OPS regulations (CPR 7 
there are provisions for issuance of 
orders whereby on lines which 
have been sold at uniform retail 
prices, such prices may be made 
the retailers’ OPS ceiling prices 
And, Mr. Truslow explained, this 
is the only way a retailer may 
escape the complex detail involved 
in establishing his ceiling prices 
under CPR 7, and the only way a 
manufacturer can make it possible 
for his dealers to sell at uniform 
prices 

Further, the 


speaker pointed 


out, it is still possible for a manu- 
facturer to have individual fai 
trade contracts signed by his 
wholesalers, and it is still possible 
to cut off distributors who will 
not maintain fair prices. 

A manufacturer still has the 
right to sell to anyone he chooses; 
while the wholesaler, also, still 
has this same right. And whole- 
salers can still require their dealer 
customers to sign fair trade con- 
tracts 

In discussing this same subject 
a representative of the Sunbeam 
Corporation said that through the 
efforts of their wholesalers, they 
now have 90,000 dealers signed up 
on fair trade contracts. In 70 of the 
100 largest cities, he said, all deal- 
ers selling his company’s products 
have now signed these contracts 

The session opened with a re- 
port of “The Activities of the As- 
sociation” by Thomas A. Fernley 
Jr.. NWHA executive secretary 
This supplemented the printed re- 
port which was distributed to the 
members. In connection with the 
report Mr. Fernley presented two 
charts tracing the record of whole- 
sale hardware business in respect 
to dollar volume and physical 
volume since 1942. The physical 
volume was determined by record- 
ing the percentage of price in- 
crease since 1942 on a representa 
tive number of hardware items 
and dividing this figure into the 
sales percentage figure. In this 
way it was estimated that dolla: 
volume for 1950 was 172 percent 
above 1942, hardware prices had 
gone up 63 percent in that period 
and physical volume was up 67 
percent 

“Catalogs” was the subject of 
talk by J. R. Christiansen, of t} 
ZCMI Wholesale Hardware Div 
ion, Salt Lake City. In this con 
nection the speaker explained the 
advantages of the loose-leaf deale 
catalog issued recently by his 
company, as compared with the 
usual tight-bound catalog fu 
nished by wholesalers to their cus- 
tomers 

The outstanding advantage, 0‘ 
course, is the fact that by issuing 
new catalog pages to their dealers 
at the same time such pages are 
furnished to the traveling sales 
men, the company can make it 
possible for the dealers to keep 
their catalogs up-to-date at all 
times. Thus the higher initial cost 
of the catalogs is offset by thei 
longer life expectancy. Pages on 
new items can be prepared and 
punched for insertion in the dealer 
catalogs. Periodically, also, price 
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sheets are prepared and are sent 
out to key dealers for insertion in 
their catalogs. 

Mr. Christiansen said many 
favorable comments had been re- 
ceived from dealers who said this 
is the only complete and up-to- 
date catalog they have available 
There is no charge to the dealers 
for this service of furnishing them 
with new catalog pages and price 
sheets. The speaker insisted that 
their dealers, generally, insert the 
new pages in their catalogs as they 
are received; though there seemed 
to be a little scepticism among the 
wholesalers on this point. 


Benefit Program 


‘Our Personal Benefit Program” 
was the subject of a talk by Joseph 
Sloss, of a San Francisco whole- 
sale house. The talk was devoted 
largely to explanation of a profit- 
sharing pension plan under which 
the company contributes up to 15 
percent of total wages each year to 
a pension fund managed by an in- 
dependent trustee for the benefit 
of the employees. Under this plan 
the company is not required to 
make any contribution in any year 
in which the company’s net profit 
on its investment is less than 8 
percent. Benefits to each em- 
ployee are in proportion to his 
salary and years of service. The 
company’s contribution is de- 
ductible for income tax purposes 

Results of the plan, the speaker 
said, are: It has been possible to 
obtain and keep better employees. 
Labor turnover has been negligi- 
ble. Operating expenses are below 
the average for comparable busi- 
nesses. There are few complaints, 
and better teamwork is evident 

“From the long-range stand- 
point,” the speaker explained, 
“our primary purpose in setting 
up this plan was to produce a 
larger return on our investment. In 
this respect the plan has been a 
success. The record of profit- 
sharing plans generally has been 
a spotty one. But failure of such a 
plan has usually been due to lack 
of enthusiasm on the part of the 
management.” 

Final feature of the program of 
the first separate NWHA session 
was the “Report of the Committee 
on Cooperatives” by Seth Mar- 
shall, chairman of the committee 

In reviewing the work which 
had been done during the last year 
by the National Tax Equality As- 
sociation to eliminate tax exemp- 
tions for cooperative business or- 


ganizations, Mr. Marshall said 
that newspaper space had been 
used to the value of over $700,000 
And radio programs to the value 
of about a quarter-million dollars 
A principal purpose of the cam- 
paign was to make it clear to the 
voters that tax exemptions for a 
co-op would mean higher taxes for 
them. Largely as a result of this 
campaign, members of Congres 
reported that they received mors 
mail on this subject than on any 
other 

Though the final result was not 
satisfactory, the speaker expressed 
the belief that “we have 
established the principle that there 
should be no tax exemptions fo 
and it should be easier 
get suitable provisions 
co-ops in the new tax bill 

Following some subsequent dis 


now 


co-ops 


covering 


cussion, a resolution was adopted 
by unanimous vote, endorsing the 
work which has been done t 
eliminate tax exemptions for 
operatives and urging that it be 
continued 


Final Business Session 


In the final business session on 
Thursday morning, James F 
White, Rice and Miller Co., Ban 
gor, Maine, discussed “Some High 
lights on the Operation of Our 
New One-Story Plant.” The speak 
er pointed to some of the advar 
tages of this type operation which 
included aé_ greater facility § in 
handling freight and a subsequent 
reduction in cost. He described the 
way in which the building wa 
made available for use, on specia 
occasions, to people in the are 
served by the company 

In discussing the experience 
his company in operating a ons 


story warehouse, W. W. Conde, W 
W. Conde Hardware Co., Water- 
town, N. Y., cited the low unload- 
ing cost. He stated that the com 
pany’s one-story building “has 
been a major step in helping us 
keep costs down.” 

Reporting on the experiences of 
his company, Howard Dewalt, L 
H. Smith, Inc., Canonsburg, Pa 
that freight handling had 
speeded up with a notabl 
reduction in cost 

Howard W 
Hardware Co., Salt Lake City 
Utah the benefits de 
rived from his company’s new in 
ventory control system. The speak 
er stated that the system has en 
abled the company to maintain an 
adequate inventory, to reduce the 
number of items and to rende! 
ervice to customers. The 
said, has developed 


organization a con 


added 
been 


Price, Salt Lake 


discussed 


greater 
system, he 
within the 
sciousness of the importance of in 
ventory control and the value of 
giving customers good service 
‘The Lifo Method of 
Inventory Valuation,” Philip Bar 
des, Lybrand, Ross Bros. and 
Montgomery, New York, N. Y 
pointed out that Lifo (last in, first 
out) is a tax-saving device. But he 
warned that no mark downs are 
allowed if later go down 
after a company has gone on the 
Lifo system 

In commenting on this method 
of inventory valuation, E. H. M« 
Ginnis, Union Hardware and Metal 
Co., Los Angeles, Cal., stated that 
Lifo would be _ satisfactory if 
present remain high for a 
number of years. It would be a 
detriment he said, if prices 
dropped and remained low for tw« 
or three years 

“To be a success,” he concluded 


Discussing 


prices 


prices 


View of the X-Club luncheon 
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“Lifo should be adopted when 
prices are so low they can’t go any 
lower.” 

In contrast, Burton F. Connolly, 
Shapleigh Hardware Co., St. Louis, 
Mo., found Lifo “not hard to set up 
or keep up” and termed the plan 
as generally satisfactory. 


7 


Wholesalers’ Sporting 
Geods Session ..... 


Or WEDNESDAY MORNING, prio! 
to a joint session with the 
manufacturers, members of the 
NWHA held a special session de- 
voted to sporting goods. 

W. H. Terstegge, the first speak- 
er on the program, had as his sub- 
ject, “The Availability of Steel, 
Tackle Boxes and the Way in 
Which Restrictions Are Affecting 
Them.” 


Terstegge Speaks 


Mr. Terstegge stated that since 
the outbreak of the Korean wai, 
“eries of woe” over the probable 
availability of steel have been 
heard more from people outside 
the steel industry than people in 
it. Since the fourth quarter of 1950, 
he said, his company has never 
been able to count on more than 
45 days’ production from the in- 
ventory of steel on hand. De- 
livery of orders could not be relied 
upon. However, steel has always 
been found—either some mill had 
free tonnage, or steel in warehouse 
stock became available. This has 
happened repeatedly, the speaker 
said, and until last month no pro- 
duction was lost. 

Mr. Terstegge explained that 
full capacity production has not 
been possible for the past few 
weeks and that permitted orders of 
steel for the balance of this year 
will allow production at about 65 
percent of the rate of a year ago 

“I have a firm conviction,” he 
concluded, “that our defense pro- 
duction does not require all the 
steel that is being laid aside for it 
by our War Planning Board, and 
that, before we get much furthe: 
into the fourth quarter, we will 
again find more steel available fo: 
making metal tackle boxes than is 
now in the picture.” 

Discussing “What Is the Future 
of Medium and High Priced Steel 
Casting Rods and Glass Fishing 
Rods?” Aben Johnson, Orchard In- 
dustries, Inc., cited the growth of 
sales of glass rods, but pointed out 
that fishermen have come to real- 
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ize that there are different grades 
of glass rods on the market and if 
better glass rods are not obtain- 
able, a certain percentage of fisher- 
men will still prefer a medium o1 
higher priced steel rod in prefer- 
ence to a lesser quality glass rod 
Also, he said, because there is less 
cost involved in making a steel rod 
as compared to the glass, there will 
remain a substantial quantity of 
lower priced steel rods sold 

Over the past two years, the 
speaker continued, prices of fiber- 
glass rods have declined very 
rapidly. In the immediate future 
there will be no such drastic re- 
duction as has been experienced 
during the past two years, and as 
long as labor costs and material 
remain as they are today 
there is no reason to expect that 
the current prices of fiberglass 
rods will be reduced to any great 
extent. 

Mr. Johnson stated that for the 
next several months, it appears 
that there will be an adequate 
supply of sporting goods and fish- 
ing tackle. But because of ma- 
terials requirements for defense in 
1952, it is possible that production 
by the fishing tackle industry may 
be greatly restricted. 


costs 


Promoting .22 Sales 


In his talk, “An Approach to In- 
creasing Sales of .22 Caliber 
Rifles,” John T. Boone, Win- 
chester Repeating Arms Co 
pointed out that it is mostly the 
who shoot .22’s and 
comprise the best 


youngsters 
who therefore 
market 

He listed some of the promo- 
ional ideas which are being 
to attract more adherents to 


used 
the 


sport. 

‘The National Rifle Association 
The Sporting Arms and Ammuni- 
tion Manufacturers’ Institute, and 
the firearms manufacturers are 
making an earnest effort in pro- 
moting shooting and in advertis- 
wide selection of .22 Rim 
Fire rifles for both juvenile and 
adult use. But when it comes to 
actually selling the .22 rifle, it is 
primarily up to the retail dealers 

‘If .22 Rim Fire rifles are 
prominently displayed in hard- 
ware stores, they will be sold 


° 


ing a 


Address of W. P. Tracy, 
NWHA President ..... 


CCN REVIEWING the past 
perhaps the most frequently 
used word, reflecting the thinking 
of every citizen, is ‘confusion’ 
said William P. Tracy, president of 
the National Wholesale Hardware 
Association, in his address at the 
first separate session of that or- 
ganization. “When we met one 
year ago we had already ex- 
perienced several months of scare 
buying. Then followed a period of 
liquidation, special promotions, cut 
price sales; and even fair-traded 
items were sacrificed. Now that 
situation seems to be leveling off 


year, 


dealers are rebuying, wholesalers’ 
stocks are coming into line, and we 
are again being told that ’ere long 
there will not be enough of certain 
items to go around 

“What has caused 
fluctuation? As business 
we as uncertain as we might ap- 
pear, or are we given information 
which has told only part of the 
story? Whatever the cause, we do 
know that as a result of higher 
prices it takes more dollars to pay 
for our inventories and to carry 
our accounts receivable. ‘Unsan- 
forized’ dollars just don’t buy 
as much, 

“With the present uncertainties 
what policies, therefore, should 
we pursue? Surely reason will 
seem to dictate that good merchan- 
dise, priced at a fair value, bought 
to meet normal needs, will be dis- 
posed of profitably with a reason- 
able sales effort 

“While the controls placed on 
our business are at best irksome 
fortunate in that most of 
have been 
composition by 


this wild 
men are 


we are 
the regulations 
fluenced in then 
men who recognize the importance 
of wholesaling in the field of dis- 
tribution—men who have gained 
their experience either through 
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Stock up now—for the million or more | more profit-making new items than ever 
anglers who will join the ranks of Airex spin- before in history. It’s America’s first— 
fishermen in 1952! America’s only complete line of Spinning 
Airex today offers more new features— Tackle! Push it—display it—for steady profit! 


AIREX MASTEREEL 

Now with new non-detach- 
able folding handle; new 
handier straight reel seat 
shank; synchro-mesh gears; 
other exclusive features. 
With spare unbreakable 
plastic spool $23.75 


AIREX 10-LURE 
ASSORTMENT 

Handy plastic case con- 
tainin fo newest-design 
tested Airex Spinning 
Lures : $6.50 


NEW 1952 

AIREX SPINNING LURES 
Talk about action— these 
have it! Every one a sure 
killer! Many with new 
anti-fouling device. Ask to 
see the new Airex Devil 
Dog, Gold Digger, Twin 
Spinner Devon, Merry 
W idow (gold or black), and 
Airex Wildcat ...... .65¢ 


@: ° 
' AIREX SPINSTER 


Streamlined performer 
with folding non-detach- 
able handle and many other 
fine qualities of the Mas- 
tereel. Spare stainless steel 
finger included $14.95 


AIREX NYLON 

SPINNING LINES 

Braided or Monofilament 
Nylon, all Airex Spinning 
Lines are guaranteed to 
deliver the full test strength 
as claimed on the label 
made to stand abrasive 
wear and the shock of 
heavy strikes. 3, 4, 6, 8, 
12-lb. test —$1.35 to $2.25, 
100-yd. spool, 


AIREX READY-KIT 

Three new Airex Lures, 3 
anti-twist keels, 3 snap 
swivels and 2 stainless steel 


leaders in pocket kit. $2.50 


& 


e& 


> 


«ad 
tT 

 S < ? 
(a 

> ft! 


wo 


JS. 


7 
ya 
“ 
j 
s, 


4 





IMPORTANT ; 
PRICE REDUCTION! 


AIREX AIR-GLASS RODS NO. 220 
AND 221 FORMERLY $19.50— 


NOW ONLY $17.95 
double endpieces of colored 


WRITE FOR FREE 1952 AIREX CATALOG Heute endiplense of eaters 
WE SELL THROUGH JOBBERS EXCLUSIVELY wrappings eee 
$14.75 to $35.00 


Tops in spinning! Avail- 
able in Air-G lass, Sol-Glass 
and Airex-Uslan Tonkin 
Cane, in 6 to 7" ft. lengths. 
Air-Glass and Sol-Glass 
handles now finished in 











SPINNING REELS © RODS + LINES © LURES + ACCESSORIES 
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whole- 
having 
with a 


some connection with the 
sale business or through 
served in World War II 
government bureau dealing with 
the work of wholesaling. They 
have an understanding of and are 
sympathetic with our problems. 

“For example, at the meeting in 
Washington of your industry 
visory committee, it was learned 
from the government representa- 
tives present, that a form of in 
ventory control was contemplated 
Your committee pointed out the 
disastrous effects such a regula 
tion would have upon the dis 
tributing trade. They were of the 
unanimous opinion that with 
heavy stocks of merchandise in 
the hands of both wholesalers and 
retailers, it would be impossible to 
reduce inventories to conform to 
such a proposal without a drastic 
liquidation, which would seriously 
disrupt the economy and might 
lead to actual failures of many of 
these businesses. Even those com- 
panies who were in position to 
comply would find themselves with 
unbalanced inventories, in spite of 
the surplus of goods which then 
existed in the hands of most man- 
ufacturers. The government men 
present readily recognized the 
problem presented and agreed 
with the committee's recommenda 
tion that inventory controls were 
not needed under existing condi- 
et +) > 

“While our immediate 
at this convention is to 
own improvement as 
men, we have a larger 
as American citizens to maintain 
the freedoms we were taught in 
childhood. We must re-establish 
the moral virtues that made our 
nation strong; we must again as- 
sert that the function of the gov- 
ernment is to serve the people; we 
must make it perfectly plain that 
we were not born on this earth to 
labor all our lives to support the 
government; we must again have 
unbiased justice, equality before 
the courts, impartiality, not special 
privilege, in the law-making 

“Our freedoms stem not from 
the Constitution of the United 
States, but from the Declaration of 
Independence. Our Freedoms lie 
in these first two sentences of that 
great historic document: “We hold 
these truths to be self-evident that 
all men are created equal’ (that 
is, equal before the courts and 
equal before Congress who makes 
our laws; that was the intent of 
Thomas Jefferson, for the 
tence continues) ‘that they are en- 


aa- 


concern 
seek our 
business 
obligation 


sen 
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W. A. Parker 
Vice President, the NWHA 
dowed by their Creator’ (not by 
the Supreme Court, Department of 
Commerce, or by a Bureau), ‘that 
they are endowed by their Creato1 
with certain inalienable rights 
(that is, rights incapable of being 
transferred to another ‘that 
among these are life, liberty and 
the pursuit of happiness’. (Ou: 
founding fathers did not say that 
these were all the freedoms, they 
inferred there were more; nor did 
they guarantee to every man hap 
piness, but he was to have the 

freedom to find it as he chose.) 
“And next sentence tells 
these inherent truths are t 
be assured—listen to what these 
wise patriots wrote: ‘That to secure 
these rights, Governments are in 
stituted among men, deriving thei 
powers from the consent of 
the governed.’ There is embodied 
the condemnation of all dictators 
Government of human being 
should most sacred and awe 
ome thing. It dreadful 
responsibility to other 
Irrespective of political par- 
men heading 
who have a 
how serious an 
tremendous a 


the 


now 


just 


be a 
is a truly 
gover 
men 
ties we must have 
our government 

solemn 
obligation 


sense of 
and how 


W. H. Terstegge 


privilege it is to govern and to 
make laws for others 

“No nation on the face of the 
earth, in the long experience of 
human effort, ever grew so rapid 
ly to power and prestige as the 
United States of America, led by 
the genius of men whose unquali- 
fied creed was incorporated in a 
single word ‘Liberty’.” 


os 


Associations Name Officers 
for Ensuing Year ....... 


N FINAL BUSINESS 
Thursday morning, both associa 
accepted unanimously the 
reports of their nominating com 
mittees and chose their officers fo 
the ensuing year. 

Richard L. White, Landers, Fra 
ry & Clark, New Britain, Conn 
was named president of the manu 
facturers’ association, succeedin 
George H. Halpin, Minnesota Min 
ing & Manufacturing Co., who be- 
comes a member of the advisory 
board. 

Serving with Mr. White as vic« 
Herbert B. Megrar 
Tll.; R. H 
Arms Co 
and Franz 


sessions on 


tions 


presidents are 
Starline, Inc., Harvard, 
Coleman, Remington 
Inc., Bridgeport, Conn.; 
T. Stone, Columbus McKinnon 
Chain Corp., Tonawanda, N. Y 

Members of the executive com- 
mittee elected for a three year 
term are: H. M. Francis, American 
Steel & Wire Co., Cleveland, Ohio; 
Phil Embury, Embury Manufac- 
turing Co., Warsaw, N. Y.; Stanley 
F. Jackes, Jackes-Evans Mfg. Co 
St. Louis, Mo., and Harold S. Hob 
Seymour Manufacturing Co 
Ind 


son 
Seymour, 

T. H. Truslow, Corning Glas 
Works, Corning, N. Y., was named 
to the executive committee to fill 
the unexpired term of Franz T 
Stone, named a vice president 

Members of the wholesalers’ as- 
voted to continue in of- 
fice as president, William P 
Tracy, The Tracy-Wells Co., Co- 
lumbus, Ohio. Vice presidents are 
W. A. Parker, Beck & Gregg Hard- 
ware Co., Atlanta, Ga.; Charles L 
Hildreth, The Emery-Waterhouse 
Co., Portland, Maine, and Alex- 
ander Thomson, Tanner and Co 
Indianapolis, Ind 

Members of the executive com- 
mittee elected to serve until 1954 
are: Ernest C. Kieswetter, W. A. L 
Thompson Hardware Co., Topeka, 
Kansas; N. F. Van Hoogenhuyze, 
Wm. Van Hoogenhuyze Hardware 
Co., San Antonio, Tex., and H. L 
George, Marshall-Wells Co., Du- 
luth, Minn 


sociation 
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Averysopy says it’s the handiest way to buy 
chain they've ever seen. That's why the sales of ELEPHANT 
Brand “CHAIN-PACK” are going up — Up — UP! 


The “CHAIN-TAINER” with the handy handle is a strong, 
attractive, all-steel container that's ideal for re-use. It 
contains 100 Ibs. of any one of the 4 fastest-selling 

sizes of ELEPHANT Brand PROOF and BBB Chain, made 
by the oldest chain manufacturer in America. It’s sealed 
to protect the chain against rust. 








ELEPHANT Brand “CHAIN-PACK” is a superior package 
of quality chain — priced for competitive selling. It's easy 
to handle — stock — display — sell. Push it — and PROFIT! 


Two Different Colored Labels for Easy Identification 
ag Nt - | all ' 
Size of chain, weight, and approx. footage clearly indicated on labels 4 PROOF 
Ask Your Jobber ‘ : RT 
ELEPHANT RR) BRAND | 


Products 


NIXDORFF-KREIN MFG. CO., 916 HOWARD ST., 
ST. LOUIS 6, MO. — EST. 1854 





Nox 


SIN MFG. CO 


_ 


MAKERS OF ALL TYPES OF WELDED CHAINS - TIRE CHAINS - SINGLETREES » WAGON AND TRUCK HARDWARE 
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Feed Department 


A FEED DEPARTMENT—profitabl« 
in itself—has been an im 


portant factor in stimulating sales 
of fencing, saddlery and other 
allied lines for the Rockville Sup- 
ply Co., Rockville, Md. 

Located in a farming area, 
where hunting clubs likewise are 
maintained, the store has a steady 
demand for feeds for horses, cows, 
pigs, chickens, dogs, birds, etc 
However, it has found it best to 
cater only to the needs of the 
smaller farms. 

“In view of the tremendous de- 
mand for feeds in this area it 
would be _ shortsighted not to 
handle them,” said Cliff Veirs, 
owner of the business, “Feeds are 
a relatively low-profit item, and 
frequently dealers shy away from 
this line. But in my opinion, it 
would be almost ruinous to turn 
customers over to my competitors 
for feeds. Practically every de- 
partment in my would suf- 
fer, for this line helps to promote 
many types of merchandise that 
we carry. Besides, I do a good cash 
and carry business in feeds.” 

The store devotes a 50 x 30 foot 
warehouse to the storing of feeds 
“We do not cater to the large 
farmers’ needs for feeds, for this 
would involve vast storage space 
that we do not have,” Veirs ex- 
plained “Also, in supplying 
quantity orders of feed used by 
large farmers, payment possibly 
would not be as prompt as from 
small farmers and gardeners.’ 


store 


66 


In addition to being profitable 

in itrelf, the feed department 

stimulates sales 2f horse sad- 

dlery and accessories, which 

are carried on consignment, ac- 

cord ng to Owner Cliff Veirs. 
below 


-- Stimulates sales of 
allied merchandise 


By B. Miller 


sells feeds in 10, 25, 5u 
pound bags, and these 
carried away in the 
customer’s car. Many of these 
cash-and-carry customer en- 
courage wild birds and come into 
the store frequently throughout 
the year for 5-pound bags of wild 
bird feed. However, where there is 
one horse, it means a half ton of 
feed, or a ton or two for two or 
three horses, and such purchases 
are delivered by the company’s 
truck. To residents and hunting 
clubs maintaining large stables, 
oats and corn are sold in three and 
four ton lots 

“Profits on large orders are not 
as great as when feeds are sold by) 
the 5- and 10-pound bag,” Veirs 
said. “However, the profit still is 
good and sales are steady. Animals 
must be fed throughout the year, 
and, for example, when dog diets 
are discussed the hunting clubs 
tell their patrons to visit us.” 

In handling feeds an important 
point to remember, Veirs said, is 
the fact that sales are affected 
very little by change of season 
In the spring and summer baby 
chicks are going heavy on feed. 


Veirs 
and 100 
usually are 


When that horse feed 
picks up, The calf or baby pig o 
colt comes along, and that means 
additional feed. The dog has a lit- 
ter of pups, and the dog meal bill 
trebles. It is this constant multi- 
plying that gives us an approxi- 
mately sales volume of 40 tons a 
month in feeds.” 

In addition to being profitable 
in themselves, feeds have helped 
boost sales of farm fencing 
saddlery and accessories, dog sup- 
plies, chicken feeders, troughs, and 
brooders. Steel wire fencing in a 
variety of meshes, metal 
troughs, etc., are on display and 
are usually sold to feed customers 
when they visit the store 

“We carry leather saddles, hunt- 
ing crops, stirrups and other such 
horse supplies on consignment,’ 
Veirs explained, “and we are 
much pleased with the results 
They are all quality products and 
are in constant demand 

A feed stock of ten tons is main- 
tained at all times. To date, n 
special promotion has been neces- 
Carrying feeds lines has been 
promotion in itself, Veirs 


tapers off 


horse 


posts, 


sary 
good 
said 
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You can put your confidence in- 


the . IK | line 
@) 


PARCEL POST TWINES . 
GIFT CORDS 
: = SEA ISLAND TWINES 
Quality Twines and Cordages HOUSEHOLD TWINES 
KITCHEN LINES 
EXPRESS TWINES 
KITE CORDS 


Ny CHALK LINES 
JUMP ROPES 
YY, yy WRAPPING TWINES 
MOP HEADS 


STARTER ROPES 


> " bi ii 
ne Y, SHOE LACES 
—s ’ / yf fj (Samples furnished on request) 
j ; 
/ 


) Prk Posy : y/ The Original 
Yip 7 i Regular 
Zi) 





Standard 


* oy ance POST [#_ Genuine 
TWINE 


tes Parcel — Twine 


90 feet—Cored Balls 


Packed 12 balis to box — ART. 514 
als 


“7 =e 
ORDERS OF $50.00 OR MORE. FREIGHT | 
PREPAID. Orders of less than $20.00 {.0.b. || Breaking Parcel Post Twine, is a featured item with 
Mill, Lawndale, N.C. or Marietta, Minn. Orders || Strength us . . . we believe in the original 12 ply 

| of $20.00 to $50.00, freight allowed to $1.00 

per cwt. Freight prepaid does not include ex i} ‘ 
tra charges incurred outside carriers regular H tested break. Of course, the MIKE line also 


| zone of delivery has parcel post twine from 8 to 24 ply, 
= os) testing from 16 to 49 lbs. 


Cleveland Mills Company LAWNDALE, NORTH CAROLINA 


Marietta, Minnesota - 


construction, with which we get—27 Ibs. 
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Big Profits from Bolts 


N THE little plantation town of 
England, Arkansas, with a 
population of 1,500, the England 
Hardware Co. sells $25,000 worth 
of bolts yearly. This line, accord- 
ing to owners E. M. Holman 
L. S. Rauton, also is the 
best traffic-builder and 
the business of planters 
mechanics from a broad area 
Among the store's large-volume 
customers are farmers, who buy 
bolts for their truck and trailer 
beds, pumps, barns and tractor 
sheds and implement 
dealers, who rely upon the 
store to supply all thei 
many bolt needs 
Carried in open bins in 
a prominent section of the 
store, bolts have such a 
fast turnover that one 
salesman devotes much of 
his time to keeping the 
bins filled and the surplus 
stock checked, in order to 
offer a well-balanced sup 
ply of bolts in all sizes 
The most popular sizes are 
3/8” and 7/16”, and a lar- 
ger number of these are 
kept on hand, although a 
complete stock of all sizes 
in demand is maintained 
In this rich cotton coun- 
try, implement dealers 
have a steady demand for 


and 

store's 
attracts 
ana 
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By S. W. Ellis 


bolts, and England Hardware Co 
offers an arrangement to 
firms whereby they may telephone 
their needs times a day 
and pay at the end of the week 
However, for hardware dealers 
who might be considering making 
bolts their traffic-builders, owners 
Holman and Rauton have a word 
of advice Do not overstock, 
especially on odd sizes that are not 


several 


several 


Bolt customers are tool customers 


in great demand. Selling $25,000 
worth of bolts annually would re- 
quire a top-heavy inventory if ef- 
ficient stock control were not 
practiced. A profitable bolt vol- 
ume, they point out, is built on 
variety that supplies the complet« 
needs of the community. Frequent 
buying, to keep pace with turn- 
over, is the most profitable way to 
fill the needs of customers 
The large bolt volume realized 
by this store has a direct connec- 
tion with tool volume also, Bolt 
users need such tools a 
wrenches saws, drills 
hammers, etc., which are 
displayed near the bolts or 
fixtures designed to at- 
tract attention and offer 
easy inspection. Bolts also 
are shown in tool window 
displays, to keep citizens 
reminded of the specialty 
that is supplied so ef- 
ficiently in this small Ar- 
kansas town 
Thus, requiring 
minimum of space and a 
conservative investment 
bolts have more than paid 
their way at England 
Hardware Co., and barring 
limited supplies, Owners 
Holman and Rauton con- 
sider them a steady source 
for future sales 


only a 
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A 
LRYLON. 


“Krylon-izing”—the big new word in the hardware 


business—is growiny bigger every day! 


NEXT “SATURDAY EVENING POST” AD NOVEMBER II 


Ads every month in “Popular Science” and “Popular Mechanics” 


You put em up on your counter, and the cus- 
tomers will knock ’em down— paying as they go. 
Krylon is moving fast all over the country, and 
“Krylon-izing” is becoming a household word. 
No wonder! This protective Acrylic spray has so 
many uses that it’s bound to appeal to everybody 
who walks in your doors. Seals, protects, beau- 
tifies most any wood, leather, paper, metal sur- 
face. Rustproofs metal. There’s never before 
been anything like Krylon. Don’t let your cus- 
tomers get the habit of buying their Krylon from 
the competition—order a special Starter Assort 

ment from your jobber today!* 


Ce 
STaL cosae 


here's The tat moving 


> w STARTER ASSORTMENT 
-& ®YLi¢ spra’ Potent counter display, small in space, big in sell 


e Good-humored, hard-hitting consumer folders 


4 12-02. cans white Krylon (retail $2.25 each) 
4 12-0z. cans aluminum Krylon (retail $2.25 each) 


°e o* 
"Staves » austet? . 


Sm and Houserol™ e 4 12-02. cans of crystal-clear Krylon (retail $1.95 each) 


* "Sterpreet, acid!” ° 


YOUR COST . . . $17.20 

YOU SELL FOR. . . 25.80 

YOUR PROFIT... 8.60 
(Open stock priced to bring regulor 50% morkup) 


KRYLON, INC., Dept. 2411, 2601 N. Broad St., Philo. 32, Po. 


"if your jobber can't supply you, write 
Louis Williams, Agent, 5519 Mattalee St., Dallas 6, Texas 
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4o lose cusfomers 
inF easy steps. 


Step! Always be fresh out of those popular “fixit” bolts and 
{ nuts they need for minor “around the house” repairs. 


Step Make excuses. Explain that you've “done your best.” 

@ Blame it all on your distributor. (They won't be in- 
terested in your troubles, but they'll assume that more 
rc dealers beat you to your distributor's stock.) 
. 

SHepS If they're too persistent, ask them if they've ever heard 
of the Defense Program. This is guaranteed to keep 
them away from your store forever. 


nd keep them in Ope! 





The Right 
Check your bolt and nut stock frequently. Order well 


f ahead. Give your distributor a chance. He has trouble 
getting what he wants, too. 


This way you keep your customers satisfied and build 
important “store traffic” for selling other products. 


The LAMSON & SESSIONS Ca. 


General Offices: 1971 West 85th Street + Cleveland 2, Ohic 
Plants at Cleveland ond Kent, Ohic + Chicage * Birmingham 


warowARE 


“rani sry 





Fishermen’s Maps 
(Continued from page 49) 
terested in a new paddle, a water- 
proof tackle box, or possibly a 
thermos jug. An angler in search 
of bass will be shown the latest 
lures for taking his favorite fish. 
Gibson Hardware Company’: 
free map service boasts a number 
of additional benefits. First, it 
usually keeps sporting goods 
prospects in the store for ct least 
30 minutes, giving ample oppor 
tunity for sight sales, as well as 
suggestive selling. Second, the per 
sons it attracts are bona fide fish 
ermen—men who devote a sub- 
stantial amount of time and money 
to the sport, instead of a few week 
ends during the summer. These 
men are “live” prospects and will 
invest heavily in fishing tackl 
eventually, if properly handled 
Third, the maps usually bring the 
prospects back a second, third and 
often a fourth time, because the 
fishermen like to vary their fish- 
ing spots or become dissatisfied 
with the one they originally se- 
lected. Fourth, by showing sports- 
men the best fishing spots, Gibson 
Hardware Co. is able to stimulate 
interest in fishing because the 
sportsmen will boast of their heavy 
catches to their friends and fami- 

lies 


* 


Christmas Gift Sales 
(Continued from page 48) 


Mr. Floyd used his many year 
of experience in salesmanship and 
window trimming for this store in 
planning special display fixture 
for those items that Owner Lati 
mer calls his homely money 
makers. 

One of the prize fixtures is the 
rack for horseshoes, which is so 
attractive and interesting that it i 
placed on the display floor. Now 
that blacksmiths no longer serve 
every community, a variety o! 
sizes in horseshoes must be car- 
ried by the dealer who serves 
farmers. The rack in this store 
solves the problem of displaying 
and stocking enough sizes to fill 
the customers’ needs. At Christ- 
mas, the horseshoe rack is included 
in the Christmas decorations, and 
horseshoes actually are bought as 
gifts. 

Latimer is especially proud of 
his neat display section for bolts 
He calls the two well-filled units 
of bolt bins one of the “best mon- 
ey-makers in the store.” In each 
section sufficient light makes se- 
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ALL OVER AMERICA.. 


Dearborn stays on top... year after 
year...in dollar volume of gas space 
heater sales! This public acceptance is 

a pretty good indication that 
everything must be close to being right. 
Why? Because Dearborn advertising, 
Dearborn sales policies, and most 

of all, Dearborn heaters are all designed 
to do just one job—to help you sell 
more and more Dearborn heaters! You 
can bank big profits on this year’s 
demand for Dearborns... 


and here’s why 


ORDER YOUR DEARBORNS NOW ... 


Be ready for the big Fall heater sales. 
It's money in your pocket . . . if you can 
say “Yes”... when your customers say 
..."l WANT A DEARBORN!" 


Send for illustrated literature on America’s top-selling gas heater line 


5830 N. Pulaski Rd. 
Chicago, ti. 


1700 West Commerce St. 
Dollies, Texas 
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CA 


-+-the world’s finest, safest gas heaters 


We tl 
Give wall-to-wall comfort, more heat on less gas 
are sized to fit any heating need. With famous touch 
cool Safety Cabinet, High-Crown Burner, automatic 


lighting, fast-working Glo-Brite Radiants—you 've 


got more heater to sell! 


DEARBORN DISCOUNTS 
We li 


Dearborn plays fair with dealers. No cut prices be- 


cause Dearborn heaters are worth the asking price! 


DEARBORN SERVICE 


a 


Dealing with Dearborn isn't a hit or miss business 
Dearborn keeps you supplied with the heaters and 


parts you need when you need them! 


DEARBORN ADVERTISING 
AND MERCHANDISING 
* 
Wee 
Dearborn backs up your selling efforts with hard- 
hitting advertising and merchandising aids aimed 


squarely at your customers makes your selling 
job easier, your profits greater! 


STOVE COMPANY 





this is the§aupeelc 


that nets Faelelemel-amenaenmne-: 


A STREAMLINED PROMOTION of 2-color pages every month in leading 
Fishing Magazines continually reminds your customers of quality - 
controlled Gold Medal Seine Twine. Made from carefully spun, long staple 
cotton, this is the same twine used in Gold Medal Netting— famous 


never kinks 


and fisues better and longer. Once a fisherman uses it. he 


for quality for 108 years. It ties right, hangs right 

or twists 

comes back for more. So, for good customers—repeat customer- 
stock and promote Gold Medal Seine Twine and you'll 


net yourself good volume and good profits. 


THE LINEN THREAD CO., INC. (Successor to American Net and Twine Company) 
418 GRAND STREET, PATERSON 1, N. J. + Chicogol0, ll. * New York I7,N.Y 


Boston 10, Mass. © Baltimore 3,Md. © Philadelphia 6, Pa. « San Francisc . ovcester, Mass 





lection easy. The fixtures are so 
attractive that they are treated as 
display fixtures, and are kept neat 
at all times 

The pipe rack, at the rear of the 
store, occupies only 42 square feet 
of floor space, yet displays every 
size of pipe and angle iron needed 
to serve the community. 

“A dealer who wants to show 
every item he sells,”’ said Latimer, 
“can't afford to overlook the hard- 
to-display items. When we re- 
modeled, we gave particular atten- 
tion to special fixtures for these 
Our special fixtures show up un- 
usually well at Christmas time 
when we put the entire store on 
display. During that busy season, 
when we want everything to look 
just right, the racks, bins, and dis- 
play stands, for the hard-to-dis- 
play items not only show up well, 
but actually save us employing one 
or two extra sales people. They are 
time-savers. Customers can serve 
themselves from some of the 
specially-made fixtures, such as 
the horseshoe rack.”’ 


Floor Rise 


When the remodeling for the 
store was planned, provision was 
made to take advantage of a 13- 
inch rise in the floor toward the 
back. Many of the hard-to-display 
items are arranged, on _ their 
special fixtures, at the highest part 
of the floor. Thus, customers who 
go to the rear are able to look 
down toward the front at the en- 
tire store. At Christmas time, the 
effect is especially pleasing 

To carry out the Christmas 
theme throughout the store, each 
table or display stand contains one 
or two gift-wrapped items, com- 
plete with Christmas card. Some 
times a large unit, such as a range 
or a refrigerator is completely 
wrapped in cellophane 

About 50 percent of the Christ- 
mas customers use the lay-away 
plan or charge their purchases 
either on open account or to be 
paid for in installments. No carry- 
ing charge is made, but the cus 
tomer must pay for the purchase 
within 12 months. When the pur- 
chase is made, the customer is told 
that shorter terms are the rule 
here because prices are often low- 
er than can be found elsewhere 
and the price is the same for 
credit as for cash. 

Latimer admits that he prefer 
to sell for cash, especially at 
Christmas, when checking refer- 
ences is not always carried out as 
carefully as at other seasons. He 
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Fastest ship of the line, the heavy cruiser is 
the mainstay of the fleet. It's designed 
for speed—does the job in a hurry. 


Piumb Hammer —designed to 
e rapid, accurate blows—gets jobs 
e faster. 
e tough special analysis steel head, 
result of years of research and 
eering, withstands years of hee 
ding. 
1g tempered claws bite dee 
ails, pull even headless bre 
alance of the Plumb He 
ard jobs easy. The weig 
ally centered, adding f 
ven ordinary biows. 
d second-growth hi 
bs shocks, reduce 
choose the 
i others, 


tates 
Ne Oo 


¥ ~ 


LUM 


HAMMERS HATCHETS — AXES : FILES 








does not advertise easy payments 
preferring to push the lay-away 
plan 

“Dressing up the store for 
Christmas is much easier with our 
new fixutres,” he added. “I recom- 
mend modernization for every 
store that needs it. The $4,900 that 
we invested in new fixtures on the 
selling side of the store gave us an 
additional deduction on income 
tax. Then the fixtures began work- 
ing immediately to pay for them- 
selves. Now, we figure, the nev 
fixtures are working to turn a neat 
profit on the investment several! 
times a year.” 


Whether playing games or ° 
selling chisels the hardware haew Wear Cittinn 
dealer still chooses a time- ” sliciaiial taidee ddiaatiak 
tested winner rather than . 
; solved a problem in another man- 
gamble ona substitute. ner. He has a department which 
receives trade-in merchandise, re- 


pairs and reconditions it for the 


et ” . 
Shark Brand Swedish purpose of resale. During 1950 he 
( ‘h ; a had four employees in this depart- 
arcoal Steel Chisels, al ment who did this work under the 
though often imitated, have y supervision of the general man- 
R ager of the company. This year, 
never been equalled in however, the general manager was 
. too busy with other matters to give 
workmanship, steel or per- : this supervision. Instead, he has 
been relying on one of the four to 
formance. determine what work was to be 
® done on the merchandise, distrib- 
So why take chances with ute the work around and inspect 
it when it was completed. 


9 ° 
your customer’s goodwill ? The facts in this matter justified 
ee ” the conclusion that this employee 

Offer them Shark Brand A was promoted to a new and dif- 
Swedish Chisels sold na- ferent job which required knowl- 
sd edge, skills, duties and responsi- 


tionally for over half a bilities not present in the original 
. job. Section 6 of General Wage 


century. You’ll find they’re Regulation 5 authorizes the crea- 
: ° tion of the new job and it was clear 
not only dealer Ss choice, that changes in the job were not 
; ) . merely slight or inconsequential 
/ but customer's choice Thus, fair and appropriate rates 
as well. for the new job were established 
under General Wage Regulation 5 
and the employee was allowed to 
WRITE FOR receive the additional compensa- 
INFORMATION ON tion. 
es - If these illustrations suggest that 
SHARK” BRAND ESKILSTUNA, SWEDEN the wage and hour offices are en- 
CHISELS . gaged in finding excuses for pay- 
ing higher wages or that they can 
ALL PATTERNS in every instance show the em- 
AND SIZES. ployer how to accomplish what he 
wants to do, the illustrations are 
misleading. The regulations are 
carefully written and do impose 
fandvik few ’. 4 Jeo/ 47 WARREN STREET definite limitations which may not 
NEW YORK 7, N. Y. be exceeded. It is fair to say, 


Sivislen of i act ta though, that these wage and hour 
Send offices and the specialists em- 
ployed by these offices have a sin- 
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THE INSTANT-FLAME TORCH 
WITH THE THROW-AWAY FUEL TANK 


Proof of Prepo’s powerful appeal to 
torch users everywhere piles up every 
day. Hundreds of inquiries from Prepo 
THROW-AWAY national ads ask: ‘‘Where can we buy 


TANK 4099 
— it?” Be sure you get your share of the 


poling profitable sales that are pyramiding 
simply replace with from coast-to-coast. Stock Prepo Fuel 
we eee Tanks—Push Prepo Torches. It’s to- 
sate CONVENIENT day’s ‘“‘Hottest’”” Hardware seller, and 


ECONOMICAL “you ain’t seen nothing yet!” 


ee her 
vik fuels 


Tenk 


EXTRA PROFIT FROM National Advertising that 
AUTOMATIC REPEAT 


BUSINESS 

Every Prepo Torch buyer 18,000,000 readers of Popular Mechanics, 

means a come-back customer > _ . ; . , 

to purchase more fuel. Here's | Popular Science, Successful Farming and 
store trafficdealersdream | Mechanix Illustrated can’t miss Prepo 
about — yours when you . . , ~ 
feature Prepo—in win- ads, appearing again and again. Tie this 
| m4 nies te in demand to your store with Prepo Mer- 
oces s rdeé om *-* y 
your Wholesaler. chandising Helps. Write for facts. 


works for you... 








SOUTHERN HARDWARE for NOVEMBER, 1951 








Pe ERD Se 


ji N952 


“TINY TRIO” 


Spinning Lures 


(Also suitable for ultra-light 
bait casting and trolling) 


Here is exactly what spin- 
ning fishermen have been wait- 
ing for, Heddon’s “Tiny Trio”! 
To show them is to sell them 
and the attractive package 
shown at left is a complete 
kit in itself since it features 
topwater, floating-diving and 
underwater models. A natural 
for Christmas sales, also! 


“Tiny Runt” ... A perfect miniature of the famous “River Runt Spook.” 
Same fish-getting action, quality. Tops for bass, walleyes, pike, trout, 
crappies and white bass. Excellent for trolling and light casting. 

“Tiny Torpedo” . . . Topwater version of Heddon’s famous “Torpedo 
When jerked sharply it kicks up a fussdike-a struggling, wounded minnow 
Outstanding for bass, pike, white bass, large trout and large panfish 
“Tiny Lucky 13” 
excellent surface “chugging” action and when retrieved or trolled at normal 
speed it has an enticing, erratic swimming action. Fine for practically 
all game fish. Timy Trio Prices—Each, $1.25... Package of 3, $3.75 
.. +» Dozen Assorted $15.00. 


NEW 3 
“TADPOLLY ce 
SPOOK” , 


This, we sincerely believe, is Price 
America’s next top selling lure " 
Our belief is based on field tests $1.35 z 
which have produced  sensa- Y 
tional results in all parts of the 
country. This floating-diving lure will make your 
rod tip vibrate with its amazing action. 


Midget version of famous “Lucky 13.” Has 


It’s unlike anything you, or the fish, have seen before and you'll like what you 
see. The barest perceptible current sets it dancing with an action that has proven 
deadly for bass, walleyes, pike, muskellunge, steelhead and other large trout. A must 
for every tackle box—irt'll be the fastest moving lure in your stock 
Send for Heddon's new 1952 price list showing 8 new lures and 8 new rods 
including glass, both solid and tubular, in casting, spinning and fly fishing 


models. JAMES HEDDON’S SONS, Dowagiac, Michigan 


Heddon representatives putting final “OK” on new tubular glass rods. 





RTS PT Tas 


SOUTHERN 





cere desire to see that you thor- 
oughly understand the regulations 
as they apply to your business and 
your problems and, as tar as pos- 
sible, to assist you in solving your 
problems properly under the regu- 
lations. The Atlanta, Georgia, of- 
fice, for example, serves a very 
large and important area. The per- 
sonnel in that office will do any- 
thing within reason to assist any 
employer in understanding and 
applying the regulations as they 
affect his business and so far as 
possible under the regulations to 
help him solve his problems in the 
way he wants to solve them. There 
are similar offices scattered 
throughout the country, as shown 
in the list on page .80 


General Increase 


The greatest single type of er- 
ror that misleads most employers 
is failure to know what a “gen- 
eral increase” actually is. General 
increases are permitted by Gen- 
eral. Wage Regulation No. 6 (or 
General Salary Stabilization Reg 
ulation No. 1). However, the right 
to give such general increase may 
be diminished or even removed by 
general increases given during the 
year 1950. Many employers, how- 
ever, are considering increases as 
general increases which actually 
are individual increases of the type 
covered by General Wage Regula- 
tion No. 5 and by making this mis- 
take unnecessarily limit their 
ability now to make appropriate 
increases which they wish to do 

Just because a particular em 
ployee received an increase of, 
say, ten per cent, during 1950, does 
not necessarily mean that such 
employee may not participate in 
the general increase allowed by 
General Wage Regulation No. 6 
In order to determine this, the em- 
ployer must first establish in his 
thinking the reason for giving this 
particular increase. Was it given 
to reward merit in this employee? 
Was it given because of length of 
service in this employee? Was it a 
promotion to a higher job? If so, it 
Was an individual increase unde! 
G.W.R. 5. If it was an individual 
increase, this may prove of con 
siderable benefit to the employer, 
as it did in the case of Roy Clay- 
ton. It not only does not stand in 
the way of a general increase but 
may also set a practice which 
would allow a merit or length-of- 
service increase to be given now 
ir. addition to the general increase 

It is important to know that the 
type of increase is not determined 
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hal in Season 


CYCLONE HARDWARE CLOTH 


Manufactured in 2 x 2,3x3,4x4and8x8 


mesh sizes in 24, 30, 36 and 48 inch widths 
Straight wires, the strong welded selvage and 
heavy galvanizing after weaving make it a good- 
looking, long-lasting hardware cloth. Also in 
heavy grades 4” and °s” 17 gauge wire. Every 
roll is guaranteed to comply with all require- 
ments of Commercial Standard CS132-46, as 
issued by the National Bureau of Standards, 
U. S. Department of Commerce 


CYCLONE INSECT WIRE SCREENING 


Galvanized, bronze and aluminum . Stand- 
ard mesh 18x 14... standard widths 24, 26, 28, 30, 
32, 36, 42 and 48 inches. Mesh is firm and even; 
the double selvage makes it easier to stretch the 
screen square. Every roll complies with all re- 
quirements of Commercial Standard CS138-49, 
as issued by the National Bureau of Standards. 


Don't neglect your stocks of these two Cyclone 
“Red lag” Hardware Products. There's demand 
for Cyclone Hardware Cloth and Cyclone Insect 
Wire Screening every month in the year 

Cyclone Hardware Cloth has many uses—im- 
portant all the year ‘round. And homeowners 
find it a good idea to refit window screens with 
Cyclone Insect Wire Screening as necessary, any 
time during the year 

Make sure now that your stocks are adequate 
to carry you through the coming months. Sup- 
plies are somewhat limited, so anticipate your 
needs well in advance and check with your 


jobber. 
LAWN FENCE GATES 


CYCLONE FENCE DIVISION 


(American Stee! & Wire Company 
WAUKEGAN, ILLINOIS - BRANCHES IN PRINCIPAL CITIES 
UNITED STATES STEEL EXPORT COMPANY, NEW YORK 


CYCLONE ‘Red Joo” HARDWARE PRODUCTS 


HARDWARE CLOTH + INSECT WIRE SCREENING - LAWN FENCE + GATES - CATCH-ALL BASKETS 


et 
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a Busi ness Builder 





Improved Greenlee Woodworking 
Calculator makes more and 
more customers for Greenlee 


high quality tools... 


Here's the new improved Green- 
tee Calculator for carpenters and 


other wood workers. It gives bit sizes 


for screws, nail specifications, concrete 


and mortar mixes compares cNharac- 


teristics of various woods, converts linear 
to board feet provides instant answers 
to many other building problems All 


this for only 25< 


But it does another job that's even more 
builds 


hand tool business for you! 


important! It extra GREENLEE 


As Greences Calculators go out to the 
thousands upon thousands who write ir 
for them in answer to Greener national! 


advertising, they are accompanied by 
literature telling all about the famous 
Greener line. Thus, every month more 
and more people every where become ever 


better acquainted with Greener Chisels, 


<=> 
GREENLEE 


GREENLEE TOOL CO., 


78 


Gouges, 
Automati 
quality Green.ee tools you stock 
Here's 
making 
omers to you whe vo ar 


Greener line 


for your 
hand tool 
department 


Auger Bits, Spiral Screw Drivers, 


Push Drills and the other t 


another 


plus” ¢ 


example of the 
} brings extra 
} 





NOW, YOU TOO CAN USE THE 
GREENLEE CALCULATOR TO 
BUILD EXTRA STORE TRAFFIC 


xk and display these Handy 








1831 HERBERT AVENUE, 








ROCKFORD, ILLINOIS 


SOUTHERN 


by the number of employees to 
whom it was given. Thus it wa 
possible for individual increases t 
have been given during 1950 t 
all employees in a group and it is 
possible that an increase was a 
general increase although not giv- 
en to all employees in a group o! 
not given in the same amounts o 
percentages to all employees. Ths 
controlling factor is the purpose 
for which it was given 

The best suggestion that can be 
given for approaching this prob- 
lem is first see if the increase was 
any one of the types of individua 
increases described in Generai 
Wage Regulation No. 5 (length of 
service, merit, promotion, etc.) If 
it was not one of these types of 
increases, then it must necessarily 
be a general increase’ unde! 
G.W.R. No. 6. In other words, ar 
increase that doesn’t qualify as in 
dividual under No. 5 would have 
to be considered a general increase 
under No. 6. It is of paramount 
importance therefore, that you 
know the circumstances unde: 
which you gave the increase ir 
1950, and your intent in giving 
such increase. 

Car] Black was typical of many 
employers in this area in that his 
business was not large, he had no 
formalized personnel department 
with job classifications, rate 
ranges and other similar things 
found in larger industrial plants 
He was having considerable trou- 
ble reading and understanding 
G.W.R. No. 5, and it was a great 
help to him when he found that 
he could disregard subparagrat 
(a) of Section 2, which covered 
several printed pages, and needed 
to concern himself only with sub- 
paragraph (b) of Section ", which 
covered less than a page. This sub- 
section, besides. being ezsier to 
read and apply, may actually be 
more favorable for his use than the 
“rate range” subsection 

One small establishment was 
concerned with only one employee 
and had a problem simple of solu- 
tion, although it may easily be 
overlocked. All of the increases 
otherwise permitted by the regula- 
tions were not sufficient in this 
instance. However, because of in- 
creased business and the difficulty 
in obtaining help, this employee 
was working more hours per week 
than he was in 1950. His compen- 
sation however, had been com- 
puted on the basis of so much pet 
week for 40 hours’ work 

In a large industrial plant ‘this 
would automatically be taken 
care of by straight time and over- 
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TODAY’S ADVANCED TIRE FOR 
TODAY’S IMPROVED TRACTORS 


Firestone 
CHAMPION 


For Safety's Sake . . . For Security's Sake 
COLLECT SCRAP METAL FROM THE FARM 
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| eo in tractors go hand in 
hand with improvements in tire design. 
Greater speed, more power, increased 
maneuverability — These are some of the 
many advancements which have called for 
corresponding advancements in tire con- 
struction. The Firestone Company is proud 
of its record in the field of farm tire 


development. 


Today, in the Firestone Champion Open 
Center Tire, manufacturers, dealers and 
farmers alike find performance features 
that do the job . . . Tapered bars for a 
sharper bite, the curved bars for a stronger 
hold and better cleaning, the Dual Shock 
Protector for greater body strength—These 
are some of the many extras which explain 
why farmers prefer Firestone Champions. 


Ey the Voice of Firestone on radi r 
t Monda r NB 


r an ber Cx 





GREATER SECURITY 
FASTEN FAST WITH 
CLARK FASTENERS 


They work easy . . . hold fast and firm 
with a dependability that has been 
characteristic of CLARK FASTENERS for 
almost a Century. 

Get them trom your 

Local Jobber 

or Distributor 


MILLDALE, CONN 








a TANDROTINE... 


te? Proven Paint Thinner! 


amous TANDROTINE has been returned to the market by 
popular demand! TANDROTINE is recommended wherever a 
high grade paint, enamel or varnish thinner is required. 


Preferred by professional painters and homeowners alike, TANDRO- 
TINE has a high flash point, pleasing odor and is non-irritating. It's 
excellent for thinning, cleaning brushes, removing paint and grease, 
dissolving wax and a hundred other household uses. 


TANDROTINE is a high grade product .. . as 

fine a thinner as any on the market and selling 
for a very economical price! Get new profits, |e 
bigger sales . . . Stock TANDROTINE today! “™t—1 ae 








tume payments, but it had been un- 
noticed in this particular estab- 
lishment. The owner learned that 
while he could not pay overtime 
in the absence of previous prac- 
tice, he could increase the com- 
pensation of this employee on a 
straight-time basis commensurate 
with the additional hours now be- 
ing worked. It solved the prob 
lem in this instance 

Something ought to be said 
about the people who write and 
administer these regulations. Un- 
questionably, some gobbledygook 
has come out of Washington, some 
of it very strange indeed. How- 
ever, it is a definite fact that the 
people who write these regula- 
tions we are discussing strive i 
every way to make them simple 
clear and understandable to the 
businessman. What we lose sight 
of is the fact that these regula- 
tions are also laws of the United 
States and have to be written with 
sufficient preciseness and definite- 
ness so that they will be enforce- 
able if the need arises. Otherwis« 
as laws they will be no good. 

The government does not want 
you to violate these regulations 
The government will help you in 
every way possible to understand 
them, apply them to your ow! 
particular problems, and take ad- 
vantage of every provision in the 
regulations which may help you 
do what you want to do in the wa) 
you want to do it 


+ 


Here Are the Lecations 
Of Wage-Hour Offices . 


For interpretations of wage, salary 
and bonus regulations, contact your 
nearest field office of the Wage and 
Hour Administration. In the Sout 
they are: 

Maryland—406 Old Town Bank 
Building, Fallsway and Gay Streets, 
Baltimore 2, Md. 

Alabama, Florida, Georgia, M'ssis- 
sippi, North Carolina and South Caro- 
lina—4th Floor Title Building, 15 Au 
burn Avenue, S.E., Atlanta, Ga.; 1401 
hampton Street, Columbia 1, S. C 
42542 S. State Street, Jackson & 
Miss.; 456 New Post Office Building 
Jacksonville 1, Fla.; 715 Dade-Com 
monwealth Building, 139 N.E. First 
Street, Miami, Fla.; 445-447 U. S 
Court House and Custom Houss« 
Building, Mobile, Ala.. and Room 
207, Industrial Building, 35 Bull 
Street, Savannah, Ga 

Kansas and Missouri—3000 Federal! 
Office Building, 911 Walnut Street, 
Kansas City 6, Mo.; 2nd Floor, 1102 
East Douglas Street, Wichita, Kan., 
and 324 Old Custom House, 815 Olive 
Street, St. Louis 1, Mo. 
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Repeat Business Is 
PLUS BUSINESS! 


GET YOUR SHARE OF EXTRA NANKEE PROFITS! 


Nankee 


ALUMINUM PAINTS 


Dealers report that NANKEE creates satisfied customers who , 
COME BACK! You only have to sell them once. NANKEE, the N , Leminr, // 
: im ase | 


Super-Smooth, Long-Lasting, Brilliant-Finish Aluminum Paint, sells NS 
them the second time! i 


Attractively Packaged and Priced for Good Dealer Profit! 
There's a NANKEE ALUMINUM PAINT for Every Purpose 


* Form * Home * Industrial © Architectural 
© Automotive * Marine 


WNearakee \Minum Pant co., INC. 


Offices and Factory: 43 South First Street, Brooklyn 11, 





Call Your Jobber Today 
for Information on the 
Profit Making Nankee Line 














Wright Fur Farm Netting 
is always reliable... @ 
prime necessity in fur ferm- 
ing. Carefully and evenly 
woven from quality wires 
heavily and brightly gel- & 
vanized by the Wright —£& 
process. Made in sizes to [at 
meet various requirements. 
Southern Representatives: 

D. C. HORNIBROOK 

E. L. HORNIBROOK 

Box 176 
Avondale Estetes, Ge. 


LAWRENCE J. BALOWIN 


306 Corondelet Bidg. 
New Orleans 12, Le. 


bf WRIGHT WIRE CO 


1% "—35¢ BS—2"—40c "ACE Sen eee ae Se 


G. CO.2. 5, Wis. 





SOUTHERN HARDWARE for NOVEMBER, 1951 





improving quality 
and performance 


OLD-E-ZEE 


The Original 
Automatic Grip 


SCREWDRIVERS 


. the leader, too, in increasing 
sales and customer satisfaction, as 
thousands of experienced hard- 
ware men know. In addition to the 
famous Gripper, Hold-E-Zees fea- 
ture extra values in chrome vana- 
dium blades, hand ground bits, 
transparent, unbreakable handles 
and the fine finish typical of fine 
tools . . . quality unsurpassed— 
performance unequalled. 


--.in constantly 


Super-tension Grip 
now holds flat and 
oval head screws 
better than ever. 


MODELS 
AVAILABLE 
FOR ALL 
TYPES 
SCREWS 


ORDER THRU 
YOUR JOBBER ! 


fiela. 3341 BE 





Arkansas, Louisiana, New Mexico, 
Cklahoma and Texas—413 U. S 
Court House Annex, Fifth and Gold 
Streets, Albuquerque, N. M.; 420 
Fidelity Building, 1000 Main Street, 
Dallas, Texas; 516 Banner Building, 
221 N. Mesa Avenue, El Paso, Texas; 
1109 Burk Burnett Building, 502 Main 
Street, Fort Worth, Texas; 210 East 
Harrison Street, Harlingen, Texas; 
703 Federal Office Building, Houston 
14, Texas; 203 Reed Music Co. Build- 
ing, 112% East 7th Street, Little 
Rock, Ark.; 1723 Masonic Temple 
Building, New Orleans 12, La.; 508 
Oklahoma Natural Building, 3rd and 
Harvey Streets, Oklahoma City 2, 
Okla.; James K. Building, 417 South 
Main Avenue, San Antonio, Texas, 
and Medical Arts Building, 624 Travis 
Street, Shreveport, La 

Kentucky, Tennessee, Virginia and 
West Virginia—321 Embleton Build- 
ing, 922 Quarrier Street, Charleston, 
W. Va.; Fidelity Bankers Trust Co 
Building, 502 South Gay Street, 
Knoxville, Tenn.; 1008 Columbia 
Building, 401 W Main Street, Louis- 
ville 2, Ky.; 715 M and M Building, 
198 South Main Street, Memphis, 
Tenn.; Presbyterian Building, 152- 
154 4th Avenue North, Nashville 3, 
Tenn.; 205 West Grace Street, Rich- 
mond 19, Va., and 2nd Floor, 25% 
West Church Avenue, Roanoke, Va 

District of Columbia—Room 1513 
Tempo V, Washington, D. C 





WASHINGTON NEWS 





(Continued from page 45) 


vised the NPA that retail inven- 
tories now are lower than at any 
time since the Korean war began 
They stated that the fourth quar- 
ter CMP allotment rate would pro- 
vide for the annual manufacture of 
only some 2,300,000 washing ma- 
chines to supply an estimated min- 
imum annual demand of 2,971,000 
washing machines, 220,000 ironers 
and 360,000 dryers 

NPA has advised that first and 
second quarter allotments of steel, 
copper and aluminum probably 
will be cut below present alloca- 
trons 


a7 


Hide Allocations 
Eased by NPA .. 


FOR THE FIRST time since cattle- 
hides, calfskins and kips were plac- 
ed under allocation, the National 
Production Authority has author- 
ized tanners and domestic contrac- 
tors to purchase as many domestic 
bovine hides as they did during the 
base period. 

It was stated that the action was 
possible because of increased sup- 
ply and lowered demand 








Give your customers better 
results by selling them VICTOR 
hand and power hacksaw blades 
and flexible-back band saws. 
You'll get better sales results, 
because those customers will 
come back for more. 

They'll appreciate, too, hav- 
ing copies of the timely, author- 
itative VICTOR Metal-cutting 
Booklet. Be sure you have a sup- 
ply on hand. We’re making sure, 
with consistent advertising, that 
your customers know about them. 


Sold only through recognized distributors 


vio *" 


SAW WORKS, INC. * Middletown, N.Y., U.S.A. 


Makers of Hand and Power Hack Saw Blades, 
Frames and Metal Cutting Band Saw Blades 


SOUTHERN HARDWARE for NOVEMBER, 1951 





S E L L S$ Oo L - ©] - L ! T E Durable... Precision bvilt ...Designed 


WINDOW to reduce wear and to withstand wear 


MATERIALS 


PLASTIC STORM AND WINDOW COVERINGS: Trans- 
parent Heavy Plastic— Noninflammeble. Comes packed 
complete with framing strips and nails. Easy to install. 
Cleans with damp cloth. 
72 x 36” Heavy Plastic—Framing Strips and Nails—$1.00 
78 x 36” Heavy Plastic—Framing Strips and Nails—$1.08 
KEY LOCK 
SOL-O-LITE—Extra Heavy—Wax Cloth—Retail Price 56c per sq. yd 
GLAZ-FABRIK—Wax Cloth—High Grade Retail Price 43c per sq. yd 
NU-V-GLASS—Transparent—Laminated—Retail Price 64c per sq yd 
GLAZ-SCREEN—10 Mesh—Bright Galvanized Wire—Plast Coated 
e 134 


Retail Pr c per sq. ft 


GLAZ-SCREEN—1i4 Mes) Galvanized Wire—Plastic Coated—Retai 
Price 17 


per sq. ft 


Order today from your Hordweore or Lumber Jobber. if he doesn't 
corry SOL-6- 


Y » Gi a Manufacturing Co. 
> : ' ” 
SOLO=-LI “Guicego So, tases” ® SERIES “410 
PIONEERS OF 26 YEARS PRODUCING WINDOW MATERIAL TION AN I() (K 


LITE, write direct for Samples and Advertising material. 








STRATAFLO 


Extensive ‘torture’ and breakdown tests conducted 


fle vible on machines specially designed for the purpose 
. ee, % 
q 


have conclusively proven that there are yeors and 





yeors of troublefree service built into the new 


metal 
‘ NATIONAL LOCKset. @ You can have complete 
confidence in telling your customers that NATIONAL 


popp et LOCKset will last the normal lifetime of the home 
Z 
. | 





For genuine dollar-for-dollar value this outstand 





ing product is without an equal. Ask your supplier 


ALL HERE'S WHY 
POSITION IT’S FAR SUPERIOR 





Rust-proofed, cold rolled steel lock mechanism 
Pusher plate, specially hardened to withstand wear 
Long bearings, engineered to reduce weor 

29° ratio between knob and lock mechanism 
reduces “travel” ...adds years to lockset life 
Solid brass bolt and face plate 

Wrought brass knob that's elegantly styled 


Patented Flexible Monel Metal Poppet, 
cannot leak. Quiet, sensitive operation. 
For cold or hot water or steam. 200 Ibs. p 

pressure. Seven sizes. Ask for bulletin 204. Mel tat Colley fort a alatog 


order from Distinctive herdware...All from ¥ source 


your Jobber 
NATIONAL LOCK COMPANY 
2227, Z® PRODUCTS, INC. CN oe 


FORT WAYNE |, INDIANA 
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Defense Program Steps 
Up Business Activity . . 


DESPITE THE SUMMER lull in re- 
tail trade, every indication is that 
business activity will begin to pick 
up. 

Employment continues on a high 
level with more than 61.6 million 
people employed in September 
Meanwhile industrial production is 
rising from its July low point and 
factory orders and backlogs of un- 
filled orders are growing 

A strong factor in the rise in 
business activity Is government 
spending which is expected to hit 
90 million dollars by late 1952 
Though the rapid rate of spending 
is deplored in many quarters, it as- 
sures, for months at least, record 
business activity 

Meanwhile, inventories of retail- 
ers and wholesalers are being re- 
duced gradually, reversing a trend 
which was a source of worry dur- 
ing the second quarter of the year 

Considering the possibility of 
shortages, the size of inventories 
no longer is keeping buyers from 
placing orders with manufacturers 
However, despite a cut in the allo- 
cation of materials for the produc- 
tion of consumer durables termed 
as “less essential” by the NPA 
there is some feeling that consum 


ers will be hurt little if any at all 
Manly Fleischmann, NPA admin- 
istrator believes that sizable stocks 
built up by record production in 
1950 and the first half of 1951 will 
provide civilians with most of their 
needs. 

Farmers also are to continue in 
good shape. The price support pro- 
gram is lifting prices of some farm 
commodities, even though crops 
are large. Cotton prices are up 2.2 
cents per pound since August 30 
Farmers have been urged to put 
cotton from this year’s heavy crop 
under government loan in hope of 
higher prices later on before the 
1952 crop comes in 


¢ 


Foresees Record Buying 
of Housewares ..... 


A LEADING MANUFACTURER of ap- 
pliances and housewares has pre- 
dicted that home-makers wil] buy 
larger quantities of home furnish- 
ings than they did in the record- 
breaking fourth quarter of 1950 

William Howlett, president of 
Nesco, Inc., stated recently that 
many buyers who refused to ente1 
in the scare buying of hard goods 
a year ago, will re-enter the mar- 
ket this fall; consumers will spend 
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Wholesale Hardware Sales and Inventories 
(From U. S. Dept. of Commerce Monthly Report) 


some of their record savings piled 
up during 1951; holiday promo- 
tional campaigns will induce great- 
and the high-level 
will provide 
for Christ- 


er purchases, 
of personal income 
additional 


mas purchases 


ready cash 


Sd 


Record Cotton Crop 
Forecast by U.S. D. A. 


THOUGH COTTON PRICES are down 
their high point in August 
size of this year’s crop 

17,266,000 bales—as- 


south- 


from 
the very 
estimated at 
sures a continuation of the 
ern farmer's strong financial posi- 
tion 

The estimated crop is 72 percent 
above the small yield in 1950 and 
is 1144 million bales above the 16 
million bale goal suggested by the 
U.S.D.A. The acreage in cultivation 
on July 1 was about 28,910,000 
acres, with an vield of 
286.7 pounds per acre 

The largest absolute 
in cotton production from 1950 to 
1951 are in Texas, California and 
Mississippi. The largest relative in- 
creases in the major cotton pro- 
ducing states are indicated in Nort! 
Oklahoma and Sout} 


average 


increases 


Carolina, 
Carolina 


4 


Sales of Home Laundry 
Equipment in Decline 


In JULY FACTORY sales of stand- 
ard-size household washers totaled 
139.799, a 44.8 percent decrease 
from sales in June and 
cent under the 282.261 sold in July 
1950, the American Home Laundry 
Manufacturers’ Association has an- 
nounced 

In the same month, sales of au- 
tomatic dryers were down 34.2 per- 
cent from June but showed an in- 
crease of 11.4 percent over the 23,- 
588 sold in July of last vear. a 
period of lagging sales 

Sales of ironers in 
54.7 percent under June 
24.500 and were 55.8 percent less 
than in July, 1950 


50.5 per- 


were 


July 


sales of 
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SELL THE s 
you’D BUY 
: (-~ I 


=5) 


' 


‘ bh . 
a's 
SN etd 
RODENTICIDE 


WU All chain, 45 inches 
TRIPLE GUARANTEE . long, strong welded link, 
SURER—«-CON 18 guaranteed to destroy = 
ee cadmium plated 8 fixed safety 
Bg BE snaps, center swivel for rotary action. A fisher- 
man’s favorite everywhere! 


FRABILL MFG. CO. iii cti.0'S Wi: 

















Au New F a ea 


‘ SATIONAL 
HANG C SEBER BRAIDED GARDEN HOS 
i) 


w 
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B<olae 
STs 
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cANSOM * DELILAH 


d extra light 


Z>ton4 
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os 
ae 


extra rugge 


TROJAN SAW BLADES 


ALL TYPES 
Jig, Coping, Jewelers’, Fret, Scroll, Hack, Machine 


World-famous Trojan ‘ 
Saw Blades. Over 130 . 
different types for ’ 
every hand and power ‘ 
sawing operation. Un- : 
equalled in quality. : 
Teeth are individually : 
filed and precision set. ’ 
Blades sre hardened ' 
and oil tempered for ‘ 

' 























Tr , 
J} 


EES WaNcock MANUFACTURING, Inc. PARKER MFG. CO. Insist on 
bh Pe 135 S. Second Street + Philadelphia 6, Pa Worcester, Mass. TROJAN by name 





ss RA Ackermann - Steffan Div. 
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Nichols Appoints Walsh 
S. E. Sales Manager... 


Edward C. Manix, general sales 
manager of the Nichols Wire & 
Aluminum Co., Davenport, Iowa, an- 
nounces the appointment of Walter 
Walsh as sales manager of its South- 
eastern Division and the opening of 
a division sales office in Atlanta, 
Georgia. 


Walter Walsh 


Prior to his association with Nich- 
ols, Mr. Walsh was assistant to the 
president of Kaiser Industries, Wash- 
ington, D. C. He was also with Owens 
Illinois Glass Co. as sales representa- 
tive, and is well known to many dis- 
tributors throughout the South. 


oa 


North & Judd Names 
Brierley Vice President 


The promotion of Vernon H 
Brierley as vice president of the 
North & Judd Mfg. Co., New Britain, 
Conn., is announced by Frederick L 
Morrow, president of the company. 
The appointment is effective im- 
mediately. 

Mr. Brierley has been merchandis- 
ing manager of the company since 
early last year. Among his responsi- 
bilities is the direction of all sales to 
agencies of the federal government 
In his new post he will continue to 
direct all such sales, and in addition 
he will be responsible for post war 
planning and expansion of the com- 
Ppany’s products 
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Vernon H. Brierley 


Mr. Brierley was appointed a di 
visional sales manager of North & 
Judd Mfg. Co. in 1924, and the com- 
pany general offices in New Britain, 
Connecticut, have been his head 
quarters ever since that appointment 


* 


David J. Gemmell Joins 
Hiedell Chain Company 


David J. Gemmell, sales executive 
for more than 30 years in the chain 
manufacturing industry, has joined 
the Hodell Chain Company division of 


J. F. Burton of Beck 
and Gregg Co., At- 
lanta, is shown how 
to operate a 4,000 
year-old Egyptien 
wooden lock at the 
Yale & Towne Anti- 
que Lock Collection 
exhibit during the 
National Builders’ 
Hardware Exposi- 
tion in Chicago re- 
cently. The collec- 
tion of antique locks 
traces man’s quest 
of security from re- 
mote antiquity to 
the time Linus Yale, 
Jr. invented the first 
Yale pin tumbler 
cylinder lock 


National Screw & Manufacturing 
Company 

Mr. Gemmell has been appointed 
assistant to the president, Fred G 
Hodell, and will make his headquar- 
ters at the company’s Cleveland of- 
fices, 3924 Cooner Avenue. He will 
also work with other cities in develop- 
ing sales to hardware and mill sup 
ply distributors 


David J. Gemmell 


Mr. Gemmell, from 1929 until re 
cently, when he resigned as executive 
vice president and director of sales, 
had been with Cleveland Chain & 
Manufacturing Company, Cleveland 
Ohio 


SOUTHERN HARDWARE for NOVEMBER, 195! 





Church Named Aladdin’s 
General Sales Manager 


Vernon K. Church has been ap- 
pointed General Sales Manager of the 
Electric Lamp and Vacuum Bottle 
Divisions of Aladdin Industries, In- 
corporated, Nashville, Tennessee 

J. O. White, vice-president of sales, 
announced: “Mr. Church is being 
given this new position to coordinate 
the expanding sales activities of both 
Divisions. His past experience in the 
Lamp Division, as well as his intimate 
knowledge of the vacuum bottle field, 
makes him well qualified to handle 
his new responsibilities. Paul Ein- 
walter, Lamp Division Sales Manager, 
and others in the sales organizations 
will continue in their present posi- 
tions.” 


7 


BAD Appoints Spaulding 
Sales manager ........ 


The appointment of John F 
Spaulding as sales manager of The 
Black & Decker Mfg. Co., Towson, 
Md. has been announced by Alonzo 
G. Decker, president. Mr. Spaulding 
in his new capacity will supervise 
the sales of Black & Decker and 
Home-Utility tools to distributors in 
the United States and Canada 


John F. Spaulding 


Mr. Spaulding joined Black & 
Decker in 1926 as a sales engineer 
in St. Louis and rapidly advanced 
in the sales organization, becoming 
manager of the Buffalo, N. Y., branch 
of the portable electric tool firm in 
1931. He has held this position since 
then. Under Mr. Spaulding’s guidance, 
the Buffalo territory business of 
Black & Decker expanded to such 
a point that a sales and service sta 
tion was added in Pittsburgh, part of 
the territory, in 1939 

Mr Spaulding attended local 
schools and Ohio University, served 
in World War I, and has been active 
in the American Legion and V. F. W 

Mr. Spaulding will succeed Glen 
H. Treslar, who was recently pro- 
moted to vice president in charge of 
sales 


Washburn Appoints Riegel member of the sales department ol 
Advertising Manager sy the Washburn Company since 1942, 


according to the announcement 

The Washburn Company recently e 
announced the appointment of 
Frank Riegel as advertising manager Avey te Represent 
His new duties will include the su- Parker and Snell . 
pervision of all advertising and sales : 
promotion developing from Worcester, C. J. Avoy Co., 1321 South Barks 
Rockford, Illinois, and Niles, Mich dale Ave., Memphis 6, Tenn., has 
igan been appointed sales representative 

Mr. Riegel’s background includes in the State of Tennessee for Parker 
trade paper work and advertising Manufacturing Co., and Snell Manu- 
copy writing for the McGraw-Hill facturing Co., Worcester, Mass., ef- 
Publishing Co. and advertising man fective October 1, according to a 
agership of the Stevens-Walden Co recent announcement by J. Z. Buck 
of Worcester, Mass. He has been a ley, treasurer of the two companies 








You 
10 FEATURE 


MENT 
=PAY YOU 


in increased sales and profits 
Oakes line is a preferred line 
Poultrymen everywhere have 
learned to depend on the 
high quality and long life 
that is built into every 
Oakes product. Customer 
satisfaction is high among 
Oakes dealers. That's why 
we say it will pay you to 
feature Oakes equipment 
No. 1560-G GAS BROODER pay you in dollar-profit 
Here is a stove that satisfies every requirement in a Gas and customer satisfaction. 
Brooder, Burns Natural, Artificial, or L. P. Gas. Warm 
room heater type every chick can brood in comfort 
Positive air circulation under canopy — no condensation 
no wet litter. No fire hazard—-burner and pilot enclosed 
Broodsa 450-500 chicks. Low gas con 
sumption Thousands in use 
a oo 
Phousands of poultrymen have found 
that this is-B Automatic Gas 
Brooder brooda chicks efficiently 


economically and safely. Hangs from Suspension Type GAS BROODER 


ceiling so there is no motmture 
cumulation—no wet litter. Heavy Burns Natural or LP Gas 
cast iron burner, easily removed for 
cleaning. Pilot light at burner edge 
bas screen guard Broods 345-360 
chicks 
** 
Oakes have successfully built electric 
brooders since 1919 r Fan Type 
provides 24 aq. ft. of heated brooding 
space, Electric fan insures even 
Will nicely brood 450-500 chicks 
adjustable legs 
inspection window 
Automatic heat cor 
trol 


ELECTRIC 
bse 5 BROODER 
Stand . 
= Your Best Silent Salesman 
Takes [his portable display rack with Oakes Assort- 

ment has proved a powerful silent salesman 
Small for many Oakes dealers. Makes it easy for 
Store the customers to choose. Many dealers use 
Space one for sidewalk display and one for inside 


“b See your Oakes jobber. Send for free catalog. 
No. S-511 Assortment 








THE OAKES MFG. CO., BOX 054-H, TIPTON, INDIANA aunut 


SOUTHERN HARDWARE for NOVEMBER, 195! 


2 Bi et ee. = 





E. C. Oliver, Dallas 
Hardwareman, Passes 


Edward Cleveland Oliver, 66, died 
at his home in Dallas, Texas, on Au- 
gust 20, 1951, after an illness of 
several months 

Born in Arkansas, Mr. Oliver came 
to Dallas as a child. In 1900 he began 
working with Huey and Philp Hard 
ware Co. and was general sales mana 
ger and buyer when he resigned in 
1932 to start his own manufacturers 
sales representative business, E. C 
Oliver & Son, which he operated un 
til 1946. From that time until his re- 
tirement in 1946, he was with Dan 


Bell & Co., also manufacturers’ rep 
resentatives 


Mr. Oliver was for many years sec 
retary and treasurer for the Texas 
Hardware Jobbers Association and 
had served as an official in the Na- 
tional Hardware Association He 
handled many hardware conventions 
in Dallas 

Survivers include his wife: a son, 
Edward C. Oliver, Jr.; and a brother, 
Charles W. Oliver 


° 


Cc. I. Buxton, Mutual 
Insurance Pioneer, Dies 


C. I. Buxton, chairman of the board 
of the Federated Mutual Implement 





TARTED IN~ 
(T ALL $ “g 


TENNESSEE 
and, 


oP 
Sy 
_e 


C. I. Buxton 


and Hardware Insurance Co., passed 
away at his home in Owatonna, 
Minn., October 4. He 
of age. 

Mr. Buxton pio- 
neers of the Mutual Insurance indus 


¢ 


was 81 years 


was one of the 


{~) 
a ee 1 try. He had served as secretary and 
: later president of the Federated 
: Mutual Insurance Co., which he 


Never in fishing history has a bait produced more helped organize. He was secretar) 
of the Minnesota Implement Deal 


phenomenal results than the Barracuda Baby Dude Jig : ‘ 

in Tennessee last April. Somewhat less spectacular, Semon Eadumicos Geos tae hen = 
but none-the-less a mighty run, was the May Wes in as president of both the National As 
Minnesota during the summer and early fall. As a sociation of Mutual Insurance Com 
result, the popularity of these two famous lures is panies and the Federation of Mutual 


spreading throughout the nation. 


WRITE WikE 


Other 


FAMOUS 
Z. LURES 


REFLECTO SPOON 
FLORIDA SHINER 
SUPER MIDGET 
FLORIDA SHAD 
SUPER DUDE 





Fire Insurance Companies, as well 
as chairman of the board of the 


American Mutual Alliance 


. 


SSIRCO Announces 
Personnel Changes 


Several personnel changes have 
been announced by Southern States 
Iron Roofing Company, building ma 
terial manufacturer and distributor 
with general offices in Savannah, 
Georgia 

E. W. Beall, Jr 
from Columbia, S. C 
to Savannah district manager 
be in charge of sales for the firm’s 
branches in Columbia, S. C.; Savan 
nah, Ga.; Augusta, Ga.; Albany, Ga 
and Jacksonville, Fla 


has been promoted 
branch manager 
He will 


E. W. Beall, Jr. 
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E. O. Withington, manager of the manager of the Savannah branch as in the past manufact 
Albany branch, has been transferred replaces Shea as Sav anch balls, tenni recquet badn 
to Columbia to replace Beall as manager eq 
branch manager. C. T. Brisbois, as A. M. Bellsnyder becomes assistan the Draper-Maynard Company 1e) 
sistant manager at Albany, moves up manager of the Birmingham, « vere carried under the D. & M. trade 
to the branch manager's position bama plant mark 
Now, according to R. W. Scallan 
° president, Draper-Maynard Company, 
the MacGregor Parmaker, Bap and 
Draper-Maynard to Offer Master golf balls, along with Max 
MacGregor Equipment. . Gregor Frank Parker tennis recquets 


ind MacGregor badminton equipment 


irea 


lipment, and othe! ccessorit 


One of the golf world’s prominent ind accessori¢ A e offered by the 
names, MacGregor, has nov ned Draper-Mayr ! 
the list of items available throug! Through 
Draper-Maynard, 4861 Spring Grove equipment 
Ave., Cincinnati 32, Ohio, wholesale Gregor ow 
distributors. While MacGregor Golf to thousam 


WOTICE 


70 (NOUSTRY 





E. 0. Withington 


WE'VE 
GOT 
YOUR 


*Saap a ewitch;: or touch a but 
ton. An instant surge of elec 
trical power thry your ESSEX 
WIRE CORPORATION ELEC 
TRICAL ASSEMBLY activates 


any unit that you choose toe 


vp A . = 


a Soy, 


+ geeseey nerve systems for anything you make that is 


actuated by electricity, from appliances to motor cars, are 


an old Essex specialty. We've been engineering and fabricating 
WIRE ASSEMBLIES since the days of the first automobile. 


ESSEX WIRE ASSEMBLIES are custom tailored to your prod- 
uct. They will make your product's name synonymous with 
dependable performance in the minds of your customers. They 


N. B. Heflin will give you maximum efhiciency at minimuni cost. 


Consult an ESSEX representative, or seni vour specifications 


3. E. Shea has been advanced from to THE SERVICE ENGINEERING DEPARTMENT of Essex, 


Savannah branch manager to Director 
of Savannah Operations. He will di at Monticello, Ind. 
rect the overall operations of the 
company’s Savannah, Augusta, and Wire | 

Jacksonville branch In or n. BUILT TO PERFECTION f PROVED BY INDUSTRY 


Mr. She: 


ro anaes an Se WIRE ASSEMBLY DIVISION ...... 


ger, which he has filled since 


N. B. Heflin, who was assistant| ESSEX WIRE CORPORATION monricesio, INDIANA 
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Animal Trap Offers New 
Little Champ Mouse Trap 


A new, improved Victor “Little 
Champ” mouse trap has been intro- 
duced by the Animal Trap Co., of 
America, Lititz, Penn. The “Little 
Champ” now features an auto-set 
mechanism that makes the trap safe 
and convenient to use. Bait is squeezed 
into the hole in the pedal, eliminat- 
ing the need of tying the bait on a 
hook. To set, it is only necessary to 
press the bow down until it auto- 
matically locks in place 


The Victor “Little Champ” mouse 
trap is modern in design. It is made 
of bright, smooth plastic which is 
easy to keep clean. Mouse disposal is 
sanitary and simple. The user just 
presses the bow and the mouse 
drops out. 

Available in a colorful grand- 
father’s clock counter display that 
holds two dozen Victor “Little 
Champ” mouse traps, they are packed 
1 gross per shipping carton 


+ 


New Master Steel Rule 
For Measuring in Dark 


“Accurage measurements even in 
the dark” is the claim Master Rule 
Co., Middletown, N. Y., makes for 
its multi-purpose Streamline steel 
measuring tape. 

The Streamline takes inside meas- 
urements in hard-to-reach or poorly 
lighted places by butting the right 
angle tip of the unit’s tape against 
one wall of the space to be measured 
and extending the tape until the 
straightsided case is flush against the 
opposite wall. A flick of the locking 
lever is said to positively retain the 
measurement. Without danger of slip 
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ping even 1/64”, the Streamline can 
be moved into the light, and the 
measurement read directly at the top 
of the case, without computation 

Because of its 4-way tape ‘(gradua- 
tions on both edges of both sides), its 
slip-proof lock, pistol-butt case and 
decimal equivalent chart, the Stream- 
liné is said to be the most versatile 
push-pull rule available 

It is useful for inside or outside 
measure, height or depth gauge, out- 
side caliper measure, and can be 
turned over to make graduations 
flush for layout work. 

Streamline comes in 6, 8, and 10 
foot lengths, with etched blue steel 
or easy-to-read black on white tapes 
Prices are $2.50 to $3.25, replacement 
blades from 80 cents 


* 


Burns Introduces New 
Barbecue Cutlery Set 


Burns Manufacturing Co., N. Y., is 
presenting its new complete barbecue 
cutlery set, designated as Burns No 
4500 and consisting of three useful 
pieces of cutlery, especially designed 
for barbecue or picnic cookery 


Included is a heavy-bladed, double- 
edge barbecue knife, ground to razor 
edge on one side and with a serrated 
edge on the other side. The serrated 
edge can be used for cutting rolls or 
bread or peeling vegetables and the 
razor for slicing meat 


A unique spatula includes the con- 
ventional spatula beveled edge in 
front and a serrated edge along one 
side. The one-piece offset blade con- 
struction prevents food from slip- 
ping off the back of the spatula when 
lifted, it is claimed. 

All three pieces are packed in a 
letherette folder, which snaps secure- 
ly shut for packing or carrying the 
cutlery, and which also has a con- 
venient tab for hanging in open posi- 
tion beside the barbecue or in the 
kitchen 

Further information is 
from the manufacturer 


” 


available 


Fuller’s Butt Chisels 
Packed in Roll Kits . 


Fuller’s Garrison brand butt chis- 
els now are being packed in Roll Kits 
for the first time. The Swedish pat- 
ter-forged alloy steel chisels feature 
Fuller’s unbreakable amber handles, 
which are guaranteed indestructible 


Two different sets are being offer- 
ed. The smaller three-chisel set to re- 
tail at $3.95 includes a %”, %4” and 
1” blade size. The complete six-chisel 
set to retail at $9.60 includes, in ad- 
dition to the above, a 144”, and a 14%” 
chisel. Both sets are conveniently 
packed in durable plastic Roll Kits 
with separate sections for each chisel 
and grommets for wall hanging 

Fuller’s Garrison brand butt chisels 
also are available in open stock. An 
attractive counter card with three 
chisels mounted ready for display can 
be obtained on request. 

Complete details, catalog sheet, etc., 
are available from Fuller Tool Co 
Inc., 907 Faile St., Bronze 59, N. Y. 
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Kwik-Pae Kits for 
Serviceman’s Christmas 


The Shakespeare Co., Kalamazoo, 
Mich., in announcing its new Kwik- 
Pac fishing kits to the trade, stresses 
the fact that the Kwik-Pac will make DECORATED 
an ideal Christmas gift for the serv- BUILDING PAPER 
iceman or traveling person. The kits 
have No. 1175 Standard bait casting for 
glass fiber Wonderods that can be dis BEAUTIFUL WALLS 
assembled and easily carried. One kit 
can be stored in less than 18% inches 
of foot locker space 

According to H. W. Pomeroy, sales 
manager of the company, the kits are 
ideal for military sportsmen who 
would like to carry fishing tackle but 
who cannot because they must con- 
serve space in their quarters or be 
ready for troop movements 


The kits contain complete bait 
casting outfits. One kit (200) has a 
4'6” light-action glass fiber Wonderod 
that breaks down into two 24'4-inch, 
ferrule-jointed rod sections with a 
detachable metal Tru-aim double off- 
set handle. Included in the 200 Kwik- 
Pac is a Criterion deluxe level wind 
reel for either fresh or salt water 
casting, 75 yards of 20-pound test 
Waxford Wonder Line, and two 
Shakespeare baits. The smaller kit 
(300) is the same as the No. 200, ex- 
cept that it has a 5'2” medium action 
glass fiber Wonderod that disassem- 
bles into three 18%” ferrule-jointed 
sections, and has one Shakespeare 
bait. Handy carrying tubes for baits, 
hooks and tackle items are also in- 
cluded 

The No. 200 and 300 Kwik-Pac 
kits are priced at $42.00. Shakespeare 
Company is now taking orders for 
Christmas delivery with shipment go- 
ing to the trade as quickly as pro- 
duction schedules permit, it was an- 
nounced 











e P 
oS RED BOW DESIGN 


Reciprocating Air Sander 


Introduced by Detroit Co. Tach A} 4 On Padste A} 4 


A new pneumatic reciprocating 
sander is announced by the Detroit 
Surfacing Machine Co., 1333 East There's a bright b i i j 

eautiful Wallrit 
Eight Mile Road, Detroit 20, Mich., 9 . ee Cocign 
manufacturer of electrically powered for every room in the house 
Detroit Easy finishers 

The new model operates with the Manufactured Exclusively by 
same straightline, reciprocating action 
featured in all model Easy sanders FLEMING & SONS , INC. 
The company claims this action per- 
mits sanding up to right angles and NEWSPAPER 

t 
does not cut abrasive patterns. The (NEWSPAPER MATS identical to this ore ovailable te dealers) 
unit is light in weight, less than six 
pounds, and a well-designed grip 


Dollas, Texas 
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provides for comfortable one-hand coarsest abrasive grits 1'2 (40) paper 
operation. For the convenience of the or cloth back 
operator, there is also a front handle Descriptive literature is available 
for overhead and other awkward ap- from the manufacturer 
plications 
It is claimed that this unit is prac ° 
tically free of vibration. Efficient 
operating speed is maintained with Seuthwester Introduces 
air pressure of 70 pounds New Collapsible Glass Red 
The full size, sanding, rubbing and ; P . 
polishing machine takes 1/3 of a Called Southwester Magicglas No 
standard 9 x 11 inch sheet of abrasive 94, a new 5-foot solid fibre glass 
paper. Abrasive paper cut to size casting rod is announced by the 
3-2/3" x 9” is available from most Southwester Company, 2130 South 
abrasive manufacturers, it was an Kedzie Avenue, Chicago. The rod 
nounced. Another feature is an en breaks down to 342 feet by simply 
tire new type of abrasive holder, in removing a section, thus providing 
Suring ease in attaching even the two rods in one and permitting all 


types of fishing under 
conditions 
Southwester Magicg 
consists of three p 
‘B) a 17” butt sec 
tip section 
The handle is 10” in length, maa 
of aluminum and molded into a com 
HUBBARD'S fortable form-fit pistol-grip with 
handy foregrip. Plastic side inserts 
add beauty to the design. Features 
also are the new patented slide reel- 
REPLACEMENT RADIANTS seat for quickly and easily securing 
any type of reel, and also the screw 
collect holder for accommodating the 


FOR ALL TYPES OF GAS HEATERS a caine 


The two-piece 








solid transparent fiber gk with a 
chromed metal fly rod-type ferrule, 
Ay ~~ four stainless steel « hromed wire 
plete stock of all guides and a chromed 
dients in Dolias, T reinforced tip , } uide 
as. In our new and . 
modern ciley plant, glued on and wound 
we now con produce nylon in two-tone trimn 
tire blade is lacquer coated 

A specially designed three-com 
partment cloth bag, 33” in length, pro 
vides protection mits 
ONE-PIECE MOLD METHOD INVESTIGATE OUR NO. 1 ASSORTMENT carrying 

PREVENTS SEPARATION AND EXCHANGE PLAN In use, Southwester Magicg 

No. 94 is assembled to its full leng 


r st 


We feature one-piece molded Our No. 1 assortment consists of 5 feet for regular casting 
the old of four dozen different-type ra it may be broken down quickly t 
diants picked out of our line of a 3'2 foot rod by removing the se 
300 different types. These four : : 

ing the top section one into 
dozen are the outstanding sellers, handle. This provides an ideal trolling 


However, 


radiants, eliminating 


tion closest to the handle, then insert 
the 


fashioned method of sticking 
two halves together, which left 
a seam, that caused separation 


therefore it is not necessary to rod or short-boat rod for fishing in 
t 


One-piece molding gives a very 
smooth side, also the radiant is 


spo 


carry the entire line. We also of shallow water or in cramped 

uch “oceans, thenby clas fer an exchange plan, so that a Sections are joined quickly and s¢ 
=" dealer at any time can exchange curely 

nating most breakage. radiants that are slow sellers. ° 


J. H. HUBBARD & SON. INC Ad Campaign to Promote 
, ‘ Keystone Tension Screens 
P. O. BOX 7244 DALLAS, TEXAS Sele” ie eee 


is being 


W . ° launched th fall » promote Key 
rite, or use the coupon below, to get complete information stone aluminun meless tensior 
screen inufactured the Key 
stor Wire Cloth Co anover, Pa., 
J. H. Hubbard & Son, Inc. PLEASE SEND ME— ad Pesterta, Chin. Lending weds 

an ostoria VWnio -ading aae 


hardware, building 


P. O. Box 7244 [] CATALOG COMPLETE suey oes Se ee 
Dallas, Texas () DETAILS ON NEW ASSORTMENT Keystone sales messages, while dis 


plays, a demonstrator model, litera 





ture and newspaper mat vill be 
NAME CITY available to de: for -in mer- 
chandising 

ADDRESS STATE The new campaign stresses the 
easy installation and easy handling of 


the Keystone tension screen, which 
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Do Your WINDOWS 
Need Washing? 


NEXT Time, 
Switch to 


CELANESE 
Plastic Windows 


¢ Crystal Clear ¢ Distinctive 
* Rugged ©* Serviceable 


Ask Today for Samples 


ATLANTA 
ENVELOPE 
COMPANY 


P. O. BOX 1267 * ATLANTA, GEORGIA 








OLIN flashlights made from Brass— not tin or steel — 
sold under brand names WINCHESTER and SOND 
—normally last 3 times longer! See your whole 
soler's salesmen for deteils. Above flashlights 
retail for $1.59 and $1.39 each, without batteries 





ASK YOUR WHOLESALER FOR YOUR 


Free RV-LITE Advertising Kit! 


Cash in on the growing demand for R-V-Lite — 
featured in “‘top magazines,’ over leading radio 
stations. Use your FREE KIT to remind those “‘pre-sold” 
prospects that YOUR STORE is HEADQUARTERS 
for these all-year materials of 1000 uses about 
the farm and home! - 


PLAY 
suggests year ‘round uses 
STRIKING WINDOW 
POSTER 
affords double impoct 
STORE BANNER 
OF &-V-LITE 
demonstrates fenibility and 
transporency 
CONSUMER “SAMPLER” 
FOLDERS 
contain actve! swatches of 
oll 6 types 
DIE-CUT SELF-STICKING 
SIGNS 
for wall, door, counter and 
shelf edges 
mereee.t 
MA 
Moorea ARVEY CORPORATION 


of free mats 


wholesaler TODAY! 
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wick LAWN EDGER 


AT LAST A REALLY GOOD LAWN EDGER 


A reol profit moker, a really good lawn edger at lost! The 
Wick Edger's new and original design mokes the cutting 
knife follow the contour of the ground so thot it will not 
dig or plow. Your customers will like the Wick Edger 
because it is constructed to facilitate the greatest 
possible ease of handling. The knife is self-adjust- 

ing and self-shaorpening, the heavy gouge 

spring steel cutting whéel and blode are heat 

treated for long life. A 4 inch rubber tire 

guides the edger clong smoothly and 

without strain. Approximate unit 

weight, 3 Ibs., handle length, 48 

inches. 


L] ] | Write for complete information 
ENGINEERING, INCORPORATED 
NEWCASTLE, INDIANA 





CHENEY 


akeliMatel(eliate, 
hammers 


known 
everywhere 


s ned enters wood 
the swing ot the hammer 
trees ot from the ne 


The hammer holds the nail 
— YOU ONLY DO THE DRIVING 


Cheney 


HENRY CHENEY HAMMER 
CORPORATION 
LITTLE FALLS, N. Y 





can be snapped in place at the top, 
and is held firmly at the bottom by 
patented adjustable fasteners. An ex- 
clusive feature, the sliding sill bar, 
assures a snug fit where the sill is 
uneven or out of level. 

Aluminum construction of the 
screen prevents rust and requires no 
painting. The screens can be easily 
removed and rolled up for storage 
Each screen is furnished complete 
with necessary hardware, available 
in wide range of standard and special 
sizes 


. 


New Recket-150 Display 
For P&C Hand Tools... 


Rocket-150 is the new name des- 
ignated for the revolving hand-tool 
merchandiser produced by P & C 
Hand Forged Tool Co., Portland, 
Oregon 

Occupying 32 inches of counter or 
table space, the P & C Rocket-150 is 
designed to hold 150 of the most want- 
ed hand tools. Each is hung on spec- 
ially designed racks with tool number: 
identification making stock keeping 





easy. For the convenience of custom 
ers, prices are clearly indicated, and 
the tools are easy to get off the rack, 
so that the feel and balance of them 
can add sales appeal 


+ 


Red Devil Announces 
New Catalog ...... 


Red Devi! Tools, Irvington, N. J., 
has issued a new 96-page catalog 
(No. 21) covering all Red Devil pro- 
ducts. Illustrated and designed for 
quick reference use, the catalog in- 
cludes glass cutters and all types of 
glaziers’ tools; putty knives and wall 
scrapers; wood, paint, and glass 
scrapers; paint conditioning machines; 
floor conditioning machinery, and 
many hardware specialties such as 
electric fencers, Grady wedges, roller 
painters, pot cleaners, and masonry 
drills. 

Displays and other merchandising 


Die-Cast Aluminum 
Handle Rods 


Appeal to 
Mass Market 


Here is one of 
Premax’s Best Sell- 
ers —a die-cast alu- 
minum handle rod 
with pistol grip—de- 


tachable, of course! 


With it an oil-tem- 
pered steel blade that 
has plenty of “snap”! 
A profit-maker at sug- 
gested $3.15 price in- 
cluding tax! 


See your jobber or 
write. 


PREMAX PRODUCTS 


5223 Highland Ave., Niagara Falls, N. Y. 








Products of Merit od 


<=> TCONSUMERS 
<4 


WATERPROOF 
me 


TTILE BOARD 
reponkd oT 
CEMENT 


4 


@ The quick, clean, easy way to put 
up tile board, any thickness — 
permanently! 


@ Never sets brittle wont dry 


out and pull away 


@ Woterproof. Contains special 
rubber base 


®@ Economical. Covers 150 sq. ft. per 
gallon 


\ ® Available in quorts, gallons, 5 


gallons 
‘ 


ORDER FROM YOUR WHOLESALER - 


OR DIRECT FROM US 


CONSUMERS GLUE CO 


1515 N HADLEY ST ST. LOUIS 6, MO 


SOUTHERN HARDWARE for NOVEMBER, 195! 





aids are also described. Product 


specifications are interspersed with Cash in on the 


directions and technical data relative 

to proper tool application and care 

The new catalog will be sent free BIG MARKET for 

to distributors and dealers upon re- 

quest to Red Devil Tools. 


° 
New Bolt and Nut Carton aa Cc HA } | y 
Introduced by Lewis... < A ‘ 


A new bolt and nut carton has been 
announced by Lewis Bolt Nut Co., 
504 Malcolm Ave., S. E., Minneapolis 
14, Minn. The carton is reinforced 
with heavy metal stapling clips 
Flaps are sealed with super-strong 





LOCK LINK CHAIN 


Scotch brand filament tape. Com- 
pactness of the carton permits pick- 
ing it up without the bottom falling 
out. The design is said to offer easier 


storage and servicing 
COMPLETE LINE NATIONALLY ADVERTISED 


+ 
Montague Introduces T™< means big chain sales the country over. That's because 
everything from sash chain 


New Trunk Red... distributors have a Complete Line 
Introducing its new four-piece to 1%" TM Alloy Steel Chain, plus a full selection of chain 


Traveler fly rod (No. 1-6), Montague i ee . : n ; 
Rod and Reel Co., Montague City, attachments. The big TM Line is nationally advertised. Hard- 
Mass., announced, “For many years hitting ads pave the way to volume sales for you. This effective 
ardent fishermen have asked us to : 7 ‘ : 5 
revive the trunk rod—so called be- program is backed by a highly trained factory sales force 
cause it fits so conveniently within a : . - ‘ : 
trunk or traveling bag. With the de- ready to help you and your organization with any chain prob 
velopment of Montague’s feather- 
weight Hollo-glass, this year we are ant . . . ps , ; 
shies to offer The Traveler ta twe opportunities with this established line of TM Quality Chain, 
lengths and weights: four 26” joints Send coupon today for details. 
make up an 8% ft. 5% oz. rod; four 
24%” joints, the 8 ft. 5 oz. rod.” 
The new rod offers Montague 
Holloglass ‘features ferrules are 
straight, rolled welt, and nickel ae. ee eee 
$.G. TAYLOR CHAIN COMPANY 


. 

. 

plated. The reel seat is plastic scru- - 
I g* Department 25, Hammond. Indiana ~ 

AYLO R A DE Rush details on Complete Line of TM Chain. *¢ 

. 

. 

A EA NAME N ° 

_ . = > 
. 

. 

. 

. 

* 


lems your customers may present. Investigate your profit 
S. G. TAYLOR CHAIN COMPANY, Hammond, indiana 


Name 


. Address 
he WA4i SINCE 1873 
City State 


eeeeeeeeeeeeeeeeeeeeeeeeeee 
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Dealers everywhere 
have found they can recom- 
mend with confidence—and 
sell with profit—Keystone Metal 
Insect Screening! Has the un- 
formity and qualities that make 
it easy to handle and install either 
in today’s big replacement mar- 
ket or new work. Outstanding eye 
appeal, combined with strength 
and durability are extra pluses. 
A full range of meshes, gauges 
and finishes in Galvanized 
Steel Wire Screening, Bronze 
and Clad Aluminum. Send 
today for details and 

prices. 





CLASSIFIED 


For Sale 


health of owner mm < 
i clean stoc f hardware 
outh Mississippi own, will 
rroximately $40,000.00 
S7o.000.00 half cash 
it 4 interest interested 
the OWNER Box o SOUTHERN 
HARDWARE © St NE 
Atlanta Gee 





For Sale 


Shelving 1 Cases 


ounter 


i b 
in up-to-date retail store 
M7, SOUTHERN HARDWARI 
‘ N.I Atlanta 5 





lock. Guides include one-ring hard 
steel on the butt, with balance 
bronzed steel snake. A 6” shaped, 
solid cork grip carries a hook ring 
above. Attractively wound in two 
colors of silk, the rod is bag-packed 
in a fibre case 


o 


Animal Trap Offers Open 
Seasons Information ... . 


Animal Trap Co. of America, Lititz, 
Pa., is offering sheets showing th« 
1951-1952 open seasons for trapping 
and open seasons for ducks and gees 

The sheets are offered in quantity 
to retail hardware dealers through 
Animal Trap Co. wholesalers within 
the next few weeks. Conies are avail- 
ible to readers upon request to the 


inufacturer, also 





CONVENTION DATES 





Alabama Retail Hardware As- 
sociation, annual conventior 
and trade show, March 30 
April 1, 1952. Headquarters, 
Hotel Whitley, Montgomery, 
la. Secretary, Mrs. Euna G 
Ramsey, Room 203, 1926 - 4th 
Ave., Birmingham, Alabama 


Arkansas Retail Hardware & 
Implement Association, annual 
convention, Feb. 21-22, 1952 
Headquarters, Hotel LaFayette, 
Little Rock, Ark. Secretary, J 
Wayne Tisdale, 604 Rector 
Bldg., Little Rock, Arkansas 


Hardware Association of the 
Carolinas, annual convention, 
June 9-11, 1952. Headquarters, 
Hotel Charlotte, Charlotte, N 
C. Secretary, Mrs. Sally C. Mas 
ten, 118% E. 4th St., Charlotte 
a, ee Se 

Florida Retail Hardware Asso- 
ciation and Georgia Retail 
Hardware Association, annual 
joint convention, May 19-21, 
1952. Headquarters, Geo. Wash- 





SELL IN AL 


The No. 133H> 
“Yankee-Handyman" 
with quick-return spring 
equipped with ',” bit 
for driving screws. 


the No. 233H 
“Yankee-Handyman" 
the complete tool 
With quick-return spring 
Transporent magazine 
hondle. Supplied with 
“and '4” bits. Three 
drill points: “ua”, ‘u", 
and “ua” for boring 
holes in wood 


"YANKEE-HANDYMAN”| 
SPIRAL RATCHET 
SCREW DRIVERS 


One whirl of the fast 
spiral with the quick- 
return spring and your 
customers get the idea 
.. and you get the sale. 
One tool that drills, 
countersinks, and drives 
and draws screws. 
That’s a spot-seller in 
any store, any day. 
Extra sales for you in 
the No. 330H Accessory 
Pak, as a companion to 
the No. 133H Screw 
Driver. Pak contains 
i: 008 extra 3)" bit for 
smaller screws, 
3 drill points 
for boring holes 
in wood, and 
a countersink. 


Ha VANMHEE 
JANDYMAN 


No. 330H Accessory 
Pak with °«" bit, 3 
drill points and 
countersink. 


“YANKEE” TOOLS STANLEY THE TOOL BOx 
os OF THE WORLD , 


NOW PART OF 


NORTH BROS. MFG. CO. 
Philadelphia 33. Pa. 
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Tapat« 


HORSE COLLAR PADS 





For every work horse and mule 
“The pad with the rust-proof 
red hooks 


Tapat¢co 


TRACTOR SEAT CUSHIONS 





For every tractor and farm 
implement seat 


See your jobber or write us. 





THE AMERICAN PAD & TEXTILE CO. 
Greenfield, Ohio 


MAKERS OF FAMOUS TA-PAT-CO 
HORSE COLLAR PADS SINCE 188! 





Fertwk 
Lowls 


TO HELP YOU 
SELL 


Parrish bowls are now grouped in 5 
major lines. Each line distinct in type, 
quality, finish and price level. 


5 skillfully arranged lines make it 
easier for you to select just the kind 
of bowls and prices your trade will 
buy freely. Knowing about "Old 
Colonial" and "Caesar Salad" is a 
must. 


New descriptive folder and price list 
will tell you about all 5 lines. Write 
today for your folder and discounts. 
Action will bring you a good new 
sales idea. 


J. SHEPHERD PARRISH CO. 


205 WEST WACKER DRIVE 
CHICAGO 6, ILLINOIS 


Largest Manufacturer of Fine Wood Bow!s 








ington Hotel, Jac ksonville, Fla 
Secretary, W. W. Howell, Box 
183, Waycross, Georgia 


Kentucky Retail Hardware As- 
sociation, Inc., annual conven 
tion and trade show, Jan. 22-24 
1952. Headquarters, Brown Ho 
tel, Louisville, Ky. Secretary 
Dwayne L. Laws, 501 Reput 
lic Building, Louisville, Ken 


tucky 


Louisiana Retail] Hardware As- 
sociation, annual conventior 
April 20-22, 1952. New Orlean 
La. Secretary, David O. Man 
field, Box 1696, Jackson, Mis 


sippi 


Mississippi Retail Hardware 
Association, annual conventi 

June 15-17, 1952. Headquarters 
Buena Vista Hotel, Biloxi, Miss 
Secretary, David O. Mansfield 
Box 1696, Jackson, Mississippi 


Missouri Retail Hardware As- 
sociation, annual conventior 
and trade show, Feb. 19-2 
1952. Headquarter Jeffersor 
Hotel, St. Louis, Mo. Secretary 
Harry F. Scherer, 1189 Arcade 
Bldg., St. Louis, Missouri 


Oklahoma Hardware & Imple- 
ment Association, annua! 
vention and trade show, Feb 
)-7, 1952. Headquarters, Munic 
ipal Auditorium, Oklahon 
City, Okla. Secretary, R. K 
“~homas 515 Midwest Blidg.. 
Jklahoma City, Oklahoma 


Tennessee Retail Hardware As- 
sociation, annual conventior 
Feb. 17-19, 1952. Headquarter 

Noel Hotel Nashville, Tenn 
Secretary, Morris Jones, Box 
784, Nashville 2, Tennessee 


Texas Hardware & Implement 
Association, annua! conventior 
and trace show, Jan. 28-30 
1952. Headquarters, Baker Ho 
tel, Dallas, Texa Secreta 

Ray M. Souder, 822 Texas Bank 


Bldg., Dallas, Texas 


Tri-State Hardware & Imple 
ment Association, annual cor 
vention, Feb. 10-12, 1952. Head 
quarters, Hotel Herring, An 
rillo, Texas. Secretary, M. D 
Shepherd, Canyon, Texas 


Virginia Retail Hardware As- 
sociation, convention 
and trade show, March 25-27 
1952. Headquarters, Hotel John 
Marshall, Richmond, Va. Se« 
retary, G. T. Omohundro, Jr., 
Scottsville, Virginia 


annual 
) 


West Virginia Hardware Asso- 
ciation, annual convention and 
trade show, Feb. 18-20, 1952 
Headquarters, Waldo Hote! 
Clarksburg, West Va. Secretary, 
James C. Fielding, 1628 M« 
Clung St.. Charleston, West 
Virginia 
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and hell Buy ! 


CHAMPION 
DEARMENT 


And who wouldn't? For Channellock 
pliers are the finest to be bought or sold 
Channellock pliers have been known for years 
as a highest quality tool made by Champion 
DeArment, long recognized as synonomous 
with quality and craftemanship 

heck the features Longer Wearing, 
Closely Spaced Adjustments, No Weer on the 
Joint Bolt, Self Cleaning these plus the skill 
and experience of more than 65 years make 
Channellock Pliers outstanding 

hen your customer relies on your judg 
mont you can recommend Channellock pliers 
proudly. Hand him Channellock and he /— 

And remember, ONLY Champion DeAr 
ment makes Channellock. Send for Catalog 


D3 today. 

CHAMPION DEARMENT TOOL CO. 
Meadville, Pe. 
Channelioch pliers ave listed wn the 
Yellow Pages of mast Telephone 
Owectores wader “Too! 








Clothesline that sells itself 


Customers buy Rugged >? 
Robert Galvanized Solid e 


Clothesline again and 
again because: 


it's pliabs te us. Each issue of SOUTHERN HARDWARE gives 


roll and handle 


It eilt net splinter or you many articles of immediate and lasting 
Mt in ‘nek solt ‘ethos value. Here are just a few of the outstanding 
HII p age egg ones that have recently proven profitable to 
}//} Dealers order and re 


} 

WW} order Rugged Robert readers: 

/////// Clothesline because 

Yh jf, We packed to mshe can , te Maintaining a Prospect List 
100 ft gti son Farm Equipment Financing 


; ~ dling and steck Controlling Trade-ins 
Swing and Well Chain 2 ofa tues Selling Appliances to the Farm Market 


ofte 
R id Robert chain is made of initial cost 
highest quality chain wire and 7 Its bright and 
—. — commercially rf y shiny coils if } | d Hi th b fit f 
pure zinc after formin it's a ’ have lots of 
batter formed sheoderd Ros Tits pe “buy” appeal you are nor aireacy gerting e Deneri?t o 


Flat Wire Tempered Broom Rakes this helpful reading—as a regular subscriber— 
be mena ty Hg FF send in your order today: $2.00 for three years 


edge, 5/16" x .029. The tines are of one piece, interlocked into the 
frame of the neck, and cannot work loose. Packed 6 heads to re- h . 
shipping carton. The handle is No. | hardwood, clear lacquer finish and worth the money many undreds of times 
42" long, packed 6 to a bundle. Combined shipping weight, 23 ibs 
per dozen over. 


SOUTHERN HARDWARE 


“Serving the Jobber for 14 Years” 
Wire Protucts OBE Company Ale. 806 Peachtree St., N. E. Atlanta 5, Ga. 
P. ©. Bex 5355 BRAND N. Birmingnem Station 


j 
j 
j 























Members, American Hardware Manufacturers Association 


7 * coping sow § ENGINEERED QUALITY TOOLS SINCE 1919 — at popular prices 
Stes romes * compos Nationally Advertised Products 
<® saws Pone! * s0ws ang nes 4 


ts 








* SOws & . 
block plone, the ** Pruning aaa 


. nd 
Mitre sows SQOws 


- * 5 . nv ss 
GREAT NECK SAW MFRS., INC. <onind aret 7 . «for the stars in our line 


MINEOLA, NEW YORK scratch © see your jobber 











ff’ ‘ 
252) YOUR... 
HARDWARE MARKET 


Constant change—something new—something better—is @ char- 
— acteristic of America 
The easiest way to keep up to date in the hardware trade is 
CREATE DEMANDS for through the pages of your business magazine. For example, within 
the past year @ survey among 4000 Southern retail dealers and 100 
wholesale houses on the importance of sporting goods lines to 
Caulking Compounds and Roofing Cement the hardware retaller 
Again @ survey among 4 representative number ot Sot St 
to wages, hours, averege pay, incentive plans, efc 
Are you prepared to get your share HARDWARE gives you each month information, ideas, plane and 
. . suggestions based on the intimate contact of our editorial sta 
of this profitable business? with the most successful hardware merchandisers over the South 
. . if you are not already a subscriber, send in your $!.00 today 
Write for Quotations for a yearly subscription or $2.00 for three years. 


"From A Case To A Carload”. SOUTHERN HARDWARE 
HUGULEY OIL and PAINT Co. | | sos rcacurnee st, NE oe | 


1139 Syiven Rd., S.W. P.O. Box 97, Station “A’’ = Atlanta, Ga. EEE ——— 














iad MARSHALLTOWN 
GAA STON TROWELS 


MARSHALLTOWN TROWEL COMPANY + MARSHALLTOWN, IOWA 
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FARM EQUIPMENT 


Section of SOUTHERN HARDWARE 


FAST SELLING 


806 Peachtree St., N.E. 
Atlanta 5, Ga. 


BUILT PRODUCTS = 
FIRST IN THE FIELD FOR 111 YEARS! 


In “EMPIRE” built tillage tools, balance or 
“hang” is a perfected quality, resulting from 
“EMPIRE’s” century old experience making 
sweeps, shovels, teeth, etc. 


The scientific Isothermal heat treating process 
cushions shocks by imparting extra springi- 
ness and gives amazing freedom from break- 
age. The extra hard, fine grain steel structure 
takes a glass smooth finish for free scouring, 
lighter draft and longer wear. Farmers who 
know good tillage tools have preferred 
“EMPIRE” built products for five generations. 


THE EMPIRE PLOW COMPANY 
“Vn Our Second Century Of Progress” 


CLEVELAND 27, 


OHIO 





Ingersoll salutes MM 
for this timely “DOUBLE DRIVE” 


_ 


MM Wheatland Disc 
Plow equipped with 
Ingersoll Discs 


For more than half a century the names and aims 
of Ingersoll and Moline have been closely 
associated. Sixty-seven years ago S. A. Ingersoll 
founded this business to produce better tillage 
parts for the farm implement industry. Two of 
his earliest customers were Moline Plow Co.., 
and B. F. Avery Co., both now part of the 


Minneapolis-Moline Company 


So for more than half a century, without 

a single interruption, Ingersoll Discs have had 
a part in making Moline, B. F. Avery, and 
Minneapolis-Moline famous for their excellent 


field performance 
MM Disc Harrow 4 
equipped uth cas aS 
ne - “3 Always specify INGERSOLL DISCS— 
eee and be sure of the best 


Indersoll propucts pivision 


BORG-WARNER CORPORATION 
310 S. Michigan Ave., Chicago 4, Il! 
Plants: Chicago, Ill., Kalamazoo, Mich 


TILLAGE STEELS e WORLD'S LARGEST MANUFACTURER ce 
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Farm income in South in 1950 was 
nearly $8,500,000,000, but more 
labor-saving machinery is needed 
if Southern farmers are to meet 
heavy demand for all products. 
High cost of farm labor is further- 


ing mechanization in South 


The Southern 
FARM EQUIPMENT MARKET 


— WORLD and domestic de- 
mand for food and fiber con- 
tinuing at a high level, southern 
farmers continue to enjoy an un- 
precedented period of prosperity, 
and there is no end in sight. Avail 
able statistics point to an even 
further expansion of cash farm in- 
come, with the result that there 
will be no lessening in the demand 
for farm equipment in the 16 
southern and southwestern states 

For ten years cash farm income 
in these states has ranged well 
above the level of the immediate 
pre-war years. With the exception 
of 1949 when southern cash farm 
income (as well as that for the 
nation) declined slightly from the 
record year of 1948, southern 
farmers have registered a steady 
year-by-year increase. 

This proved to be the case again 
in 1950, and in the first five 
months of 1951 southern 
cash farm income was 
moving towards an even 
higher plane. With in- 
creased production based 
on accelerated demand, 
the southern farmer’s fi- 
nancial position is rock- 
solid, and with the pro- 
spect of a further increase 
in income in 1951, farmers 
in this region will continue 


Southern farmers 
an unprecedent 
ity with prospe 
income in 
domestic de 


to comprise a healthy market for 
all types of farm equipment 

In 1950, cash farm income fo! 
southern farmers, including 
ernment payments, totaled 
than $8,428,000,000, a figure near- 
ly four times the pre-war normal 
This was a 3.6 percent gain ove! 
1949 and slightly ahead of the in- 
crease registered by the nation a 
a whole. 

Some of this increase can be at- 
tributed to higher prices at year- 


end, which were influenced by the 


Korean war, and generally in- 
creased demand for farm products 
However, despite recent declines 
in prices which, according to the 
Bureau of Agricultural Economics 
“are reflecting the record output 
in prospect for 1951,” southern 
cash farm income for the first five 
months of 1951 showed a 9.5 per 
cent increase over the correspond- 


farmers for all types of equipment up on 
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gov- 
more 


ntinue to enjoy 
of prosper- 


ing period of a year earlier. And 
the indications are that with the 
harvesting of 1951 crops, southern 
cash farm income will reach an 
all-time record high, with net farm 
income possibly 25 to 35 percent 
ahead of last year. 

Underlying this prospective 
boost in income is the world-wide 
demand for cotton and cotton 
products. Increased acreage allot- 
ments and expanded production 
point to a 1951 cotton crop which 
the Crop Reporting Board of the 
U. S. Department of Agriculture, 
in mid-August, estimated would 
be more than 17,000,000 bales 
During the early months of 1951 
prices ranged up to 45 cents per 
pound, the highest on record. And 
while prices have declined from 
that peak, current prices still are 
historically high 

While marketings and income 
generally have increased 
in the first half of 1951, 
sales of farm equipment by 
southern dealers have fol 
lowed a more “normal” 
pattern. Following the out- 
break of war in Korea, 
there was a marked rush 
to buy as farmers, partial- 
ly in fear of predicted 
shortages, sought to stock 
new equipment 


101 





However, this abnormally heavy 
buying has subsided, and for the 
first months of the year equip- 
ment of most types has been plen- 
tiful. 

Competition among dealers has 
been keen, and while sales for the 
average southern dealer have ex- 
ceeded so far in 1951 the 1949 
period, inventories likewise have 
been somewhat higher. However, 
it is probable that a new buying 
spree of even short duration would 
wipe out quickly most existing in- 
ventories. 

Large marketings and favorable 
prices for southern crops, par- 
ticularly, indicate a strong market 
for farm equipment. For in addi- 
tion to the large cotton crop in 
prospect, the tobacco crop also is 
expected to reach a record high. 
In late July, the BAE predicted a 
total flue-cured crop of 1,430,- 
000,000 pounds—a new high and 
14 percent above last year’s har- 
vesting. The 1951 price support 
level for flue-cured is slightly 
higher than in 1950. 

While prices for other farm 
products have declined somewhat 
since March, prices still have held 
to levels well above a year ago. In 
mid-August the BAE reported that 
though prices received by farm- 
ers had slipped below July, prices 
received still average nearly 10 
percent above August 1950 

While the favorable market for 
southern farm products will have 
direct bearing upon sales of farm 


equipment, other factors add to 
the value of the market. For one 
thing, the ever-expanding defense 
program has resulted in a high 
rate of employment. In August a 
total of more than 62,600,000 per- 
sons were employed, with personal 
income running at an annual rate 
of more than $246,000,000,000, 
$13,000,000,000 above the second 
half of 1950. The high rate of em- 
ployment and disposable income 
will further stimulate demand for 
farm products. 


Value of Farm Dollar 


In considering factors which af- 
fect the farm equipment market, 
the value of the farmer's dollar 
should be stressed. While farm 
prices have declined somewhat in 
the last few months, prices re- 
ceived still are above a year ago, 
and despite moderate increases in 
machinery prices, the farmer's 
dollar still buys more machinery 
than in the years before World 
War II. 

Already in a strong financial 
position, available statistics indi- 
cate that farmers added to their 
cash reserves during the first half 
of 1951. The BAE reported that 
“larger income and reduced con- 
sumer expenditures resulted in 
more than a doubling of personal 
savings from the first to the sec- 
ond quarter.” Cash reserves mean 
ability to buy, and there is no 
evidence to suggest that southern 
farmers are ready to end their 


widespread progress in mechani- 
zation. 

A further stimulus to farm 
equipment sales is the matter of 
manpower in the South. The re- 
quirements of the armed forces 
have made inroads on the avail 
able farm labor supply. And fac- 
tories engaged in defense work are 
in direct competition with south- 
ern farmers for workers. With 
fewer workers available and faced 
with heavier crops, southern grow- 
ers will turn to further mechaniza- 
tion of their farming operations 

In mid-August the Mobile 
Register reported: “A_ serious 
shortage of cotton pickers has 
caused the pay rate to jump from 
$2.50 per hundred pounds to as 
high as $4 in some West Florida 
localities.” And in the same month 
the Montgomery Advertiser com- 
mented: “A dwindling labor sup- 
ply is facing Alabama _ cotton 
farmers who have the problem of 
harvesting one of the largest cot- 
ton crops in history.” The news- 
paper pointed out that the de- 
mand for workers in defense in- 
dustries has made serious inroads 
on the farm work force. 

With production costs increasing 
along with other prices paid, farm- 
ers can be expected to expand 
their use of labor-saving machin- 
ery as one means of maintaining 
net profits. In August the BAE, 
using the base period 1910-14== 
100, reported that prices paid by 

(Continued on page 168) 
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Southern Dealers Foresee-- 


Strong Demand 


SPITE some shortages of parts 

and new equipment, sales by a 
majority of southern farm equip- 
ment dealers are running sub- 
stantially ahead of a year ago, and 
most dealers see a continuation of 
strong demand for all types of 
equipment. 

This state of business was re- 
vealed in a survey conducted re- 
cently by SOUTHERN FARM EQurIpP- 
MENT Section of SOUTHERN HARD- 
WARE among a large number of 
dealers in the 16 southern and 
southwestern states. 

Of those dealers participating in 
the survey, a substantial majority 
—69° —reported that sales have 
pushed ahead of the comparable 
period of 1950. The same per- 
centage of dealers reported that 
inventories also have increased, 
though slightly less than the rise 
in sales. 

While shortages were reported 
in a wide range of parts and new 
equipment, no individual items in 
the parts category were listed as 
scarce by a majority of dealers 
Generally what shortages of parts 
exist are scattered and in many in- 
stances the scarcity is of a tem- 
porary nature. But a majority of 
dealers are noting an increasing 
shortage of new units, and while 
this has not yet reached drastic 
proportions, it might be an indi- 
cation of things to come 

In his reply to the survey, a 
Louisiana dealer summed up the 
situation well for many dealers 
“While at present we are ex- 
periencing no critical shortage of 
equipment, we anticipate all ma- 
chines to be cut back. This is 
shown by the ‘allotments’—some- 
thing we haven't experienced in 
two or three years—which were 
given to us when 1952 ‘Dealer 
Orders for Goods’ were taken by 
zone managers.” 

Meanwhile, if severe shortages 
do develop, a majority of dealers 
favor placing greater emphasis on 
service and reduction of overhead 
as means of taking up the slack. 

In answer to Question No. 1 


which asked, “What parts are in 
short supply?” dealers listed the 
following parts most frequently: 
Bearings 
disc blades 
cylinder heads 
pistons & sleeves 
tractor water 
pump parts 
crankshafts in standard sizes 
radiator cores 
mower blades & 
guards 
In addition, the following parts 
were reported as being in short 
supply, but by only a small num- 
ber of dealers in any one instance 
mufflers, generators, starter parts, 
hose, rod inserts, gaskets and 
valves 
Howeve! 
encing shortages 
ment, and in many instances are 
receiving equipment on an allot- 
ment basis. New equipment listed 
most frequently as being scarce 
and the percentage of dealers re- 
porting shortages are as follows 
Item Percentage 
Short Reporting 
Tractors 26% 
Disc harrows 20 
Balers 14 
Corn pickers 14 
Disc plows 13 
Cotton pickers 11 


dealers are experi 
of new equip- 


im °o2 


Planters 10 

Mowers 10 

Cultivators 8 

Shortages of these additional 
items also were reported in scat- 
tered instances: side delivery 
rakes, hammer mills, combines, 
listers, grain drills, middlebursters, 
manure spreaders, spring tooth 
harrows, cane tools, dusters and 
sprayers. 

Despite widening shortages of 
new equipment, 69% of the deal- 
ers answering the questionnaire 
reported that sales are above a 
year ago. Increases ranged from 
10% to an extreme 200%, with 
the average increase being about 
24%. 23% reported a decrease in 
sales, the average decline being 
19%. 

Inventories, likewise, have in- 
creased, and the same percentage 
of dealers, 69%, reported heavier 
inventories, with the average rise 
being 22%, slightly less than the 
average increase in sales. 20% re- 
plied that inventories are less than 
a year ago, the average decrease 
being 15%. 

Question No. 4 of the survey 
asked, “In your opinion how 
strong will demand be for new 
equipment in the months ahead?” 
A wide majority of dealers, view- 
ing the high level demand for farm 
products, expressed the opinion 
that the market for farm equip- 
ment in the months ahead will be 
an expanding one. Some sample 
comments follow: 

Tennessee—“Shortages of basic 
machines will make demand 
strong.” 

(Continued on page 170) 


Theugh experiencing some shortages of parts and 
new equipnient, a majerity of southern farm im- 
plement dealers believe that the high level de- 
mand for farm preducts indicates a further ex- 
pansion of the market for equipment in the South 
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COTTON SPRAYING 


for Insect Control 


Wm THE advent of the organic 
insecticides, new methods of 
application became necessary and 
machines specifically adapted to 
applying them were required. This 
was particularly true of the spray 
materials. 

Research had shown that very 
low quantities of highly concen- 
trated liquids when applied by 
airplanes gave excellent results 
The same amounts of the active in- 
gredients, however, when applied 
in very dilute form with ground 
machines were far from satisfac- 
tory. Research was instituted to 
design and test ground equipment 
which would be equally as ef- 
ficient from an insect control 
standpoint as the airplane had 
proved to be. 

The application of dusting ma- 
terials is restricted to those hours 
when there is little or no wind 
and when there are no 
convection currents which 
tend to cause the dusts to 
rise. The early morning, 
late afternoon and night 


*Editor’s Note: Mr. Meek 
is Senior Agricultural Engi- 
neer in Charge of Cotton 
Mechanization for Missis- 
sippi Delta Branch Experi- 
ment Station, Stoneville, 
Mississippi, and the U. S 
Department of Agriculture 





*By William E. Meek 


Fellow, American Society 
of Agricultural Engineers 


present the best conditions for 
dusting. Necessarily, ‘therefore 
dusting has been a specific opera- 
tion at inconvenient hours and 
with ground equipment, a labori- 
ous chore. 

In areas where airplanes 
available and where they can be 
used in the fields, the farmers 
have preferred to use them in ap 
plying dust, due to their ability 
to cover large areas in the re- 
stricted daylight hours 

Sprays, not being as critical in 
relation to atmospheric conditions 
as are the dusts, are satisfactorily 
applied during most of the work- 
ing hours, either by airplane or 
by ground equipment. This one 


are 


characteristic of the spray ma- 
terials has opened the way for the 
Gevelopment of ground spraying 
equipment for both the large and 
the small farmer 
A cultivator spray 
developed. A simple spray 
attached to the regular tractor 
with the cultivator, and spraying 
for insect control is carried on in 
conjunction with the cultivating 
operation. Inasmuch as cultivation 
is carried on for a greater part of 
the growing season of the cotton 
crop, and the spraying operation is 
integral with it, there is no power 
or labor charge for insect control 
he mixing of the insecticides and 
the filling of the spray tank are 
the only additional operations 
necessary, and these require only 
a few minutes of the farmer’: 
time. The cost of the insect control 
program is greatly reduced and 
the efficiency of control is 
usually increased. 


rig has been 
rig is 





Here is information toe pass 
along te interested customers. 
The accompanying article by 
Mr. Meek contains the latest 
authoritative data on spray- 
ing cotten for insect control 
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One of the hazards of 
any insect control program 
with ground-operated e- 
quipment should, how- 
ever, be mentioned. If un- 
seasonal rains occur and 
wet soil in fields makes it 
impossible to operate trac- 
tors, then the sequence of 
the program may be in- 
terrupted and its efficiency 
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impaired to a considerable extent 

The insect control problem over 
the Cotton Belt varies widely, due 
to climatic conditions as well as to 
the type of insects which damage 
the cotton crop. It would hardly 
be possible, therefore, to write 
specifications for insect control 
which would cover every section 
of the Cotton Belt. In each state 
the entomologists make specific 
recommendations based upon their 
local conditions, usually after belt- 
wide conferences where the in- 
formation from all areas is pooled 
So it is preferable that farmers 
consult their county agents for the 
approved methods and materials 
for their particular location. 

An over-all discussion of the ap- 
plication of the new insecticides 
can well be based on a typical area 
where most of the damaging cotton 
insects are prevalent. 

Entomologists have realized for 
many years that in the early stages 
of the growth of the cotton crop 
the feeding of thrips has caused 
severe damage to stands and also 
has resulted in lateness of the 
crop. No economical control meas- 
ures were available for use against 
thrips until the development of 
the new organic insecticides and 
the advent of the spray machines 

For the control of this insect 
one nozzle per row is ordinarily 
used, being placed directly over 
the cotton plant at a height of from 
10 to 14 inches, depending upon 
wind movement. Spraying is ac- 
complished with the first or second 
cultivation of the crop; and a re- 
peat application may sometimes 
be necessary, approximately a 
week later on the next cultivation 


3 


Here a tractor is cultivating cotton with regular sweep cultivator on 
the front, flaming cotton on the rear and at the same time applying 


the insecticide. Operation is 


In connection with this spraying 
for the control of thrips, it will be 
found that if cutworms are preva 
lent, they can be economically and 
efficiently controlled in this early 
spraying operation, provided the 
proper choice of insecticide is 
made. In many cases in cotton, as 
well as other crops such as corn 
and soybeans, where a cutworm 
infestation is heavy, farmers have 
been able to save their stands by 
application of sprays 

After this early-season control, 
there is usually a period of two 
weeks or more where no applica- 
tions are necessary. The spray ma- 
chine is left on the tractor during 
this period, though it is not in use 

Examination of the field should 


Four-row spray unit on tractor equipped also with a regular four-row 


cultivator. 


Multiple use of attachments increases tractor efficiency 
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simple, 


economical, and effective 


be made from time to time to de- 
termine if boll weevils are emerg- 
ing. When the over-wintering 
weevils begin to emerge and feed 
on the young cotton plant, the mid- 
season control should be started 
By the time the cotton plant be- 
gins to set squares, it will usually 
be of a size which will require two 
nozzles per row for good coverage. 
At this stage of growth, two to 
three sprayings may be necessary 
before the third nozzle is added for 
cach row. 

The tender terminals of the 
plant should be adequately covered 
with the spray, as it is on these 
tender parts that the weevils feed. 
Spraying should continue through 
the mid-season period as long as 
any control is necessary. Usually, 
four to five applications will be 
sufficient for this period. 

Later in the season the migra- 
tion of boll weevils may occur, 
and then spraying in the late peri- 
od of growth should be carried on 
with three nozzles per row, as was 
done in the latter part of the mid- 
season control period. If adequate 
control is attained during the early 
and mid-season stages of the crop, 
fewer applications will be required 
in the last period 

The various insects may require 
different types of insecticides, but 
with these new insecticides it is 
not only possible, but in many in- 

tances desirable, to use more than 
cne in the same spray formulation 

As an example, if the farmer 
were spraying with an insecticide 
such as Aoxaphene, Aldrin or 
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Conversions such as this, and 
on obsolete equipment, may 
contribute considerably to the 
dealer's trade-in problem. Posi- 
tion of on this tractor 
is one of several variations 


TRACTOR 
CONVERSION 


is it here 


— THE past three or more 
years, conversion of gasoline- 
powered farm tractors for the use 
of liquified petroleum gas has 
mushroomed into big business in 
some sections of the South, es- 
pecially for Texas in the South- 
west. 

Whether or not this is an activi- 
ty for which all implement dealers 
should prepare poses a question 
not easily answered. There are 
two schools of thought, although 
the pro-conversion group is easily 
in the majority, with certain reser- 
vations. However, those who think 
farm tractor conversion is a fad 
that will soon pass do raise some 
pertinent questions. 

This discussion will not attempt 
to point the way for farm equip- 
ment dealers. It will merely pre- 
sent an array of facts, and the 
opinions of some capable ob- 
servers from three viewpoints— 
factory, implement dealer and LP 
gas dealer. The field from which 
this material has been gathered is 
the state of Texas 

Practically all of the big farm 
equipment manufacturers operate 
throughout Texas, and in sections 
where conversions are popular, 
namely, in the rice region of South 
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to stay? 


Texas, in the Rio Grande valley 
and adjacent areas, and in extreme 
West Texas. 

There are logical reasons for 
conversions in these territories 
since there are large areas to cul- 
tivate, or other conditions demand 
the maximum power of big trac- 
tors; and operation costs, using 
LP gas, are radically less, other 
conditions being equal, than the 
same costs with As one 
branch manage! what the 
farmer wants is power for 
less money 

There is somewhat convincing 
evidence the farmer has been get- 


gasoline 
put it, 
more 


By Baron Creager 


ting just that through conversion 
of his tractor; for the reaction of 
most manufacturers has been to 
get into the conversion field. 
Two now market 
tractors designed and manufac- 
tured for the use of LP gas. But 
this applies more specifically to 
large tractors, with fewer small 
tractors produced from this design 
Two other factories expect to 
have an LP tractor on the market 
in 1952. One of these factories has 
released literature and actually 
has a few LP tractors in the field 


companies 


This type of conver- 
sion places tank in 
front of tractor op- 
erator and is criticized 
for interfering with 
operator’s vision. A- 
bove: in this conver- 
sion LP bottle is in- 
stalled on side. Unlike 
tanks, bottles will not 
withstand extreme 
pressure 
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but has none for sale 

The two factories in the market 
now and one of the other two that 
expect to be in the market soon— 
three in all—offer a factory-con- 
version package. 

In October, a total of four fac- 
tories did not have a conversion 
package. One of the four expects 
to be able to offer a package with 
introduction of the new tractor and 
another expects to have conversion 
attachments next year. Among 
seven of the old line farm equip- 
ment manufacturers checked, this 
leaves two who apparently have 
no current plans for invading the 
market. Marketing plans of all 
factories, of course, are subject to 
availability of materials under de- 
fense controls 

Speaking for one of the two 
factories that decline to be drawn 
into the LP market, a _ branch 
manager estimates that 5 percent 
of his dealers have engaged in 
conversion, and he summarizes the 
factory viewpoint in this manner 

“Our engineers are aware of 
what is going on, naturally, but 
we have not produced any deale1 
conversion package and, so far as 
I know now, we will not do so. As 
we see it now, the popularity of 
conversion will wane possibly 
within three years. By increasing 
demand through conversion of 
tractors, the price of LP gas may 
increase to the point where there 
will be no advantage in using LP 
gas instead of gasoline 

“We are discouraging conver- 
sions by our dealers because we 
consider the activity in an experi- 
mental stage. A correct conversion 
requires a change in the carbu- 
retor, adaptation of the tractor 
water system, a big fuel tank, new 
pistons and sometimes a new head 
Replacing our parts with parts not 
intended for the tractor can quite 
conceivably alter performance 
Furthermore, what would be the 
effect of necessary higher compres- 
sion on the valves? And LP gas is 
inconvenient to handle and is 
dangerous.” 

Other factories take a brighter 
view, as evidenced by their interest 
in the market. One branch man- 
ager, with both an LP tractor and 
a conversion package for sale, 
praises the converted tractor and 
lauds LP gas dealers for pioneer- 
ing in the field and showing the 
way for implement factories and 
dealers. He says what the farmer 
gets with LP gas is a motor free 
from sludge and carbon, and much 
smoother power 

This branch manager insists that 


This is one popular Texas fuel converter installation 


Close-up of the same popular unit shown in the picture above. 

Round housing above, bearing the maker's name, is known as a 

converter, or second-phase regulator. The cylinder below is 
the vaporizing unit 


conversions 
highly satisfactory for 
“field” conversion, it 
any conversion performed by any- 
one not an implement dealer. Per- 
haps the more accurate application 
is in where vaporizing at- 
tachments are installed, and gen- 
erally by an LP gas dealer. Some 
contempt for such installations is 
detected on the part of the imple- 
ment trade. Yet one of the biggest 
farm equipment factories expects 
to introduce a conversion to be 
made in the field 

The branch manager quoted 
who has nothing in the conversion 
line to sell, number of re- 
ports on farmers who have 


have proved 
farmers. A 


field 


seems IS 


cases 


has a 
con- 
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verted back to gasoline. Another 
factory, with a package now and 
expectations of an LP tractor soon 
frowns sternly on almost any con- 
version without factory acces- 
sories. This factory branch man- 
ager says 

“A conversion, if it is right, re 
quires new pistons, a new head 
an inside carburetor and a va- 
porizer, not to mention a tank. The 
average farmer doesn't want to 
pay the price for such a conversion 
Moreover, any farmer is ill-ad- 
vised to change from gasoline to 
LP gas without factory assembly.” 

Then there is the situation 
where a new tractor is subjected to 

(Continued on page 172) 
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H. A. Hurley, shown here 
with back to camera, 
talks up a deal for a re- 
conditioned tractor. Own- 
ers of this business be- 
lieve in repairing and re- 
conditioning trade-in e- 
quipment fast, selling it 
fast 


“Pe YOU REALIZE a profit from 
the sale of reconditioned 
trade-ins?” How many times have 
you been asked that? 

I’m sure every farm equipment 
dealer has been asked that ques- 
tion by other dealers many times, 
because it’s a problem that has al- 
ways been with us. And in many 
cases, of course, the answer has 
been “No.” 

Most dealers are satisfied if 
they can break even on trade-ins 
They say it’s almost impossible to 
make a profit. But is it really that 
hard to make a fair profit? The 
Hurley Tractor Co. makes a worth- 
while profit on every reconditioned 
tractor it sells—and it sells lots of 
them. 

How do we do it? 

We have no magical formula or 
patented sales method. We use 
plain, old-fashioned horse sense, 
plus sales psychology, backed by a 
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Chalking up 


PROFITS 


on Sales of Trade-ins 


By H. A. Harley 
Hurley Tractor Co., 
Memphis, Tenn. 


service department that we believe 
is second to none in the Mid-South 

Don’t get me wrong. Just be- 
cause we make a profit on every 
tractor we sell after taking it in 
trade and then reconditioning it 
doesn’t mean that we have found 
it easy. Making a profit on such 
equipment is difficult—and I 
would be the first to admit that 
it is a real headache. But I know 
that the headache can be licked 
because we have licked it 

Suppose we analyze the problem 
first. 

Why do most dealers find it al- 
most impossible to realize a profit 
on the sale of reconditioned trade- 
ins? 

I believe the main reason is that 
they offer a too-high trade-in al- 
lowance. They are afraid they will 
lose a sale if they don’t match the 
allowance some farmer tells them 
a competitor has offered. So, in 
desperation, they offer more than 
the old equipment is _ possibly 
worth. 


Another prime reason for the 


dealers’ failure to come out on top 
in such a deal is that they don't 
know too much about the real con- 
dition of the tractor or other equip- 
ment they are trading for. All too 
often when the dealer gets it in his 
shop for reconditioning, he finds 
it’s going to cost him more than 
he figured on when he took it in 
trade. How many times has that 
happened to you? 

A third important 
failure to make money is that the 
service department isn’t geared fo! 
a fast, expert overhaul job. The 
old tractor or other equipment 
rusts on the used lot until it can 
be worked on during the winter 
off-season. Yet, a fast recondition- 
ing job would enable the dealer t 
sell the equipment during the 
heavy farming period when he can 
get a better price for it. 

Let’s put it this way: Why wait 
until next spring to bank the profit 
you made on the sale of a new 
tractor this season? That's your 
money tied up on the used lot. Or 
Go you realize it? 


reason for 
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You'll never find many old trac- 
tors on our lot at 396 North Main 
Street in Memphis. We overhaul 
them fast—and we sell them fast 
We really work our territory— 
Shelby County, Tenn., and DeSoto 
County, Miss. 

Now for some details on how we 
make our profits. 

First, I want to emphasize that 
Hurley Tractor Co. doesn’t pro- 
fess to “know it all.” But I do 
know that our methods have 
worked successfully for many 
years. And I believe you can make 
them work, too, if you try hard 
enough 

I don’t believe in trading dol- 
lars. I'm in business to make a fail 
profit. I've never been able to 
make that profit simply by trading 
dollars. But I'll trade for anything 
if I can see a worth-while profit. 
I've traded new farm equipment 
for nearly everything—including 
an airplane—at one time or an- 
other. 

Hurley Tractor Co. salesmen go 
all-out to sell new equipment, but 
they don’t go crazy and offer fan- 
tastic allowances. I do much of the 
trading myself, and I have found 
most farmers to be reasonable 
When one asks too much for his 
old tractor, we try to present our 
side fairly and squarely—backed 
up by figures. 

If, after dickering with the farm- 
er, we are convinced that we sim- 
ply can’t come out on top, we 
frankly tell him so. When you 
can’t please a farmer, you are 
usually better off without the sale 
There is some business that we 
just don’t want. If the customer is 
unreasonable and we decide it is 
simply no sale, it’s just no sale. We 





know we can always sell someone 
else, and in the meantime we don’t 
cry over the few we miss 

It's good business to know the 
price of your competitor’s equip 
ment. When the farmer tells you 
how much a competitor has of- 
fered on a trade-in, you have got 
to meet that argument with fact 
that will outweigh it if you are to 
get the sale. 

Let me give you a real example 

(Continued on page 188) 


Top: The Hurley Tractor Co. operates what it believes to be 
the best service department in the Mid-South. Last year the 
company reconditioned 435 tractors. Here a Hurley crew 
works on some equipment. Two sons are active in the com- 
pany which is a family business. Above, Raymond Hurley 
and brother Wayne discuss the company’s parts stock. Below 
left: The company displays its new and used equipment 
prominently as one means of advertising. Right: H. A. Hur- 
ley knows the farmers’ problems. He operates a 1050 acre 
farm himself. This big combine is slated for use on the com- 
pany owner's own farm land 


. 
Yo 
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The Stroube Implement Co., as 
seen from U. S. Highway 75. 
Company has a number of labor 
saving devices which enable 
staff of mechanics to turn out 
more work in less time than 
would normally be required in 
shop operations 


Saving time and labor with 
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Close up shows traveling hoist 
and trolley connections be- 
tween two “I” beams 


Front end of this tractor is 

quickly and easily lifted from 

the floor. Hoist control is held 

in left hand of Mechanic 
Harry Patril 
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Power Installations 


By Baron Creager 


4 bpemsnee POWER installations, un- 
usual if not unique, have saved 
a vast but unrecorded amount of 
time and labor for shop personnel 
ef the Stroube Implement Com- 
pany in Corsicana, Texas. 

One of these installations 
somewhat complicated application 
of the track and trolley principle, 
a second is a straight-away appli- 
cation of the same principle and 
the third is singular utilization of 
a hydraulic lift. 

Quarters now occupied by the 
Stroube Implement Company were 
completed and occupied three 
years ago and the installations 


is a 


were made during construction 
Manager Frank Marx, Jr., and 
other personnel, give credit for the 
three labor and time-saving ideas 
to H. R. Stroube who, with as- 
sociated relatives, owns and op- 
erates the firm 

Regardless of where the idea 
originated, shop employees would 
probably prefer a cut in pay, says 
Manager Marx, rather than part 
with the adaptation of the track 
and trolley device that serves the 
shop work area 

This consists, for principal func- 
tion, of an 18-foot “I” beam. One 
end of this beam pivots on a ver 


Below: a general view of the service shop work area, showing the 
swinging “I” beam installation and electric hoist 
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Left, a tractor is driven upon the steel bed of the 
hydraulic lift in the company warehouse. Truck. 
right, is backed into position to receive tractor 


) 


Above, Company Manager 
Frank Marx, Jr., stands in door- 
way of firm's show room 
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Convenient handling of boring bar is possible with 
hoist, track and trolley, as illustrated here by 
Guy T. Poarch, shop foreman. When not in use the 
bar is locked in the steel cabinet shown at left 


Shown above is the company’s side service 

entrance. Note the door at rear which gives 

easy access and egress to the service 
department 
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it is utilized in many ways. 

In a matter of moments the 
front of a tractor can be hoisted 
for work on steering gear. It is 
used for lifting the rear of a trac- 
tor for removal of an axle, for 
taking off hood and gas tank, for 
removing a wheel heavy with 
water and for removing the power 
take-off, 

“Those are a few of the uses,” 
explained Guy T. Poarch, shop 
foreman, “and there are many 
others that we probably haven't 
discovered yet. Once we put a load 
of 5,800 pounds on the hoist. It 
whined some, but handled the job 

“See that grain drill over there 
Very clumsy to handle and load on 
the tilt-trailer for delivery. So 
when we need to load a grain drill 
we just wrap around it, lift it up 
with the hoist and then back the 
trailer in under and let her down 

“We here in the shop wouldn't 
take a million dollars for this hoist 
arrangement, whatever you Call it 

' It is easily the equal of one man in 
Top: Picture made eh 5 
from service depart- the shop, for time saved, and, of 
ment interior gives course, it does many jobs that all 
idea of distance of of us together couldn't do. At 
Cendine. ” Palet i — not as quickly nor as easily.” 
includes steam clean- e same idea, in simpler appli- 
ing stall at left end of cation, is used for handling the 
small building. Left: shop’s boring bar. The bar depends 
gy a... B from a half-ton hoist, which in 
testing pn en gg turn is attached to a trolley, which 
ditional testing equip- travels a straight, short “I’’ beam 
ment is shown at right. When not in use, the boring bar 
Below: In season these is locked in a steel cabinet, a cut 
three 1,000 gallon 
trailers are busy han- out section in the top of the cabi 
dling anhydrous am- net permitting access for the sus 
monia or liquid fer- pending chains. When needed, the 
tilizer bar is rolled out into position and 
lowered to proper level by means 
of the hoist. 
The third invaluable application 


(Continued on page 196) 








tical shaft mounted at the wall 
midway of the row of work 
benches. The other end is equipped 
with a four-wheel trolley, which 
can adjust itself on the 18-foot 
team for variations in radius. This 
trolley travels on the lower flange 
of another “I” beam, mounted 
near the ceiling and describing 
half of a complete circle, or a 
horizontal arc of 180 degrees, 30 
feet across at its base. 

The 18-foot swinging beam car- 
ries the power application, a one- 
ton electric hoist, also on a trolley 
so that it can be moved to any de- 
sired position, forward or back, 
along the length of the 18-foot 
beam. And since this beam per- 
mits placing the hoist above prac 
tically any spot in the shop area 
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A report to you about men and machines 
that help maintain International Harvester leadership 


How modern science protects IH quality 


Blue light detective finds “bad” bolts that can't be spotted with 
the naked eye. Bolts are “dunked” in a fluorescent material and 
then magnetized. This causes the fluorescent material to gather 
in any tiny cracks and mark them with white lines under the 
blue light. Ali IH bolts used in connecting rods, main bearings, 
and flywheels are given the blue light test. This makes sure they 
have no unseen flaws to bring on costly breakdowns 


a t 

Bearing rollers can't vary 1/10 the diameter of a human hair 
after they are sorted by this robot. An electrical brain gauges the 
diameter of each roller by the distance it enters a tapered slot — 
much as you would try on a ring—and opens the can for that size 
roller. This precision sorting keeps roller diameter similarity 
in IH bearings to .000125 of an inch. This perfect matching 
assures smooth operation and long life. 


All 1H distributors must show a “hot” spark before they are 
assembled on Farmall tractors. Here's an IH inspector giving four 
battery ignition distributors their final exam. They are operated 
at 1,725 rpm. The spark gap on the test plugs is set wide to simu 
late actual engine operating conditions. These distributors have 
already passed a spark advance test. Now, they are proving they 
have no shorts or grounds to keep them from operating efficiently 


Flow test reveals appetite of IH carburetors. IH inspectors check 
carburetors for gas and air consumption in both idle and wide 
open position. The vacuum registered by the big dial simulates 
engine speed. The thermometer-like gauges, which record the 
amount of gas and air used at these speeds, enable IH inspectors 
to spot defective or improperly adjusted carburetors that might 
waste fuel. A Farmall Cub carburetor is shown under test. 


INTERNATIONAL HARVESTER 


International Harvester products pay for themselves in use — McCormick Farm Equipment and Farmall Tractors Motor 


Trucks . . . Crowler Tractors and Power Units . . 


. Refrigerators and Freezers — General Office, Chicago 1, Illinois 
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LEVEL-CUT DELUXE TANDEM 
TRACTOR DISC HARROW 


Features thet essure top performance and long service are . 
-heovy duty bearings with wood or 
metal interchangeable inserts ... non-clogging standards . 
extra-rugged construction and emple weight... heat-treated 
discs... and one-rope angling control. Comes in 5, 6, 7, 8 
and 10 foot widths with 16, 18 of 20 inch discs. 


LEVEL-CUT STANDARD TANDEM 
TRACTOR DISC HARROW 


A lighter version of the Cobey Deluxe Tandem Harrow. Some 
besic design, but built lighter in weight to operate with the 
smaller tractors, and to appeal to the small farm owner. . . 
Comes in 4, 5, 6, 7 and 8 foot widths with 16,18 or 20 inch 
round or cut-out discs. 

REGULAR EQUIPMENT — adjustable scrapers, round discs, 
front and rear weight boxes, heavy duty bearings with wood 
or metal interchangeable inserts, drag hitch for trailing other 
implements, and one-rope angling control. Extra equipment 
aveilable—depth gouges, transport trucks. 





ALL-STEEL 
FLEX! ROTARY HOE 


LEVEL-CUT HORSE DRAWN DISC HARROW 


Hes the same disc gongs os our tractor dise horrows. Individ- 
uel angling of each gang. Center foot lever permits instant 
adjustment for working dead furrows, ridges or uneven ground. 
Comes in 4, 5 and 6 foot widths with 16, 18 or 20 inch discs. 
Double-wheel fore-truck or pole. 


When you think of Implements--think of Cobey 
first. A Cobey Tool for every need promotes a 
sale to every prospect! 





| information on the Cobey Line of Tillage Tools 


“web CORPORATION 
Galion, Ohio 


@ Highest quality construction throughout 
for MAXIMUM SATISFACTION. 


» Competitively priced for — MAXIMUM 
ALES. 


Job-designed for — MAXIMUM  PER- 
FORMANCE. 

@ Look to Cobcy for implements and tools 
that give farmers the most for their 
money—the most satisfaction to you as 
a dealer. 


LEVEL-CUT STANDARD 
TANDEM TRACTOR 
DISC HARROW 


ALL-STEEL FLEX! ROTARY HOE 


Does @ thorough job of weeding and cultivating. The 
staggering of the ten rugged angle steel teeth on 
the heavy spider gives the Cobey Rotary Hoe one- 
third more cultivating capacity then teeth all placed 
on one side of the spider. Other feotures are . . . light 
draft, flexible draw bar... rugged angle steel frame 
ond weight boxes ... hard maple or split white metal 
beorings with Zerk grease fittings . . . adjustable 
gongs, etc. Available in one to six section sizes— 
giving a cultivating width from 44” to 264”. 


LEVEL-CUT 
HORSE DRAWN 
DISC HARROW 


. A~ 
J Xx. 


“< 
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‘= Ne 
2 


BACKED BY 35 YEARS EXPERIENCE BUILDING 
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THESE IMPORTANT 
IMPLEMENTS 

MAKE THE COBEY 
FARM LINE 

MORE PROFITABLE -... 


TRADE MARKS REG 


In addition to these modern Tillage Tools, 
the Cobey Farm Line also includes... the 
well-known Cobey Power-Driven Manure 
Spreoders . . . Hi-Speed Wagons with 5-in-1 
convertibility ... Dump Wagons with built- 
in, tractor - operated hydraulic hoist... 
Tilting Platform Two-Wheel Wagons... yt 
Wagon Gears...Wagon Boxes... Two- y Pat on wenn 
Wheel Trailers. Each of these have become 
the standard of comparison in their field. 


THREE-GANG SPROCKET PULVERIZER 


Rugged in design. Built in 16, 18 and 20 foot sizes (over-ell 
width) in the three section machine. Wood bushings ore used 
with Zerk lubrication. All Cobey Sprocket Pulverizers ore 
furnished with heavy 15 inch alternating sprocket end plein 
wheels. 


SINGLE-GANG SPROCKET PULVERIZER 


Seme features and construction os the Three-Gang Pulverizer. 

SINGLE-GANG Built in 4, 7, 8, 9, 10 and 11 foot sixes. On on 8 foot 
SPROCKET PULVERIZER Sprocket Pulverizer there ore 364 spikes on the sprocket 
wheels which loosen and spread the finely crushed top soil, 


o> leaving a fine dust mulch. 


SINGLE-GANG ROLLER PULVERIZER 


Sturdily built, self-cligning axle bearings with wood 
bushings and Zerk lubrication. Heavy steel frame. 
15” wheels. Regularly equipped with tractor hitch, 
available with long tongue, seot, spring and fore- 
truck for horse operation. 


DOUBLE-GANG ROLLER PULVERIZER 


7, 8, 9. 10 and 11 foot sizes with 15 inch front and y- 1) 5 - 
12 inch rear wheels. Ideol for preparing fine, firm | ae oo nen comin 


ALL-STEEL FLEX! SPRING-TOOTH HARROW 


Built for yeors of unexcelled service with minimum upkeep 
expense. Heavy T-bor frome with repleceable high cerbon 
shoe. Heot-treated spring teeth clamped firmly to pipe bers 
gs (no holes through the tooth bledes). Adjustments for teking 
ronan toe up weer. Ample lever positions for making fine depth or 
4 ow a adjustments. Made in 2, 3 or 4 sections with 17, 25 

or teeth. 


When you handle the COMPLETE Cobey Line, you 
are in position to meet more demands, make 
MORE SALES and MORE PROFITS. 

Write for complete information on the Cobey Deoler set-up, 





TRACTOR AND TRUCK POWERED EQUIPMENT THE CORPORATION 
Galion, Ohio 
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AAmericas Largest Selling... 
pastes Selling 


Fertilizer Spreader & Seeder! 


Ezee Flow Model ‘'120” 
pS 
) 


Ezee Flow Models 88" & “100” 


Ezee Flow Models ‘'55" & ''66” 








EZEE FLOW 
Than réuy Other Spreader 

because... 
Only Ezee Flow is guaranteed to spread 
any fertilizer in any condition in exact 
amounts...uniformly and accurately with- 
out clogging...or money refunded. Ezee 
Flow is the most complete line of ferti- 
lizer application equipment in America. 


EZEE FLOW CORPORATION 


World’s Largest Manufacturers of 
Fertilizer Application Equipment 


Ezee Flow Grass Seeder 
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Through Purehase of B. F. Avery Co. 


MM EXPANDS ITs 


pE ™ 
» 4 
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© ~ 
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This familiar trade mark, iden- 

tifying Avery products, was 

well-known to southern farm- 

ers. In production and merchan- 

dising. the company was a long- 

time leader in the southern 
trade 








MODERN MACHINERY 


AVERY 


This trade mark will be used 
on all products of the B. F. 
Avery Div. of Minneapolis 
Moline, It signifies the consoli 
dation of the two companies 
and heralds a new era of 
progress in the South 




















a PACE with the pioneer- 
ing efforts of its founder, Ben 
jamin Franklin Avery, the B. F 
Avery Co. for 126 years has beer 
an outstanding leader in the de 
velopment, production and sale of 
farm implements and power e 
quipment particularly suited to the 
diverse needs of southern agricul- 
ture 

Almost from its beginning in 
1825 the company, under the far- 
sighted leadership of B. F. Avery 
exerted a forceful influence upon 
the further development of south- 
ern agricultural methods, and its 
products added impetus to the 
widening efficiency of farming op- 
erations. 

B. F. Avery was born in Aurora 
N. Y., in 1801. The man who was 
later to become a leading southern 
industrialist prepared for a legal 
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Am unquestioned leader in the 


develop- 


ment of farm equipment for southern farm- 


ers, B. F. Avery 


Co. 


gives MM a solid 


basis for further expansion in the South 


career and was graduated from 
Union College in 1822, later being 
admitted to the bar. But his talents 
and natural inclinations led him 
to favor more mechanical pursuits 
From his early years his sympathy 
lay with the farmer, and from his 
knowledge of their difficulties in 
farming with crude tools came a 
determination to concentrate on 
the further development and pro- 
duction of plows 
Looked to the South 

Hi attention turned to the 
South, a predominantly agr 
tural empire, where new develo} 
equipment 

acceptance sup- 
small outfit 

amount of capital 
Va., as an 
This 


unsatisfactory 


, 
icul- 
likely would 
Thu 


foundry 


ments in 
find ready 
with a 
meager! 
Richmond 
original manufacturing site 
location proved 
and the business was moved on to 
Clarksville, where the plow 
tory was set up in a small log 
cabin. Here, with his partner, 
Caleb H. Richmond, a _ practical 
molder, Mr. Avery built up a 
thriving business. After a few 
vears the factory was moved to 
Milton, N. C., and then to Mead- 
ville, Va 

However, Mr look 
ing to broader de- 
sired an improved location for his 
expanding business. Because the 
Ohio and Mississippi rivers formed 
a good means of transportation for 
their product throughout the fer- 
tile farm territory, the company 
which now consisted of B. F 
Avery and his nephew, David 
Humphrey Avery, was transferred 
to Louisville, Ky., and expanded 
to include a complete line of farm 
implements. A new plant, erected 
in a new location, began opera- 


plied 
and a 


he chose 


fac- 


Avery was 


horizons and 


tions in 1847 under B. F. and D. H 
Avery In 1852, expansion of 
products manufactured forced D 
H. Avery, who by that time had 
become sole owner of the business 
to move to a better manufacturing 
site, and here the company re 
mained until the removal to its 
present 48-acre site in 1909 
Following the close of the Civil 
War, during which time the com- 
pany plant was used as a military 
hospital at intervals by the Union 
and Confederate armies Mr 
Avery took into partnership in the 
company three of his sons, Samuel 
L., George C., and William S., and 
son-in-law, John C. Coonley. In 
877, this partnership, known a 
B. F. Avery & Sons, wa 
porated under the laws of 
tucky for $1,500,000 
Responsible for the 
move in 1909 to its present 
tion was the demand for its 
cultural implements. The modern 
plant erected was designed by 
George C. Avery, second son of B 
F. Avery, whose business 
career was with the company and 
who for 22 years served as one of 
his father’s 
dent 
The new manufacturing facili- 
ties enabled the company to pro- 
duce economically and efficiently, 
equipment of the most advanced 
design, and in addition allowed 
room for the expansions which 
were to take place in later years 


Inco! 


Ke n 


company’ 
loca 


agri 


entire 


successors as presi 


Leader in South 


The company’s pioneering ef 
forts in behalf of southern agri- 
culture during the first century of 
its history signalled its position of 
top leadership in the South. At a 
time when mules were virtually 
the only type of “power” farming 
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SERVICES IN THE SOUTH 


line of 


farmers 


known, the 
equipment for 
was the most complete line offered 
by the industry. The company of- 
fered plows of all types and size 
for customers, from the smallest 
share cropper to the largest plan 
tation 

3ut while its 
ship in the South was unchal- 
lenged, other areas of the country 
were not Substantial 
business was other 


company 
southern 


position of le ader 


neglected 
developed ir 
sections as the company expanded 
its line to fulfill the requirement 
From the late 1800 


20th centurs 


of other areas 
through the early 
the company pr 
of equipment 


vided dealer 
a wide variety 
of which it produced 
which it distribu 
manufacturer Se 
branches were maint 
Minneapoli 
City, and Oklahon 


imber of veat 


lumbus 
Kansas 


or ar 
Produces Tractors 


With the 
farming 
one of the first I 
produce farm tractor Following 
the World War, it produced 
the Louisville Motor Plow, a 
plow unit which, by the removal 
of the plowing units, was suitable 
for use with trailing tools. How- 
ever, production of this model wa 
discontinued of economic 
conditions in the early 1920 

In 1939, Avery again entered the 
power farming business by build- 
ing a line of tractor implement 
and having a tractor of its own de 
sign built for the company. In 
1942, the first Avery tractor, the 
Model A, was manufactured at 
Louisville, and a complete line of 
Avery Tru-Draft equipment was 
made available for use with this 
new tractor. Tractor production 
has since continued at an ever in- 
creasing rate, and current models 
have been well accepted through- 
out most of the United States 

A number of years ago the com- 
pany discontinued the manufac- 


advent of mech: 
the com 


t) 


manutacture 


first 


two- 


because 


ng ins 
modern attachment 
In recent year 

ncluded: farm 
Zes ana eight 
mounted and 
plows, one- and 
plows 
busters, planting 


middlebuste1 


one-wa\ 


A pioneer in the southern farm 
equipment industry, Benjamin 
Franklin Avery (1801-1885 
founded the company which 
was to bear his name for 126 
years. He guided the company 
to a position of dominance in 
the South 








other seeds, cultivator asc 
flexible rotary hoes, stalk 
mulchers, manure spreaders, lim« 
owers, tractor mowers, and side 


delivery rakes 


and 
harrows, 


Family Management 


From the founding of the 
pany in 1825, the Avery famil) 
participated actively in the busi 
for 86 years. Benjamin F 
Avery, who served as president 
from the time of the company’s in 
corporation in 1877 to his death in 
1885, was succeeded by his oldest 
son, Samuel L. Avery, who served 


com 


ness 
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eaded 
and M 
sident in 1948 


a result of it leadershiy 


development and merchand 
pecial 
larme! the B. F 
bring added con 
ceptance in the South to 
apolis-Moline 
And the former Avery dealers 
who will be retained as part of the 
will benefit 
Jacked 
manage 
can offer 
line of 


equipment 
Ave 
umer ic 


Minm 


organization also 
the 


progre 


new 


as a result of merger! 


by a strong ive 


ment, these dealers now 


a broad and complete 
equipment for farms of all size 
As a result of the these 
former customers of the B. F 
Avery Co. are in a position to play 
role in the further 


southern 


merger 


an even greate! 
development of 
ture 


agricul 
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W. C. Mac Farlane 


Beginning his career in the in- 
dustry with the Minneapolis 
Steel and Machinery Co., W. C. 
Mac Farlane engineered a con- 
solidation which resulted in the 
emergence of Minneapolis-Mo- 
line, a company he has headed 
as president and general man- 
ager since 1929 


George L. Gillette also was an 
official of the Minneapolis Steel 
and Machinery Co. prior to the 
organization of Minneapolis- 
Moline. Under his direction as 
vice president in charge of 
sales, MM sales have increased 
every year since the depression 


G. L. Gillette 


Minneapolis-Moline history spans 


36 PROGRESSIVE 


Wwe A HISTORY that spans the 
major years of the nation’s 
agricultural development, the 
Minneapolis-Moline Co. emerged 
in its present corporate form fol- 
consolidation of three 
Through 
com- 
leader 
which 


lowing the 
manutacturers 
growth the 


leading 
the years of its 
has been a consistent 
equipment 
American 

production 


pany 
in developing 
meant for 


has agricul 


ture ever-increasing 


efficiency. 


The company, which was to 
grow to giant size, began modestly 
in 1865 in Moline, when H. W 
Candee and R. K. Swan 
forces in the manufacture of fan- 
ning mills and rakes. Later, An- 
drew Friberg, an experienced 
plowmaker, joined the young con- 
which then added a plow 


joined 


cern 
line 

The firm of Candee 
prospered from its inception 
plows 


Swan & Co 
The 
well 


company’s became 


In early 1900's Minneapolis Steel & Machinery Co. developed a tractor 

of its own and introduced it under the Twin City name, Line was ex- 

panded later to include the Twin City 60, above, which had engine 

mounted lengthwise. By World War I company was a major tractor 
producer 
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YEARS 


known for quality and were in 
demand. During the fir 
business 
later became an 


in the plow busi- 


great t 
veal ol the 
Stephens, who 
important figure 
ness, joined the firm 

In 1870, the business was in 
Moline -low 


George 


corporated as_ the 
Co.. and Mr. Swan became the 
first president. He was 
by S. W. Wheelock, who continued 
as president until his death in 
1891, at which time Mr. Stephens 
assumed the office 
The Moline Plow Co 
by the Stephens family, continued 
to expand and erected a new build- 
installed much new and 
improved machinery George 
Stephens died in 1902 and was 
ucceeded as president by his son, 
George Arthur Stephens. F. G 
Allen became president in 1918 
During its period ot develop- 
ment under the management of the 
Stephens family, the company in 
the ‘70's produced the first strad 
dle-row cultivator. A company de- 
signer, August 1884 
perfected the first successful 
three-wheeled sulky. It was named 
the Moline Flying Dutchman, and 
the name became such a valuable 
designation that the entire line be- 
came known as the Flying Dutch- 
man Line, a_ trademark later 
adopted for use in identifying the 
products of the Moline Plow Co 


succeeded 


controlled 


ing and 


Lindgren, in 
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Under the regime of George 
Stephens, the business developed 
at a remarkable pace. Moline 
plows were well established in 
foreign countries, as well as at 
home. Branch houses and ware- 
houses were opened in all of the 
principal distributing centers; ad- 
ditions were made to the factory; 
personnel was increased and a 
wide line of farm implements was 
manufactured. 

While controlled by the Steph- 
ens family, the company expanded 
in various directions. It acquired a 
number of smaller concerns, in- 
cluding the Adriance-Platt Co., 
Poughkeepsie, N. Y., manufactur- 
ers of binders and other harvest- 
ing equipment. And in 1915 it 
purchased the Universal Tractor 
Manufacturing Co., Columbus, 
Ohio, moving the business to Mo- 
line, where a new plant was con- 
structed for the production of the 
tractor. The tractor was a two- 
wheeled unit, comprising ad- 
vanced ideas, that is now com- 
monly referred to as the first row- 
crop tractor 

At the time, a number of auto- 
mobile manufacturers became in- 
terested in tractor production, in- 
cluding Ford, General Motors and 
Willys. John N. Willys induced the 
Stephens family to sell to him the 
Moline Plow Co., and in 1919 the 
Willys interest obtained control 
Associated with Willys were 
George N. Peek and General Hugh 
Johnson. (Later, Johnson was a 
notable figure as NRA adminis- 
trator during the early 30's.) How 
ever, the industrial depression of 
the early 1920's saw most tractor 
plants idle and Mr. Willys retired 
from the field, selling the business 
to General Johnsan and R. W. Lea 
Both retired later, and under the 
control of their associates the busi- 
ness operated as the Moline Imple- 
ment Co., until the organization of 
Minneapolis-Moline 

Only the taproot of Minneapolis- 
Moline goes back to the Moline 
Plow Co. The lateral roots came 
out of the Minneapolis Threshing 
Machine Co., and the Minneapolis 
Steel and Machinery Co 

The history of the Minneapolis 
Threshing Machine Co. is traced 
back to the McDonald Mfg. Co 
Fond du Lac, Wis., which accord- 
ing to tradition made horsepowers 
only. The company at Minneapolis 
was incorporated in 1887 with 
John S. McDonald, president. F. E 
Kenaston succeeded to the presi- 
dency in 1888 and continued in 
that capacity until 1921, when he 

(Continued on page 160) 


Above, an early simple 
tractor engine on return 
flue boiler. Manufactur- 
er’s description stated that 
“every engine is equipped 
with a lifting jack and 
the usual tools.” Right, 
this three-wheel sulky 
was manufactured in 1892 
and was called the Flying 
Dutchman, Jr. The Fly- 
ing Dutchman trade- 
mark was used to identi- 
fy all products manufac- 
tured by the Moline Plow 
Co. Below: a Twin City 
12-20 tractor pulls a corn 
binder. This tractor was 
one of the important de- 
velopments in tractor en- 
gineering and was one of 
the most efficient trac- 
tors for many years. It 
was later developed into 
a 17-28 hp 
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The Avery plant in Louisville gives MM expanded production facilities 


Expanded facilities. personnel, assure 


A NEW ERA OF 


JITH ADDITIONAL experienced 
personnel and expanded man 
ufacturing facilities acquired 
through the merger with B. F 
Avery, Minneapolis-Moline can 
look to a new era of progress, The 
consolidation of the two companies 
clears away certain former limita- 
tions on production and distribu 
tion and affords means of even fur- 
ther expansion 
Of special 

Louisville plant of B. F 
modern structures 
800,000 feet 
located in re 
transporta 


importance is_ the 
Avery 
comprising 
which contain 
Enviably 
gards to all forms of 
tion, the plant provides the add 
tional manufacturing facilities 
needed to further expand Minne 
apolis-Moline production 

In addition to enlarged produc- 
tion facilities, Minneapolis-Moline 
acquired, through the merger, a 
new distribution set-up which will 
strengthen the company’s coverage 
considerably in a number of te: 
ritories. At the same time, the o1 
ganization is provided with an ex 


square 


f space 
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panded line of products for smalle 


farms 
As another result of the merger 


Minneapolis-Moline acquired new, 
Av- 


experienced personnel—B, F 
ery executive, production and sale 


personnel, as well as factory work- 


will be retained as part of th 
Meanwhile. th 


ers, 
new organization 
Avery facilities in 
be known officially as the Ave! 


plant 


Y 


€ 


e 


Louisville will 


y 





Aeguisition of the 
Louisville plant of 
B. F. Avery pro- 
vides the additional 
manufacturing facil- 
ities MM long has 
needed. A new dis- 
tribution organiza- 
tion gives MM com- 
plete coverage of 
the southern states 











ue RESS 
ROGRES: 


Management of the organization 
will be comprised of the 
officials of Minneapolis-Moline and 
key officials of the Avery company 
Activities of all departments and 
all phases of operation are being 
coordinated for the company as a 
a close-knit 


present 


whole so as to assure 
efficient organization 

Heading the company as 
dent and general manager is W. C 
Mac Farlane, who held this 
same position since formation 
of Minneapolis-Moline in 1929. Mr 
Mac Farlane’s the farn 
equipment industry began with the 
Minneapolis Steel and Machinery 
Co through his efforts, to be 
part of a consolidation which form 
ed Minneapolis-Moline, Under hi 
direction the company has reached 


rominent pos! 


presl 


has 


the 


career in 


“eat 
ia LOC! 


? , 


its Dresent jf 
within the 

Also previously 
Minneapolis 
chinery Co 
Minneapolis-Moline’s 


ndustry 

associated witl 
Steel and Ma 
George L. Gillette 
presi 


the 


vice 
sales, continues 


his direction 


in charge of 
Under 


aent 


in that office 
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company sales have increased 
every year since the depression, 
and the present system of distribu- 
tion was established and further 
expanded. 

As vice president and treasurer, 
Stacy L. Angle is handling the 
financial affairs of the company 
Joining the accounting department 
of Minneapolis Steel and Machin- 
ery Co. in 1920, Mr. Angle later 
Was appointed auditor and con- 
tinued to hold that position when 
Minneapolis-Moline was establish- 
ed. Elected treasurer and a direc- 
ter in 1939, Mr. Angle, early this 
year, was named a vice president 
of the company. 

Serving as a company vice presi- 
dent and manager of the Como 
plant in Minneapolis is W. C. Mac 
Farlane, Jr., who first began his 
career with the company in 1928, 
working during the _ vacation 
period. He has served, subsequent- 
ly, as a clerk in the stores and cost 
departments in the purchasing de- 
partment, as a buyer and in 1938 
was named assistant general man- 
ager of the Moline plant. In 1941 
he became manager of the Como 
plant, and was elected a director 
of the company in 1944 

Philip H. Noland, former presi- 
dent of B. F. Avery, has been 
named a vice president of Minne- 
apolis-Moline and will play an im- 
portant role in coordinating activi- 
ties of the two organizations and in 
furthering the expansion of the 
company. Experienced in the farm 
equipment field, Mr. Noland, who 
wil continue to make his headquar- 
ters in Louisville, was prominently 


The general offices of Minneapolis-Moline are located at Hopkins, Minn.. 
a brief distance from downtown Minneapolis. The manufacturing plant 
is located to the left of the genera] headquarters building above. 


identified with the Moline Imple 
ment Co. at the time of its consoli 
dation into Minneapolis-Moline. He 
later joined B. F. Avery Co. as ex 
ecutive vice president and became 
its president in 1944 
Additional former Avery 
sonnel continue in executive posi- 
tions in the Minneapolis-Moline 
Company. They include: S. C 
Turkenkoph, former B. F. Avery 
vice president and treasurer, who 
has been named assistant treasurer 
G. A. Sommers, Jr., B. F. Avery 
secretary and now assistant secre 
tary of Minneapolis-Moline and 
Arthur Huff, who is in charge of 


per 


ales of the B. F. Avery Divisio 
the 

To assure coordination of activi 
ties between Louisville and head 
quarters in Minneapolis, Wayne 
Mac Farlane been appointed 
liaison officer and is headquartered 
in Louisville, Beginning his career 
with the company in 1935, he 
served in various managerial ca 
pacities until his appointment in 
1949 to materials and supply man 
ager of Minneapolis-Moline. He 
will continue to hold this position 
in addition to his liaison 
work 


company 


has 


special 


Engineering activities at the 





They Head Key M-M Operations 


Stacy L. Angle, vice 
president and treasurer. 
directs finances of the 
enlarged organization 


since 


W. C. Mac Farlane, Jr. 
has managed Como plant 


a company vice president 


1941. He also is 
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Wayne Mac Farlane takes 
on added duties as lis- 
son officer between Av- 
ery Div. and home office 





} 
ila / 


Bon D. Grussing, adver- 
tising and sales pror:.o- 
tion manager since 1926, 
directs wide program 





Lake Street Plant 


Built originally by the Minneapolis Steel and Machinery Co., Minne- 

apolis-Moline’s Lake Street plant is one of the largest of the company’s 

manufacturing facilities. Considerably expanded under MM ownership 

during past years, this plant presently provides 749,089 square feet of 

space. In this plant the principal production is farm tractors, industrial 

tractors and power units. The recent acquisition of a nearby building 
provides some needed additional space 


Como Plant 


Located on Como Avenue in Minneapolis, the Como plant was acquired 
by Minneapolis-Moline in 1941, and during the war years was pressed 
into service as an ordance plant producing shells for the government. At 
the close of the war, plant facilities were converted to the production 
of Bale-O-Matic hay balers, power mowers and hammer mills. The 
plant, which provides a floor area of 149.726 square feet of space, has 
been managed by W. C. Mac Farlane Jr., since the early war years 


Louisville plant will continue un 
der the direction of Thomas Evans, 
who for several years has been 
chief engineer of B. F. Avery. His 
activities will be coordinated with 
the company’s other chief eng! 
neers: William E. Knapp, chief 
engineer at the Moline plant; Mar 
tin Ronning, chief engineer, power 
machinery division, at the Hopkins 
plant, and Ben G. Van Zee, chief 
engineer, automotive division, at 
the Lake Street plant, Minne 
apolis 


Grussing Heads Promotion 


Advertising and sales promotion 
manager, Bon D. Grussing, who is 
in charge of public relations, will 
continue in charge of these activi- 
ties from the general headquarters 
in Hopkins. B. F, Avery’s publicity 
chief, John Ransom, presently on 
leave of absence, is serving in 
Washington as Deputy Director of 
the Agricultural Machinery and 
Implement Division of the Nation- 
al Production Authority 

Through the merger with B. F 
Avery, Minneapolis-Moline solved 
one pressing problem of physical 
limitation. Through the acquisition 
of the Avery plant at Louisville 
the company gained facilities that 
not only will allow greater im 
mediate production, but which also 
provide for additional expansion 
as the need arises in the future 

Because of facilities which have 
not always allowed its production 
to Keep pace with consumer de- 
mand Minneapolis - Moline it 
times in the past, has found it 
necessary to allocate its product 
to dealers in order to assure fau 
distribution of its production 

While various expansions plus 
the addition of one new plant have 
relieved the situation, still the need 
for enlarged plant capacities has 


been strong 
Louisville Plant 


The Louisville plant of B. F 
Avery will help immeasurably in 
solving this production problem 
Located on a 48-acre tract, the 
plant comprises a total of about 
800,000 square feet of space. The 
modern, mill-type buildings in 
clude: machine shop, foundry, 
forge shop, assembly plant, paint 
shop, warehouse, display rooms 
general offices, and storage facil 
ties 

The manufacturing site contains 
ample room for new construction, 
and a number of plant buildings, 
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7 
MINNEAPOLIS MOLINE 


...asa self-propelled ee 


Again, Minneapolis-Moline sets the pace in modern farm 
equipment with the New UNI-HARVESTOR the machine 
that can be used as a self-propelled combine or a self-propelled 
corn picker-huskor. As a Harvestor this modern machine gives 
you: Uni-Matic hydraulic lift for controlling cutting height 
from 2" to 24 centrally located grain bin with power driven 
auger unloader }-chain feeder conveyor raddle with steel 
slats .. . cylinder speeds from 300 to 1200 rpm grain pan 
8 inches lower at cleaning shoe, and many other MM Harvestor 
features. Its nine-foot header is especially useful in harvesting 
soy beans. All small grain and grass seed crops may be harvested 
with the UNI-HARVESTOR, at lowest cost per bushel, per 
acre, per man-hour 


1. Qs a corn picker and huskor 


By means of only one bolt, two slip pins and two spring release 
pins, the 2-row UNI-HUSKOR attachment may be quickly 
hoist, the UNI-HUSKOR and easily mounted on the Uni-Tractor. At once you have a 
mounts on the UNI- picker-huskor with these important MM features: 4 snapping 
TRACTOR. Complete rolls 5314" long 8, 36" husking rolls, 4 of rubber and 4 of 
conversion is quick, easy steel full length husking raddle snouts adjustable to 
- «+ gives you two ma- five floating positions large capacity corn saver cleaning 
chines in one fan enclosed gears that run in a bath of oil and high quality 
roller bearings on all main drives 
The 4-cylinder, 38 h.p., V-type engine of the Uni-Tractor 
has many of the superior features that have made the MM R 
To convert to the UNI and Z Tractors world famous. Included are: cylinders cast in 
HARVESTOR, simply pairs separate from the crankcase controlled cooling 
lift the HARVESTOR full pressure lubric ition dynamik ally bal anced cranks hz ft 
at the front and drive and many others 
the Tractor away. The Many other outstanding features mark UNI-HARVESTOR 
a ss = is a major milestone in Minneapolis-Moline’s parade of pro- 
ne pe ae gress of Modern Machinery that is built to do the work, better, 


at iower cost 


Quality Control in mM FACTORIES ASSURES DEPENDABLE PERFORMANCE IN THE FIELD 


avaacs MINNEAPOLIS- MOLINE 


INROKREAP BATS ee Ss 2 ee eS 


By means of a simple 


SOUTHERN FARM EQUIPMENT Section for NOVEMBER, 195! 





wnich are fully equipped, can be 
altered to provide additional spave 
if needed. 

Located sufficiently close to the 
Ohio River to be able to take ad- 
vantage of river transportation, the 
plant also is on spur tracks of the 
Illinois Central and Southern rail- 
roads, This facilitates the unload- 
ing of materials directly at the 
plant and allows direct shipments 
from the plant to branches and 
dealers 

Production of all the former B 
F. Avery lines is continuing in this 
plant, and some of the company’s 
other production is being trans 
ferred to Louisville from other 
plants 


Expanded Facilities 


The company’s other manufac 
turing plants will benefit from ex- 
panded facilities as the production 
of various lines is transferred to the 
Louisville plant 

One of the largest of the organ- 
ization’s manufacturing facilities 
the Hopkins plant, which was 
formerly the factory of the Minn- 
eapolis Threshing Machine Co., 
comprises 1,125,354 square feet 
The plant has been expanded a 
number of times and produces the 
company’s corn. shellers, corn 
pickers, combines, and grain drills 

Minneapolis - Moline’s oldest 
plant which contains about 1,040,- 
366 square feet of space, is the 
Moline plant, originally built by 
the Moline Plow Co. Here are pro- 
duced the company’s plows, culti- 
vators, harrows, spreaders, plant- 
ers and other tillage equipment 
A warehouse in East Moline, III 
provides an additional 91,600 
square feet of space 

In the company’s Lake Street 
plant—in Minneapolis—originally 
built by the Minneapolis Steel and 
Machinery Co., the principal pro- 
duction is farm and industrial trac 
tors and power units. This plant 
has been considerably expanded 
and presently provides close to a 
million square feet of space 


Como Plant 


Acquired in 1941, the organiza 
tion’s Como plant, located on Com« 
Avenue in Minneapolis. is the 
smallest of the manufacturing faci 
lities, having 149,726 square feet of 
floor space. Used for the manufac- 
ture of shells for the government 
during the war years, the plant 
presently is producing the Bale-O 
Matic hay baler and power mow- 
ers 
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Hopkins Plant 


One of the largest of the company’s plants is located in the vicinity of *he 
general headquarters building in Hopkins. This plant, which was built 
by the Minneapolis Threshing Machine Co., provides 1,125,354 square 
feet of space. These manufacturing facilities have been considerably 
expanded from time to time in past years. and presently the plant is con- 
cerned, for the most part. with production of Minneapolis-Moline’s 
combines, corn shellers, grain drills, and corn pickers 


Moline Plant 


The company’s oldest plant and among the largest in floor area with 1.- 

040.366 square feet of space is the Moline plant built originally by Mo- 

line Plow Co. which was the oldest company included in the organization 

of Minneapolis-Moline in 1929. As a supplement to this plant, the com- 

peny operates a warehouse in East Moline, Ill., which provides an 

additional 91,600 square feet of space. In the Moline plant are built the 
company’s planters, cultivators, harrows, etc. 
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ust Liberty 
be SCRAPPED? 


Not the statue ...she’d be last to go. 
But how about the things she stands for? 


How secure is the freedom that has been e/ven to us by those 

generations of Americans who sweated, froze, fought and died 

all the way from Bunker Hill to Bastogne—to Parallel 438? 

The foundation for the Bill of Rights and the freedoms it 

guarantees is only as strong as our determination to safeguard this 
pricele ss he ritage 

Now, what can you do to keep alive the flame of Liberty— 

to keep it alive and rekindle it so that it might burn even 


stronger through the years ahead? 


HERE'S ONE THING YOU CAN Dc 

Today America is producing double—two assembly lines are 

going full blast. One line is building the materials necessary 

for the defense and preservation of our nation. The other is 

turning out everything from automobiles to arc lamps, from 

safety pins to box cars so that we might maintain our living 

standards even while we buckle on the sword for defense of those 

ideals that have made us a great nation... where the flame of 

freedom still burns bright to serve as a beacon of hope to a large 
segment of mankind 

All this takes scrap metal mountains of scrap metal for steel 

To produce a ton of new steel, it takes 1000 pounds of 

scrap metal. It is estimated that 36 million gross tons of scrap 

will be needed to meet production demands this year. Next 

year we will need even more. And scrap reserves are already 


dangerously low ... not enough to carry through the winter ahead 


HERE'S HOW YOU CAN HELP 

Look around your own home, your business, your farm, or 

where you work. Rusty sheet metal, discarded plumbing, obsolete 

tools or equipment—any metal that is no longer useful can 

be sold... AND IS URGENTLY NEEDED! Even a few pounds 

are valuable to industry and worth money to you when turne< 
in to a dealer of scrap metal 

Back America’s double production lines! Collect and turn in 

scrap metal NOW! 


Manufacturers of a Complete Line of Modern Machines, 
Visionlined Tractors, and Power Units for Agriculture 


| RED POWD b Sc eeaatmeren) ° and Agriculture is Basic to Our Economy 
_Toee 1m SCRAP TODAY! 
MINNEAPOLIS-MOLINE 


MINNEAPOLIS 1, MINNESOTA 
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We BUSINESS blossoming 
plants producing, trade 
flourishing, the South still shows 
more new signs of nursing an era 
of prosperity whose peak is not 
yet in sight. Those of us who live 
in the Southern states are truly 
living in the land of pride and op- 
portunity. 

In industry, agriculture, and 
commerce the South’s boom is big- 
ger than ever. The South is a fer- 
tile market, a vital market for 
rrogress—and one where the real 
opportunities are still ahead 

The index of consumer buyin 
for the South has ahead of 
the rest of the nation every mouth 
of every year since 1946. While 
36.6 percent more cars appeared 
on farms in the rest of the coun- 
try, cars in the South registered 
a 45.4 percent gain 

On southern farms, there 
286,000 more owner-operators and 
951,000 fewer tenants and share 
croppers. Per capita income, once 
than half that of the U. S 
is now up to 65 percent 

Just as industry and farming 
have boomed, so have southerners 
The South's farm-owned tractors 
increased 70.4 percent as compared 
to a gain of 45.6 percent for the 
rest of the country. Farm-owned 
trucks bounded up 89.5 
against the 68.4 percent rise in the 
rest of the U.S 

Since the close of the 
farms in the South 
wired for electricity in every year 
than in all other sections of the 
nation combined. Last year south 
wired more than twice 


bee n 


are 


less 


percent 


war, more 


have been 


ern states 
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THE 


Expanding 
SOUTHERN 
MARKET 


By P. H. Noland 


Vice President 


Minneapolis-Moline Co. 


as many farms as all other states 
put together 

More than half the 
the South has been mechanized. 
In- the Delta, tractors have re- 
placed 80 percent of the mules 

New prosperity means new buy- 
ing power, and manufacturers are 
wooing southern families in earn- 
est. Appliance makers believe al- 
most half their sales will be made 
in the South. 

What has happened in the South 
in the last decade is nothing short 
of phenomenal. Between 1939 and 
1947, the South added more than 
16,000 new plants; an average of 
seven new industrial factories 
opened their doors for business on 
every working day during the past 
10 years. For every $1,000,000 
spent on new plants, $15,000,000 
more went into expanding estab- 
lished ones. 

More than 1,250,000 new manu- 
facturing jobs were created in the 
South 

In all phases of the 
South outgained the nation during 
the postwar years by a margin of 
14 percent. At the close of 1949 
a decade of construction in the U 
S. put the national gain in firms 
in operation at 116 percent, but 
the South’s gain was 185 percent 
Recently, $3 out of every $4 in- 
vested in new chemical plants has 
been placed in the South 

For five years running, Ala 
bama, Florida, Georgia, Missis- 
sippi, and Tennessee have led the 
nation in attracting new busi 
nesses. As business has grown, so 
has the buying power of the peo- 


acreage in 


business 


ple of the South and Southwest 

According to the Census Bureau, 
while the U. S gaining 143 
percent in new industry, over the 
last score years, Texas was up 275 
percent, Alabama 240 percent, 
Mississippi 180 percent, and Ten- 
nessee 196 percent 

The growing prosperity of the 
South works like a chain reaction 
one factor motivating and stimu- 
lating many others. From every 
conceivable angle, the current his- 
tory of the South is a story of un- 
relenting progress. In- 
dustrially, the is expanding 
faster than the rest of the nation 
New business and industry have 
also been increasing faster than 
the average for the total U. S 

An analysis of the developments 
in retail business throughout the 
South over a recent 10-year period 
shows clearly that the area is con 
stantly becoming an ever better 
market for all kinds of goods 
Saleswise, the picture is even 
Every one of the 14 South- 
showed a 
sales 


was 


economic 


area 


rosier 
greater per 
than the 


ern states 
centage increase in 
national average 
MM-Avery is proud of the part 
ii has played in helping to make 
the South’s modern miracles 
sible. Realizing that we in the 
South are now entering a period 
that will demand even more from 
agriculture, MM-Avery will 
tinue to aid this basic industry in 
achieving its goal by designing 
and manufacturing modern ma 
chinery which will help to elimi- 
and maintain high 


pos 


con- 


nate drudgery 
productivity 
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ALL-PURPOSE 


aye RY a POWER 


FOR PROFIT 
TRACTORS \ Jah 
2-PLOW Te) 
POWER FEWER 


ENGINE 
PARTS 


~* .- 
aga. a 


NED MODEL R’s 


RUGGED VISIONLI 


... profitable performers on any farm! 


Whether your customers need one tractor or five, you can be 
mighty sure an all-purpose Visionlined Model R fits their 
production method. 


For seed bed preparation, cultivating, harvesting, haying 
... in fact all farm power jobs, the Model R gives handy, eas- 
ily controlled, low-cost power. 


Four smooth: forward speeds, easy automotive steering, 
hand-operated clutch, balanced weight, quick-acting disc- 
type brakes and the best possible visibility combine to make 
the Model R one of the easiest tractors to operate under all 
field conditions. Rear wheels are readily adjustable from 52 
to 88 inches. 

The Model R is built better throughout to perform de- 
pendably, to last longer. Heavy-duty 4-cylinder engine has 
140 fewer parts than most valve-in-head engines. Simple en- 
gine construction makes inspection and servicing easier. 

Demonstrations make sales. Sell Model R for profit. 


UNI-MATIC POWER 


gets more work done every hour. MM's new hy- 
draulic control mechanism raises, lowers and con- 
trols farm implements with finger-tip ease. Per- 





mits pre-selecting or changing tool depth or 
height of cut. Safe, easy-to-use, reduces fa- 
tigue. Optional on MM Models R, Z, U and 
G Visionlined Tractors. 
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Indiana 
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Nn ~* Louisville 
Kentucky 


Virginia 


Ree. © sR rs 


Tennessee 





Raleigh 
9 


Orolina 


Two NEW SALES DIVISIONS 


--- assure better service for 


EXPANSION of direct 
facilities 


A NOTABLE 

distribution 

ing from the consolidation with B 
F. Avery strengthens Minneapoli 
Moline representation 
areas, Already two new sales « 
visions have been set up and ars 
operating in the 

states. The Southeastern 
with headquarters in Atlanta 
the East Central Division 
headquarters in Louisville, 
dealers in those states direct 


representation for the 


result- 


in several 


and 


tory 


bined lines of products 


Herbert C. Harrell heads the 
newly-formed East Central Di- 


vision. Headquarters of the 
division is at Louisville 


130 


under way Io! 
the construction of a new building 
to house the Southeastern Sales Di 
headquarters in Atlanta 
which is expected t 
1952, will 


Plans already are 


vision 
The building 
be completed in 
new 


be lo- 
district 
Atlanta 
uses of a number of lead- 

rs 
established 


cated in a industrial 
n Chambles a subur 


Branch ho 


} ‘ 
D of 


previously have been 
in this area 

Dealers in Georgia, South Caro 
lina, Florida and parts of Alabama 


and North Carolina a1 ‘rved by 


F. N. Langham is division man- 
ager of the Southwestern Divi- 
sion which serves dealers in 
Oklahoma and West Texas areas 


Dealers 
in the following counties of North 
Carolina also w 
aivision Anson, 
land, Robeson, Columbus, Balder 
Brunswick, New Hanover and Ped 
der. The Alabama area served by 
the Southeastern Division include 
all counties lying east of Madison 
Morgan, Cullman, Blount, Jeffer 
son, Shelby, Chilton, Dallas. Wil 
cox, Monroe and Baldwin 

C. W. Brawdy. who has beer 
associated with Minneapolis-Moline 


the Southeastern Division 


ill be served by this 
Richmond, Scot 


for many years, more recently a 


A. W. Huff, district manager at 
Louisville, works with Central, 
Eastern, Southern, Texas, and 
East Central Sales Divisions 
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Florida 


FOR SOUTHEAST 


southern dealers 


Harrell, formerly 


branch manager, Headquar 
at the Li 
cenel torn 


the 
Divi 


Herbert C 
Avery 


te 


f the 
Memphis 
1 Division as 
His assistants in \ 
headquarters are: R 
B. F. Avery 
branch at Dallas who is 
now assistant division 
und Frank E. Westfall, who is sale 
Mr. Westfall 
served as a territorial salesman in 
the Minneapolis-Moline Central 
Division 

He 


ion as 


divisior 
Division at 


Southeaster! 


assistant 
Southern 
heads the 
division manage! 
the Atlanta 
J. Kupper 


manager < 


rs of this division i 
plant, C. W 
erly sales supervisor of 
ipolis-Moline Southerr 
the 
Serving a 

the 
formerly pl 
with 
Southwestern 
Armst: 
sales orgar 


Ir 


an ile Ns) | 
Minne 
formerly includes part 

Kentucky 
ie Ten 


f the 


manager ssistant 


division 
ales supervisors withir f tl 


a 


managel ne 


division are Russell F. Be all ¢ 


state 


; 


eviously a errit 


Minneapoli Me 


Division, and R tl 


supervisor Rive! 


ith of a 


the 
int 


Nels¢ 
Lou 


r col 
on ockbridge 


the East 
division 


Di 


manager Is 


-ading Central 


Heading up the Texas Division 

which includes many former 3B. 

F. Avery dealers is W. D. Barry. 
Headquarters is in Dallas 


Charles L. Lowe is Southern 

Division manager with head- 

quarters in Memphis. Division 
also includes Avery dealers 
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North Carolina 


Virgini: 


boundary 


C. W. Brawdy is division mana- 

ger of the newly-created South- 

eastern Division. A new build- 
ing is planned for Atlanta 
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Above, a UTU tractor with 
tandem disc harrow. The 
Model U which is second 
largest in the MM line is 
available for row crop work 
as the Universal U, in 
standard design as the Stan- 
dard U. Right: Model BF, of 
two plow capacity. is avail- 
able in three front end de- 
signs 


A ZAU tractor and MM 69 Harvester. Both 

2- and 4-row cultivating equipment is 

available for Z models. 69 harvester ge's 
name from cutting, gathering capacity 


Left, a ZAU model, 
factory - equipped 
for operation on 
LP-gas. Available in 
four front end de- 
signs, rear wheel 
treads of Z are ad- 
justable from 52 to 
88 inches 


Right, RTU model 
with Bale-O-Matic. 
The RTU is de- 
signed for general 
row crop operations 


Below, a Z tractor with a Below, a UTU tractor e- 

Model 69 Harvester. The 69 quipped for operation on 

is available for either en- LP-gas, It is shown here 

gine-driven or power take- with cultivator-fertilizer at- 
off power tachment 


Above, a UTC tractor 

with corn plow. Attachor 

is available for mounting 

numerous working parts 
of tillage tools 
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Available in three sizes, the 12- and 14-ft. 
units for small grain and the 13-ft. for rice, 
MM self-propelled combines have powerflow 
drive. Production of these will be increased 


Smallest unit in MM line, V model gives MM 
dealers unit for small farms. Power take-off 
and hydraulic power unit are optional 


Left: a UTC tractor ‘ tg RE a Lr , 
oy . 


with cane cultivator. 
MM now has six basic 
models of tractors 
which will give MM 
dealers a larger share 
of the market. The ad- 
dition of the Avery 
units will permit deal- 
ers to be of greater 
service to owners of 
small farms 


Above: a UTS tractor and drill. Powered by a 

four-cylinder, 4% x 5 unit, this tractor has 

five speeds forward, ranging from 2.7 to 
14.1 mph 


Left: an MM Uni- 
Harvestor with 
combine attach- 
ment. Unit harvests 
small grains, corn, 
and beans and is 
planned as a har- 
vesting unit for all 
major crops. Basic 
unit is the Uni- 
tractor to which the 
harvesting units can 


Above: RTU tractor with 2-row cul- be attached 


tivator. Powered by MM’‘s own four- 
cylinder engine, tractor is equipped 
with full electrical equipment 
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CONGRATULATIONS 
AND BEST WISHES 


TO 
MINNEAPOLIS-MOLINE ON THEIR 


EXPANSION THROUGH ABSORPTION 
OF THE B. F. AVERY CO. 


ae. RY at 


MINNEAPOLIS- MOLINE) 


hb, le 7 oi 
(MODERN MACHINERY) 


The merger of the Minneapolis-Moline Company 
with the B. F. Avery Company is recognized as an- 
other forward step in bringing outstanding products 
to the Farm. 






The J. W. Johnson Company, passing into its 80th 
consecutive year in the Canvas Goods Industry is 
proud of its historical association with the Minne- 
apolis-Moline Company. We have the happy feeling 
which attends the well-merited success of a good 
friend. 




















The continuing patronage of our customers has made 
possible the erection, just a year ago, of our new plant 
at Bellwood, Illinois (a Chicago suburb). 

Here, expanded facilities and personnel will enable us 
to meet the quality standards and delivery require- 
ments of Minneapolis-Moline and other leaders in the 


industry. 


Johnson waterproofed canvases have Formula “J” as 
an ingredient. This truly remarkable fungicide pro- 
tects canvas against mildew, rot and mold. (Canvas 
shown on Combine is typical of usage.) 

Formula “J” is a J. W. Johnson “exclusive” and is 
used in treating Tarpaulins, Conveyor and Combine 
Canvases for farm usage. 





J. W. JOHNSON COMPANY 


3100 WEST RANDOLPH ST. BELLWOOD, ILLINOIS 
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If you want to show a profit in your OWN BUSINESS... 


It will pay you to get all the facts on the 




















Dealer Franchise 


for Your Community 





I you are a hardware dealer who wants to 
expand .. . if you have a machine shop, 
repair shop, feed store, or independent ga- 
rage ... or, if you just want to get into the 
farm implement business for yourself — here's 
the chance you have been waiting for. 
In communities where there is no MM 
dealership, Mi polis-Moli Dealer 
Franchises are now available . . . Many 
choice territories have been opened. 








What does MM have to offer its dealers? 
All this! 

1: A complete line of highest quality farm 
equipment that is known around the world 
for profitable performance and dependable 
operation. Modern, work-saving Farm Trac- 
tors, Seed Bed Preparation Equipment, Plant- 
ing Tools, Harvesting Machinery, Power 


Units to fit every farm in every locality. 











2: A deferred sales system that makes MM 
Avery Farm Machinery the easiest line to 
handle in the entire industry. 3: A progres- 
sive Dealer Program that establishes the 
dealer in his own business. 4: Manufacturing 
and distribution facilities that insure fast, 
reliable delivery at the sales level. 5: Advertis- 
ing and sales-promotion techniques that have 
proved themselves for thousands of dealers. 


Throughout America, in every progressive 
corner of the globe, MM dealers begin at 
once to build their business on a trade-mark 


that is known and trusted. 


If you want more facts on the mone 
making MM DEALER FRANCHISE for your 
community, write today. Your correspond- 
ence will be forwarded to the MM Division 


Office nearest you for immediate attention 


| MINNEAPOLIS-MOLINE 
A 


MINNEAPOLIS 1, MINNESOT 


SERVING AGRICULTURE... THE WORLD'S BASIC 4NDUSTRY...FOR OVER 125 YEARS 


SOUTHERN FARM EQUIPMENT Section for NOVEMBER, 195! 


135 


rae 








Congratulations to 


MINNEAPOLIS-MOLINE COMPANY 


in increasing the scope of its operations and 
services to farm machinery dealers in the 
South and Southeast through the merger of 
the former B. F. Avery Company with its plant 
at Louisville, Kentucky, into the Minneapolis- 


Moline Company. 


As a supplier to both B. F. Avery Company 
and Minneapolis-Moline Company, we are 
proud of the part we have played in con- 
tributing to the quality of M-M products. 


AMERICAN CHAIN & CABLE COMPANY, Inc. 


American Chain Division 


YORK, PA. 
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EATON MANUFACTURING COMPANY} 


ERAT OFFICES CLEVELAND OHIO 
i) f/f . . 
Sumh Livision 


9771 FRENCH ROAD . DETROIT 13, MICHIGAN 


SOUTHERN FARM EQUIPMENT Section for NOVEMBER, 195! 





WE PUT MINNEAPOLIS-MOLINE 
OUT IN FRONT! 


WE'LL PUT YOUR NAME 
OUT IN FRONT, TOO! 


You can identify your dealers at low cost. Use 
our “know-how™ to outline a program, create 
an ovtstanding design, engineer and produce 
signs at lowest cost. Write for full information 


GET THIS BOOK FREE 


Write for this interest- 
ing, authentic book 
on the History of 
Signs from primi- 
tive times up to 
newest, Plastilux 
"500". Address 
Neon Products, 
Inc., Neon Ave., 
Lima, Ohio 


“500” SIGNS 


KEEP DEALERS 
OUT IN FRONT, TOO 


These signs are “out in front" of Minneapolis-Moline 
dealers to identify the place to buy M-M products, to enjoy 
M-M service. Clear and easy to read by day, at night they 
also remind customers and prospects of the dealer's loca- 
tion. 


As one of our old neon sign customers, Minneapolis- 
Moline was one of the first to learn about the extra value 
of our new, patented Plastilux 500" sign. They recognized 
it as a better way to put dealers “out in front” in their 
communities. 


We congratulate them on their 125 years of service to agri- 
culture and are happy to be a part of their continuing 
progress. 


DEALER’S NAME IS IN LIGHTS, TOO 


It's as easy to read at night as day. Shines with 500 lumens 
of light per square foot. Best of all, no expensive service 
calls, thanks to standard Slimline lamps that are as easy 
to change as a bulb in your home reading lamp. 


PLASTILUX ‘‘500'' SIGNS ARE MADE ONLY BY 


ee ee ee a 


NEW YORK CIRCLE §$-7570 . CHICAGO ARDMORE 94 ° L< ANGELE 
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“There is a big demand for tractors and farm machinery 
in the South. The consensus of our Southern representatives 
and dealers is that this demand will continue for years to 
come. The South is a rural market comparable to any in the 
country and possibly better since more new mechanization 
will take place there.” 

BON D. GRUSSING 


Advertising and Sales Promotion Manager 
Minneapolis-Moline Company 


MINNEAPOLIS: MOLINE 


albino. 7 
(MODERN MACHINERY 











The Progressive Farmer— the South’s leading farm 

agazine—congratulates Minneapolis-Moline Company 
magazine—congratul tes {inneapolis-Moline Company wort THAN 1,170,000 
and B. F. Avery & Sons Company upon the consolidation SOUTHERN 

. ae M FAMILIES 

of these two great Companies into one larger and stronger men 
Minneapolis-Moline Company. 

This consolidation is a major recognition of the South’s 
great progress in farm mechanization. 

Diversification, mechanization and electrification are 
the doctrine of Dixie today...and the chief exponent of 
that doctrine is The Progressive Farmer. 


Advertising O ¢8: BIRMINGHAM: RALEIGH+MEMPHIS+ DALLAS 
NEW YORK *CHICAGO+® Edw. S. Townsend Co..S Franciaco, Los Angeles 
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USES Cessna BUILT 3 aan 
HYDRAULIC ELEMENTS ne] od 
FOR THE FAMOUS . 


UNI-MATIC POWER 
SYSTEM 








MINNEAPOLIS-MOLINE CO. WITH OVER 
125 YEARS OF SERVICE TO AGRICULTURE 


SELECTED Cessna TO BUILD THESE 
TROUBLE-FREE HYDRAULIC UNITS AS THE 
ANSWER TO THE FARMER'S DEMAND FOR 


; EASIER & BETTER IMPLEMENT CONTROL. 
Cessna’S FLYING SALES AND ENGI- 


NEERING PERSONNEL ARE AS CLOSE ie 
TO YOU AS YOUR PHONE TO SOLVE Cessna 


YOUR HYDRAULICS PROBLEMS. FOR DEPENDABILITY AND 
EASE OF MAINTENANCE 


INDUSTRIAL HYDRAULICS DIVISION: 


CESSNA AIRCRAFT COMPANY 
WICHITA, KANSAS, U.S.A. 
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Wherever you find “Double M” Tractors—and that’s 
the world over—you'll find “Double Diamond” 
spiral bevel differential gears contributing to their 
remarkable performance and dependability. It is 
a pleasure to salute Minneapolis-Moline as a cus- 
tomer—and as a forceful factor in the agricultural 


progress that has made this nation great. 


"Getting Metal Scrap Off the Farms is oa Safety Measure” 


Automotive Gear Works 


RICHMOND, INDIANA 


HYPOID BEVEL SPIRAL BEVEL < FLYWHEEL GEAR z BEVEL STRAIGHT BEVEL 
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... a Salute to one of our oldest customers 








Peoria Malleable has furnished high grade malleable 





iron castings to the MinneapolisMoline Company 

for many, many years. In fact, MM has been a 

Peoria customer since the beginning of Peoria Mal- 

leable Casting Co. This long period of enjoyable service has proved many 

times that Peoria products consistently measure up to the highest standards 

of quality materials and precision workmanship. That's why MM-Avery and 

other leading manufacturers of agricultural machinery and implements turn to 
Peoria for High Grade Malleable Castings. 


Manufacturers in this industry know from experience that .. . 


“Where rugged dependability is the yardstick, 
Peoria Malleable measures up to the rule" 


PEORIA MALLEABLE CASTING CO. 


PEORIA, ILLINOIS, U.S.A. 
Phone 2-5401 


* PEORIA HIGH GRADE MALLEABLE IRON CASTINGS 
* PEORIA MALLEABLE SPROCKET CHAIN 
* PEORIA MALLEABLE SPECIALTIES 
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DESIGNED 
ESPECIALLY FOR 
FARM IMPLEMENT 

SERVICE; 


MINNEAPOLIS-MOLINE proved 


. ON THE FARM 
has used these bearings that are AND IN THE FACTORY! 


Rollway steel-cage-type roller bearings are not an 
off-the-shelf selection for implement and tractor 
use. They are bearings that were engineered for 
the job . . . designed particularly for the kind of 
service, the kind of maintenance . . . and the kind 
of storage that implements and tractors undergo 
in the field. 





Avoiding the ultra-refinements that mean unused 
life and excessive cost, they offer—due to the econ- 
omies of automatic machinery and mass production 
—finer engineering, materials and workmanship 
than are ordinarily available at the price. And they 
definitely reduce assembly costs. 


For roller bearings that will last as long as the 
implement . . . bearings that will win cheers on the 
farm, in the factory and at the costing desk, let 
our engineers tell you about Rollway steel-cage 
roller bearings for implement and tractor use. 
Rollway Bearing Company, Inc., Syracuse 4, N. Y. 


B. F. Avery Company— 
recently acquired by 
Minneapolis - Moline — 
has also used Rollway 
Bearings for 10 years. 





TYPICAL MINNEAPOLIS-MOLINE PRODUCTS 
USING ROLLWAY STEEL CAGE BEARINGS 


SALES OFFICES 


Syracuse Detroit 
Chicago Philadelphia 
Boston Pittsburgh 


BEARI NGS icon: Giveitansd Uaneaples 


“Getting metal scrap off the farm 


Complete Line of Radial and Thrust Cylindrical Roller Bearings is a safety measure” 
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RESEARCH AND ENGINEERING BY LINK-BELT MAKE FARMING EASIER, MORE PROFITASLE 


How the world’s most complete chain line 
saves farmers time and money 


LINK-BELT has worked hand- 
in-hand with MINNEAPOLIS- 
MOLINE for many years to 
step up farm production 


a machinery designers were 

among the first to recognize there's 
no such thing as an “all-purpose” chain 
That's why today more than 300 of the 
nation’s leading farm machinery manu- 
facturers—like Minneapolis-Moline 
—build with one or more types of 
Link-Belt chain, the most complete 
line on the market. 


The right chain for your job! 


It’s no accident that Link-Belt chains 
are the leaders in the agricultural field 
By maintaining a special laboratory and 
field research staff, Link-Belt has helped 


develop today’s high standard of agri- 


cultural machinery. 

In supplying the correct type of chain 
for each requirement, Link-Belt in- 
creases design flexibility . . . lengthens 
chain life while re- 
ducing maintenance j 

. actually steps up 
crop yield in many cost is utilized on the 





Steel Link-Belt's low 


cases. For a positive, Minneapolis-Moline 
efficient, long-life corn picker where 
only moderate 
drive—resistant to all 

strength is required 


kinds of weather— for gathering and 
it's Link-Belt chain elevating 
... every time. q 


Typical chains ow 
from the 
complete 
LINK-BELT 


line Ewart Detachable chain, in Class 400 Pintle chain, in Double-Pitch Precision Link-Belt Precision Steel 

c malleable or Promal, for malleable or Promal, can Steel Roller chain for low- Roller Chain, standard 
drives and power trans be furnished with various speed drives and convey- pitch, for high-speeddrives. 
mission attach ments ors. 


— 
LINK -BELT COMPANY: Indianapolis 6, Ch O a 
cago 9, Philadelphia 40, Atlanta, Dallas 1, 3 
Houston 1, Minneapolis 5, San Francisco 24 > 


Los Angeles 33, Seattle 4, Toronto 8. Offices rr 


in principal cities. 12,528 
CHAINS AND SPROCKETS 
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The MINNEAPOLIS-MOLINE CO., 
and 


jaa) CONTINENTAL MOTORS 
AVERY 


Have Long Been 
TEAMED FOR PROGRESS 


2 


a 


M-M Self-Propelled Harvestor with Powerflow Drive. 7 1 

Below: Close-up of Continental Red Seal F-226 —, | on Par 
— . 

Engine which Powers Entire Harvesting Operation. a ? Bead , 


Bo | ‘ 
ni, « 





Mi polis-Moline’s merger with the B. F. Avery Company 
marks another milestone in a long career of service to farming. 
ft is fitting that Continental Motors should join in the salute 
which the occasion has inspired, for Continental has been 
privileged to work closely, both with Mi polis-Moline and 
with other pace-setters in the farm equipment industry, engineer- 
ing Red Seal power to numerous specialized needs. The expan- 
sion of M-M facilities is renewed proof of that company's 
dedication to progress in fields basic to the country’s well- 
being . . . fields in which Continental Motors, Minneapolis- 
Moline, and other leaders have been teamed with ever- 
increasing effectiveness over the years. 








GOOD EQUIPMENT IS BETTER WITH CONTINENTAL RED SEAL POWER 


Continental Motors [orporation 
MUSKEGON, MICHIGAN 
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In the early days of America, when the work 
on a farm depended so largely upon manpower, 
the services of 85 men were required to feed 
their own families and just 15 more. 

Today, thanks to the development of petro- 
leum-powered machinery, only sixteen farm units 
are required to feed and help clothe themselves 
and 84 other family units! 

The steady improvement in farm machinery, 


and the parallel advances in petroleum products, 
promise ever greater gains in America’s agri- 
cultural economy. 

Shell is proud of its part in the advancement 
of progressive agriculture . . . and, in particular, 
of its association with Minneapolis-Moline- 
Avery, as this expanded organization becomes 
of even greater service to our farms. 

MAY IT LONG CONTINUE! 


SHELL OIL COMPANY 


50 WEST S5OTH STREET, NEW YORK 20,N. Y. + 100 BUSH STREET, SAN FRANCISCO 6, CALIFORNIA 
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Today's Model RTU Minneapolis-Moline Tractor, like MM Tractors more thon 
30 yeors ogo, is Twin Disc equipped. The Model RTU employs a Twin Disc 
Model D-109 Clutch. These clutches ore available in sizes to handle up to 


3466 in. Ibs. torque \ \ 


Almost 33 years ago, the Twin Minneapolis-Moline, through its for the logging, petroleum, con- 
Disc Clutch Company was incor- last three decades of tremendous struction, marine, locomotive and 
porated to produce better clutches advancements, has continued to machine tool industries have found 
for farm tractors. The first units use Twin Disc units in its farm Twin Disc Clutches and Hydraulic 
were used in equipment of the machinery, has continued to rely Drives the most efficient power 
Minneapolis Steel and Machinery on the specialized knowledge and transmission units. 
Company—one of the fore-runners production experience of Twin 

of the Minneapolis-Moline Power Disc in the power transmission a 

Implement Company, which today field. 


can count 125 years of progress and During these 33 years, too, lead- y = 
service in the farm equipment field. ing manufacturers of equipment 7 wi ¢ pls 


Clutches & Hydraulic Drives 


CCOCHLKLGCOcHHEOCBES 


TWIN DISC CLUTCH COMPANY, Racine, Wisconsin - HYDRAULIC DIVISION, Rockford, filin 


BRANCHES: CLEVELAND + DALLAS + DETROIT + LOS ANGELES « NEWARK »« NEW ORLEANS + SEATTLE « TULSA 
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The MM Uni-Mower is a universal mower designed to fit all modern 
tractors with power take-offs. It does a quick and efficient job of 
cutting tame and wild hay, grass seed crops and peas for the vinery. 
It cuts square corners and right up into fence corners, enabling the 
farmer to get more hay from his field . . . more acres in less time. 


The Uni-Mower attaches and detaches quickly. In operation, it is 
mounted directly on the back of the tractor, eliminating side draft 
and making easier driving. The operator can see obstructions in 
ample time to avoid damage to the cutter bar. 

A heavy “push and pull” bar assures a rigid cutter bar and keeps 
the sickle always in line. Best quality roller bearings make a smooth, 
easy Cutting action. A safety release spring in the hitch protects the 
Uni-Mower drive and cutting action against breakage. Heavy-duty 
tubular steel construction means extra years of hard service. 


SIMPLIFIED V-BELT 
POWER TRANSMISSION 


This consists of a V-belt 
pulley, driven by the power 
take-off shoft—the quiet, 
smooth-running DURKEE- 
ATWOOD V-Belt—and ao 
V-belt pulley thet is on 
integral part of the Pitman 
fly wheel. You get quieter, 
smoother operation no 
geors to adjust ond fewer 
weoring ports to break 
ond replace 


motto Ee ee EK 


DURKEE-ATWOOD AGRICULTURAL V-BELTS: 
QUALITY ENGINEERED FOR BETTER TRANSMISSION 


Minneapolis-Moline buys a large share of their belt re- 
quirements for the Uni-Mower (and many other belts) 
from DURKEE-ATWOOD, because they measure up to 
MM's standards of quality. In specifying integral parts for 
the Uni-Mower, MM engineers selected DURKEE-ATWOOD 
V-Belts after exhaustive tests in field and laboratory. 
DURKEE-ATWOOD V-Belts feature rayon cord con- 
struction for strength and flexibility . . . and straight 
sidewalls for full groove contact and reduced slippage. 


DURKEE-ATWOOD 


MINNEAPOLIS 13, MINN. 


They are built of the best raw materials obtainable . . . 
engineered for longer life and smooth, efficient power 
transmission. 

Behind DURKEE-ATWOOD is a 30-year record of top 
quality V-belts, conscientious service and a complete 
Engineering and Research Department. This strict atten- 
tion to quality and service is the big reason why so many 
leading manufacturers like Minneapolis-Moline are turn- 
ing to DURKEE-ATWOOD V-Belts. 


DURKEE DAI 
ATWOOD 


Form No. 519 


pe NE EEE Be 
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MINNEAPOLIS-MOLINE 


Farm Machines transmit power reliably and efficiently 


with Once-a-Season or ‘Lifetime’ Lubricated— 


MECHANICS UNIVERSAL JOINT DIVISION ¢ Borg-Warner « 2058 Harrison Ave., Rockford, Illinois 
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SELF-PROPELLED HARVESTERS 


“Wider range and smoother control in regulating ground speeds.” 
That, says Minneapolis-Moline, is why Thomas Vari-Draulic Drive is an 
outstanding feature on MM Self-Propelled Harvesters. MM POWERFLOW 
DRIVE by Thomas increases threshing efficiency, saves more 
grain per acre, steps up harvesting speeds, cushions shocks and cuts repair 
bills — helps sell more MM Harvesters. . . . The versatile Thomas 
Vari-Draulic Drive has many other profitable applications in the implement 


field. Our engineers will be glad to discuss them with you. 
» | Ae 


THOMAS HYDRAULIC SPEED CONTROLS, INC. | THOMAS p 
1329 SOUTH McLEAN BLVD. ¢« WICHITA 12, KANSAS Vas 
® 
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When a farmer dips his hand deep into a sack of freshly harvested 
grain and lifts it up to let it trickle through his fingers, he wants to see 
clean grain. It is a measure of the efficiency of his combine or threshing rig. 

Clean grain, seed and beans depend, to a large extent, on good screen, 


properly designed, selected and built. 


For years, Reliable Perforating Co. has supplied such screens—in a 
variety of sizes and shapes—to agriculture. We know your problems. So, 


before you choose screens for combines, 





cylinders or hammermills, look at Reliable. 








ji ws. DWa 
Congratuiations eee MINNEAPOLIS MOLINE 
t 
Best wishes to MM-Avery on 126 years of serv- 
ice to agriculture. We are proud that we have 


helped contribute to your fine reputation for 
putting clean grain in the bag. 




















RELIABLE PERFORATING CO., 2047-2059 N. Wood, Chicago, ILL. 
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DEPENDABLE PERFORMANCE 


35 years’ experience in serving the tractor 
industry is combined with the skill of engine 
building specialists to produce Hercules 
engines with “built-in” stamina and long- 
life service. 


The Hercules Model IXB, shown at left and 
used in the MM-Avery Model B. F. tractor, 
is an example of Hercules power in the 
agricultural field. Hercules offers a com- 
plete line of gasoline, diesel, kerosene, 
natural gas and L. P. gas engines, consist- 
ing of 64 models, ranging in size from 3 
to 500 H. P. We invite your inquiries. 


Standard Hercules Model IXB 3%" bore 
x4 stroke 133 cu. in. displacement 


HERCULES MOTORS CcCORPORATIO 


CANTON, OHIO, U. S. A. 
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eB 


Van Huffel 


nme cold-formed metal tubing 


and shapes solve problems 
for the makers 


f @ 


It may be a far cry from vegetables to Van Huffel, 





I 





but farm equipment manufacturers will tell you 


they are both basic in the scheme of things. 


For instance, where deadweight must be cut 
from a tractor without sacrificing strength . . . 
where a farm implement must be easier to carry, 


move or lift without complicated fabrication . . . 





a lot of production problems 








are being solved by the versatility 


of Van Huffel metal shapes and tubing. 








= os The merger of the 
= ars ~ ae. B. F. AVERY COMPANY 
with 
MINNEAPOLIS-MOLINE 


marks another milestone in the progress of 
the great American farm machinery industry 











c4 nla 
: Arv* 


WELDED, LOCK SEAM, OPEN SEAM, BUTTED TUBING, SHAPES AND MOULDINGS 


BRIG ERs. SR 
On Early Minneapolis-Moline 
Equipment 


MM 2-Row 
Huskor 


On the latest Model MM Self-Pro- 
pelled Uni-Harvestor, Diamond 
Roller Chains are used to assure 
maximum reliability, long-life, 
and maintenance-free service. 


DIAMOND ROLLER CHAINS 


DIAMOND CHAIN COMPANY, INC., DEPT. 622, 402 KENTUCKY AVE., INDIANAPOLIS 7, INDIANA 


(GETTING METAL SCRAP OFF THE FARM IS A SAFETY MEASURE) 
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MINNEAPOLIS-MOLINE COMPANY 
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...in the publication that’s the last word 


with 9 out of 10 of lowa’s 


Wallaces’ Farmer and lowa Homestead is 
first with lowa farmers because it’s the /ast 
word in information they need. 

Repeated tests show that lowa farmers 
depend most on Wallaces’ Farmer and 
Iowa Homestead for information on farm 
equipment, livestock feeding and other 
vital farm subjects. No other paper or 
magazine comes close. 

That's why advertising the products or 
services you have to sell in Wallaces’ Farmer 
and lowa Homestead will pay off for you as 
it has for Minneapolis-Moline Company. 


WALLACES’ FARMER a 


Dante Pierce isher 


best farm families 





A BOUQUET 


4 rf 
ron RENE 


Thanks to mechanization and 

the readiness of its farmers to 

adopt modern methods, lowa is the 
wealthiest agricultural state in the nation. 
One of the reasons for lowa's top rank is 
that it leads all other states in the number of 
tractors on farms. A bouquet to Minneapolis- 
Moline and B. F. Avery Companies for their 
part in the mechanization that made the job 
so much easier. 


nd IOWA HOMESTEAD 


Des 








Moines 
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CONGRATULATING MINNEAPOLIS-MOLINE 


ON 125 YEARS OF SERVICE TO AGRICULTURE 
lv a VY 


AVvnavE 


MY ©, 
Me 











ERY 


€ 
oe 


In saluting the company which, 
for a century and a quarter, has devoted its vision, talents 
and energy to the service of farmers everywhere, the makers 
of WIX Oil Filters and Cartridges also honor those who 

™ constitute the Minneapolis-Moline organization of the pres- 

at ent. For, here we find the same progressive spirit, sound 

\\ N\\ \ vision and character that have kept Minneapolis-Moline in 
WY NY \\\ the forefront down through the years. 

LYS \\ 

; WIX is proud to play even a small part in the Minneapolis- 

Moline story . . . that of providing Engineered Filtration for 

the famous M-M Tractors. While WIX cannot share the 

distinction of a century and a quarter of service it can and 

does share the high purpose of continually building a better 


product. 
we 
‘ —_ 
a —~e OIL FILTERS CARTRIDGES 


SE , 
S WIX ACCESSORIES CORP’N. e GASTONIA, N. C. 
CANADIAN FACTORY: WIX ACCESSORIES CORP. LTD., 11 Wabash Ave., Toronto 3, Ont. 
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MINNEAPOLIS-MOLINE’S 
clita} WISCONSIN 2 ENGINES 


Dictated by a Century of Experience 


MinmeaPo.ls MOLINE 


This Wisconsin-powered ovto 
motic hoy boler picks up the 
hey, slices and ties it into 
firm, squore cornered boles 
with two steel wires while 
hoy is under compression 


There is no substitute for good, 
solid experience. And sotisfac- 
tory experience is the basis for 
M-M's selection of Wisconsin Heavy- 
Duty Air-Cooled Engines for powering the 
justly famous Harvester “69” and the Bale-O-Matic Pickup Baler. 
The Minneapolis-Moline Company and their dealers know, 
from practical experience, that only rugged, heavy-duty de- 
sign and construction, such as you get in Wisconsin Engines, 
can take the beating that farm equipment has to take in field 
service, day-in and day-out. The Bale-O-Motic is driven by the Wisconsin 
Engine through slip type 4-inch endless cord 
They know that thoroughly dependable AIR-COOLING pro- oe ee Cage Gees See 
vides the most practical and trouble-free power service for 
these jobs under all weather conditions, in all localities. 
And they know that maximum torque at all 
usable speeds is a “must” for equipment that 
really has to go to work. 
The Wisconsin Motor Corporation is proud to 
have the good nome and high reputability of 
Wisconsin Air-Cooled Engines linked with that 
of the Minneapolis-Moline Company. 


GETTING METAL SCRAP OFF THE FARMS Working throwsh @ 


mple ond positive drive 


iS A SAFETY MEASURE. LET'S COOPERATE ge 
most ot? 'E. 
a - WISCONSIN MOTOR CORPORATION 


Norld's Largest Builders of Heavy-Duty Air-Cooled Engines 
MILWAUKEE 46, WISCONSIN 
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FIRST THEN... 
FIRST NOW 


eninge wo Here are a Remy electric starter and a Remy gover- 
, Remy elec nor-generator with ignition distributor, recently 
tric starting, ighting and srg — wn 2% removed from a 1918 Model D Moline Universal 
Is Hyateralert e i on as od : : : tractor, after more than 30 years of continuous 
Nee ‘ , “ service. It is a matter of considerable pride with us 
that Delco-Remy electrical equipment is still origi- 
nal equipment on Minneapolis-Moline tractors. 
First in its field then, Delco-Remy tractor electrical 
equipment is first in its field now. 


fTMITED DELCO-REMY—A UNITED MOTORS LINE 
A » \ Service Parts and Delco Batteries =) 
Fase Available Everywhere Through 
—Morors / 
—— 





lem 


4 
UNITED MOTORS DISTRIBUTORS DIVISION, GENERAL MOTORS CORPORATION 
ANDERSON, INDIANA 


PIONEER MANUFACTURER OF TRACTOR ELECTRICAL EQUIPMEN” 
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It is our PROUD PRIVILEGE to SUPPLY 
F's H WHEELS and HUBS 


for these and other 


Mobile equipment is only as good as the wheels on which it 
rides. Quite naturally, therefore, the experienced judgments 
responsible for the advanced design and sound engineering 
of M-M farm machinery chose F&H wheels for safety and 
efficiency. From the very origins of the modern metal 
wheel to its present high development, F&H leadership 
has been unquestioned. , o 


MM PDH 20-6 DRILL 


MM 2 and 4 ROW PLANTERS 


MM HI-KLEARANCE PLOW 


Wheel Sudlders 
Stace 199 F 


MM D SHELLER MM 2-ROW HUSKOR 


FRENCH & HECHT DIVISION 
KELSEY-HAYES WHEEL COMPANY 
DAVENPORT, IOWA 
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MODERN MACHINERY 


AVERY 


With © Bolts 


QUALITY 
CONTROL 


extends beyond 
MM Factories 























Quality control in the manufacture of MM Farm Equipment 
gains even greater significance through the use of Buffalo Bolts. 
‘or the production of ® Bolts is mph are controlled. Every 
step of the way... from raw billet to finished belt ... modern 
methods of manufacture plus adhcrence to highest standards 
of accuracy assure unvarying quality and uniformity in ® Bolts. 
By using ® Bolts in its production, Minneapolis-Moline has 
chosen the best... has actually extended quality control be- 
yond its factories. 


We Extend Congratulations 


to Minneapolis-Moline and to every member of the MM Organi- 
zation for outstanding progress made in over 100 years partici- 
pation in the Agricultural Industry. Buffalo Bolt Company is 
»roud to have been selected as a supplier in the production of 
1M Farm Equipment. 
aL SCRAP 
ams ts A 
EASURE 


GETTING met 
orf THE FA 


SAFETY M 














BUFFALO BOLT COMPANY 


Division of Buffalo-Eclipse Corporation 
North Tonawanda, N. Y. 


Sales Offices in Principal Cities. Export Sales Office: 
Buffalo International Corp., 50 Church Street, New York City 


RODUCERS OF CIRCLE @ PRODUCTS BOLTS + NUTS + RIVETS AND SPECIAL FASTENERS 





MM History Spans 
86 Progressive Years 
(Continued from page 121) 


was elected chairman of the board 
and N. A. Wiff was elected presi- 
dent. These men continued in 
these positions until 1929, when 
the company was consolidated 
with the Minneapolis Steel and 
Machinery Co., and the Moline Im- 
plement Co. 

The Minneapolis Steel and Ma- 
chinery Co. was organized in 1902 
First president was J. L. Record 
while E, A. Merrill and R. P. Gil- 
lette served as treasurer and secre- 
tary respectively. These men had 
been active in businesses which 
lead in the development of agri- 
cultural resources in the North- 
west 

The company set up operations 
in a plant formerly occupied by 
the Walter A. Wood Mowing & 
teaping Machine Co. The build- 
ings, which were remodeled, are 
now the site of the present Minne- 
apolis-Moline tractor plant. 

An important part of the com- 
pany’s output was structural steel, 
as well as the Corliss engine, which 
had been manufactured by the 
Twin City Iron Works. Later the 
company began production of in- 
ternal combustion engines 

Around 1908, W. J. McVicker 
brought drawings to the factory 
for the production of the Joy Wil- 
son tractor, of which two were 
produced. These were 4-cylinder, 
chain-driven tractors which pulled 
12 to 16 plows. Later the company 
produced a tractor of its own de- 
signed by Jack Junkin—the Twin 
City “40.” This line subsequently 
was expanded, the Twin City “60” 
being one of the early models 

By World War I the company 
was one of the major producers of 
tractors and during this period de- 
veloped the Twin City 12-20, an 
engineering achievement’ which 
even today would be regarded as 
a modern tractor. 

During this period the company 
also manufactured tractors for a 
number of other companies 
Among those best remembered is 
the Bull tractor, a small unit de- 
signed for farms of average size 

After the war it was decided 
that farm machinery was the com- 
pany’s best field, and it proceeded 
to develop a line of heavy farm 
machinery, including several sizes 
of tractors and three sizes of 
threshers, and it had the first ex- 
perimental combine out, in 1929 
when the company was consoli- 

(Continued on page 165) 
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--- their advanced ideas in 
farm equipment design 


.--their choice of FROST finishes 
for protection and beauty 


Our congratulations and sincere best wishes on 
the successful merger of Minneapolis-Moline 
and the B. F. Avery Company of Louisville, 
Kentucky. 
Asa MM supplier, we take pride in associat- 
ing ourselves with one of the most progressive 
names in the farm equipment field. We appre- 
ciate being called on to furnish Prairie Gold 
Implement Enamel that graces MM farm equip- 
ment machinery—our NO RUST COMPOUND 
for protecting spare parts from corrosion in 
storage or transit—and our Pigmented Casting 
Sealer which makes MM castings impervious 
to internal friction and wear from the effects (\ Phi _i\i\j 
of oils and greases. FROST finishes enable = : 
MM to produce better built equipment with VV)  S $ . 
longer service life. : 


CHOSEN FOR ITS EASE OF APPLICATION ...LONG LIFE 


& 


Spraying “Z” Tractors in spray booth of MMs Uni-Mowers protected with coat of FROST'S 
Minneapolis Plant. The paint is FROST'S Prai- NO RUST COMPOUND ewsiting shipment in 
rie Gold Impl Enamel, derd with yards of MM's Come Plant. NO RUST permits 


MM and a virtual trade-mark the world over MM Dealers to store metal spore parts ovt- 
~among form machinery. doors, conserving valuable warehouse space. 





For “Personalized” Paint information Write To: DEPT. $ 


PAINT and OIL CORPORATION 


MINNEAPOLIS 13, MINNESOTA 
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PROFIT | fijuak |BOOSTERS for owners of 
RFP) HARVESTER 


Clean grain earns profit three ways: (1) It 

brings a better price on the market, (2) It 

eliminates costly freight charges on dock- 

age, and (3) It provides better seed for 

next year’s planting. That’s how a Hart 

ScourKleen easily pays its way on the Cutaway view of Model SJ ScourKleen showing 

Minneapolis-Moline Harvester “69”. It screen, rotor with propellor and backswitch 
. ; blades, and weed seed auger. Intake is at side, 

cleans, polishes and raises the grade of with fan discharge for clean grain. 

any crop that’s harvested. 


l crosz SIEVES AND CHAFFERS 


Adding to the performance and profit advantages of all 
Minneapolis-Moline harvesters are Closz Sieves and 
Chaffers. These all-crop sieves and chaffers are standard 
equipment, and instantly adjustable to meet varying field 


conditions, with one lever controlling all slats. 





y A co. co. 
cHAS. CLOS® HART-CARTER 


' is 
weester Clty peenta, seriee 


ff 
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Congratulations upon 
126 years of service 
to agriculture... 























JOLIET WROUGHT 
WASHER CO. 


wewiyiy wv 


Manufacturers of 
Standard and Special 
Steel Washers for 
37 Years 


JOLIET, ILLINOIS 
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TRANSMISSIONS 
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AXLE HOUSINGS 


TRACTOR UNITS 


FRONT AXLES 


REAR AXLES (SPECIAL 





In materials handling Clark leads the field 
with @ complete line of forklift trucks, 
powered hand trucks and towing tractors 











CLARK EQUIPMENT COMPANY 


BUCHANAN. MICHIGAN 


Otwte fi ants SATTLEG Caren JACKSON MICHIGAN 








_ — 
MODERN MACHINERY 




















PISTON PINS 
BY BURGESS-NORTON 


Superfine Finish, Accurate, Long Life Burgess-Norton 
Piston Pins have been installed on many thousands of 
Quality-Built Minneapolis-Moline Tractors, product 
of a company whose history goes back 126 years. 


Bao Nee 


MFG. CO. ceneva. nimois 
“ESTABLISHED IN 1903" 


GETTING METAL SCRAP OFF THE FARMS IS A SAFETY MEASURE 
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MM Histery 
(Continued from page 160) 


dated with the Minneapolis 
Threshing Machine Co., and the 
Moline Implement Co., into the 
Minneapolis-Moline Power Imple- 
ment Co. 

During the period of business 
recession of the early 1920's, the 
farm equipment industry, like 
other phases of business, was hard 
hit. Conditions were particularly 
difficult for Minneapolis Steel and 
Machinery Co., for during this 
period the veterans of the com- 
pany, after years of intensive ac- 
tivity, desired to give way to 
younger management 

To head the organization during 
the nation’s period of general fi- 
nancial stress, the company chose 
W. C. Mac Farlane, a banker and 
industrialist with an eminently 
successful record. Mr. Mac Farlane 
was convinced that Twin City trac- 
tors were unsurpassed, but he also 
recognized the need of a full line 
of implements if tractor sales 
were to realize their potential 
The implement line of Moline Im- 
plement Co. was a natural supple- 
ment for the Twin City tractor 
line. Combined production and dis- 


tribution facilities offered mutual 
benefits, and this eventually led 
to a decision to merge 

The final merger was to include 
the Minneapolis Threshing Ma- 
chine Co., whose officials desired 
to retire after many years of ac- 
tive participation in the industry 
With the merger completed, Minn- 
eapolis-Moline Co. became estab- 
lished as a virtually full-line man- 
ufacturer. 

In the new organization, Mr. 
Record became chairman of the 
board and Mr. Mac Farlane was 
named president. George L. Gil 
lette, who had been vice president 
in charge of sales of the Minne- 
apolis Steel and Machinery Co 
was elected to the same position in 
the new company. Harold B 
Dineen, of the Moline Company 
was elected vice president in 
charge of production and design 
while N. A. Wiff, of the Minne- 
apolis Threshing Machine Co., also 
became a vice president. W. C 
Rich was named secretary and W 
S. Peddie treasurer, offices they 
held in the Minneapolis Steel and 
Machinery Co. All still hold their 
same positions with the exception 
of Messrs. Record, Dineen, and 
Peddie, who have since passed on 


and Mr. Wiff who has retired 

The company operates 12 sales 
divisions for the distribution of its 
products within the United States 
These are located at Columbus, 
Peoria, Memphis, Hopkins, Fargo 
Omaha. Kansas City, Dallas, Salt 
Lake City, Stockton, Atlanta, and 
Louisville. The company also has 
two Canadian divisions with head- 
quarters in Winnipeg and Regina 
In addition the company has a 
sales division in Buenos Aires 


. 


New Sales Divisions 
for Southeast... . 


(Continued from page 131) 


Caroline and King George; Mary- 
land, Somerset and Worcester 
counties: North Carolina, the entire 
state with the exception of coun- 
ties served by the Southeastern Di- 
vision. 

In establishing the two new 
sales divisions, Minneapolis-Moline 
was able to benefit from an exist 
ing retailer organization which in 
cluded nearly 300 former Avery 
dealers. In most cases, these deal- 
ers were long-time outlets for 
Avery equipment and are well 
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MINNEAPOLIS: MOLINE 
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MODERN MACHINERY 


Magic Mountain 


More Power to the Minneapolis-Moline Company 
and All the People Who Make It Great 


DARREL BRADY PRODUCTIONS 


Producing Films All Over the World for Minneapolis-Moline 


CALABASAS, CALIFORNIA 
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For Accuracy in Rugged Service 


MINNEAPOLIS-MOLINE 
uses 


Ochs GAUGES 


You can always depend on M-M tractors for long, rugged 
service—under the toughest conditions. During their more 
than 100 years of serving agriculture, Minneapolis-Moline 
has thoroughly established this reputation through high 
quality standards and progressive improvements. 

We congratulate Minneapolis-Moline on their expansion 
through merger with the B. F. Avery Company. And we are 
proud of the fact that for many years M-M tractors have 
been equipped with Rochester engine gauges. 

Like M-M tractors, Rochester gauges are built to take the 
rough going of heavy-duty farm work. Year after year, you 
can depend on them to stay right on the job—accurately 
indicating and protecting all the extra performance that's 
built into M-M engines. Rochester Manufacturing Co., Inc., 


33 Rockwood St., Rochester 10, NSY.  _) *BE 


ROCHESTER £2 


MANUFACTURING COMPANY, INC. 


om 
DIAL THERMOMETERS GAUGES AMMETERS UG 





established in their individual 
territories. Included in the new 
sales divisions are a number of 
well-established Minneapolis-Mo- 
line dealers, and further strength- 
ening retail distribution in these 
areas, a number of former Minne- 
apolis-Moline distributorships have 
become dealers 

Other Minneapolis-Moline sales 
divisions also are strengthened 
through the addition of former B 
F. Avery dealers. The Southern 
Division with headquarters at 
Memphis will benefit particularly, 
as will the Texas Division with 
headquarters in Dallas, where the 
B. F. Avery line has been solidly 
established for many years. In ad- 
dition, large numbers of former 
Avery dealers are available in the 
Oklahoma and West Texas areas 
served by the Southwestern Divi- 
sion located in Kansas City. In 
furthering the unification of the 
two organizations, former Avery 
dealers will be retained wherever! 
conditions permit 

With the establishment of the 
two new sales divisions in the 
Southeast, Minneapolis-Moline has 
expanded to 12 the number of 
sales divisions in the United States 
now serving its dealers. In addi- 
tion, there are two divisions in 
Canada 

Growing demand for its products 
over the years has required ex- 
pansion of the distribution set-up 
When the company was formed in 
1929, eight sales divisions were 
established in the United States 
and two in Canada. In 1940, to 
keep pace with demand for com- 
pany products in the mid-west, 
the company opened its Eastern 
Sales Division with headquarters 
in Columbus, Ohio. In 1950, as the 
direct result of a similar demand, 
2 Western Sales Division was 
opened with headquarters in Salt 
Lake City. 

In New England, the Middle 
Atlantic states and the northern 
counties of Virginia, Minneapolis- 
Moline will continue to distribute 
its lines of equipment through the 
Frick Co., Waynesboro, Pa 

As a supplement to the various 
sales divisions, Minneapolis-Mo- 
line maintains stocks of new 
equipment and repair parts at 
transfer points located within each 
division. Prior to the time the new 
sales divisions were set up, deal- 
ers could obtain new equipment 
and parts from a total of 33 points, 
including sales division head- 
quarters and warehouses at trans- 
fer points. Those serving the 
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“The Record of 
Wisconsin Agriculturist 
Speaks for itself!”  \ 


BON GRUSSING 


Advertising and Sales Promotion Monoger 
Minnecpolis-Moline Compony 


“We started to use Wisconsin Agriculturist extensively,” 
Mr. Grussing writes, “because we knew the State of Wis- 
consin offered real stability in agriculture because of its 
diversification. We undertook this rather extensive campaign because during 
kinds of economic conditions, Wisconsin farmers were assured of a reasonable and 
steady farm income the year round and year after year. The results of our programs 
in your publication have been gratifying but we feel as you do, that more progress 
can be made, so we will continue to use your good publication for our advertising 


to one of the most dependable income groups in America.” 


all 





® 4 4: 
ongratulations The manner in which your company 
and the industry it represents has 


assisted in agriculture’s change-over from horses to horsepower furnishes one of the finest examples 
of American Achievement. Being associated with you in this enterprise, both editorially and through 
the advertising columns of Wisconsin Agriculturist, 
is most gratifying to us, too. 
DANTE M. PIERC! 
Publisher 


WISCONSIN/ \Q riculburist ano raxmer 


RACINE, WISCONSIN 
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Southern states are as follows 
Southern Division, Memphis, 
Tenn., including transfer points at 
Bowling Green, Ky., Montgomery 
Ala., and Nashville, Tenn.; South- 
western Division, Kansas City, 
Kan., including transfer points at 
Amarillo, Texas, Dodge City, Kan., 
Oklahoma City, Okla., and Wichi- 
ta, Kan.; and the Texas Division 
Dallas, Texas, including transfer 
points at Abilene, Texas, Crowley 
La., San Antonio, Texas, and 
Wichita Falls, Texas 


Since its organization in 1929 


Minneapolis-Moline has constantly 
improved and expanded its distri- 
bution facilities. When the 
pany was first buildings 
acquired from the company’s con 
solidation were used for these pur- 
poses. As company operations and 
production expanded, these build 
ings, most of which were relative 
ly small, were replaced with new 
larger structures 


com 
formed 


In 1938, the company opened the 


headquarters 
Sales Divi- 
Kan. This 


newly constructed 
for the Southwestern 
sion in Kansas City. 
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ROCKFORD 
CLUTCHES 


Contribute to the 
Efficiency of Both 


MINNEAPOLIS-MOLINE 


and 


B. F. AVERY PRODUCTS 


Let our engineers show you how |“#w 
ROCKFORD CLUTCH design and = 


= 


construction advantages will benefit 


ROCKFORD CLUTCH DIVISION 
BORG-WARNER 
401 Catherine Street, Rockford, Illinois 


O 
L 


R 
C 


CKFORD 
UTCHES 





building established the pattern to 
which other company buildings 
later conformed 

Later, new division headquar- 
ters were constructed in Peoria 
Omaha, Columbus Dallas and 
Hopkins 


- 


The Southern Farm 
Equipment Market . 


(Continued from page 103) 


farmers including interest, taxe 
and wage rates, in July had 
climbed to 282, 26 points above the 
same month of 1950. 

But of all the factors favoring a 
continued expansion of the farm 
equipment market in the South 
none is more important than the 
consistently high demand for farm 
products. During the past vear 
crop production has expanded as 
the government urged farmers to 
increase production. The nation’s 
farmers have in cultivation an 
estimated 29,500,000 acres of cot- 
ton, 58 percent more than a 7ear 


ago 
Demand for Tobacco 


Demand for tobacco is expected 
to continue strong because of larg« 
domestic and export requirements 
In late July, prices for Georgia 
and Florida flue-cured tobacco 
averaged 51 cents per pound 
which at that time was higher 
than the average for the 1950 sea- 
son as a whole 

The average price of Maryland’s 
auction-market tobacco was 47.8 
cents through mid-August, slightly 
above the average of the previous 
vear’s crop. Prospects are for a 
1951 crop of between 44 and 45 
million pounds compared with the 
40 million pounds estimated for 
1950. According to the BAE, the 
prospective 1951-52 supply is over 
that of any previous year 

An expected corn crop of more 
than 4 billion bushels will be only 
slightly smaller than the record 
supply of 1949. Prices of most 
feeds in August averaged close to 
July levels, and prices received 
by farmers for feed grains in 
August averaged 12 percent high 
er than a year ago 

While wheat prices have beer 
averaging slightly under the ef- 
fective price support level, in late » 
August prices for both winter and 
spring wheat strengthened slight- 
ly, according to the BAE. It is esti- 
mated that the crop for the mar- 
keting year will be about 1,070.- 
000,000 bushels, a crop previously 
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A Farmer Gets More Tractor Hours Per 
Day on a KNOEDLER Flote-Ride Seat! 


Minneapolis-Moline Tractor owners hardly 
know the meaning of operator fatigue! The health- 
saving, spring hydraulic FLOTE-RIDE seat banishes 
tractor aches and pains — floats farmers over the 
roughest ground to keep them refreshed during 
extra hours of work. 


MM engineers selected this special Knoedler seat 
over all others after more than a year of testing on 
MM proving grounds. Offering it as standard equip- “~ 
ment (at no extra cost) indicates the company’s condinlie Piston te leverase 
constant effort to give the MM owner the best on t Operate, 
tractor in the field. For MM owners with older an fer 
models, the FLOTE-RIDE seat is listed and dis- Prevents seus Provides qui @C"r is off) 
played under “MM Replacement Parts.” Sta “ flop” ck hand aq; evel 

el ar Sr 


" both 
Wei ght 


Vu 
¥ 8ction, stment 


“4 oe four bali 


be 
With no “7109s to 


iIting keep 


*€tion 


h ¥drauli- s 


. oee and ¢ ‘ 


Oc 
é 
Ontrols the sorber 
urn 


"treat: | ia FARM TESTED 
=o PRODUCTS 


he 
d equipment on t 
The Knoedler seat is hn (lormerly Avery ~~ Spring-Hydraulic Tractor & Implement Seats - Air Conditioned Pan Seat 
Mode earance, it prov! Cushions + Ball Bearing Spinners + Mor Tractor Platforms + Bruning 


Avery 
Though slightly ae Pr other MM Tractors Hydraulic Couplers - Front End Hitches - Corndelt Burrmills - Corn 
the same exclusive teaty! Picker Safety Reverse Gears - Delco Crop-Drier Fans. 


— KNOEDLER MANUFACTURERS, Inc., Streator, Ill, Div. 4 
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exceeded in only three years. Sup- 
plies for 1952 are expected to be 
even larger, as the government 
has announced a national 
goal of nearly 79,000,000 
This will mean additional acreage 
for farmers in Oklahoma and 
Texas, the South’s two principal 
wheat-growing states 

While it would not be possible 


wheat 


acres 


here to consider at length all those 


determine the 
market 


factors which will 
probable farm equipment 
in the South, the large production 
of farm products plus rising farm 


income point to a further expan- 
sion of the market for farm ma- 
chinery. 

Uncertain world conditions and 
especially the prospects of a cease- 
fire agreement in Korea make 
economic forecasting a _ perilous 
business. However, it is felt in 
many quarters that the effects of 
a cease-fire on general business 
activity would be moderate and 
would not alter the basic factors 
that indicate a continuance of full 
production, full employment and 
high-level income 














HOLLAND 


Safety Release AUTOMATIC HITCH 


Model M-480 — One of the many coupling products designed 
for and supplied to the farm tractor-implement field. 


The 


rugged, smooth, dependable performance 
Hitches is nationally recognized, and is the basis of the 


of Holland 


leadership long enjoyed by Holland Hitch in 
coupling devices for the agricultural implement fields. 


HOLLAND HITCH COMPANY 


HOLLAND, MICHIGAN 





Dealers Foresee Strong 
Demand in °52....... 


(Continued from page 103) 


Oklahoma—*"Crops have been 
poor for the last three years. If we 
get a good crop the limit we can 
sell will be governed by the 
amount we can get 

Texas—‘‘Demand 
the normal supply.”’ 

Florida—‘‘Demand 
supply.” 

Tennessee 
greater than 
spring months.” 

Mississippi—‘“Pretty 
market keeps rising.” 

Arkansas—‘“Brisk 
ticipated.” 

Louisiana—“Very strong.” 

Alabama—‘Much better than at 
this time last year.” 

Tennessee—“There will be con- 
siderable demand for replacement 
tractors.” 

Oklahoma—“Our condition in 
this region as to sales of farm ma- 
chinery probably will not reflect 
the general trend in the industry 
For the reason that following the 
machinery shortage of World War 
II our machinery sales were well 
above the average. This along with 
the fact that our crops have been 
short for the past three years have 
brought about a slow down in the 
purchase of farm tools. However, 
the very fact that sales have been 
slow for the past two or three 
years will, in my opinion, make 
for an increase in demand if and 
when the production of wheat and 
cotton returns to normal or bet- 
ter.” 


will exceed 


will exceed 
— “Good but not 
during the 1951 


good if 


demand an- 


More Promotion 


In answer to Question No. 5 
“How do you plan to take up the 
slack if shortages develop?” a 
majority of dealers indicated in 
their replies that they plan to in- 
tensify their promotion of service 
and will attempt, meanwhile, to 
reduce their costs of doing busi- 
ness. Others plan to add new lines 
to replace those no longer obtain- 
able, while some plan to improve 
their promotional activities. A 
number of dealers plan simply to 
resort to closer and harder trad- 
ing. 

Following are some typical ideas 
which dealers will put into use if 
shortages begin to cut sales vol- 
ume: 

Mississippi—“‘More promotion of 
service and reduction of costs.” 

North Carolina—“More promo- 
tion of service and pushing of 
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* 
Congratulations Zo Wide Base Rim Depression Type Wide Base Rim 


MINNEAPOLIS-MOLINE 
and B. F. AVERY & SONS 


The Cleveland Welding Company extends its 

congratulations to Minneapolis-Moline Co. and 

B. F. Avery & Sons Company. Cleve-Weld is 

proud of its long association with these leading 

manufacturers. For every type of tractor and nits Geis Geates Che 

farm implement Cleve-Weld builds lightweight, Seep Wen Aitetied Camp 
durable, trouble-free rims. See your distributor ~~ | THE CLEVELAND WELDING COMPANY 


or write us direct. ( 2 J West 117th ha vost and Berea Road * Cleveland 7, Ohie 
@ subsidia 
SEP AMERICAN, MACHINE & FOUNDRY COMPANY 


CLEVE-WELD RIMS made better to last longer 


CONGRATULATIONS... WZ. WZ, 


MINNEAPOLIS- MOLINE 


It is indeed a privilege to extend our sincere con- PA YA! 


gratulations to MM-Avery upon their 126 years of 











service to agriculture. We are proud of our part in 


their progress. LW [2 V7 

















QQ" customers find our work 


everything that one good 


company could ask of another 
company assisting in its pro- 
duction. 


DROP FORGINGS. 
WELDLESS ROLLED BULL GEAR RINGS 


MILWAUKEE FORGE & MACHINE CO. 


1532 EAST OKLAHOMA AVE., MILWAUKEE 7, WIS. 
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other lines.” 

Florida—“New lines, better pro- 
motion, harder and longer work.” 

Louisiana—*More promotion of 
service.” 

Arkansas—‘“New lines 
possible. Pushing service.” 

Alabama—‘“More promotion of 
service.” 

Louisiana—‘More promotion of 
>ervice.” 

Louisiana 
service and 
overhead.’ 

Virginia- 


where 


-“More promotion 
further slashing 


-“‘Reduce costs.” 


Cotton Spraying 
(Continued from page 105) 


Dieldrin, for boll weevil control, 
and bollworms should appear in 
his crop, then it would be a simple 
matter to add DDT for their con- 
trol. In this way, a farmer is able 
to spray for the control of entirely 
unlike insects with one applica- 
tion of a spray mixture. 

In the Southeast where fields 
are small and airplane application 
has not proven to be entirely satis- 
factory, the farmer with the small 





BUA BEARINGS 


DY erable ly 


Contribute to 


of MINNEAPOLIS. 


MOLINE TRACTORS 


One factor that helps maintain Minneapolis-Moline’s century-old reputation Is 


insistence that parts meet rigid specifications. 


Minneapolis-Moline engineers have specified BCA Ball Bearings for several decades. 
They know that BCA Ball Bearings in clutches, transmissions, differentials, and 
generators provide dependability, economy and long-life. 


In this our 53rd year, 


anniversary. 


BCA congratulates Minneapolis-Moline on their 100tn 


BEARINGS COMPANY OF AMERICA 


LANCASTER, PA. 


Makers of a complete line of Ball Bearings for 


all makes of troctors, 


cors, trucks and buses. 





tractor will find the use of the 
spray control program both eco- 
nomical and effective. These new 
insecticides on a per-acre basis are 
economical and, if the recom- 
mendations are followed, very ef- 
fective 

The nozzle tips used range in 
capacity from one to two gallons 
per acre. The orifices in these 
nozzles are extremely small and, 
while they are protected from dirt 
and trash by very fine mesh 
screens, the proper mixing of in- 
secticides with clean water in 
clean containers will greatly re- 
duce the tendency of the nozzles 
to become clogged in operation 
The necessity for cleanliness can- 
not be overemphasized, and farm- 
ers who have practiced straining 
the mixture into the spray tanks 
have found this operation to be 
well worth while 

It should be remembered that 
with the application of insecticides 
at one gallon per nozzle per acre 
the program is one of low-gallon- 
age directional spraying and the 
machines must first be properly 
designed and then carefully ad- 
justed and operated, if maximum 
efficiency is to be obtained 

The spraying program 
on simultaneously with the culti- 
vation of cotton has given the 
farmers of the Cotton Belt a means 
for cotton insect control that is 
simple, economical and effective 
Probably no other development in 
recent years has been of more 
benefit to cotton farmers through- 
out the South 


carried 


e 


Tractor Conversion 
(Continued from page 107) 


conversion, but not in the dealer’ 
shop, and then fails in perform- 
ance. Warranty has been voided 
the customer is unhappy and the 
dealer is concerned for his cus- 
tomer. 

Perhaps that situation put into 
the conversion business, those 
dealers who are in it, and whose 
factories have no conversion pack- 
age. In such cases, the dealer is 
compelled to shop here and there 
for his LP gas tank, brackets, 
vaporizing attachments and what- 
ever else he needs. However, an 
extremely small percentage of 
farm equipment dealers have em- 
braced the LP wholeheartedly by 
becoming LP dealers themselves 

There is hardly any question 
that up to now the majority of con- 
versions have been made by LP 
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AND ACCEPTED 
cxial 


Manufactured and sold by the thou- 
sands for many years with no com- 
plaints ever being received. Read below 
for important wearing plate advantages 


Furnished in 4 5, 6 and 7-foot lengths 


Will cut mower costs 
save time, labor and 


CLIULLULULLI SRP: 
THE WHITAKER “ONE-PIECE” UNIVER- 


SAL FULL LENGTH WEARING PLATE 
FOR MOWER CUTTER BARS. 


WHAT PLATE DOES... 


Makes for even cutting, eliminating ragged stubble 
Decreases draft on team or tractor 





Closed knife race 


Closes Knife race, keeping out gums and dirt, etc 

Gives full length bearing to knife 

Eliminates separation of knife section from querd plate 
4. Cuts field shutdowns to a minimum 


ONE PLATE FITS ALL MOWERS WITH GUARDS 3 INCHES APART Tends to eliminate flex 
structure 


Adds many years of service to mower cutter bar 
Helps cut Lespedeza with reguier cutter bar, eliminating special guards 
in cutter bar and stabilizes the whole cutting 


— NOW STANDARD EQUIPMENT ON MANY MAKES OF MOWERS — 


THE WHITAKER MANUFACTURING CO., CHICAGO 38, ILL. 


SOLE MANUFACTURERS AND DISTRIBUTORS PRINTED IN U. 8. A 











Forman, Ford Products 
Furnished to 
Minneapolis Moline 


PROBLEM: Synthetic Enamels 


Cost of replacing burned-out bottom boards 


in Minneapolis-Moline foundry operations e Prairie Gold Spray 


running extremely high 


SOLUTION: © Prairie Gold Dip 


Economy-minded Minneapolis-Moline engi @ Prairie Gold Flocote 
neers called on Forman, Ford to develop a 

surface coating that would prolong the use- 

ful life of bottom boards. A service gladly @ Red Spray 

supplied to industries of all types, Forman, 


Ford paint chemists went to work on the 
problem. @ Red Dip 


RESULTS: @ Red Flocote 


Within two months, a fire retardant penetrant 


combined with a fire retardant enamel was 
developed, tested and proved by rugged use orman ig 4 0 
. . 
S ISS5 











in Minneapolis-Moline production foundries 

This new treatment increases the life of bot b 

tom boards more than four times that of un MESS ems 
treated boards 

Although especially developed for Minneapo 

lis-Moline, this new treatment is now avail- 

able to industry as a whole. Another illustra 

tion of how all industry benefits from Minne- 

apolis-Moline’s “Parade of Progress” 
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gas dealers, whether complete o1 
just a “spud-in” job. A “spud-in” 
job is described as one where the 
conversion consists only of attach 
ing vaporizing equipment to the 
carburetor. 

And LP gas dealers, the pio 
neers, are in the thick of this busi 
ness and seem to have enough of 
it to permit them to welcome com- 
petition from implement dealers 
who also help the sale of LP gas 
And regardless of trade disap 
froval, the LP gas dealer is rathe 
highly skilled and well posted 


Within a few months his con- 
version job may look like a rusty 
Christmas tree attached to a 
tractor, but that doesn’t bother 
him. It works. And he talks easily 
of end-points and other technical 
features of liquified petroleum 
gas 

However, some forward-looking 
dealers are concerned about ap- 
pearance of these field conversions 
made by LP gas dealers. One deal- 
Lubbock, who has both LP 
and conversion package 
summarized the situation 


er in 
tractor 
for sale 





a 


The Corburetor Engine Builders Choose 


MINNEAPOLIS-MOLINE 


MODEL G” TRACTOR 
FACTORY EQUIPPED 


on LP-GAS 


The Ensign Model Kg! Carburetor and 
Model “R" Butane Regulating Unit 


Here again is another excellent example of fine engineer- 
ing in tractor design. We are proud indeed to be of service 
to Minneapolis-Moline in supplying hundreds of ENSIGN 


and 


Model 


LP-GAS Carburetors 
large wheel tractor, 
Model “U” 
ENSIGN LP-Gas Carburetion 


“a's 


Vaporizer 
The 
, for a number of years, has been available with 


assemblies for their 
Minneapolis-Moline 


Results reported from thousands of ENSIGN installations 
in all parts of the country prove the practicability of Butane- 


Propane as an engine fuel 


lower fuel costs, greatly re- 


duced oil consumption and reduced engine maintenance 


As the leading 
equipment, we are constantly in 
that are sound and practical 


manufacturer of 
search of better 
We have gained some valuable 


Carburetion 
methods 


LP-Gas 


experience in this field and are most happy to share it with 


you. Write us for 


needs 


recommendations 


on your carburetor 


Iq AYE, CTT COMPANY 


7010 SOUTH ALAMEDA 5ST 


Branch Factory. 2330 


P.O. BOX 229, HUNTINGTON PARK, CALIF 
West 58th Street, Chicegoe 36 nos 





this way: q 

“When I do a conversion it’s a 
$525 job and just as neat as a pin, 
new paint and everything. You 
can hardly tell the difference be- 
tween my converted tractor and a 
new gasoline tractor. 

“But, now, you take these field 
conversions. I shrink from the 
thought of having some of that 
stuff standing on my lot. Some of 
it is mighty peculiar looking and 
in my opinion it will create a real 
trade-in problem for the dealer 

‘But these LP dealers are good 
and they're doing a job. I visited 
one of them recently. He has quite 
a shop and hes had quite a suc- 
cess. Puts his own name on his 
conversions and calls them his sys- 
tem. Has quite a reputatien and 
lots of confidence. Why, he started 
giving me sales talk on why his 
system is better than my factory 
package job 

“No, most dealers out here don’t 
consider it very profitable to go 
into conversion without factory 
parts. They find they need too 
much extra equipment. To do con- 
versions on a strictly independent 
basis you just about have to add a 
blacksmith shop to the service de- 
partment.” 

Other evidence that appearance 
of conversion jobs is not always 
attractive is the fact that in the 
Rio Grande valley, converted 
tractors are referred to as Brah- 
mas. This doubtless results from 
habitual and perhaps logical loca- 
tion of the LP tank in front of the 
driver, which interferes with his 
vision and creates a high, middle 
hump, but hardly comparable with 
the humps nature gave Brahma 
cattle. 

Champions of LP gas answer the 
complaint that the gas is incon- 
venient and dangerous to handle 
with the statement it is no more 
dangerous than gasoline. Any in- 
convenience from handling the gas 
or making conversions result from 
state and local laws 

In Texas, any implement dealer 
rroposing to make conversions 
must have a mechanic licensed by 
the state, at $25. License is issued 
after successful passing of a writ- 
ten examination and some me- 
chanics have taken the test twice 
before passing 

Furthermore, the dealer must 
have $10,000 liability insurance, 
but his normal liability insurance 
is generally accepted. And he must 
post $3,000 bond, which costs $20 
per year. 

In many Texas municipalities, 
LP gas may not be stored within 
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Co i rat T at | 0 ns MINNEAPOLIS-MOLINE 
THE B. F. AVERY & SONS CO. 
for Joining Hands to Better Serve the Rural South 


As a supplier of Dayton V-Belts for many units of Minneapolis- 


Moline farm equipment, Dayton is proud to continue serving MM  \ f 1 \7 ? 
& 


through its recently expanded organization. , 
MINNEAPOLIS: MOLINE 


DAYTON V-BELTS FOR TOP PERFORMANCE YR AY 


You keep belt costs down, efficiency up, when you equip with 
Dayton V-Belts. Daytons are engineered for top performance . . . 
built in 3 prime sections, each doing a specific job . . . built of top 
quality fabric, cord and rubber for long life . . . built by men who 


V-Belts by 
) Dayton Rubber 


World's largest manufacturer of V-Belts 


























MILWAUKEE 
MALLEABLE & GREY IRON WORKS 


congrat ulates 


Flaps sealed 
with super-strong 
“SCOTCH 


SELL with =~ \\="""'|| MINNEAPOLIS MOLINE COMPANY 
one-piece, on the nsigec of a 
reinforced, i desalted Sie te 
extra-heavy | i 7m company 

illustrated | We are a supplier since 
cartons ; — 1901 - 1951 


Moline Plow Company 
Moline Implement Company 


Minneapolis Moline Power 


BOLT & NUT COMPANY 
MINNEAPOLIS, MINN. 


Write Dept. "A" for samples, prices, other details 


Serving The Hordwore Trade For 20 Years 
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Implement Company 


Minneapolis Moline Company 

















the city limits and gas in transit 
is not permitted to pause within 
the municipality, but in many 
other communities an LP truck 
may park any place along with 
other vehicles. The more stringent 
laws are credited to sentiment re- 
sulting from a catastrophe of some 
years ago, when upwards of 500 
children died in an explosion in a 
New London, Texas, school. The 
school was heated by natural gas, 
but it is probable, without re- 
course to research, that pockets of 
LP gas in the lines contributed to 
the blast. 

Principal source of LP 

Butane and Propane 
gas. Some is 


gases 
is natural 
obtained by refin- 
eries, but the supply is often only 
enough to fire refinery boilers 
Most of it is drawn from natural 
gas lines and these lines are be 
coming more numerous as more 
gas fields are being discovered 
The LP industry maintains that to 
day the supply of LP gas is 65 per- 
cent of the available 
gasoline, that in five more years 
supplies will be equal. That is the 
LP industry's answer to 
with fears about availability in 
winter when shipments are heavy 
to the North for heating purposes 


supply of 


critics 


Some critics also maintain that 
increased demand has already in 
creased the price of LP gas for 
tractors. It is hardly reasonable to 
expect, however, that the industry 
would indorse substantially in- 
creased retail prices with a con- 
stantly increasing supply 

Generally, a farmer in Texas 
gets his LP gas for about half the 
gasoline. But there are 
localities where the price is 
quoted at from 1 to 12 cents per 
gallon, depending upon volume 
used. And prices naturally depend 
upon proximity of supply and the 
distance involved in_ transporta- 
Adequate supplies in Texas 
stimulated conver- 


cost of 


tion 
have certainly 
ion 

One farm 
man commented on the 
Start feature of a tractor engine 
using LP gas, in cold weather. But 
an LP dealer, who is also one of 
the outstanding conversion ex- 
perts in the field, stated rather 
simply that “a tractor engine 
fueled with LP gas starts like a hot 
motor in cold weather.” 

Practically every community 
has its LP dealer, who also in- 
terested in conversions, but the 
dealer referred to above is prob- 


factory 
hard-to- 


equipment 


ahead of the field. He 
manufacturers and sells conver- 
packages, except the tank 
and some of his conversions may 
hint significantly of the future 
from top to bottom of the field of 
He says 

grown tre- 


ably well 


sion 


motor vehicles 

“This business has 
mendously in the past three years 
and it is still growing, with con- 
versions highly successful in new 
fields. 

“In my shop I 
average of two conversions a week 
cn trucks and passenger cars. The 
ratio is about five trucks to three 
cars. And 
operating 
I converted several 
trucks that deliver 


now make an 


passenge! these con- 
versions cut 
half. Recently 
of a fleet of 
ready-mixed concrete. If 
converted jobs function as I ex 
pect them to, the whole fleet will 
be converted.” 
He points out 
Kansas, the city 
firm has converted all its busses 
that in San Antonio and Fort 
Worth, Texas, all city busses are 
being converted. These are points 
obviously, where LP gas is readily 
available. It is obvious that 
big investment institutions such as 
transportation systems 


costs In 


these 


that in Wichita 
transportation 


also 


operate 





ANCIHOR 


», 
~ 


hydraulic hose assemblies 
for 
“ Extra Safety 


¥ Extra Dependability 


hydraulic hose-as- 


Anchor 
*) semblies are custom-made to 
the manufacturer's exact spe- 
cifications. Couplings are applied by 
factory experts, using specially de- 
signed machines to leak- 
proof dependability, extra safety and 
assured satisfaction 
That’s why so many leading manu- 
facturers, like Minneapolis-Moline, 
look to Anchor for top quality hy- 
s proud of draulic hose assemblies available 
ts part in the production of Minneapo in a complete variety of types and 
sizes (with fittings to meet every 
need) for high, medium or low pres- 
sure applications 


LIBERTY VILLE 
ILLINOIS 


provide 


— 


s-Moume) 


. 





Anchor Coupling Co Inc 





is-Moline equipment—and of its contr 
bution to the satisfaction of Minneapo 
is-Moline users 


ANCHOR COUPLING COMPAN 
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FARM MACHINERY IS NO 
PLACE FOR LOOSE NUTS! 


Thousands of GRIPCO LOCK NUTS are used to 
keep Minneapolis-Moline machinery “‘tight,” 
under the severe strains and vibration condi- 
tions encountered in Farm Work 


© The new Minneapolis-Moline Harvestor beors a large 
identifying decal produced by Palm, Fechteler 


So 
RIPCO LOCK NUTS + ayeae 


Gripco LOCK NUTS are easy to apply—start like a 

common nut, lock securely oon the Gripco de- ecals 
flected threads engage the threads of the bolt 
They can be removed with a common wrench, and ] 
reapplied many times without appreciable loss of N 
holding power - 
Gripco LOCK NUTS are inexpensive, but hold tight One of the few centenarians in the agricultural in 
when subjected to severe strains, vibration, oil, 
water or chemicals 





dustry selects one of the few centenarians in the 


decal industry to produce its high quality decals! 


For over twenty-four years Palm, Fechteler Decals 
have been chosen by Minneapolis-Moline Engineers 
for their rugged durability and economy! PF decals 
on tractors, tarm machinery, power units must be is 
tough as the equipment itself—must withstand ex 
tremes in weather und wear must remain intact 
ind colorbright for the life of the machinery! And 
they must be the most time ind money-saving 
method MM can use! 


Send for FREI booklet, "Decal ways fo 


& Sales”! Learn how you can save time 
2 and money with PF decals! 


~ ) 


GRIPCO 


PILOT-PROJECTION “4 
: PALM, FECHTELER & COMPAN 
WELD NUTS me wera Smeets NW YORE 1, WY 


Producing decals for industry since 1856 


Gripco Pilot-Projection WELD NUTS are also used @ Note the familior Minneapolis-Moline identification 
for many applications on Farm Implements achieved by a Palm Fechteler decal 

The circular Pilot centers the nut accurately 
and securely for quick welding 

Gripo Pilot-Projection WELD NUTS are available 
with standard threads or with Gripco Lock 
threads, and in two pilot heights to fit different 
thicknesses of metal 

Samples of GRipco LocK NUTS and Gripco Pilot 
Projection wWeLD NuTS will be sent promptly 
upon request. Specify type and size of nut, type 
of thread, and type of Pilot 











NUT COMPANY 


314-S So. Michigan Ave., Chicago 4, Ill. 
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Farm machinery withstands the scathing abuse of 

weather and the abrasive wear of mud and dirt 

only when protected with extra-durable finishes 

Heavy-duty coatings which have proved their 

ruggedness “in the field” have been supplied by 
Armstrong's for 


Minneapolis-Moline Implements for many years 

—superior quality paints, enamels and lacquers 

to preserve the superior quality of America’s 
finest farm machinery 


ARMSTRONG PAINT & VARNISH WORKS 
Chicago 23, Illinois 





MM tractor umbrella 


We supply umbrellas to Minne- 
apolis-Moline and other leading 
manufacturers of farm equipment 
for use on tractors, binders, com- 
bines, balers, etc 

Always in demand—these umbrel- 


low cost. las are colorful and durable, yet 


low in cost. Ask us for prices 


THE TROY SUNSHADE COMPANY 


TROY, OHIO 


Colorful, 
durable, 








) e Vicarby 00 YEARS of Quakty 





YELLOW PINE 
and HARDWOODS 
for quality 
production... 


_ 
For many years we have specialized : 

the agricultural implement manufacturer 
are serving are Minneapolis-Moline 


se ae 4,5, 


We have the facilities to furnish the typ« 
the production of farm implements 
If we are not serving you, we will w 


do so 


FLEISHEL LUMBER COMPANY 


4235 Duncan Ave. St. Louis 10, Mo. 








Al salute to. 


Pe a performance 
describe the agri 


€ oleae manufat tured by Minne - 
apolis-Moline -— B. F. Avery. Top 


quality hardw« ymponents fur- 
nished by stern b.. apes a achieve 
the « ‘ ] ré ‘ 


ern has ) 
ter eq ipment 
woodw kir 
r a stry 


WESTERN WHEELBARROW MFG. CO. 
SOUTH FORT SMITH, ARKANSAS 
% Quelity hardwood components for farm equipment 
% Body stock for trucks and troilers 
% Warehouse and industria! truck equipment 











FAMOUS EASTERN KENTUCKY STOKER COALS 


CAVALIER 
WAYLAND 


* Low Ash 


CAVALIER QUEEN 
COLONEL JACKHORN 


* Uniform High Quality 


RED CLOVER 


* Treated 


PITTSBURGH CONSOLIDATION COAL COMPANY 


Western Sales Division—Enquirer Bidg., Cincinnati 2, Ohio 
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MINNEAPOLIS MOLINE 


Ph MM | 
MODERN MACHINERY) 


Facilities to 
build the 
BEST... 


E HAVE a lot in common with MM—both of us 
have facilities to build the best products backed 
by a solid tradition of quality manufacturing 











With unlimited capacity for volume production 
American Spring & Wire Specialty Co. produces all 
types of compression and extension springs; single 
and double torsion type rake teeth; flat stampings and 
wire forms 

Our skilled workmen use specially designed equipment 
in working with a variety of materials. Extensive 
engineering facilities are available for developmental 
assistance to all manufacturers. An efficient “short 
order” department is provided to help you with ex- 
perimental work. For precision manufacturing with 
technical know-how, consult us 


= SS 


N === — 
= SPRING & WiRE SPECIALTY Co. 
616-848 N. SPAULDING AVE. 
Curcaco 51, Inu. 














For over 50 years 
MOLINE IRON WORKS 


has been a supplier of high 
strength malleable iron castings 
fo... 


MINNEAPOLIS-MOLINE CO. 


The connection has been a 
pleasant one and may it so con- 
tinue for many more years. 


* 


Moline Iron Works ha upplied 
southern manutacturers and bber 
with high trenath malleable ron 
castings and hardware specialities tc 
use in agriculture and industry f 
over half a centur 


MOLINE IRON WORKS 
MOLINE, ILL, U.S.A. 
Serving for over Seventy Years 





AGRICULTURAL 
IMPLEMENT PARTS 


Highest Quality 
Spring Steel 


Each BEALL Farm Implement Part is 

correctly designed to do its particular job 
and made of the HIGHEST QUALITY 

remperature-controlled SPRING STEE! 


The BEALL line includes all 
popular types and sizes of 


Spring Cultivator Teeth 
Spring Harrow Teeth 
Spring Hay Rake Teeth 
Spring Weeder Teeth 


Spike Hart ind Runner 


Tee th 
Scrapers 
Shovels 


all expertly made to ex 
wting requirements and rig 
idly tested. Used on a wick 
range of agricultural impl 
ments as original equipment 


and for replacement 


FREE 


NEW CATALOG 


Ask for Catalog No. 100 on the com 
plete line of BEALL Agricultural Im 
plement Parts 


BEALL 


TOOL DIVISION 
HUBBARD & COMPANY 
EAST ALTON, ILL. 
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MinneaPp 


for many comp 
machiner 
ions has b 
1, which 


lieved, 


yckoff Steels | 
and other similar 
| in MM’s operatio 
0 Alloy Stee 
s-re 


uses W 
tractors 
successtu 
” round No. 864 
id drawn and stres 
for all cylinder he 


Sig 
treated, CO 
an ideal steel 


WYCKOFF STEEL COMPANY 


PITTSBURGH 30, PA 
CHICAGO 


FIRST NATIONAL BANK BUILDING 
3200 SOUTH KEDZIE AVENUE 
PA - CHICAGO 


A 


WwW k AMBRIDGE ILL «+ NEWARK WN 


olis-Moline 


onents i 
y, Particularly 
een Wyckoff's 


ad studs. 


must have investigated thoroughly 
before taking this step. 

In the farm tractor conversion 
field, locale would seem to be the 
deciding influence on the farmer 
For after conversion there is evi- 
dence he would get more power 
for less money— if the conversion 
is correct in every respect, and if 
LP gas is available at low cost 
Likewise, farm equipment dealer 
participation would seem to be in- 
dicated largely by locale, and by 
factory connection 


* 


n their 


when heat- 
has proven 


Massey-Harris Offers 
New Cultivator Catalog 


OB DESIGNED” cultivators are 
featured in a new catalog 
just released by the Massey-Harris 
Company of Racine, Wisconsin 
Printed in color, the 24-page cata- 
log illustrates and describes the 
company’s complete line of fast- 
working mounted cultivating e- 
quipment and attachments. Also 
featured are field cultivators and 
the new 28 and 75 rear mounted 
tool carriers. 

New editions of Massey-Harris 
Haying Tool and Self-Propelled 
Corn Picker catalogs are also 
available. 


we 


23. ILLINOIS 
PUTNAM. CONN 














THE 


MASTER PRODUCTS 
COMPANY 
of Cleveland, Ohio 


Producer of 


STANDARD WASHERS 
SPECIAL WASHERS 
SMALL STAMPINGS 


Extends Its 
CONGRATULATIONS 
AND BEST WISHES 


to 


MINNEAPOLIS-MOLINE 


Wa.wWwa 


MInnEAPOLIS- MOLINE 


LM ¥ NP 
MODERN MACHINERY) 


Products that deserve the BEST... 


NGINEERS at Minneapolis-Moline build products 
E that are intended for hard, trouble-free service 
for years. These products deserve the best. That's 
why Paragon Springs are used in MM farm equip- 
ment. Precision workmanship and quality materials 
have made Paragon products first choice in many 
industries where extension, torsion, flat, or compres- 
sion springs are needed. 


PARAGON SPRING COMPANY 


4615 West Fulton St., Chicago 44, Hil. 
e WIRE FORMS e SMALL STAMPINGS 
@ SPRINGS FOR MECHANICAL PURPOSES 
“Getting Metal Scrap Off the Farms Is a Safety Measure” 
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As Manufacturers See the 





Defense requirements for basic 


Prospects for Supplies 


metals 


indicate some shortages of cquipment 








ee SHORTAGES of parts and 
new equipment have not yet 
reached the critical stage, the 
scarcity of basic materials and the 
allocation of metals by the gov- 
ernment indicates a lowering of 
production in the months ahead 

In view of the fact that farm 
equipment dealers again are faced 
with the possibility of shortages, 
SOUTHERN FARM EQUIPMENT Sec- 
tion of SOUTHERN HARDWARE asked 
a number of leading manufactur- 
ers of farm equipment to comment 
on availability of new goods in fu- 
ture months. Their replies—based 
on the situation in mid-October 
are given below 


x * * 


INSOFAR AS OUR own company is 
concerned, our allocation of ma- 
terial for the 4th quarter produc- 
tion will permit production sched- 
ules not to exceed 65% of the pro- 
duction of the 4th quarter of a 
year ago, and from the latest in- 
formation we have received, indi- 
cations are that the material allo- 
cation for the first quarter will 
give us less production than we 
will have in the fourth quarter of 
this year 

It is the fourth and first quarter 
productions that govern to a great 
extent the availability of farm 
machinery during the first six 
months of any year 

The outlook for 
farm machinery greatly indicates 
a shortage in relation to the re- 
quirements requested by the U.S 
D. A. as a result of a survey made 
by this department in relation to 
the planned agricultural program 
for 1952.—L. M. Sweeney. Vice 
President, Sales, The Massey-Har- 
ris Co., Racine, Wisc. 


production of 


will be 
but 


Is antici- 


UNQUESTIONABLY, we 
faced with material shortages 
certainly no curtailment 
pated at this time in ou 
tion schedules. This is based or 
the assumption that we will not 
get into a shooting war. If such 
an event should take place, then 
of course, it is difficult for us t 
foresee just what might happ~n 
At any rate, we have every hu p« 
of maintaining our present pro 
duction schedules through the first 
six months of 1952.—O. O. Lewis, 
Vice President, Sales, Fairbanks. 
Morse & Co., Chicago, III. 


produc 


2 = 


BASED ON PRESENT government 
allocations of steel and othe: 
critical materials to the farm 
equipment industry, it is fairly 
safe to say that unless these allo- 
cations are liberalized there will 
not be enough modern, labor-sav- 
ing farm machinery available in 
early 1952 to insure realization of 
the increased food and fiber goals 
of the U.S.D.A. for the comin 
year. 

Beginning July 1, 1951, the NPA 
limited the production of the farm 
equipment industry to the tonnage 
produced between July 1, 1949 
and June 30, 1950. This restriction 
on production and othe! 
ment restrictions on critical ma 
terials will result in a reductior 
in the production of tractors and 
tarm equipment for the balance of 
the well 
1952, unless these government 
restrictions are modified. The gov 
ernment’s material allotment 
the farm equipment inaustry for 
the last three months of 1951 
been reduced below the quantity 
required to manufacture _ the 


govert 


year, as as for the yea 


have 
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amount of farm equipment 
ously authorized Charles Deere 
Wiman, President, Deere & Com- 
pany. Moline, Ill. 


prey 


x * * 


THE PROGRAM and the 


world 


DEFENSE 
demand for wai 
makes it virtually impossible t 
forecast with the avail 
ability of new farm equipment fol 
the first six months of next yea! 
But there are good straws in the 
1952 farm wind. Th 
demand for food pro 
duction coupled with the scarcity 
of labor on the farm intensifies the 
mechanization. Too, ani 
fast dwindling to 
record lows as farmers must turn 
to modern farm equipment fo: 
their power and implements. These 
factors, plus many others, make 
us believe the government will 
give favorable consideration to the 
allocation of materials t» 
the farm equipment.—C. W. Stoup, 
General Sales Manager. Harry 
Ferguson, Inc., Detroit, Mich. 


material 


accuracy 


equipment 


increased 


need for 


mal power is 


scarce 
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PROSPECTS FOR AN adequate sup- 
ply of new farm equipment for the 
first half of 1952 are not bright 
as of October). An examination of 
the reasoning behind this observa 
tion reveal ignificant con 
that must be met and 


onable vol 


ome 
dition 
ierstood if even a rea 
ime of new to 
equipment-needy tarme 
Actual defense expenditure 
expected to he 


1951 a ndustry 


next yeal are 
double those rf 
nearly convert tself to ac 
Corre 
greater amount 0 


will 


more 


Ive detense oduction 


‘ 


pondingly 


teel and other vital material 








come into use for this armament 
production where activities to now 
have consisted of stockpiling to a 
large degree... 

Because of the allotment of 
those many vital materials under 
complete control, farm equipment 
manufacturers can well suffer not 
only from direct cutbacks applied 
to it as an industry, but also from 
further reduced production as the 
result of shortages of component 
parts depended on from othe! 
sources Accumatively, these 
trends will leave farmers lacking 
many of the new they 
need Farm mechanization must 
constantly expand Nineteen 
million more people since 1940 de- 
mand more food and only 
through mechanization can we 
meet the increased demand fo! 
foods for fighting men 

These clear cut needs for more 
new farm machines will eventual- 
ly receive the attention they merit 
In the meantime, the immediate 
future indicates slight, if any, im- 
provement in the farm equipment 
situation.—W. M. Werner, Gen- 
eral Manager, New Idea, Cold- 
water, Ohio. 


xe 


tools 


ALTHOUGH THERE are some big 
problems facing our industry, I 
believe that by making certain 
adjustments here and there, and 
by adhering to good, sound man- 
agement principles and procedures 
in all phases of operations, farm 
equipment dealers can look for- 
ward to a relatively good year in 
1952. 

The big problem is _ getting 
enough steel and other materials 
to manufacture all of the equip- 
ment needed by farmers during 
the coming year. It now appears 
that there will not be enough ma- 
terials available to do that. The 
NPA has stated that the alloca- 
tion of steel (to the industry) for 
the fourth quarter 1951 will be ap- 
proximately 550,000 tons, consid- 
erably less than the amount 
needed to produce at maximum 
levels. And as it looks now, ma- 
terials allocations for the industry 
will be cut even more during 
1952 .. . However . . . I feel con- 
fident that the (NPA) will make 
its allocations as equitably as pos- 
sible .. . And as long as NPA finds 
it necessary to limit its allocation 
of steel for farm equipment to any- 
thing hke 500,000 tons per quarter, 
divided among approximately 
1,600 manufacturers of farm 
equipment, there will be shortages 


182 





Responding to a request from 
SOUTHERN FARM EQUIP- 
MENT Section of SOUTHERN 
HARDWARE, a number of 
leading manufacturers here 
give their views on the pros- 
pects for supplies of new farm 
equipment in the months ahead. 
Several other manufacturers 
who were invited to comment 
replied that the general situa- 
tion is too uncertain at the 
moment to advance any state- 
ment for publication 











of new equipment in 1952. As a re- 
sult of the materials cuts we have 
already experienced and in antici- 
pation of further reduced alloca- 
tions, my company has made cer- 
tain adjustments in its production 
schedules designed to make best 
use of the materials available. For 
example, we have withdrawn a 
number of machines for which de- 
mand was somewhat limited. We 
have reduced the production of 
some machines, stepped up the pro- 
duction of others. This “stream- 
lining” of our whole production 


~ scheme has been done only to give 


maximum consideration to our 
dealers in fulfilling the most press- 
ing demands of their customers 
during the present emergency 

There will be an ample supply 
of service parts available to carry 
on that important and profitable 
phase of every dealer's operations 
Parts and service will play a big 
part in every dealer’s operation 
during 1952, and all would do well 
to consider ways and means by 
which these facilities can be ex- 
panded to meet increased de- 
mands. 

So with the new machines that 
will be made available, with the 
probability of an increased de- 
mand for and supply of service 
parts, and with increased service 
work a certainty, farm equipment 
dealers everywhere will be pretty 
busy during 1952. With these 
things in prospect, the general 
outlook for at least the early 
months of the coming year is rela- 
tively good.—A. J. Peterson, Man- 
ager, General Sales, International 
Harvester Co., Chicago, Ill. 


2 2 2 


Our 1951 SCHEDULE has been 
carried through almost to comple- 
tion; our year ends October 31, and 
we will complete our schedule en- 
tirely sometime, but not by Oc- 
tober 31, all because of inability 
to get certain materials. We have 


had no (work) stoppage . . . for 
any cause ... but we just haven't 
had the materials required to as- 
semble the full schedules of ma- 
chines . . . I expect that is the way 
it will be next year. We will go 
ahead and make up a program 
which we think will represent our 
share of the market in our terri- 
tory, and which we feel our sales 
department and dealer organiza- 
tion will be able to sell. We will 
start our production the 
basis that we are going to make 
that whole schedule, and we will 
carry it through as near on sched- 
ule as possible Our director of 
purchase tells us, however, that it 
is harder to get the needed ma- 
terial than it was at any time dur 
ing the second World War 
George L. Gillette, Vice President. 
Minneapolis-Moline Co., Minneap- 
olis, Minn. 


lots on 
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Ezee Flow Spreader Finds 
The South a Ready Market 


A. JUZWIK, president of Ezee 

e Flow Corp, has recently an- 
nounced that the Massey-Harris- 
Ezee Flow Export agreement, 
which went into effect a year ago, 
has been a successful venture for 
both companies. Massey-Harris 
distributes a spreader under the 
brand name of Massey-Harris 
Ezee Flow, to 68 foreign 
branches throughout the world 

The Massey-Harris-Ezee Flow 
spreader, distinguished by the red 
and yellow Massey-Harris colors, 
is distributed in the Export market 
only. 

The orange-and-black painted 
Ezee Flow spreader is distributed 
by 33 independent farm equipment 
and hardware jobbers throughout 
the United States and is sold 
through approximately 8,000 au- 
thorized retail implement accounts 
representing all major and full line 
companies 

The line of fertilizer application 
equipment will be increased by two 
additional and new type applica- 
tors and side-dressers which, ac- 
cording to Mr. Juzwik, have been 
designed primarily for the south- 
ern states 

L. B. Waller, sales manager, re- 
ports that approximately 75 per- 
cent of Ezee Flow’s increase in 
business was experienced in 13 
southern states. He attributes this 
increase primarily to the southern 
farmers’ appreciation of new and 
improved quality farm equipment, 
and also to substantial increases in 
farm income in the southern states. 


sales 
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New officers elected by the Farm Equipment Institute at their annual meeting in Chicago October 1-3, are, left 


to right: W. J. Fisher. chairman of the executive committee; H. 


retiring president 


B. Megran, president, and J. L. McCaffrey. 


Farm Equipment Institute 


Holds Annual Meeting 


eens OF THE Farm Equip- 
i¥ ment Institute were confronted 
stark-naked and disturbing 
facts about global and domestic 
morals, politics, economics and 
militarism in their fifty-eighth an- 
nual convention at the Edgewater 
Beach hotel in Chicago, Octobe: 
1, 2 and 3 

There was not an industry 
talk on the program of four busi 
ness sessions in two days. But the 
largest attendance in Institute his 
tory, with 1,012 registered, wa 
privileged to share the 
of an array of speakers all recog- 
nized in North America as out 
standing thinkers in thei: 
tive fields 

Yet their thinking was prac 
tically unanimous—that a moral 
revolution is required to preserve 
the remains of a free enterprise 
system. And resentment over the 
manner in which the farm equip- 
ment industry has been brushed 
off in Washington was indicated in 
the opening session by two prin- 
cipal speakers, both representing 
the industry—J. L. McCaffrey, 
president of the International Har- 
vester Co.. and H. B. Megran, 


with 


sales 


viewpoint 


respec 


president and general manager of 
Starline, Inc 

In the concluding business ses 
sion McCaffrey, who was FEI 
president during the past year 
was succeeded in that Institute of 
fice by Megran, who had 
the same period as chairman of the 
executive committee. And the new 
chairman of the executive com 
mittee is W. J. Fisher, president of 
the A. B. Farquhar Co 

In this and in the election of it 
executive committee and of a num- 
ber of vice presidents, the Institute 


served 


followed recommendations of a 
nominating committee headed by) 
P. H. Noland, past president of the 
FEI and vice president of the 
Minneapolis-Moline Co 
Immediately thereafter, the 
Auxiliary fadllowed 
promoting to the presidency the 
man who, as chairman of the en- 
tertainment committee, annually is 
responsible for convention fun and 
frolic. In this case the new presi- 
dent is Kar] L. Miller, of the bolt 
division of Buffalo-Eclipse Corp 
who succeeds Harry C. Kunkel- 
man, of Bliss and Laughlin, Inc 
Next year’s entertainment chair 


its custom of 
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man is Dill, of the Russell 
Burdsall Ward Bolt and Nut 
Co., and chairman of the member 
ship comittee is Paul Bartsch, Tou 
sey Varnish Co. Treasurer is Sam 
Crabtree, Republic Steel Corp 
and secretary is Ed C. Rock 
Wyckoff Steel Co 
Throughout the 
well-grounded rumors 


Jim 


and 


convention 
there were 
that the Institute would disregard 
a long-established and 
take the convention from the mid 
west to Atlantic City next year 
However, cryptic comment of In 
titute leader could hardly be 
audible in Washington, from 
Atlantic City, than from Chicago 

President McCaffrey 
viously aroused over failure of In 
titute representatives to make any 
asting impression in Washington 
He explained the Institute’s de 
cision to seek quick recognitior 
and compared the third 
allotment of steel to actual re 
jyuests 

We printed the Blue Book and 
took it to Washington he re 
called. “We were well received 
we had excellent lip service, and 

(Continued on page 198) 
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New officers of Southern Farm 
Equipment Manufacturers, Inc., 
front row, left to right: A. C. 
Owen, vice president; E. C. 
Gibson, president, and Emmett 
R. Rushin, executive vice presi- 
dent. Back row: Paul Garner 
and C. C. Mullen, directors 


Southern Manufacturers 


Mold First Annual Meeting 


Miners OF THE Southern Farm 
1 Equipment Manufacturers, 
Inc., an association of 45 manufac- 
turers located in 12 southern 
states, met in Atlanta, Ga., Sep- 
tember 21-22 for their first an- 
nual convention. 

Delegates heard two industry 
leaders review the problems which 
face the farm equipment indus- 
try. At a luncheon meeting on the 
first day of the convention, Robert 
S. Lynch, president of Atlantic 
Steel Co., speaking on “Southeast 
Unlimited,” stated that all metal 
working industries, particularly 
the farm equipment industry, have 
the responsibility of helping the 
continuation of the rapid develop- 
ment of the South's resources 

Comprising the largest industry 
in the metals field in the South 


sik 
H. B. Megran 


farm equipment manufacturers 
will be called upon to play a role 
of ever-expanding importance in 
raising the productivity and ef 
ficiency of the South’s agricultural 
methods, Mr. Lynch said. 

The morning session of the con- 
vention, presided over by Presi- 
dent John T. Cash, heard reports 
of officers and committees and 
voted into office new committee 
members and new association of- 
ficers for the ensuing year 

In his report to the membership, 
Emmett R. Rushin, executive vice 
president of the association, out- 
lined some of the accomplishments 
of the organization during its first 
year and listed the objective of the 
association for the coming year 

At the annual banquet, which 
closed the first day’s session, H. B 
Megran, president, Starline, Inc 
Harvard, Ill., and former directo: 
of the Agricultural Machinery & 
Implements Division of the Na 
tional Production Authority spoke 
on “Responsibilities and Oppo: 
tunities in the Farm Equipment 
Industry.” 

E. C. Gibson, vice-president of 
the Southern Iron and Equipment 

Atlanta, Ga named 
president of the group, while A. C 
Owen, vice president of Taylo 
[Implement Manufacturing Co 
Athens, Tenn., was elected vice 
president. Emmett R. Rushin was 
re-elected executive presi- 
dent. 

New directors are Paul Garner, 


Was 


vice 


Manufac 
and C 


rresident of Alexander 
turing Co., Picayune, Miss 
C. Mullen, secretary and 
manager of the Rome Plow Co 
Cedartown, Ga. Other director 
are A. W. Brann, president of the 
Hester Plow Co., Jacksonville 
Fla., and W. F. Covington, J: 
president of W. F. Covingtor 
Planter Co.. Dothan, Ala 

A primary objective of the as 
sociation is to provide a medium 
through which members can 
tribute to industry progress by 
sharing ideas, and in conjunction 
with this the association has 
formed an effective code of mutual 
assistance—members of the as- 
sociation have free access to ths 
plants of the other member com 
panies. 

During the year, SFEM created 
a Clearing House in order to en- 
courage a free exchange of surplus 
materials on either a trade or sale 
basis, and the SFEM office in At- 
lanta assisted members in the 

(Continued on page 208) 
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| the DIG BARGAIN 


in Farm Power and Utility 


DononsbuttionFhoves ig 


IMPROVED 
CASE 
MODEL “VAC” 


There’s no tractor which you can demonstrate doing so many prac- 
tical farm jobs . . . and doing them so well . . . as the improved Case 
Model “VAC.” Besides all kinds of belt, drawbar and power-take-off 
work you can show how it pulls posts, digs postholes, stretches fence. 
You can latch onto hammer mill and go grinding . .. carry feed to cows 
and bring back milk . . . do all with no heavy lifting. You can demon- 
strate loading manure, moving earth, cutting up logs. You can clear 
away snow, grade a road, dig a pond. You can demonstrate new pivot- 
point turning, new crop clearance, new tractive ability with the 


improved Model “VAC.” J. I. Case Co., Racine, Wis. 
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King Piow Co. Enters 
50th Year of Operaticn 


fp KING PLow Company of At- 
lanta, Georgia, during Octobe: 
entered its fiftieth year of servi 
the South. The company wa 
founded in 1902 when Clyde La 
King purchased the Walke: 
Plow Company. In 1903 th 
was changed to the Atlanta 
Agricultural Works and then in 
1916 to Atlanta Plow Co. The 
present King Plow Con 
pany, was chartered in 1933 

Mr. King developed this bu 
ness into one of the leading manu 
farming implement 
The Towers & Sulli 
Rome, Ga., was a 
and 


nier 
Sims 


name 


name 


facturers of 
in the South 
Mfg. Co 
1928 


arately for five 


Van 
quired in operated sey 
vears before ‘ 
1933, with all 


consolidated in 


organization r 
business operations 
the Atlanta plant. In 1934 the 
company purchased the plant of 
E. N. Camp & Sons, Moreland, Ga 
and combined its operation wit} 
the others in the Atlanta plant 

Upon the death of Mr. King i: 
1941, Clyde King, Jr., preside 
since 1932, took complete charg 
and that time steady p 
gress has continued. Foresee 
the trend to power machinery, | 
duction on tractor drawn imple 
ments was stepped up conside1 
ably. Until the end of World Wa 
II, the tractor implement divisio 
of the ] ’ 
part of its operations 

The company employ 
than 200 worker a majo1 
whom have ected 
the company for 15 or more year 

Distribution of the company 
preducts has been primarily in tl 
Southeast. By confining itself to 
this trade area, the company ha 
erve it 
know!ledee of th 
oblems 


since 


company Was only 


been conr 


been in better 
customers. A 
soil conditions and p 
the farmers is close at hand and 
quicker delivery and _ service 
possible 

Leading products 
company are bush 


position to 


made by the 


and bog disc 


186 


harrows, tandem disc harrows, lift 
type harrows for nearly all makes 
of tractors, stalk cutters, drag 
planters, distributors 
high-carbon culti- 
plow and 


harrows, 

handles 
sweeps 

items 


plow 
vator teels 
other 

* 


Kut-Kwick Introduces New 
Multipurpose Implement. . 
’ uUT-Kwick Tool Box 
476 Brunswick Ga an 
nounces production of a new Kut- 


Corp 


multipurpose tool for use 
table saw 


unit fo 


Kwick 
brush cutter, por 
t 


independent powe! 


id al 
and 
various farm and workshop pur 
poses 
The 
ered 
land-clearing 
felling trees and 


mowing 


two-wheel gasoline 


t f for 


garden tré I eatu 


re 
attachment fo! 


saw 
Sawin firewood 
a rotary attachment for 
cutting and shredding gra weeds 
and brush 

ing and cultivating equipment 


These feat aid to mak 


plus the regular plow 


Y re 
I re 


the unit an ideal implement for 
fast and economical development 
of pastures. Trees and saplings 
may be sawed off at ground level 
with the circular saw, then the 
Kut-Kwick rotary mowing attacn- 
ment is substituted for cutting and 
shredding the brush and grass 
This method of pasture prepara- 
tion also provides an enriching 
mulch for the land, it was an- 
nounced 

Unit construction of power plant, 
transmission and axle provides a 
balanced tool with weight centered 
over the wheels. Belt tension is ad- 
justed by movement of the man- 
drel shaft, thus keeping weight 
forward away from the operato! 
All controls are at the operating 
end, away from the cutting blade, 
to offer maximum safety. Handle 
bars are adjustable, and large 
tangle-proof disc wheels and fac 
tory-sealed ball bearings offe: 
easy operation. Units are availabl 
with power ranges from 2 to 6 h. 

Also announced is a special saw 
for commercial pulpwood loggers 
Equipped with circular blade 
ranging from 26 to 32 inche nd 
ower up to 84 hy 
available either as the 
model or as a self-propell 


Cutting height is adju 
quickly shifts the 


ittir 


lever 
from horizontal ci 


for sawing up the falle 


Additional informa 
Is available 


ipon 


The new Kut-Kwick garden tractor, with brush c:earing attachment, 
cuts heavy undergrowth after trees and saplings have been felled 
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hor sa complete) 


water system — 


You don't need 
to buy 
a tank! 





TANKLESS 
No storage tank, fewer fittings. Best 


bargain for your customers. 


SELF-ADJUSTING CAPACITY 
True “city” water service—no spurt, 
no lag——vuninterrupted flow within 
pump capacity (up to 520 G.P.H. 
at 10 ft. suction lift 


as 
CORROSION RESISTANT New | Different | 
All cast iron parts touched by water oe 2 


treated with a “baked-on” coating to 
resist rust and corrosion in the pump 
Goulds tankless Close-Cupld Balanced-Flow Jet Water System 
PRICED RIGHT 
Meets all competition— priced to means increased pump profits for you. 


MOVE 
DEPENDABLE Just check the outstanding features at the left and call your 


It's ao GOULDS! 
Goulds distributor —don‘t miss the amazing profits you can 


PROFITABLE 


Sn alhed autem Gamelan weer ent get with this revolutionary new unit. Or write us today! 


tomers so much for so little—or pro 


SETS ein eee ae Seneca Falls, N. Y. 


allied sales profits! 


NATIONALLY ADVERTISED 


Your customers will demand this unit 


— it's backed by the largest national WATER SYSTEMS 


advertising campaign ever put be . 8 
hind a water system! Since 184 — 


FOR EVERY FARM AND HOME NEED 
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The John Blue Nitro-Shooter places anhydrous ammonia in soil 


John Blue and Ezee-Flow 
Implements Demonstrated 


| Sp nese: a sales meeting, dur- 
ing which Larry Waller, vice 
president of the Ezee-Flow Corp., 
of Chicago, and John Blue, presi- 
dent of the John Blue Co., of 
Huntsville, Ala., spoke, over three 
hundred people adjourned to the 
Pat Patterson land on Highway 78 
to witness actual demonstrations 
of the new, improved farm equip- 
ment manufactured by these two 
companies. 

This is the second annual dem- 
onstration of this type sponsored 
by Orgill Brothers & Co., the local 
distributor for both of these man- 
ufacturers 

Leading dealers from the tri- 
states were present for this dem- 
onstration of fertilizing and seed- 
ing equipment, crop sprayers and 
dusters, and the Delta Cotton 
Chopper 

Assisting in presenting the 
demonstration was Ezee-Flow Co 
president, Ed Juswick chief 
design engineer, Dan Ajero 

From the John Blue Company, 
in addition to Mr. Blue and his son 


and 


were Chief Designing Engineer 
Douglas Johnson, General Man- 
ager W. D. Tucker, Jr., and Sales 
Engineer M. G. Temple 

John Morris, vice president of 
Orgill Brothers & Co., stated in his 
opening remarks: “Our first dem- 
onstration a year ago was most 
successful, and we welcome this 
large crowd to another progressive 
showing of modern agricultural 
methods that will aid the Mid- 
South to advance at a more rapid 
rate.” 


Retary Tillage Story 
In New Seaman Brochure 
NEW brochure, telling the 


A complete “Seaman Rotary 
Tillage Story,” is now ready for 
distribution, according to officials 
of Seaman Motors, Inc., Milwau- 
kee 3, Wis. 
Measuring 25” by 
overall and folding to 8%” 
the attractively printed, 
brochure covers the following 
points in detail through words and 
pictures seedbed preparation 
mixing in cover and fertilizer, soil 


2114” deep 
= 33", 


2-color 


The new Ezee-Flow Seeder is demonstrated at the meeting 


aeration, weed control, bug and in- 
sect pest control, pasture making 
and renovation, brush removal 
nursery work, vegetable beds, ir 
rigation dikes and borders, rough 
stony land tillage, erosion control 
and many special tillage tasks 
Also illustrated are all Seaman 
rotary tiller models, including the 
self-propelled, motorized, power 
take-off, and tillit types. 


oJ 


Leuden Appoints Coyle 
Te New Farm Line Post 


W. Loupen, Farm Line Man- 
® ager of The Louden Machin- 
ery Co., Fairfield, lowa, announces 
the appointment of J. H. Coyle as 
acting assistant farm line man- 
ager. Mr. Coyle succeeds W. T 
Stewart, assistant farm line man- 
ager, resigned 


J. H. Coyle 


Mr. Coyle joined the Louden or- 
ganization in 1947 and has been a 
supervisor and distributor 
in the Midwest and 
southern territories. Before join- 
ing Louden, he traveled several 
years for Belknap Hardware & 
Mfg. Co., Louisville, Ky 

* 


Chalking Up Profits 


(Continued from page 109) 


sales 
representative 


in the other day 
much I would 
tractor. He 


A farmer came 
asked me how 
allow him on his old 
described it at length, and I told 
him $495. He promptly replied 
that another dealer had offered 
$595. Now, knowing this com 
petitor’s list price for a new trac- 
tor was $1630, while the list 
of one of our new tractors was only 
$1421, I quickly pointed out that 
despite the $100 more on the trade 
offered by my com- 
actually was going to 


and 


price 


allowance 


petitor, it 
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Seu TRACTOR DISC HARROW 


The fastest selling disc harrows on the market. Simple, 
rugged frame work . . . heat treated discs . . . highly efficient 
gang snubbers . . . non-clogging scrapers . . . heavy double 
dust proof thrust bearings . . . these are the features the 
farm trade has endorsed for years—features that have made 
a profitable contribution to modern farming. Available with 


—_—__ -, Wide Tractor 
Dis@Mor sincit disc HARROW 


A single disc harrow with all of the features of the “Diskwik” 
disc harrow but does the job in a single sweep. The patented 
interlocking mechanism means that a 15’ furrow is cut in 
one sweep . . . fold up the gangs (a one man job) and cut 
a 10’ furrow. Goes through a 12’ gate with gangs loaded. 
Available with rope control or hydraulic control. It is the 
answer to soil cultivation on a large scale. 


—— 
— 


When it comes to soil preparation a farmer 
wants the facts . not idle claims. He 
wants to know, “What will it do for me?”, 
when he buys farm implements. You can 
tell him with emphasis when you tell him 


Automatic Tandem about the famous Roderick Lean line of 


modern Disc Harrows . . . farm engineered 
~~ Spe@iieh__ TRACTOR DISC HARROW to do its job faster, easier and more eco- 
This disc harrow does a complete job of soil preparation with nomical. Lotest developments in the Roder 
speed and ease. Features like these; heavy one piece 
frame that’s built to last . . . non-clogging standards and 
scrapers . . . single rope or hydraulic control . . . tractor by popular demand for use with small 
stabilizing springs . . . and improved gang snubbers make tractors and the hydraulic attachment that 
“Speedisk” an important sales builder. works on all Roderick Lean Disc Harrows for 
THE ‘'NFT’’ SERIES angling, raising, straightening and lowering 
Horse Drawn Disc Harrows are included in the complete line the discs. Yes, it pays to talk facts to the 
of Farm Tools, Inc. and enjoy an excellent reputation for farmer. Why not talk it over with 


3 V/ 
a job well done. your distributor today? ” i 


ick Lean Disc Harrow line to give your sales 
a boost are the “Diskwik” Junior designed 





Write Farm Tools, Inc. for name and address 
of nearest Farm Tools, Inc. Farm Impiement 
and Harvey Line Distributor. 
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NOW ENJOY THE REALLY VERSATILE 


Yl GARDEN TRACTOR 


FOR FARM, 


. 


The garden tractor 
has a circular saw 
attachment which 
fells trees at 
ground level 

it also cuts them 
into firewood 
fence posts etc 
Kut-Kwick uses ba 3 
standard garden 
plows, horrows 
cultivators etc. 
and is produced 
with power range 
of from 2 to6h.p 


GARDEN, HOME AND ESTATE 


The Kut-Kwick rotary 
Mowing attachment 
cuts and shreds light 
undergrowth-brush 
grass, weeds etc, 
forming a valuable 
mulch on the land 
which promotes the 
growth of green 
postures 


| % 


i ’ 
j* 4 > 





DEALERS — 


Write today for illustrated catalog and prices 





Kut-Kwick TOOL CORPORATION 


P.O. BOX 476 


BRUNSWICK, GEORGIA 





cost the farmer $110 more to do 
business with that firm than it 
would cost him to do business with 
me for a tractor of the same size 
same power, same tires, etc 

I got that sale because the farm- 
er saw how he could save that $110 
by doing business with me. I 
couldn't have shown him without 
knowing something about that 
competitor's prices. The only 
other way I could have offset his 
argument would have been by of- 
fering a higher trade-in 

Of course, we cant get every 
old tractor for an allowance as low 
as $495. You can’t put a yardstick 
on price, but we try to keep our 
allowances under $650. I know you 
have to make exceptions. Every 
dealer does 

Figuring repairs, parts, paint 
and labor to recondition the trac- 
tor will run somewhere near $200 
in most cases. That means we have 
to get around $850 for the recon 
ditioned tractor if we are to break 
even. We usually do a little better 
than that. But even $850, including 
what you make off parts, means a 
profit. However, if you allow as 
much as $850 on a trade-in, you 
can readily see what you are up 
against. If your reconditioning 
costs should run as high as $250 
end they sometimes do—you would 
have $1100 tied up in a used 
tractor. Now, who's going to pay 
$1100 for a used tractor when he 
can buy a new one for $1421? Sure 
you will sell some used ones a: 
that price—but you'll have a hard 
time doing it 

It's not easy to convince a Cus- 
tomer sometimes that you cant 
give him what he wants for a six 
or seven-year-old tractor that per- 
haps he bought for $1200 or $1300 
But show him you are nearly any- 
where right on your figures, and 
chances are you will get the sale 
Ask him frankly if he would pay 
as much for that used tractor of 
his, reconditioned, as you are go- 
ing to have to sell it for to get 
your money out of it 

We like to buy used tractors for 
around $450 to make a profit. We 
like to sell our used tractors for 
between $700 and $800. Every one 
reconditioned in our shop carries 
a 90-day guarantee. We try to hold 
our reconditioning costs to a maxi- 
mum of $250, including tires 

Last year we reconditioned 435 
tractors. Included were 110 we 
took as trade-ins. All of these 1950 
trade-ins had been sold by this 
spring. I honestly can recall only 
one deal in which we did no better 
than break even. There was a 
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Thanks... 


for the air, 
and the water, 
and the generous earth . . . 


for the miracle of seed, 
the promise of blossom, 
and the nourishment of fruit. 


Thanks .. . 


for the dawn, 
and the pursuing twilight 


for rain, 
and snow, 
and the glory of the ever-changing year. 


Thanks . . . 


for music, 
and art, 
and poetry... 


for commerce, 
and industry, 
for invention and achievement 


Thanks .. . 


for the steeple, 
and the town hall. . . 


for the dome of authority, 
and the pillar of justice. 


Thanks . . . 


for kin, 
for friend, 
for neighbor . . . 


for the strength of man, 

the courage of woman, 

for the confidence of the young, 
and the wisdom of the old. 


Thanks 


for the mind to know, 
the eyes to behold, 
the hands to use, 

and the soul to enjoy 
all these things . . . 


and for the heart to say 
Thanks! 
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Thanksgiving, 1951 


JOHN “= DEERE 


MOLINE, ILLINOIS 
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“Jamesway is making our poultry 
business more pleasant and profit- 
able,” Mr. Wipperman explains. “We 
are especially happy with our two 
new Jamesway Automatic Poultry 
Feeders. Their time-clock operation 
keeps plenty of fresh, clean feed in 
front of our birds encourages them 
to eat more and make faster growth!” 
Jamesway dealers in every 
section of the country get testi- 
monial after testimonial like this. 
Their customers know that they 
carn always depend upon Jamesway 
equipment for efficient service! 
If you want to make new 
sales and extra profits, it will 
pay you to put a Jamesway 
department in your store 
Send the coupon below ... 
learn more about the big 
opportunity a Jamesway 
dealership offers you! 


SS 
SS 


> » 


r 
ue i . 
As a Jomeswoy dealer, you con a 


handle this new line of poultry = 
equipment designed especially for 
the eastern povitry raisers 

plus the regular line of Jomeswoy 
time-saving equipment for cows, 
hens and hogs! 


‘ “% 
“Ci. : | 
JjJameswa 


Mount Joy, Pa. 7 


. 
| 


mens | 


be | 
I 
| 
! 
| 
! 
I 
| 
I 
I 


Ft. Atkinson, Wis 7 Los Angeles 63, Colif 


in Coneda: Eastern Stee! Products, Ltd., Jamesway Division — Montreal, Preston, Toronto 
JAMES MFG. CO., Dept. SH-1151, Ft. Atkinson, Wisconsin 


I'm interested in obtaining a Jamesway dealer franchise for 
Barn Eqpt Hog Eqpt 


Poultry Eqpt 


Name 





worth-while 
others 

Our reconditioning figures will 
run about the same this year. In 
fact, they have been about the 
same for the last four or five 
years 

As of September 15 this year, we 
had on hand 30 tractors that we 
had traded for since May. Twenty 
of the 30 have been reconditioned 
during dull periods 

We have nine men, including 
one of my sons, Raymond Hurley, 
in the service department 

Incidentally, this year we seem 
to be selling more new tractors 
without trade-ins. Perhaps it’s be- 
cause many new farmers are 
plunging in and trying to make a 
lot of money on cotton in a hurry 

We trade “sight unseen” for 
many tractors. If the word of the 
customer is considered good and 
the old tractor is running, we 
trade without looking at it. In my 
15 years as an implement dealer 
I have found most farmers are in 
herently honest. You can take 
their word. They know you will 
soon discover if the old tractor’s 
condition isn’t exactly what they 
said it was 

Still, you've got to be able to 
judge human nature. When my 
son, Wayne Hurley, or our other 
salesman, Wayne Mills, have any 
doubts about a customer’s descrip- 
tion of old equipment, they steer 
the customer over to me and let 
me handle the trade. This son, in- 
cidentally, manages our fine part 
department as well as sells. 

One thing that makes the Hurley 
Tractor Co. operations different 
from many farm equipment con- 
cerns is that my firm is a closely- 
knit business with two sons, a son- 
in-law and two daughters taking 
active interests. Everyone is on a 
straight salary. We don’t use the 
commission basis on sales. So far 
we have found that good salaries 
will compensate and at the same 
time provide the necessary incen- 
tive to sell. The time may come 
however, when we will have to of- 
fer some sort of additional incen 
tive pay plan 

Have you ever rented old trac- 
tors to the farmers you bought 
them from? It’s not unusual in our 
business—and we find it profit- 
able 

For instance, I recently gave a 
farmer a $600 allowance on his 
old tractor. He still had need of it 
and wanted to keep it along with 
his new tractor. I rented the old 
one to him for $100 a month. After 


profit on all the 
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A NAME YOU CAN 


| THE AFaw To! 
iy 
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‘ 
Surveys show that, when farmers set out 
to buy a piece of machinery or equipment, 
most of them look first for a known name. 


And, when you are in the business of 
selling tractors and farm equipment, the 
most valuable asset you can have is a name 
that enjoys universal farmer confidence 
and respect. 


In all American business, there is no 
name which stands for so much among 
farmers as “Ford.” There is scarcely a farm 
in America where Ford products—cars, 


served long, faithfully and well. On farms 
everywhere, the name Ford stands for more 
than manufactured products—it is the name 
of a friend, to grandfather, father and son. 


Among farm tractors today, the Ford 
name also stands for low cost and lasting 
value. And this tractor employs an out- 
standing line of Dearborn Implements 
that bring new speed, new efficiency and 
improved results to modern farming. 


For farm equipment dealers today, 
“Ford” and “Dearborn” are good names 
to tie a future to! 


4 - SS 
e Dearburn > 


trucks, tractors, or all three—have not 
Birmingham, Michigan 


DEARBORN MOTORS CORPORATION 


National Marketing Organization for the Ford Tractor and Dearborn Farm Equipment 
FARM EQUIPMENT 
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New Idea-Horn All Steel Wagon Box 


New Ideo-Horn 
Hydroviic Loader 


@ Between the covers of the New Idea Dealer Agreement 
you will find one of the most liberal sales policies in the farm 


equipment field—it’s worth looking into! In addition to its 


liberal dealer policy, New Idea gives you outstanding products, 


New Idea-Horn . . ° . ° 
Stolk, Vine and Weed effective sales promotion, and an ever-expanding line 


eeene that offers more sales and larger profits from your sales effort. 





New Idea One-Row Corn Picker 


New Idea Two-Row 
Corn Picker 


New Ideo Portable Elevator 





New Ideo Stee! Wagon 


New ideo Horse or Tractor 
Drawn Manure Spreoder 


New ideo Tractor Drown 
Monure Spreader 


A profitable New I>za dealership ~~ 
Can be yours. In some territories the New 


Idea franchise may still be open. If this is true in 
your locality, you may be the very person we are 
looking for to profit from our unique and liberal 
franchise. Why not write now to have a New Idea 


representative call—it’s worth looking into for ‘52. 


New ideo low Wheel 
Side Roke & Tedder 


ena 


<a ’ New ideo High Whee 


Ng ‘ - -. ; Side Roke & Tedder 


_ Fe) New Ideo * hh 
tbe ey Core Shelier G .) jf New idea Semi-mounted Mower 
= e 
es 
3 NEw [pea 
—_——w S onieeemeneeeetneatinall 


FARM EQUIPMENT COMPANY 


AVEO 
SUBSIDIARY 4 MANUFACTURING CORPORATION 


COLDWATER, OHIO, U.S.A. 
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keeping it four months, he sent me 
$600 and said he wanted to keep 
the old tractor. Well, that was 
good business for him, and also 
good business for me. I had my 
$600 in cash out of that old tractor, 
without having to recondition it 
and find a buyer 

I've done the same thing with 
hay balers and other equipment 
It’s important in a deal of this 
kind, however, that you have a 
clear understanding with the 
farmer on the agreed rental price 

That airplane deal of mine this 


spring is an example. The plane, 
a three-place Piper Cub, was 100 
miles from Memphis and the own- 
er wanted a new tractor. I don't 
know much about airplanes, but 
I took the risk and traded, “sight 
unseen,” with an agreement that 
the plane would be stored at the 
airport rent-free for me while I 
found a buyer 

Some time passed. One Sunday 
I went to that little West Tennes- 
see town to take a look at the air- 
plane and to try to find a buyer I 


pot only sold the airplane while 





Ww 


FIFTIETH YEAR SERVING THE SOUTH 


Manufacturers of 


TRACTOR DRAWN IMPLEMENTS 
Pull Type and Mounted 


HORSE 
HI-SPEED 


DRAWN EQUIPMENT 
CULTIVATOR SWEEPS 


KING PLOW COMPANY 


ATLANTA, GEORGIA 





there, but during my visit to the 
airport sold two new tractors, tak- 
ing a crawler and an old tractor 
as trade-ins. So, I guess I came out 
all right in that deal after all 

I turned down another strange 
deal about the same time. A farm- 
er wanted to trade his small, old 
house on a new hay baler. But I 
decided against going into the real 
estate business 

I mentioned earlier the ad 
vantage of reconditioning and 
selling used equipment without 
unnecessary delay. Old equipment 
taken as trade-ins is considered by 
most shops as something that can 
be parked in the lot and worked 
on during the winter, when the 
shop volume is down 

Our shop stays busy all the 
time. We have six service trucks, 
each with a mechanic, plus a shop 
foreman and two extra mechanics 
who stay in the shop all the time 
When these men aren’t busy on 
emergency repairs in spring or 
summer, they are reconditioning 
the trade-ins for quick sale. There 
is no better time to sell recondi- 
tioned trade-ins than when the 
farmer needs them most—during 
spring, summer and fall. Why wait 
until winter to work on them and 
then wait until the following 
pring to sell them and get your 
money out of them? 

If your shop is 
and if you have sufficient man- 
power, you can sandwich these 
trade-ins in with your normal re 
pair volume. We have four trail 
er-trucks hauling equipment in 
and out, and six men who set up 
and load new machinery. Our or 
ganization, growing steadily, num- 
bers 22 employees, including our 
able accountant, Frank Arnold 

Hurley Tractor Co. has always 
been known as a service-minded 
company. We work around the 
clock when necessary. Having 
farmed myself since 1917—I've got 
1050 acres now in soybeans and 
pasture—and having worked in 
farm equipment factories 15 years 
before going into business for my- 
self in 1938, I believe I can say 
without contradiction that I know 
and appreciate the farmer's prob- 
lems. Their confidence makes for 
fair dealing on both sides of the 
fence 


large enough 


. 


Power Installations 
(Continued from page 112) 


ot power is the hydraulic lift. 
equipped with a flat, steel bed. 
which normally rests at floor level 
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MORE SCRAP TODAY 
MORE STEEL TOMORRO 


= 





GET IN THE 
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in the warehouse, to the rear of the 
main building. 

Perhaps this lift is most utilized 
when equipment is unloaded from 
railroad cars for storage, in which 
function it saves time the dealer- 
ship has never measured 

Trucks loaded with equipment 
back into the warehouse. The lift 
is raised to truck-bed level, equip- 
ment is rolled off, lowered to the 
floor and, while the equipment is 
being moved to position in the 
warehouse, the lift 
load 


goes up for 
another 


Another use for the lift is in the 


transfer of equipment to othe: 
dealers, who simply back a truck 
into the warehouse and roll, o: 
move with relative ease, equip 
ment from the lift bed when raised 
to the truck-bed level 

When delivering repaired equip- 
ment, the dealership finds it most 
convenient to use the tilt-bed 
trailer, rather than move a tractor, 
for example, to the warehouse 
from the shop. But in many cases 
farmers choose to call for and 
transport their equip 


own new 








OK CHAMPION 
IRRIGATION 


LIGHT WEIGHT ALUMINUM 


PIPE 


OR STEEL 


Sales Opportunities 
FOR IMPLEMENT DEALERS 


re using OK Champ 


of cror 


pe to impre 


inother wateri 
ire quickly « 
Flexible j« 
guaranteed 
rigation Sy 
ise. Advertised 


‘ ' 
tem 


Dealers are making profitable sales 


of Champion 
Territory 


still available. 


Irrigation Equipment. 


Write us. 


CHAMPION CORPORATION 


4747 SHEFFIELD AVENUE, HAMMOND, INDIANA 





ment, in which cases delivery re- 
quires but a few minutes, once the 
farmer’s truck is in_ position 
against the bed of the lift 

This dealership bears other in- 
dications of considerable planning 
in advance of construction. En- 
trance to and egress from the shop 
are facilitated by location of two 
doors, each in a right-angle wall of 
the shop section in the main build- 
ing. One door is electrically op- 
erated 

A large area 
main building provides 
parking and this paving connects 
the shop with the warehouse and 
with the paint and steam-clean 
building, the latter being located 
some distance from the main 
building 

In season, from the middle 
February to about June 1, the 
Stroube Implement Company 


surrounding the 
paved 


pro 


liquid fertilizing 


1.000-g: 


nhydrous 


Farm Equipment Institute 
Holds Annual Meeting. . 


. _ 
ied from pace 53 
page 1 ) 


‘ happened. So we produced 
Book, with the same 
been doing 
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“When I cri 
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ere and talk, not about the 
business, but 
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Taylor-Way 3/26 Disc Plow attached to M-M Model Z 


Simple principles . . . proven methods make 


Taylor-Way DISC PLOWS top choice! 


The Taylor it a) direct ( heck, briefly, these important features 


connected disc plow has all the answers to ier fe 


today’s problems of faster and more efhcient Posit 
plowing. Simplicity in design and precision 
in construction give these plows of two, 
three or tour discs the strength, ruggedness 
and dependability needed for modern fast, 


powert ul operation. 


Direct-connected, and with 
discs working close to the tractor, Taylor 
Way becomes a vital parf of your tractor, 
compact, easy to handle. Here is a plow 
made to stay with the fastest, most powe! ful 
tractor; yet Taylor-Way disc plows are ad 
justable to get the most out of ay tractor 


new or old, large or small. 


DEALERS: Send 


TAYLOR IMPLEMENT MANUFACTURING COMPANY 


ATHENS, TENNESSEE 


Manufacturers of Tractor-drawn Earth-working Farm Implements 
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— Midceo — 
DUTY BLADE TERRACER 


A Heavy Duty All Purpose Blade for 


both Industrial and Agricultural Purposes. 


Specially designed with a blade that will 
cut. No plowing or soil conditioning nec- 
essary before starting your work. Does 
the job without weights. Simple adjust- 
ment lock controlled from the tractor 


seat. Completely reversible blade 


Four link pins (two each side) offset 
five (5) inches allows raising or lowering 


of either end fifteen (15) inches 


For: 
SPECIFICATIONS @ Grading @ Terracing @ Ditching e 


1. Weight—270 pounds 1. Cutting edge—12"” x 6” x 6’ 7. Color—-Red or Grey 
2. Cut—6 feet 5+. Forward adjustment—7 8. Shipped completely 
3. Height of blade—14 inches 6. Reverse adjustments—3 assembled. 


ALSO HEADQUARTERS OF 
EQUIPMENT FOR FORD, FERGUSON, CASE “VAC” WITH EAGLE HITCH, AND ALL OTHER TRACTORS WITH THREE POINT LINKAGE 


Mower Parts rransmix Cement Mixers Paint 
Hard to get Replacement Parts Wheel Weights Ignition Parts 
Special Bolts, Nuts and Washers Rear End Cranes Fuel Filters 
Rims, Discs and Wheels for 8N Rear End Lift Gostnas 

and 9N Tractors capes =e _ ow — a 
I'wo Row Stalk Cutters Bumpers paver Som Pins 


[T'wo Row Stalk Shredders . 
Bush and Bog Dise Harrows Water Pumps (8N8501) Dise Hillers 


One Wavy Plows. Disc Hydraulic Lubricant Sure Seals 

Plows, Disc Motor Oils AQ Moldboard Plow Parts 
Hay Rakes, Dump Type Chassis Lubricants Gaskets 

Disc Terracers Side Dise Terracers Subsoilers 


Seat Cushions 


FOR PASTURES, BRUSH AND STALKS 


BMB Utility Shredder, BMB Power Converter with Shredder, Saw Attachment 
and Post Hole Digger Attachment, Two and Four-Wheel Farm Wagons 


HOME OF THE ADJUST O LINK & PREST O PIN 





WRITE TODAY FOR PROFITABLE DEALER PLAN 





Modern Implement Development Co. 


1713 South Lamar St. Dallas, Texas 





If We Don't Have What You Need We Will Help You Find If. 
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“Nobody I know in Washingtor poke not a 

utside of the Department of Agr ng taken for granted. So Wash North Ame 
ilture, knows that you it ington must be impressed with the 

a grain crop with a corn } necessity of 

some Institute 


there will be plenty of food is be a Canadian, but as a 
can citizen, James 5S 
Duncan had the topic, “Let’s G 
a carefully-planned It Together.” He 
rogram and the part 


food } art in that pre 


is chairman and 
dent of the Massey-Harri 
farm equipment Company, Ltd., of Toronto 
1 picker fron ndustry. We must send men t Duncan reported ! optimism 
combine. Washington, or the career men will for the future of free countries a 
We have to on be in control of our destiny al ilt of a recent visit to Western 
s task and tell every Meanwhile, there i ; 


Ss no doubt ope He eminded } 
ur ability to hold our own wit! 


i othe! egment of the de 
one about it.” 


program of! the 
vho don't know . 


1udiencs 
again toward travels frequently to 
i fense urope and he championed th 
economy, nor of our ability t cause of American ipport for 
Megrar before | I erve oul Western Eur 


ne “We cannot 


country 
his address, reviewed 


t Advising his audience that 
tutes year brief] reporting tl 
largest membe! 


pared with 


re 

nip 222 com 

178 a year previou 

and an Auxiliary membership of ee & Oo Yy fa TT ee 

249 compared with 179. Then he 

too, devoted himself to the Wash 

ngton problem 
We face the necessity,” he |THE LEADER IN ROW CROP SPRAYERS 

pointed out, “of establishing the 

essentiality of our industry and we 

can ask ourselves the 


auaaiien FOR A QUARTER OF A CENTURY 


faring compared with 
industries? 





finally established our 
s during the last war, but the 


ide is different now. That 





PUBLISHER'S STATEMENT 


HORSE-DRAWN SELF-PROPELLED 
TRACTOR-MOUNTED 


For descriptive literature write direct to 


BOYETT SPRAYER MFG. 


NASHVILLE, GEORGIA 
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The New Deming 
“CUSHIONETTE" 


’ 

















Patent Applied For 











SPECIAL RUBBER 

AIR SEALED TUBE 

ELIMINATES ALL 
AIR CONTROLS 


A Revolutionary Development in Shallow Well Water Systems! 


It’s here! The NEW Deming Figure 6612 “CUSHIONETTE”...a shallow 
well water system with a self-contained, permanent air pressure control. 








Note These Features! 


* No bothersome air control required. * High Efficiency, Multi-Stage Centrifugal Pump. 
* High capacity: 320 to 685 gallons per hour. *® No Jet in the “CUSHIONETTE”. 
* Self-priming ... completely automatic. * No Stuffing Box difficulties. 


* Compact ...can be located in restricted areas (such * Complete Packaged Unit... ready to hook up to 
as under kitchen sink.) well and house connections. 





See your Deming Distributor NOW! Ask for complete details on the new “CUSHIONETTE”. . . the 
latest development in shallow well water systems for homes, summer cottages, highway stores, etc. 
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from outside influences,’ he said 
“and we must recognize the im- 
portance of Western Europe to our 
own future. 

“War is neither imminent nor 
inevitable, but Western Europe is 
the key. Do not underestimate it 
nor its overwhelming economic 
strength. With Western Europe on 
our side the free world cannot well 
be defeated.” 

John L. Collyer, president of the 
B. F. Goodrich Co., predicted that 
his firm's tubeless tire would 
eventually become a factor in agri- 
culture and assured the convention 
that “national security in rubber 
for civilian and military needs is 
achieved.” He added that 
we can no longer assume a 
healthy United States,” but that 
we must be believing, practising 
and producing citizens 
* he continued 
‘how much government can a re- 
public endure? There is a need for 
a re-evaluation of the functions of 
a governnment and its citizens 
The limits of too much and too lit- 
tle government are relatively 
narrow a period of time 

“Another question is, how much 
taxation can a republic endure? 
The fact is that the critical level of 
taxation is around 25 percent of 
income. There seems 
to be a direct relationship between 
the level of taxation and the cost 
of living. Even now the level of 
taxation is causing some to with 
hold their services and refuse pro 
motion.” 

Lamenting his place on the pro- 
gram behind other speakers and 
competition of a New York- 
Brooklyn playoff, Earl Bunting in 
terrupted his address to announce 
cores handed up to him 
director of the 


largely 


One question is 


ovel 


the national 


baseball 
He is managing 
Jational Association of Manufac- 
turers and his subject, “There 
No Such Thing as a Free Lunch,” 
uggested his 

“Although it has been imprac 
tical to sell Socialism in this coun- 
try as one complete package,” he 
said, “there have been sold some 
of the parts of Socialism. People 
speak of country’ and, theo- 
retically, that i o, but this is 
God's country and we are the 
trustees 

And to be good trustees we 
must think in terms broader than 
the terms of national political par- 
ties. Actually, however, there has 
been but national political 
party in this country for many 
years, for there is very little evi- 
dence of a Republican party below 


message 


‘our 


one 


the Mason and Dixon line 

“Yes, this is God's country, the 
last stronghold against socialized 
dependence 

Collyer said the 
ward Socialism in 
adoption of an 
progressive 
Socialism in 


first step to 
America was 
income tax with 
features. He traced 
New Zealand and 
separated Socialism from Com- 
munism with this. definition 
Communism is that vicious bru- 
tality necessary to make Socialism 
really work.’ 

Clarence B. Randall, president 
of the Inland Steel Co., said that 


at this time in America’s life 1s 1! 
edvisable to “make an inventory 
of what you value most and fo! 
which you are willing to sacrifice, 
in his discussion of “Our Most 
Prized Possession.”’ He added that 
‘we don’t measure up to our re 
sponsibilities as business men by 
coming to sessions like this and 
discussing only problems of ths 
day.” 

Allan B. Kline, president of the 
American Farm Bureau Federa 
tion, who also appeared on the 
speaking program last year, said 
he discovered in the war produc 








reliable distributors 








the Line to Push 


Write 
folder 
specifications 


handy file 
Price list, pictures and 
included It's 


free—you'll want it 


today for 


Mexander 


Quality Disc Tillage Tools 


If you watch profits and turnover, take a look at the Alexan- 

der Line of Disc Harrows—lift and pull types for most stand- 

ard tractors—singles and tandems in many sizes and weights 
send us coupon for details. 


Guaranteed manufacture, and backed with parts service 
that's bound to please you and your customer—stocked by 


Paul Garner, President 
Alexander Manufacturing Oo 
Picayune 


Mississipy 


ease send me your 


Alexander Mfg. Co. 


Picayune, Miss. 
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FARM EDITORS 

ARE THE REASONS WHY FARM 
AND RANCH-SOUTHERN 
AGRICULTURIST PULLS 80% BETTER 


It’s no accident that FARM and RANCH-SOUTHERN 
AGRICULTURIST covers the range of rural interests in today’s 
Southland so completely it's a job done by men and 

women who know farm problems and farm living from A to Z 
A team of 39 experienced editors creates, appraises and 
organizes every line of copy and every photograph that goes 
into FARM and RANCH-SOUTHERN AGRICULTURIST 


39 reasons why it outpulls the second Southern farm magazine. 


ay eo. 
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FARM AND RANCH. 
SOUTHERN AGRICULTURIST 


RECEIVED 80% MORE REQUESTS FOR HOME SERVICE 
HELPS LAST YEAR THAN WERE RECEIVED BY THE 
SECOND SOUTHERN FARM MAGAZINE 


mi 


Bs 
y 


676,557 


RANCH-S( Tt 


300,098 


ee ee ee — th 
RE ADER RES :PONS .E ME ANS M¢ RE ADVERTIS ING 
PULL! 





CIRCULATION 
GUARANTEE 
1,290,000 


| 
Farm 


. * 
New York 17 
122 E. 42nd S 333 Ay 
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vn sales 
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tion act “the most dramatic pro- 
posal for extension of political con- 
trol in the history of our economy.’ 
These were classed as extensions 
of power to the president and in- 
nocent-appearing paragraphs con 
taining unlimited license for gov- 
ernment propogandizing 

Dr. W. H. Alexander, pastor of 
the First Christian church of 
Oklahoma City, was the principal 
inspirational speaker with “Faith 
and Freedom.” He declared that 
citizens such as institute members 
must engage in “dirty, filthy 
politics” to the extent that they 
“get down on hands and knees 
and help scrub the floor clean.” 

Paul M. Mulliken, managing 
director of NRFEA, reviewed aims 
and objectives of the dealer as- 
sociation and expressed the opin 
ion that growth of the farm equip- 
ment industry has closely paral- 
leled progress of America 

James E. Gheen of New York, 
with the topic, “A Tax On Surplus 
Prophets,”” was principal speaker 
at the annual dinner, closing the 
convention. Site of this dinner 
Marine Room of the Edgewater 
Beach, had been a gay scene 
the night before as delegates 
unanimously turned out in over 


alls and gingham for the trad)- 
tional Harvest Home Party 

Re-elected for three-year terms 
on the executive committee wer 
A. W. Phelps, chairman of the 
board, Oliver Corp.; Frank H 
Hamlin, vice president and 
eral manager, Papec Machine Co 
C. G. Pearse, vice president, J. I 
Case Co., and H. H. Bloom, presi 
dent, the Massey-Harris Co., of 
Racine. Re-elected for 
was H. C. Angster, executive sec 
retary and director, National As 
sociation of Domestic and Farn 
Pump Manufacturers 


Other Officers 


ger 
gen 


one yeal 


Elected for a two-year tern 
was R Ss Stevenson vice 
president of Allis-Chalmers, and 
elected for one-year terms were T 
A. Farrell, president of Dearborr 
Motors, and Peter V. Moulde 
executive vice president of Inter 
national Harvester 

Twelve vice presidents were re 
elected as follows: H. T. Arm 
strong, president, Harriman Mar 
ufacturing Co.; H. L. Boyle, vice 
president, Deere and Co.; H. L 
Byrd, vice president and general 
manager, John Bean Division 
Food Machinery and Chemical 


Corp.; Horace D'Angelo, vice pres 
ident of Harry Ferguson, Inc.; G 
C. Delp, New Holland Machine 
Co.; A. C. Gehl, vice president of 
Gehl Brothers Manufacturing Co 
G. A. Kelly, president, Kelly Plow 
Co.; E. R. Klassy, president, James 
Manufacturing Co.; A. King Mc- 
Cord, president, the Oliver Corp. 
Wade Newbegin, president, R. M 
Wade and Co.; John T. Phillips 
Sr., president, Lilliston Implement 
Co.; W. M. Werner, vice president 
New Idea Division, Avco, Inc 
Other vice presidents elected are 
Stuart S. Lee, general manager 
Cockshutt Plow Co., Ltd.; Jame 
S. Duncan, chairman and presi 
Massey-Harris Co Ltd 
Toronto; C. B. Dempster, presi- 
cent, Dempster Mill and Manufac- 
Reuland, ex- 
resident, Gleaner! 
Norman L. Krause 
Plow Co.; E. M 
Myers II, vice president, F. E 
Myers and Bro., and T. B. Hale 
vice president, International Har 


cent 


uring Co.; George 
eculive vice f 
Harvester Co 


president, Kr 


aust 


vester Co 

Although committee chairmer 
do most of the work in the Auxil 
this group honorary 
recognition to a f 


ary gave 


number of it 


members by electing them vic« 





(45 WEW With 
HEAT-HOUSER 


HEAT-HOUSER SIDE ENTRY 47 


FOR FORD AND FERGUSON TYPE TRACTORS 


Another reason for specifying the GENUINE HEAT-HOUSER! 


A wide range of models insure a “fit 


for your customers. 


The Heat-Houser Side Entry Mode! is another addition and 
offers a choice of the regular mode! or special. The GEN- 


UINE HEAT-HOUSER, 


available for 


ROW CROP, LARGE 


STANDARD, SMALL STANDARD AND TRACK TYPE TRAC 
TORS, features one package—one piece, heavy duty water- 
proof canvas—no holes to drill—easily installed—side wings 


and windshield 


standard equipment—built-in 


tool pouch— 


controlled heat—quality workmanship and LOCALIZED SERV 


ICE! Specify the GENUINE Heat-Houser 


WRITE TODAY. 


for the 


finest 


For Extreme Weather 


THE HEAT-HOUSER CAB 


Attaches 


and folds forward when not 
Plenty of room and protection. An 
extra sale with each HEAT-HOUSER 


HEAT-HOUSER 


in use. 


regular 


3455 E. Ponce 


DISTRIBUTED BY 


IMPLEMENT SALES COMPANY McNEES SALES COMPANY 
e de Leon Ave. 340 W. 
DECATUR, GEORGIA 


Olive Avenue 
MEMPHIS, TENNESSEE 
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NEW MODEL 
Tygart Cart Duster 


@ For all row crops 





@ All steel construction 








@ 2 h.p. Continental 
engine 











@ Famous Tygart Duster 
Unit 
@ Clearance: 4’ to 6’ 


@ Complete coverage 
to 25’ 











r illustrated literature 


nd full details, write 


retusa TRACTOR-MOUNTED DUSTER 
DISTRIBUTORS This duster is light, yet sturdy—all steel, electrically welded. 


Ball bearings and accurate quantity adjustments mean smooth 
ae and efficient operation. Used nation-wide, this duster is the 
tamahia, tenn new ideal for all row crops and orchards, tobacco, peanuts, 


cotton and vegetables. 
Todd, Incorporated 


Norfolk, Va 


v= mines” 1 NEWIDEAL SPRAYER COMPANY 


or 
Newldeal Sprayer Co. 6 


NASHVILLE, GEORGIA 





MEMBER: SOUTHERN FARM 
EQUIPMENT MANUFACTURERS, INC 


a | TYGART HORSE DRAWN DUSTER —- TYGART HORSE DRAWN DISC HARROW 
TYGART TRACTOR MOUNTED DUSTER TYGART TRACTOR MOUNTED SPRAYER TYGART TRACTOR DRAWN DISC HARROW 
TYGART CART DUSTER NEWIDEAL HORSE DRAWN SPRAYER “EVERSURE” PLANTER 
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presidents Southern Manufacturers Goulds Intreduces New 
The convention adopted al! Held First Convention . Close-Cupld Jet Pumps 
resolutions submitted by a com- 
mittee headed by C. G. Pearse (Continued from page 184) pRopucTION of a new tankless 
Among these were resolutions that search for scarce materials domestic water system, the 
denounced Communism, called In addition to its regular tech Close-Cupld Balanced-Flow Jet 
for a sound fiscal policy in na nical bulletin the association bas been announced by E. E. Back 
tional government along lines sug publishes quarterly an Index of lund. sales manager, Goulds Pump 
gested by the Hoover report, op Mobilization Regulation which Inc., Seneca Falls, N. Y 
posed increasing governmental clarifies existing government regu- The unit is a complete elf 
controls, supported the scrap drive lations refering to the nation contained, shallow-well wate y 
and soil conservation movement mobilization program Membe tem that is said to operate witho 
and called for insurance of th« are furnished copies of regulation a storage tank. Within pump ca 
right of an individual to work directly affecting the farm equip pacity (52- GPH at 10 Ft. suctior 
when and where he pleases ment industry lift), the pump’s self-adjusting ca 
pacity feature provides fresh run 
ning water in the quantity de- 
sired, regardless of how many out- 
lets are in use at the same time 





MOWING POWER 


- . - one of the great tractor powers 


The Close-Cupld construction of 
the new pump offers permanent 


alignment, quiet operation and 





freedom from wear, it was an- 
nounced. The rotating impeller i 
the only moving part. Installation 
simple, and the | ip Measure 
enly 20 x 114 x 15 inches overall 
Engineering steps have been 
Use HERSCHEL PARTS fo repair ae an ae Gee tk ee 
Pp new pump. All cast iron part 
touched by water are treated with 
ALL MAKES of cutter bars a special coating (similar to that 
nside food cans). The impeller 
Few farm machines lose their efficiency more quickly than guide vane and diffuser are made 
the mower when the cutting mechanism is not in good work- from modern, durable, non-cor 
ing order. Prompt renewal of knives, guards and related parts rosive plastic, it was announced 
insures clean, fast cutting . . . allows the Power Mower to The new Balanced-Flow uni 
operate at peak efficiency under all cutting conditions. will retail at approximately 
$109.50, which should be a strong 


That's why the service-minded dealer maintains a balanced selling point, inasmuch as it is the 


inventory of HERSCHEL PARTS. They're accurately made ain set-in Geaeianineins am 
and guaranteed to fit. HERSCHEL PARTS are field-tested; ssuneed The wae ts now it full- 
designed and built for high speed operation on modern power ae is sas? 


° eo” ¢ cale production Descr ptive liter 
machinery, they make repair jobs stand up. ature is available upon request to 


WRITE FOR FREE COPY OF THE NEW HERSCHEL CATALOG, No. 87 the manufacturer 


R. HERSCHEL MFG. CO., Inc., Peoria 8, Ill. 


Pioneer makers of cutting parts to fit mowers and combines. Wincharger Announces 

Branches at: Minneapolis, Minn.; Omaha, Nebr.; Auburn, N. Y.; Harrisburg, Pa.; Toledo, Ohio Stand-by Generator . .. 
DISTRIBUTORS 

R. C. Cropper, Macon, Georgia The Southern Supply Co., Dallas, Texas 


. 


A NEW Economy Model Stand- 
l by A. C. Power Insurance 


Generator has been introduced by 
H E R Ss Cc H p L Pp A R T 4 the Wincharger Corporation, Sioux 
City, Iowa. This new model is a 
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implified low-cost version of the operated from the handle Available with the Whiz 
the engine forward 1 auxiliary unit that 


Deluxe 3000 Watt Stand-By Gen 

erator which the company intr ase tl it tension, providi wo uni ol the: 

duced early in 1950 

Powered by the farmer 

tor, this unit can t into op 

ist a fe minutes time ’ 0 gt angle, 

in the event of i I tior ang 0 rtically by mers 
Use of ig t rin locked indexi: 


electric power line service 
this Power Insurance Generato to the desired positior 


the new 
cut he 
60 


eration in Jj 


blade guard of heavy gauge 


provide a continual ource of! y 
light tensile alloy sheet steel act 


power for electric pump 
baffle to protect the operator 


refrigerato! automatic furnace 
tock waterer bathrooms, and a the saw is used in any of 
multitude of other farm and home awing positions. 
appliances at a price within the 


reach of all 





SPRAYING SYSTEMS 


| with 
leefet new ConeJet Tips 


Nes 


§ 40 ews wore yin 


Jo <0 


yn e? 


This new model is sturdily iilt 

with sealed ball bearing ! a7 
generator and ball bearing mn 

jack shaft. It hi 1 < sa 
of 3000 Watt 
230V; witha f 
of 5000 Watts, whi an also b e 


itilized for other 


use uch a 
equipment 
Wincharger’ 
ance Genera 
RPM more 
er speed ur 
tained withi 
load and ful F + ‘ Geld applications wsecticide spraye 
from overloading are » ‘ ing for holl wee mil other pests 
ther md as defol mg sprays WRITE 
POR CONEIJET » FI Chart 
) i of nozzk Other Teej i « with TeejJet 
CONEJET ) Spray Nozzk e flat spray tips 
" ull range of capacities for weed contro weial tips for 
Reot Introduces New ny TeeJet Spray Ne Game « © type tine 
Mobile Power Saw ... > som bly on insecticides containing 
rzzke nds up 
NEW Whiz 20” mobile powe S hid ol bbl enuacore eve Be sure of supply by ordering now through 


praying m « pacit " your jobber, distributor or spraying equip- 


foe farm 
a lh , ment monvufecturer 


aw designed 1O! la 
‘state owns has been placed md proved tl 7h ent ft SPRAYING SYSTEMS CO 
the market by the Root Manu wilt me 277 Randolph Street * Bellwood ‘ 


le ever bus 
facturing Company 0 gaxt ory 
Spring Kans The \ ni lee at 
was el Ti aa to dao i I ) ¥ CO} 


+? ' . P \ 
cu ng ti il! t / ) 


~*~. 
{> 





weed cleari . 
iction f way < INTERCHANGEABLE 
The new wi a heavy ‘ g ORIFICE TIPS 322i » 

' ; eae Wy. \) ~~ ; ~ 


ity tool that one man can handle pay 
te Ss 


> 
easily Its all steel construction : / _ 
Briggs & Stratton 2'2 h p gasoli r¢ SPRAY NOZZLES DISC TYP N TYPICAL EQUIPMENT 
engine and 2-section V-belt drive 
are said to omen ere soon for the best in performance from equipment and chemicals! 
ree service 1 clutcn ever 1 
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improve 
Les-BUILDING 


Compressed 
Air Models 


NO. 140 


3% gal. cap. fun 
nel top sprayer of 
Armco  gulvanized 
steel. Diecast han- 
die; new dome top; 
stronger electric 
seam welding; bril 
liant Chinese Ked 
trim; smart, pew 
label for good dis 
play. A dependable 
trouble free sprayer 
\lso copper and 
stainless steel tauks 
in open head models 
ip to 4 gal. cap 


Quality Hand Sprayers 
NO. 585 


2 qt. cap. Gives 
steady pressure 
under easy 
pumping. Galva 
nized tank with 
seams double 
locked and sol 
dered for heavy 
duty use 

Pump size 13” 


WRITE FOR CATALOG NO. 51 


Free! Givea complete data on large 
Chapin line of hand eprayers, dust 
ers, knapsack, end wheelbarrow 
*prayers. 


R. E. CHAPIN 


MANUFACTURING WORKS, INC 


opening 14” 


100 Chapin St. Batavia, N. Y. 
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“Pasture Dream” Machine 
Completes 5 Jobs in One. . 


A NEW Pasture Dream machine 
which does in a single opera- 
tion the five or more jobs of land 
preparation and pasture planting 
yet which leaves a standing sod 
or grazing crop disturbed so littl 
that cattle usually can continue 
grazing every day after planting, 
was announced recently by the 
Agricultural Extension Service of 
Mississippi State College 

Designed to help reach Missis- 
sippi’s goal of reclaiming over 
5,000,000 neglected acres during 
the Pasture Decade, 1950-60, the 
machine puts into practice pasture 
building methods developed 
through years of research and 
found profitable by many farm- 
ers under typical farming condi- 
tions. Pasture Dream seeds, ferti- 
lizes, and renovates pasture land 
without sacrificing the established 
sod 

Principle of this machine has 
been studied for six years by the 
Tennessee Valley Authority, in 
cooperation with the University of 
Tennessee and Agricultural Ex- 
tension Service workers of Missis- 
sippi State College. A Mississippi 
product, the unit is being manu- 
factured by Taylor Machine Works 
of Louisville. It was successfully 
built after W. R. Thompson 
Mississippi Extension Pasture 
specialist, outlined to W. A. Tay- 
lor, president of the company 
what jobs such a machine would 
have to do to meet the pasture 
needs of the state 

The all-metal machine resem- 
bles an ordinary grain and fertiliz 
er drill. One of the two compart- 
ments of the hopper can be used 


for seed and the other for fert 
lizer or minerals at the same time 
Two kinds of mineral r fertiliz 
ers can be put out ) le opera 
tion, if planting is not at that 
time 

Below the hopper on a 
are seven special boot through 
which seed and fertilizer fall 
Each boot has a coulter 
ahead of it. The foot, at the lower 
end of each boot, the the long, thin 
point of a pasture renovator. It 
does the same kind of job as the 
teeth of pasture renovators, whicl 
have become fairly common 
throughout the South. Spacing be 
tween feet is 10 inches. Point 
made of manganese, one 
hardest metals known, and any of 
the feet can be removed to make 
spacing multiples of 10 

Oats, so far, have been the mair 
crop planted for testing the ma- 
But it will iccessfully 


eed from rye grass 


irame 


inches 


chine 
plant any size 
to winter peas. Results of planting 
made with the Pasture 
during the past season have beer 
favorable. In late spring, scarcely 
found of the nar- 


Drean 


a trace can be 
row furrows made by the machine 
in slicing through the sod the 
previous fall. Chances for erosion 
are greatly reduced 
method of planting ised, agri 
cultural agronom 
sts point out 

When land is broken by usual 
methods, livestock must be kept 
ff. With this new method, cattle 
can continue grazing the almost 
unharmed grass or forage crop in 
which grazing for the next season 
has been planted 

Farmers has used this mulch 
eeding sericea 
lespedeza, clovers and dallis grass 


when this 


engineers and 


successfully on 
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Through This Window 








... You See Today's Trend= 
De Laval Combine Fully 
Mechanized Milking= 
Which Has Given De Laval 
Dealers A Brand New, 
Profitable Milker Market 
of Unlimited Possibilities 


Dairymen, everywhere are 
swinging over to De Laval Combine 
Milking—cow to can or cow to 
refrigerated farm tank. Every man 
using any other kind of milking 
system is a Combine prospect 

and the sales possibilities are 
unlimited. An entirely new milker 
market has developed offering 
De Laval dealers—and 
prospective dealers—the 

inside track on a huge slice of 
profitable new business. 


Remember this .. . now the entire 
milker market can be resold. 





CAN LOOK TO 
<A ~ 
ey DE LAVAL... 


for a profitable dealership that will serve the needs of 
the farm families in your area who have the desire to buy, 
the cash to buy with . . . and who look to De Laval's Better 
Products for Better Farm Incomes and Better Farm Living 








Write Your Nearest De Laval Office 
For Full Dealership Information 


Ye lava 


THE DE LAVAL § 
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the BUY of a 
LIFE-TIME 


for quickel sales 


More Repeats 
Extra P 


rofits 





eee 
WRENCHES 


ORDER FROM YOUR BILLINGS WHOLESALER 


HARTFORD 
CONNECTICUT 


THE BILLINGS & SPENCER CO 


Specialists Drop Forgings Since 1869 








Advance Pump Co. 
Issues New Catalog 


ge Pump Co 
fA St., Hamilton, Ohio 
a new and illustratec 
centrifugal 
pumps and complete 


water Sj 


hydro-ejector 
high pre 
tems for hallow 
ueep we l] 

The 20-page 
pictures of the company 


catalog contair 


5s complete 

ine, with full specifications and 

nformation of each unit. Accs 

orig al ‘ 1 
Copies o 

able upon 

Pump Co 

ton, Ohio 


Berkeley 


Borg-Warner Elects 
Ingersoll Vice Pres. 


hae TION of James H. Ingersoll 
4Product Division of sorg 
Warner Corp 310 S. Michigar 
Ave., Chicago 4, Ill., has been ar 
nounced He 

tant to the 

Mr. In 


company in 


previously was a 
division president 
started with the 


1937, working on fac 


gersoll 


212 


James H. Ingersoll 
tory jobs during the summers be- 
yeal He was on 
leave of absence from 1942 to 1945 
while serving in the U. S 


Since 1945 he ha 


tween school 
Navy 
been 

gcersoll plant in Chicago in riou 
including those of staff 
cost 


manager of the 


capacitle 
engineer 


and 


enginee! reduction 


rolling mill 


division 


° 


farm implement 


Allis-Chalmers Elects 
Six New Officers ... 


oon ELECTION of 
and advancement of three oth 
icers of Allis-Chalmers Mar 

ifacturing Company has been an 
nounced by W. A. Roberts, pre 

it of the firm 

Four new vice president 

ected W G Scholl 


le manager of the 


IX neW OLTICeI 


were 
general 
tractor divi 
ident in 
tractor 
schweers, dl 


on, was named vice pre 


harge of sales for the 
ion; and C. W 

of sales in the 

was 


I general ma 
ry division, named vice 
ident in charge « for 
general machinery 
F. Roberts, directo 
ring in the general 
ion, was named 
in charge of eng 
general macl 
d W. A. Yost 
nechanical powel! 
was named a vice 
ene il machinery divi 0 
W. E. Hawkinson, vice president 
retary and treasure f tl 
named Vice 
rge of finance 
* Langenohl 
r, was advanced 
treasure! N. D 
secretary, Will I 
erve in that capacity and 
additional 
tant 


Two new 


tant 


responsibilitie 
treasurer 


assistant comptroller 


were al 
Dietricl 
troller, and 
comptroller 
Mr. Scholl 
n 1936 a 
Columbu 
ervea a 


branch and a 


manager for the trac 

Mr. Schweers, who becan 
ociated with All + l 
1930, has served ; 
eral 

it 

Angeles and 
New England 

Mr. Robert 
Allis-Chalme 
the firm ur 
came head 
the Power 
He wa 
ne et 
hydraulic engi r fron 
1942 returned 
( halme! a manager 
draulic department 

Mr. Yost was affiliated 
Elliott Company before joinins 
Allis-Chalmer in 1943. He ha 


erved as manage of tl an 


when 


turbine department 
Mr Hawkinsor 
Chalmers a 
graph de 
15. He served in tl rea 
division from 1909 unti 
921. when he wa 
charge of credit and ! 
the tractor busi 
of the 
1941 
tarted in the 
1915 


tant 


coveril g£ all of 
ness. He became treasurer 
firm in 1936 and retary in 

Mr Langenohl 
treasurer's di ion in 
In 1926 he was 
manage of export sale 


tractor division but later 


firm’ 


named as 


to the treasurer's divisior 


he was fant ¢ 


named a a ‘ 

Mr. Johnson started at All 
Chalmers in 1937 as a 
clerk in the treasurer’s division. Ir 
1942 he was named a 
etary of the company 

Mr. Dietrich began 
the firm’s accounting 
n 1916. In 1929 he was named 
works accountant of the Spring 
field, Illinois Works. and in 193 
works accountant for the We 
Allis Works. In 1937 he wa 
general works accountant and in 
1945 assistant to the comptrolle: 

Mr Lyon started Allis 
Chalmers at the firm’s Bostor 
Works in 1937. He was transferred 
to West Allis Works in 1942 and 

working in the comp- 
division that time 


collection 


istant sec 


working 


departmer 


mad 


with 


has been 


troller’s since 
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16" Size 


ONLY $265. 
NEW woonLor WIZARD 


Also 4 HP and 7 HP Models ranging 
Dept. 6 from 19” to 60” 


LOMBARD, Ashland, Mass. 








DID YOU KNOW? 


Each issue of SOUTHERN HARDWARE gives 
you many articles of immediate and lasting 
value. Here are just a few of the outstanding 
ones that have recently proven profitable to 
readers: 


Maintaining a Prospect List 

Farm Equipment Financing 

Controlling Trade-ins 

Selling Appliances to the Farm Market 


If you are not already getting the benefit of 
this helpful reading—as a regular subscriber— 
send in your order today: $2.00 for three years 
and worth the money many hundreds of times 
over. 


SOUTHERN HARDWARE 


806 Peachtree St., N.E. Atlanta 5, Ga. 


You make more 
money selling 
DEMPSTER because 
it’s America’s 

quality water system! 


No ‘wonder the farmer won't have anything « r 
offers him a tried-and-test water. supply sys sDanked 
by the 73-y« ld Dempster rep n fk t i 
quality It Ss just pl ain sense that you car ‘ 

Water Systems. In a in of increasing 

replacement materials harder to get, your « 
quality-conscious than ever before. You sell 

you sell the Dempster Water System —it \ 


These Dempster Pumps are star 
members of America’s finest line. . . 


wl fle 


oe WELL JET- eter WELL JeTmasten 
MAST Only one moving tallat 

part aS - pre: se tonk to be et directly ver the well 
needed. Easily talled and Un ally pie peratior 
exceptionally efficient only one . part 


DEEP -WELL WATER SyYS- 
TEM — Positive lubrication 
Modern design. Availabe tor 1 greater efficiency Balanced 
electric motor of gasoline engine att Je on double Tir 
operation. Can be supplied with 
windmill attachment 


CENTRIFUGAL PUMPS 
pellers ar o e se 


tugal Pumg 
America’s Quality Line of Farm 
Water Systems 
Pumps @ Tanks © Windmills © 


Irrigation Equipment 


DEMPSTER 
MILL MFG. CO. 





WATER SUPPLY EQUIPMENT 


Beatrice, Nebraska 
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+ - ee 7 gh acatate Soya, | en 


. oi . . informative ... helpful! ADVERTISER'S INDEX 


. A 
Kermar 
Parker M 
Advertising ( 
irex Mivision 


Cory 
Ajax Hardware Mig. C 
Mfg. Co 








Now available ., .@ 
complete directory showing the uses 
and application of caulking compound! And 
featuring CALBAR Caulking Compound in 26 
permanent colors to match or harmonize with 
every building material on the market! 


send for your free copy today . . . write 


CALBAR PAINT & 
2612-26 N. Martha St. | VARNISH CO. 


Philadelphia 25, Pa. | manutecturers of Technical Products 


~~ 


. 


B t Spraye 
Brand Names 
Briggs & Str 
iffalo 








PAPEC 
HAMMER 
MILLS 








——Ss ate, 


Papec offers you a Hammer Mill to fit the r 
tomer. Mudel X, with 300 sy. in. of screen urea, will easily take 
care of grinding requirements on the average farm. Model 14, with 
1009 sq. in of screen are designed for heavy duty service on 
larger farms. It may be equip \ finger feed roll for ear curn 
aml roughage grinding. Both Model $ and Mudel X are available 
with wagon box delivery 


equirements of an cus 


Every Papec Hammer Mill carrie he me iron-clad guarantee. It is 
GUARANTEED to grind any dry fee to any desired fineness faster 
and cheaper than any other mill in the same power class 

Some desirable territories are open for aggressive dealers. For infor 
mation, write Sales Manager, lapec Machine ¢ npany, Shortsville 
N ‘ Ss 4 


: 22 Senate Avenue, Indianapolis, lod 2u25 Chrysler Koad 
Kansas City, Kansas 


A GOOD LINE TO HANDLE 


-PAPEC.: 


FORAGE HARVESTERS HAY CHOPPER-SILO FILLERS CROP BLOWERS 
WAY HARVESTERS HAMMER MILLS EWSILAGE CUTTERS FEED MIXERS 
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LANT 


a’t orf 


Sell it to farmers, ranchers, highway ings and two Neoprene Gr Se 
irease | 


LANTZ 22:22%° 


Sle a: Only Lantz makes two bladed It 
cut and cover more trash thar pomy — 
| blade coulter even get the : oe nyrborie 
GRINDER roots that a stalk cutter doe “O — 
bury trash where corn borers h Ahr j 
winter Produce clean pl wing a c Beg 


Ever antz Coulter has rT e Je ar 
yl u u imken E 


als Built by 


and park maintenance men. Coulter specialists —selection of 14 diff 
afferent 


sizes and types 


Do custom sickle grinding in your Best All-Purpose Coulters Mad. . 
ade isc 


own shop. 


It's simple . . . sturdy 


blade assembly may be eas! 
coulter blade only in sod 
trash proble j 

speedy ; and oulter pores» — 


¥ removed, us ng 
or where there's n 
you @ single-bi 

1 to none . ‘ade 


accurate. Grinds sickles from one to seven 
feet long. Grinds a uniform edge main ; E The L ANTZ 


tains proper bevel 


extends life of sickle KUTTER-KOLTER 


Saves time and expense. Keeps sickles 


sharper means faster grass and weed 


the original tw bladed 


ater 14 years on the 


cutting. Four years’ use has proved its market. Comes 
, es equipped 


value 


ONE MAN OPERATES IT. Grinds coming Proved 
and going. Spring-loaded table keeps of users 
sickle section against stone and accom Th 
e NEW 

on wall or set on bench. Available with or modates variation in angle between differ LANTZ Model B Coulter 
without 110-volt electric motor, or can be 

ent types of sections. Two grinding stones 
available 22 and 


Grinder has mounting holes drilled to hang 


used with ', horsepower gasoline engine for 
field work 


SELL these Lants leaders. We also manufacture the Lantz Original Fiexible-Grappie 


Hay Fork. Write for literature and dealer information 


with a 16 17 
alter blade 


or 18 
er Improved 
“ener plowing spec 

in plowing contests and by th a 


disc blade Permits 


sands 


has several engineering 


refinements. It's lighter 


17-degree angles : 
g Sut stronger; more casi 
r ly installed and hes 
Greater adaptability + 
, plows with limited 
ance. Uses 1¢ 


blades 


LANTZ MANUFACTURING COMPANY, Inc. | Baden. Bcusive 


Dept. T-900, Valparaiso, Indiana 











A Progressive Magazine 
For Progressive Hardware Men— 


The editorial policy may be expressed in these words 
to serve as a medium ot exchange tor the most pro 


gressive and successful ideas on hardware merchan 
dising and hardware store management in the South 
Thus, it will be noted that this publication carries 
few desk-written treatises on merchandising or allied 
subjects. Instead, from its inception as an exclusive 
hardware trade publication it has developed its edi 
torial material the hard way and the expensive way 
by contacting the most successful Southern hard 
ware merchants and, in illustrated feature articles, 
explaining in practical detail the business manage 
ment and sales promotion methods being used 
successfully 
SOUTHERN HARDWARE is the South and 
Southwest’s own home-town magazine, published in 
the interests of the wholesale and retail hardware 
trade below the Mason-Dixon Line 


If you are not already a subscriber, send in vour 


order NOW—+3 years $2.00 


SOUTHERN HARDWARE 


a W. R. C. Smith Publication 
806 Peachtree Street, N.E. Atlanta 5, Georgia 


Teactenge 


Ltt t bt it? 


Thee REAL BUY for 
Economy and Ability 


@ Gardenfarm—A HEAVYWEIGHT with FINGER.TIP Con 
trol. Heavy cast iron wheels for EARTH GRIPPING TRAC 
TION. Motors equipped with 6:1 Gear Reductions for 
MAXIMUM POWER. IMP! EMENT CARRIER AND DEPTH 


GAUGE is STANDARD EQUIPMENT 


Gardenfarm Implements are well built to rigid spec fications 
Couvling is simple and quick. Additional implements are 


available upon request 

@ 7-inch plow with point 
odiuster 
Cultivetor: adjustable 
end reversible 
Dice Herrow: 8-12 Inch 
Dises. two gangs; Ad- 
justable 
Middlebuester with 
polat adjuster 
(Sweeos, Scrooes and 
shovels mav be used 
on some foot) 
32-inch Sickle ber 
Grader: Adjustable 40- 
inch blede 
S~ike tooth herrow— 
12 Teeth odjustable 
Sulky with 400«8 
Pneumatic rubber tires 
ond brokes 


For complete information write todey. Exclusive territories ovolleble 


SOUTHERN TRACTOR MFG. CORP. 


CAMDEN, S. C. 
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CUTTERS - PRUNING TOOLS 


A complete line of one- and two- 
hand metal and wood-cutting 
tools including two new popu- 
larly-priced one-hand pruners . 

DURACUT type) and 
DURASHEAR (sheor type) with 
famous Porter quality design 
throughout. Also 3 new Porter 
one-hand HANDKLIP CUTTERS 
designed to cut small wire, rods 


{anvil 


and strapping with ease and 
speed 
Ask your Jobber or write for 
catalogs of Porter Cutting Tools 
and Porter Pruning 
Tools 


CUTTERS — Both rigid and swivel; 
capacities to % bolts and % 
soft rods 

WIRE CUTTERS for oll wire, wire 
rope, cable, flat bor stock ond 
steel strapping. 

NUT SPLITTERS 

TIRE CHAIN REPAIR TOOLS — 
Models for all passenger cars, 
trucks and buses 

CHAIN CUTTERS for hord ond 
soft chain 

ONE- AND TWO-HAND 
PRUNERS for orchard, nursery, 
horticultural work 

FORESTERS LOPPING SHEARS— 
Cuts up to 2° green wood 

POLE PRUNERS for all tree 


JUST 
TWIST AND 
RAP... TWIST 
AND RAP! 


SENSATIONAL! FOR LOOSENING OR 
TIGHTENING NUTS, BOLTS OR SCREWS! 


Soave hours of 


valuable time 


Available in sets with 


hex sockets and Phillips 


and ordinary 


driver bits 


screw 


Send for catalog of the complete 
PORTER line. It illustrates and de- 
scribes many adaptations of the origi- 
nal Porter bolt cutters that can mean 
more sales for you. 


me AK. 


PORTER ¢ TIER 


PORTER FERGUSON Autobody 


PORTER, 
ye 


i ee Oe | 


INC. 
_ me we 
PORTER PRUNER 


Reg 


ADVERTISER’S INDEX 


LDLLRDT 


LALABLBRRY 
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4 [Introduces the 
7) WEW COTTON 


: hap ROW CROP DUSTER 


Patterns are available for practically 
all plows, listers, middlebreakers in No. 1 soft 
center or No. 2 crucible steel of the highest 


quality obtainable. Send today for catalog and A 
: nother BIG 


trade prices. 


STAR MANUFACTURING COMPANY '“PROFIT-MAKER”’ 
OIVISION SP Liwers MON S SGT CO FOR SOUTHERN FARM IMPLEMENT DEALERS 
CARPENTERSVILLE, ILLINOIS, U.S.A. (EST. 1873) ; 








Now 1 h in on DOBBINS New 





ther r 
< ie “ 


NO BELTS! eeeeinmgtersels 
ractor has solid pulling 
NO CHAINS! Fitri 
NO PULLEYS! Faron teams 
DIRECT DRIVE 
NO LOST HORSEPOWER 


\, No slippage or loss of power from frictional V-belts 
, Big tractor power at gorden tractor economy 


\\ 1/2 H.P. & 3 H.P. MODELS 


IMPLEMENTS 
& ACCESSORIES 


7” Plow 
Cultiveter 
Sickle Bar 
Snow Plow 

Spring Harrow 
Gang-type Dis« 
Spray Pump and Tonk 
Headlight Attachment 
Steel Sure-Grip Wheels 
DOBBINS MANUFACTURING CO 





The Leland Terra-Tiller is the 
finest garden tractor that pro- Dept. No. 104, Elkhart, Indiana 
gressive research, quality Se f : Row ¢ 

materials, and modern tech- WRITE TODAY ‘ { DOBBIN 


nology can 


LELAND DETROIT MFG. CO. 


5945 Martin Ave. « Detroit 10, Michigan 
SOUTHERN FARM EQUIPMENT Section for NOVEMBER, 195! 




















“DU-ALL” 
Riding 


Tractor 
FLEXIBILITY OF USE Wyott ine reactor sell themasives, Numerous atunch (0 \Y"/ 


ments help you to extra profits too, because they let Shaw Tractors seed, rake, sa 


wood, harrow, disc, cultivate, mow, plow and do hundreds of other jobs quickly and easily e eo d “pEPpY PAL” 
ECONOMY OF OPERATION. Po\<>'s*, cxslosive, desien sovures, maximum e-aas ae 

engines get the most from every pint of gasoline give customers more for every dollar Ga rden Tractors 

FINE QUALITY AT LOWEST COST. Sic of deter, man 

over 50 years farm equipment engineering pace ~ sere Ry _ wey yrevees “PEPPY- PAL’ 


dependable construction the kind your customers want. Easy to start, ij : 
easy to run ...a child can operate any Shaw Tractor. Walking Tractor 


Mow Saw Attachment Fells Trees, Cuts Weed and Weeds 
CHOICE OPENINGS FOR DEALERS U PLOW 


Write for tree information ox dealerships and distribeterships : <4 HARROW 
ote { SEED 


wy S| | foreman o (hs me | wh 
on eats ¢; | Geoweees) ¢ cuinivaré 
) = LF || r LF : y MOW 
) e I : er 4 i RAKE 
is ‘en — en | oe = . SAW 


¥. 
ee - a 
= - . j SNOW-PLOW 


MANUFACTURING CO. BULLDOZE 











8311 Front Street, Galesburg, Kansas 


Highest quality workmanship, design and perform- 
ance. A complete line of Hand, Continuous, Com- 
pressed Air, Knapsack, Bucket, Wheelbarrow and 
Barrel Sprayers. Also Powder and insecticide 
Dusters. 


BLIZZARD 
SPRAYER 














“SINCE 1888” 


Surpasses any knapsack 
aT 6. (BAe 
~ develops high Compressed Air Sprayer SMITH NEW STREAMLINE BLIZZARD 
pressure with CONTINUOUS SPRAYER 





slow easy 


working 5 * 

dal. zinc-grip | 

steel or cop ae. o The world’s finest, most beautiful continuous sprayer. Pint 
per tank is ‘ 2 Quart (39 ounce Sprays any liquid. Seamless brass pum; 


Pen encang m barrel. Glistening, solid copper tank Streamlined design 
e@ Go Caompness Coes Highly polished. For all sprayin purposes 
not reach the back niacin 


—~ y Be ) SPEEDEX Garden and 


nozzle tor tree or 


darden spraying Tree Sprayer 
WHEELBARROW SPRAYER ' 


ra 
a‘ All brass. Very popular. Large 
adjustable nozzle tor spraying 
trees, shrubbery, flowers, weed 
killing, ete 


Steel wheel or balloon 
tire. High pressure tank 
if desired. 18 gal 
bucket tank and power The most outstanding com- 
pressed air sprayer on the 
ORDER FROM 


Pd 
\ iy 
ful pump " 
market. Open or funnel top 
Galvanized or solid copper Ny YOUR JOBBER 
. 
2 N 





WE ARE PRODUCERS OF THE FAMOUS tank. Non-clog angle nozzle 
INDIAN FIRE PUMPS for Civil Defense Flectric seam welded and 
and all types of fire fighting. streamlined dome top. 


D.B. SMITH & CO. 701 MAIN ST. UTICA ; = 


Send for catalog de- 
scribing the full line 
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CAMTIUIED A! CTALOAL 
Y II Mhel str 


W 
No. 44 ' 
\ y ) 1 
No. 145 H 
& 


No. 165 
No. 125 


IMPROVED 
CULTIVATOR SWEEPS 


SOUTHERN PLOW COMPANY 
COLUMBUS, GA. 















ve 














oe 


~Faravevase 








* MATERIALS 


‘HoLp IN HEAT- KEEP Out Cop: ; 
15 Million Satistied Users Cant Be Wrong! 


15 million people have insisted on seeing Pelevision, radio, farm papers, national Just Tack on 
that name" Warp’s branded along the edge magazines, and newspapers are telling Over Screen 
of the Window Materials they bought. millions of folks that vow is the time Frames 
Join the thousands of dealers who profit to tack up Warp’s Window Materials. They sell like 
by the aggressive leadership of the Hotcakes when each cold snap hits. Don't get caught 
of pioneer in the W indow Materials field — short—but—be sure you get” Warp’s”,the name that most 
Weatherproof WARP BROTHERS users have relied on tor more than a quarter of a century, 


Lasts for Years 
CHEAPER THAN GLASS wre BETTER THAN GLASS a 
? 


Storm Doors— 4 for Poultry, Hoghouse 
te Windows—- = and Barn Windows 
Porch Enclosures vq Lets In Sunshine Vitamin “D” 


Cut with faa .. — - —— § 


Shears and SAME HATCH 


: SAME FEED 
Tack O SAME CARE 





wa 


HARDWARE 


for remodeling... 


for repainting 


Every customer who buys paint or 
remodeling supplies isa good pros- 
pect for Amerock Cabinet Hard- 
ware and Window Hardware. Make 
year-round extra sales and profits 
by displaying and suggesting 


Amerock Hardware. 


It’s available NOW 


from your jobber 


Your jobber is now getting immed- 
iate shipment from factory stock. 
If, in recent months, he has been un- 
able to supply some Amerock item, 


please re-order your needs now. 


GENUINE 


HARDWARE 


AMERICAN CABINET HARDWARE CORP. 
ROCKFORD, ILLINOIS 
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Ingersoll 


always specify Ingersoll 


m=eemime 


Bw 








Ingersoll 


SPECIALISTS 


in special purpose steels 


Alloy Steels 
Armor Piate 
Clutch Plate Steels 
Tillage Steels 

Soft Center Stee! 
Shovel Steels 
Knife Steels 


Saw Steels, including High Speed 
Hack Saw Blade Steels 


TEM-CROSS Cross-Rollied Stee! 
Stainiess Steels 
INGACLAD Stainiess-Clad Stee! 


Ingersoll s::«. DIVISION 


BORG-WARNER CORPORATION + NEW CASTLE, INDIANA 





